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$2.00 Per Year. 











COLUMBUS BOLT WORKS, 
‘COLUMBUS, OHIO. 


gg my a a 


CATALOG AND PRICES ON APPLICATION, 


~~ 
% £3 
~ 











,0T “GLEAVE TO THAT WHICH IS GOOD” | 
Why Experiment, “Going Further and Faring Worse?” 
AMERICAN SEAL 
Elastic Oil Roofing Gement 
and Roof (Metallic) Paint 


ARE 


Standards of Merit 


THE WM. CONNORS 
——PAINT MFG. CO.—- 


TROY, N. Y. 














U. S. 
YCLOTHES 


Never rust, 
smut, split, o 
blow off the 


ling 


Any special 
clips made 
to order. 


V. S. 
CLOTHES 
PIN 
COMPANY 


Montpelier, 
Vt., V. S.A. 


and nuts. 


See your jobber or write us. 
SAFETY DOOR HANGER CO, 
Ashiand, Ohio Hamiiton, Ont 











DELTA FILES DELTA FILES 
f=) DELTA FILES A 


& quauryy 
noe Lest You Forget—We Say it Yet DELTA 


DELTA FILES 


CARVER FILE CO., - Philadelphia, Pa. 


An independent organization not connected with the trust in 
any form, shape or manner. 
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‘BROWN’ 
TIE-OUT CHAINS 


@ Fitted with Stake Ring, a Swivel every tej 
ce feet, and a Swivel Snap. 
A FREE SAMPLE WILL 
TELL THE STORY. 


The BRIDGEPORT CHAIN. CO. 


BRIDGEPORT, CONN. 
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“Here is to the Hound, 
£ E|With his nose to the ground.” 


BUSINESS 
BUSINESS 


We Solicit your patronage on the Reai 
Merit of Our Productions. 



























® Being located=in Pittsburgh, where 
good ‘‘Raw Materials’ for the making 
of stoves’ cost less than anywhere 
else, we are able to produce High 
Grade Goods at the lowest possible 
cost. 


Next to Quality we find Price the 
most Successful Salesman. We are 
fortunate to be in a position to em- 
ploy both of them. 


Will you have them call upon you? 





New Catalogue ‘‘Just Out’’ 


: { THIS IS A CAST IRON RANGE 
} 


Pittsburgh Stove & Range Co., Pittsburgh, Pa. 


=a 


The Man Who 
Makes Money. 












pu 
st 
St 
sh 
do 


In days gone by, any kind of a furnace could be sold at 
any kind of a price—and the customer knew not. 






But today competition is too keen, and it’s impossible to 
impose upon furnace users—with them it is now either a 
question of price—or of resulte. 






Any man who knows the-value of money will almost in- 
variably select the KELSEY Warm Air Generator. 






It.may cost him adittle more than an ordinary furnace 
—but it is easy to explain and show why he will get more 
for his money with the KELSEY than if he buys a “‘hot 
competition’” furnace 









The KELSEY warms air by a different method. It 
forces this air to all parts of the building The KELSEY 
has very much larger heating surfaces. Warm air-from the 
KELSEY is pure air—not scorched nor burned. And any 
user will tell you the KELSEY burns a surprisingly small 
amount of coal compared with the results produced. 






| 
dd | 


or 








- . f co 
If there is no Exelusive Agency in your locality—send 
in‘'your name and address, and get our Proposition for 1907. 











b It's worth asking for! 


KELSEY HEATING CO., SYRACUSE, N. Y. 


New York City: Western Sales Agents: 
156 Fifth Avenue VAN EVERA & LEWIS MPG. CO. 
38 BE. Lake St., Chicago 


JAMES SMART MFG. CO., Brockville, Ont., Sole Makers for Canada. 
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eare the Originators 


Elevated-Oven Gas Stoves 
and Ranges 





The above cut illustrates our latest improved high-oven range, a design originated and 
put on the market first by us. Many copies of this style of range have been made by other 
stove manufactures, which is flattering to the “IDEAL,” to say the least. Our line of Gas 
Stoves and Ranges, Water Heaters, Hot Plates and Broilers for 1907 is very complete, and we 
show many new and attractive features, Watch for the “IDEAL” Catalogue No. 12. If you 


do not receive one, please notify us at once. 


We manufacture also a high-grade line of Plumbers’ Supplies, Water Closet Tanks and 
Seats, Brass Goods, Soil Pipe and Fittings. We are the patentees and builders of the celebrated 


“IDEAL” Centrifugal Basin, Sink and Bath Tub Traps. We are in position to take care of all 
orders for Nickel-Plating or Polishing, also for Brass and Gray Iron Castings. We make a 
complete line of High-Grade Iron Toys. 


Correspondence solicited at all times. 


The Ideal Manufacturing Co., 
Detroit, Mich. | Windsor, Canada. 
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Write for 
Prices’; 
on estima 


, Thatcher ‘Tubular’ Furnace 
for Hard or Soft Coal or Wood. 


for Hard or Soft Coal. 


“THATCHER” 


Furnaces, Steam Boilers 


and 


Hot Water Heaters 


Made for burning all kinds of fuels 




















Prompt Shipments Low Prices 


Thatcher Furnace Co. 


TELEPHONE MAIN 1627 


R. C. COOK, Manager 
204 E. Lake Street, Chicago 110-116 Beekman Street, New York 








Secure 
Agency 
Now 


Thatcher “Empire” Round! Hot Thatcher “Prize” Furnace 
Water Heater for Hard Coal ° for Hard or Soft Coal 
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“Quick Meal” Gasoline Stoves 


The new POLISHED BRASS TANKS, several new sizes, and our 
NEW CLEANABLE BURNERS, makes the “QUICK MEAL” EVAPO- 
RATING STOVE absolutely the best. These stoves have stood the most 
severe test that could be put to them and changes have only been made 
where it was possible to add to convenience and appearance. 


CATALOGUES ARE NOW READY 


RINGEN STOVE CO. siz 


ST. LOUIS, MO. 
SAN FRANCISCO, CAL. 115-121 Townsend St. 
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at a low price. 
are advertised in many leadi 


rfectly, and will last a lifetime, with proper care. 


Your Own Name Plate on Ranges 
on Orders of Ten or More 


Dealer Agents Wanted Room No. 31 Willard Blidg.. 





How to Meet Catalog House Competition on 


= STEEL RANGES 


We will-sell you Steel Ranges at a price that yon positively can meet the competition of the 
catalog house. These Ranges, from a quality standpoint, are 100 per cent greater value than the 
cheap catalog house range. Our Ranges are not cheap ranges, but good honest quality ranges 


WILLARD STEEL RANGES 


ublications, and the people know them and want them. Get my 
prices—it means profit—DOLLARS—to you. Every sale leads to another. I can sell you a better 


range than you can buy ANYWHERE for the money; one that cooks well and bakes evenly and 


pe ll me how many ranges you can 
sell annually and I will make you a very interesting proposition. 


WM. G. WILLARD. St. Louis. Mo. 


316 Chestnut Street 




















THE COMING CHEAP FUEL 


Alcohol ? 


A Few Facts 


Absolute Safety Durability 
Simplicity Lights Like Gas 
No Smoke No Odor 


Quick Action 


ALCOHOL 


Why should you carry two lines of stoves (Gasoline and Alcohol) 
when the ‘‘Detroit” Vapor Stove DOES burn Gasoline or 


Powerful Capacity 


The Detroit Vapor Stove Co., 





No. 32 


Send for Vapor Stove Catalogue No. 12 
and Secure Agency 


DETROIT 


MICHIGAN 

















THE CHAMPION RANGE 


LEADS THEM ALL 


A range with a large 
reservoir that heats 
water quickly 














Oven large enough to 
bake bread 


ABSOLUTELY NO 
SOOT OR DIRT 
IN THE CASING 


That’s one of the 
many advantages of 
the Champion Range 


TheChampion Range — 
saves one-third in fuel — eS 


; — — 
Send for Catalogue A. ba i 


THE CHAMPION STEEL RANCE CO., CEYELAND 


New York and Vermont supplied by W. H. Landers Co., Syracuse N. Y. 
Hot Blast Oaks. Pine Gas Heaters. Steel Ranges. 




















Persistent 
Advertising 


E who watches carefully the 
pages of general advertising 
Milas mediums is struck by two 
MGSO things: the persistency with 
which those advertisers who are recog- 
nized as successful maintain their ad- 
vertising week alter week, month after 
month, and year after year; they never 
seem to abate their effort, apparently the 
volume of their business increases 
steadily. The other thing noticeable is 
the large number of advertisers who 
thrust their announcements above the 
surface for a little while and then sink 
into oblivion. They either had not 
merit ag a basis for their claims or they 
did mot possess the skill to steer their 
enterprise successfully, or else they 
lacked the nerve to put forth proper 
Experience. 


effort. — Advertising 
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BOYNTON’S 


Return Flue Furnace 


JUST OUT 


Body and side pipes of best rolled heavy 
wrought Steel. 

Smokepipe damper both direct and indirect, 
and. adjusted by a rod passing over top of 
furnace. 

Patent regulating ventilator with each fur- 
nace. 














OUR PATENT 


ROUND - SQUARE 
FIRE POT 


/ Has “‘squared the circle’ and solved success- 
fully the problem of securing a good radiating 
surface. 





The Boynton Furnace Co. 


147-9 Lake St. CHICAGO 
207-9 Water St. NEW YORK 





New Steel Dome Double Return Flue Furnace 

















STEEL CASING RINGS 


Are Made to Conform to Individual Requirements in Every Respect 
NEVER BREAK CIRCLES PERFECT 








With Lugs—For Double Casings 
Without Lugs—For Single Casings 
Full Circles— For Ordinary Use 


Partial Circles— For Full Cast Fronts 





Always to Exact Circumference From Your Own Dimensions 
Write Now 





READY TO USE INCREASE PROFITS 


THE WALWORTH RUN FOUNDRY CO,, 27 5.s.”. Cleveland, 0. 


Makers of Fine Grey Iron Castings rr} 33 Mfrs. of Semi-Steel Registers 
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Write for Our 1906 Catalogue 


-~THE 


“Front Rank” 
Steel Furnaces 








are well named: Every dealer 
should know its worth. 


Burns Hard or Soft Coal 
and Wood or Coke. 


Uses any hot-water combination. 


IT IS A 20 YEAR SUCCESS. 


Haynes-Langenberg Mfg. Co. 


sT. Louis, MO. 




















The Rte Hammond Co.’s 


“600 SERIES” 
FURNACE 


Wholly modern, all cast construction, providing 
strength and durability. 


Tubular Radiator provides perfect circulation 
of hot air. 


Winged fire pot largely increases radiating area, 
Perfectly Made 


Perfectly Mounted 
Gas Tight 


A Popular Furnace 


A Perfect Worker 


Catalogues on Application 


The Peck-Hammond Co., Cincinnati, O. 
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Yesterday! faa 


Today! 
Forever! 


e “‘New Idea”’ is still victo- 
rious in the furnace field. 


Its Simplicity and Strength 
make it the furnace that costs the least 
to operate and always satisfies 
the purchaser. 


THE AMERICAN ARTISAN 9 
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SE Nn eee hen a 


If you have not had your share of 
furnace business, surely A des Idea 
will help you. 


cow “* Today 


and we will sal you all about 


SCHILL’S NEW IDEA FURNACE. 


_ The Schill Bros. Co. 


Northwestern Agents 


STELLWAGEN & SON, Minneapolis, Minn. 

















King Quality Steel Range 


High Grade Modern 


For Hard Coal 
Soft Coal 
Coke or Wood 


Built on the very best modern lines and 
with all up-to-date conveniences. 

The King Quality is one of the best 
sellers in the steel range field. It is a per- 
fect worker, a quick mover and a money 
maker. 

Made in all combinations and in 14, 16, 
18, and 20-inch oven sizes. 















2 
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One of the Very Best 
Steel Ranges on the 
Market 


Catalogue on application 


Quality Stove and Range Co. 


Belleville, Plinois 
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Sell Steel Furnaces This Year 


There is no use waiting any longer to decide about 
your 1907 line. Lennox Torrid Zone steel furnaces are 
easy furnaces to sell. They are riveted absolutely gas 
tight. Their heavy steel plates could be used without 
injury as a crucible in which to melt the average cast 
iron furnace. They are the only steel furnace made 
which has done away with every packed joint. They 
have an indirect radiator with a diving flue which pro- 
duces eight feet of extra smoke travel. Double doors, 
direct and indirect draft, locomotive grates, sectional 
fire pot entirely enclosed within a gas tight steel shell 
and removable thru the doors, quick, powerful radiating 
surface with vertical smoke travel which does not ac- 
cumulate soot or ashes are merely some of their strong 
points. ° 

Remember Torrid Zone furnaces are now sold as 
far East as Pennsylvania, out West to the Pacific coast, 
South to the Gulf and throughout the Canadian North- 
west where none but the most powerful heaters can bat- 
tle with a northern winter. The factory in an inland 
town is the largest in the world for making steel 


furnaces. WHY? 


Write for 40-Page Catalog and Terms. 


LENNOX FURNACE COMPANY 


MARSHALLTOWN, IA. 














Shaded Sectional Cut 
of the 


“Low Down” 
Crown 


Warm Air Furnace 


Designed to show the 
direction taken by the 
gases and warm air. 
Also the _ thickness 
and staunchness of 
its parts. 


March-Brownback Stove Co. 


POTTSTOWN, PA. 
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THE WORLD’S BEST! 


THE NEW 
Akron Air Blast 


BECAUSE it is right any way you look 
at it. Is the simplest to Operate, Cleanest, has 
the Best Grate, the Strongest Firepot and best 
Tubular Radiator. Hasstood the test throughout 


the world for sixteen years. Burns any kind of 





fuel. 
100 Page Booklet Free on Request 


MAY & FIEBEGER 
Akron, Ohio 





An EYE to EFFECT We | Make it! 


shouldiead you to 
illustrate your ads The BEST Air Drying Iron 
Enamel Made. 


Try a l-Dozen Case From | 
Your Jobber , 


PNickel Plate Stove Polish Gos 


CHICACO. 


REEN'S LOW DOWN 


ALL CAST FURNACE 





ESAT TAL ES i AE 


apted for - 
. has continued to grow in popularity for 


Dg 
ze 
+ RR re en net ee re 


Hardware Men. 


eleven years. It has proven to be more 
popular this year than ever before. Now 
just stop and think about that a moment. 
There must be some reason for it because 
so many other furnaces have had a very 
different experience. Besides the 


LOW DOWN 


we make five other styles, so you are pretty 
certain to find what you want. Our prices 
are very reasonable, and think of the time 
and freight we can save you. We shall be 
glad to receive your request for our 
catalogue and prices. 


GREEN FOUNDRY AND 
FURNACE WORKS 


DES MOINES :: IOWA 


REP PIO KT ss we 
Sew A 
oe ew ae 


oe es ee 
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6e Canton Furnaces 


Long Draft returning through main 
radiator. Clinker Punch for cleaning 
grate. No other furnace has these 
features. 
Big Steel Radiator — Tubular. Per- 
fect Blast Device. Not in the cheap 
class. DO YOU SELL THEM? 





THE BONNOT CO., Canton, Ohio} 





























Your Show 
Window 


+ naomi 





Map out a good show. 
window, spend some 
time in arranging it, 
have it photographed 
and send a print and a 
description to THE 
AMERICAN ARTISAN, 
Chicago. You may win 
a part of the $100 of- 
fered for the most at- 
tractive idea sub- 
mitted. At any rate 

you will help your trade 
i and stimulate your own 
interest in window- 
dressing.” 














Floral City Furnaces 


were designed to meet 
the demand for a heater 
that would burn hard 
coal, soft coal and wood 
equally well. Some im- 
portant changes have 
recently been made and 
it will be to your advan- 
tage to secure our latest 
catalog. 





Monroe Foundry & Furnace Co. 
MONROE, - MICHIGAN. 





lronsides Cook Stoves 


are the pride of the 
day. Many large 
institutions have 
‘been using them 
for years with un- 
varying success. 



























Ghe Camp 
Cook Stove 


An Ideal Stove for the Mining, Lumber and Military 
Camps—works as well in open air as indoors. 
Made to burn either coal or wood. Write us to-day. 
MANUFACTURERED BY 


 § VV. REEVES 
Philadelphia, Pa. Haddonfield, N. J. 
The LIEBRANDT @ McDOWELL STOVE CO.’S 
STOVES AND REPAIRS 


TRADE 











MaRK 












CHARLES.SMITH COMPANY, 101 Lake St., CHICAGO 


oe LITTLE GIANT for Combination Heating 


is known to furnace men and plumbers in every State, and is 
more widely used than any other combination heater made. 
Along with our Circular Giant and Maltese Heater, it has won 
its way to the top. Don’t try something new, but send for 
our Catalog. 
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LION FURNACE 


Giving the greatest heat with 
the least fuel. Pot inter- 
changeable with our Apex 
furnace. Durable, simple in 
construction and a fine seller. 


Write to-day for 
Catalogue. 


ROOD & Mc INTYRE, 
Kansas City, Mo. 
Southwestern Distributors. 


Youngstown 
Furnace @ Supply 
Company 
YOUNGSTOWN. OHIO 








NATURAL GAS FURNACE 


The “‘MANEST’”’ 


will heat any house better and cheaper 
and with less labor than any other system. 


Ghe MANNEN @ ESTERLY CO. 


Soie Manufacturers CLEVELAND, O. 





TO BE ATTACHED TO ANY COAL FURNACE, 











Economy, Cleanliness and Durability 
all combined in the 


MONCRIEF 


WARM AIR FURNACE 


All Cast Iron 
A few of the | Moncrief Duplex Grate 
many good } Large Radiating Surface 
ints of the ) Top Return Flue 
ONCRIEF | Double Fire Pot 
Large Grate Surface 


HENRY & SCHEIBLE Co. 
825-29 Long Ave., N.W. CLEVELAND, O, 





Western Sales Agent—J. C. KIMMEL, 3314 E. 15th St., Kansas City, Mo. 











An advertisement is a plat- 
| form from which the manu- 


facturer or jobber can address 


more dealers than could be § 


crowded into the largest hall 


Da in the world. 


x =x 


It is a long distance tele- ies 


phone with multiplex connec- 
tions ad infinitum by which 


he can talk to thousands of | 


dealers. 
a x 


It is not only the cheapest 


circular that can be sent 2a 
through the mails but it Reg 


Carries greater prestige than | 


i) any other. 


x =x 


It is a signboard placed § 2) 
B) where thousands of retailers [eq 
=| are congregated. 


x x 


It is a wireless telegram to -=@ 


the trade. 


x x 


z It is the electric button 
| which starts the complex 


system of modern business, 
causing the retailer to seek 


ie) the jobber and the jobber 
the manufacturer. 


x x 


G It is a match which when eG 
1 touched to a stock clears it = 





Ghe Michigan Safety 


| Furnace Pipe Company 


Corner Brooklyn and Abbott Sts. 
DETROIT, MICHIGAN 


Manufacturers of Safety Wall Pipe, and Single Pipe and 
Fittings, in both tin and galvanized iron. 


@ 





Send for our 1906 Catalogue. Our new factory insures you prompt delivery. 


We belong to no combination. Don’t get our name confused with other manufacturers. 
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High Merit based upon proper constructton 
makes the WISE a favorite in the hearts of 
those who are well informed and know real 


excellence. 


GET A CATALOGUE AND 
LEARN MORE ABOUT IT 
——SSS=anaa=EE=aananaa===aanan=E=Eaa= 


Ghe Wise Furnace Co. 


AKRON. OHIO | “ 


“BOSS” OVEN 


FOR GAS, GASOLINE OR OIL STOVES 











Guaranteed to Bake Quicker 
and Better than Any Other 
Oven On the Market ou 


Top Lined With Asbestos 
Glass in Door Two Mica Windows 
Two Door Handles 
Every Boss Oven Guaranteed 





MANUFACTURED BY 


THE E—E. H. HUENEFELD CO. 


CINCINNATI, OHIO 











Why Are 40,000 
MUELLER HEATERS 


in Use? 


FIRST—Because they give more heat pér pound of fuel 
consumed than any other heater. 


SECOND—They are practically indestructable, being 
made on scientific and practical principles—made to 
withstand hard usage. 


MUELLER Heaters are easily sold. in competition 
because of their superior qualities, and at a BETTER 
PRICE. 


Secure the agency of this line of heaters unless you 
- already have.it. 


L. J. Mueller Furnace Co. 


ESTABLISHED 1857 
191jReed~Street 33 33 MILWAUKEE, WIS. 
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SOME THING NEW, 
of » I. & B. WAFER SIDE WALL REGISTER 
al “AS THIN AS A WAFER”—1 inch deep only when closed. 
Size ot FOR SHALLOW FLUES AND THIN PARTITIONS pees 
opening opening 
z= ~ A large stock carried on hand in Black : s ~ 2 
Pe Japanned and Oxydized Copper ig = 12 | Vertical FlambovantDesisn 
Horizontal Flamboyant Design. —| 12 x 14 Plated Finishes. 10 x 14 bid a7 csc eametaced 
To Be Placed Horizontally . 
NEW YOR K 
TUTTLE & BAILEY MFG. CO., Sserss 
* ° °s CcHICAGo oO 














GILT EDGE BADGER 
FOR HARD GOAL 


COMBINES ALL THE FEATURES 


necessary to make it a most convenient 
perfect working and economical furnace. 


CAST FIRE SECTION 
with steel dome and return flue radiator. 


Ss 
PERFECTLY BUILT 
and perfectly mounted and having the best | 
of all modern conveniences. Made in 20, 23, f 
26 and 29-inch fire-pots. 


CATALOGUE ON APPLICATION 








R. J. SCHWAB @ SONS’ CO., | 


MILWAUKEE, WIS. 





NO-RIVET Dam per Clips 


By using these CLIPS the Tinner can make dampers at the furnace job 
and use waste Iron cut from furnace casing. 





NO RIVETING NECESSARY—WIDE SHOULDER 
ON BOTH SIDES OF CLIP. 


CANNOT SAG in Pipe; SAVES TIME and LABOR. i 


SEND FOR CATALOG AND PRICES. Say i 


WATERLOO REGISTER Co., 
WATERLOO, IOWA. 











From Ogden Johnston @ Co., Carbondale, IIL: 


Please-take our advertisement out. We have secured results. Your paper certainly 
reaches the craft. Long may it flourish! 9-5 
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Evolution of the jPerfect'|F urnace 


The new and better way of home heating, 
plainly told and finely illustrated in the 
t mew Quaker catalog No. 20. 








It’s yours for the asking. 











We (Manufacture Complete 
_sHeating Plants, Warm UL : 
~ + Air and Hot|Water; : 












Offices and Exhibit Rooms: 
40 Dearborn St., Chicago, Il. 


FACTORY: 
Chicago Heights 


BOOMER F URNACES 


Quickly Establish a Local Reputation 


It is always a little hard to aneroniens an old Furnace in New 
Territory. 

But the first BOOMER Furnace you sell will pave the way 
for an unlimited profitable*furnace business. 

It is likewise better to take an old, time-tried furnace like 
the BOOMER, and sell it in new territory, than to continue sell- 
ing, or endeavoring to sell, a Furnace that does not ‘‘stand up” 
the way you would like to have it. 

The BOOMER Furnace is one of those always-reliable, sure- 
to-give-satisfaction commodities that is a genuine pleasure to sell 

The BOOMER Agency, remember, has attractive inducements. 


We'll gladly send you our Furnace catalogue upon request. 


Ghe HESS-SNYDER COMPANY 


Manufacturers % MASSILLON, OHIO 








































Semi-Steel Floor Registers 
Cast Iron Floor Registers 


Wrought Steel Special Side Wall 
Registers 


Cast Iron Special Side Wall Registers 


GET OUR PRICES 


L. J. Mueller Furnace Co. 


ESTABLISHED 1857 
191 Reed Street 33 88 MILWAUKEE, WIS. 












| 
: 
i 


Persistence in Advertising sere roan me bomeleg ogni Promaster 
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GRAY’S 
Perfect Elbow 
Patterns 


On Heavy Blue Print Paper 


Set A Elbow Patterns from 1" to 
20". Made in 2, 3, 4 and 5 piece. 
80 patterns. 


Price $1.50, Prepaid 


Set B Elbow Patterns from 20" to 
40", Made in 5, 6, 7 and 8 piece. 
80 patterns. 


Price $1.50, Prepaid 


Sets A and B Patterns from 1" to 
40". 160 patterns and angle charts 
showing all angles and degrees of 
same gotten from 160 patterns. An 
exhaustive work strongly recom- 
mended by eminent critics. 


Price $3.00, Prepaid 


GRAY’S 


Perfect Skylight 
Patterns” 


For Single Pitch Skylights 
For Gable Skylignts 
for Hip Skylights 


Contains 6 to 8 and 10 inch venti- 
lator patterns and skylight chart 
giving the length to cut hip and 
rafter bars for any size skylight up 
to 24 feet wide, for one-third pitch 
skylights. Full set of patterns 
and charts. 


Price $3.50, Prepaid 


DANIEL STERN 


69 Dearborn Street 


Two-Piece FIRE POT 


and 
Vibratory 
Grate 


burhs Hard Coal, Soft 
Coal, Lignite, Wood or 
Gas, uniformly controlled by 
our famous construction, pro- 
ducing what is known as Hot 
Blast or Down Pfaft. Form- 
erly marketed by Rohrbacher 
& Allen, now manufactured 
and marketed by the 


JAHANT HEATING CO., of Akron, Ohio 


GET OUR CATALOGUE 








Symonds 
Wall Register 


Showing New Holdfast Hook and 
Bolt Device, 


One of the styles we make to install 
above baseboard— installation not nec- 
essary until building is finished. 


New Hook and Bolt device eliminates 
tin strap, rivets, cleats, wood, screws, 
wire and nails. No breaking of plaster. 
Conforms with strictest fire laws. Saves 
time and money. Do you catch on, the 
hook does. 


SYMONDS MFG. C0., “*iticis*" 





Hold Fast Hook and Bolt Device 
Patent Pending 
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. W But Well Proven. The W Patent Elbow 
SOM ETHING N E Sheere. for cutting tin Nats net mg ed 
are accurate. strong, durable and cheap. Others use them—so should you, 
Write for prices and additional information, 


Made by C. DeWITT WAGNER, Cedar Rapids, Iowa 
VU. S. Register Co., Battle Creek, Michigan, Agents for Michigan 


ai. 
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NEW LINE OFCATALOGUES WRITE AT ONCE FOR FULL PARTICULARS AND PRICES 


CHICAGO 
MINNEAPOLIS 





CHICAGO 





Kellogg Mackaybameron Ce. MANGAS CITY, 
SOLS OWNERS SEATTLE 
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We Know—Now 

that our 

Round Oak furnace— 

in heat giving power— 

fuel saving— 

fine workmanship— 

good material— 
durability—and 

principle of construction 

is simply not equalled 

by any other 

furnace construction made 
no matter what name it bears. 
We ask the opportunity 

to show “ results’’ 

to any furnace dealer who 
believes that “ quality ’’ and 
not “ price ’”? make for 

the best and most profitable 
furnace business in 

the long run. 

Warmth and Comfort, our 
Furnace Book, sent on request. 


ESTATE OF 


P.D. BECKWITH 


Fred E. Lee, Manager 


Dowagiac, Michigan 


MAKERS OF GOOD 
GOODS ONLY 
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“ Fritz, you must go right to sleep or you will not wake up early 
enough to get off for the convention.’’ 

“Yes, Doe-wah-jack, but the train joggles so | keep falling out of the 
little hammock.’’ 
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THE AMERICAN ARTISAN 


ESTABLISHED 1880. 





Representative of the Stove, Tin, Hardware, Heating 
and Ventilating Interests. 


PUBLISHED EVERY SATURDAY. 


Terms of SusscripTion In THE UniTED STATES, THEIR PossSESSIONS AND 
Sonam, (Invariably in advance): One Year, Postace Paip, nag 9 
fu Foreicn Countries Excerpt Canapa, One YEAR, PosTace Paip, 94,00, 


' Address all Letters, communications, and remittances to 
DANIEL STERN, Pustisner anv Proprizror, 
69 DEARBORN STREET, CHICAGO, ILL. 
Entered at the Chicago Post Office as Second Class Matter. 


Tuts Parer 1s a MEMBER OF THE CHICAGO Trape Press 
ASSOCIATION. 





CHICAGO, JANUARY 26, 1907. 
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Only a short time remains in which to make YOUR 
WINDOW ready for BETTER BUSINESS, with a chance 
at the $100 IN GOLD prizes offered by THE AMERICAN 
ARTISAN. Read the conditions of our window display 
competition and get busy. 








Demanp for pig iron in the Central West has been 
very strong of late. Sales of 100,000 tons within a 
few days were reported in the Chicago district alone, 
a single foundry taking a block of 25,000 tons of 
malleable iron, while the general demand is of record- 
breaking character, and everything bodes well for the 
rest of 1907. Prices will in all probability be firmly 
maintained. 








Tue New York Commercial recently received a 
large numbers of communications from leading Ameri- 
can manufacturers in response to its question as to 
what constitutes the chief. ol&stacle to the expansion 
of American foreign commeree. Inadequate shipping 
facilities, deficient foreign banking systems, incapable 
consuls, unbusinesslike methods on the part of the 
manufacturers themselves, and general lack of interest 
in foreign trade on the part of the manufacturers were 
some of the maladies referred to as more or less fatal 
to the American export trade. All of these maladies 
are curable. 








Exports from the United States to Panama are 
increasing with very great rapidity. The exports to 
the isthmus during the past year will aggregate a 
little more than $14,000,000, against nearly $8,000,000 
in 1905, and a little more than $2,500,000 in 1904. 
The figures for the full year have not yet reached the 
Bureau of Statistics of the Department of Commerce 
and Labor; but those for the eleven months ending 
with November were $12,956,871, and, as the figures 
for the single month of November were $1,273,507, 
itis quite apparent that the grand total for the full 
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calendar year will exceed $14,000,000. These figures 
cover only the exports to Panama sent in merchant 
vessels, and do not include goods sent by government 
transports or naval vessels. 








It 1s reported that the: Pullman company has defi- 
nitely decided to erect a large new plant for the manu- 
facture of cars constructed entirely of metal, and with- 
out woodwork of any kind. Such’ cars wil) be, it is 
said, much stronger than the present style of Pullman 
car, and thus less liable to destruction in any accident. 
It will probably not be long before all passenger 
coaches are constructed of non-inflammable material 
of greater resisting power than that used at present. 





IN THESE latter days the hardware store of the up- 
to-date merchant presents a very different appearance 
from the store of fifty or even twenty- 
pomp at five years ago. A complete stock of hard- 
ware Store, V2" "Ow-a-days contains many lines of 
goods unknown to the trade of yore. 
The business is no longer confined to the sale and dis- 
play of nails, bolts, screws, hammers and other com- 
monplace tools and staples. An up-to-date stock con- 
tains much wooden, galvanized and other kinds of hol- 
low ware, wire material, and many lines of builders’ 
hardware in a variety formerly unheard of. In many 
metropolitan stores there are stocks of small elec- 
trical goods, for which the demand is constant and 
ever on the increase. In the better class of country 
stores all these lines are handled, while in addition gar- 
den and farming implements find a ready sale and the 
stocks of wire goods are often larger than the city 
stores have to carry. 

The retail hardware store is to-day more of a public 
convenience than it ever was before and it is satis- 
factory to know that the hardware retailer shows a 
disposition to rise to the occasion. The problems of 
retail business are being studied by hardware mer- 
chants to-day in a commendable effort to keep up with 
the procession, and we believe that the opportunities 
afforded in the hardware trade were never so great. 
New lines of industry, new inventions for the house- 
hold and new tools for the artisan, all have contribut- 
ed to increase the size and importance of the stocks 
carried by the hardware retailer, whose business now 
enters into the everyday life of the American people 
even more than in the past. 





Many years have elapsed since the citizen of the 
United States began to feel that he is indeed the very 
salt of the earth,:and to adopt the atti- 

Pre-eminent tude of the ancient Roman, whose proud 
World assertion, “Civis Romanus sum,” was 

Position. recognized the whole civilized world over 
as a perfect title to his demand ‘for respectful and hon- 
orable treatment. 

The Roman citizen prided himself on the fact that 
he was a citizen of no mean country, but of one that 
had whipped the earth: The American citizen has 
long been of the honest opinion that the United States 
can lick creation—and' in many respects we have done 
it. : 

Almost every day at our breakfast table we read of 
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a fresh world’s record captured by the United States, 
in addition to its undisputed record for rapidity and 
solidity of development. We are setting the pace for 
our older sister nations in many lines of human en- 
deavor. We hold manufacturing records, military and 
naval records, and sporting records galore, as well as 
world’s records for the extinction within our borders 
of big game like the buffalo and other aborigines. And 
now we learn from official sources that we have cap- 
tured another blue ribbon in the eternal. competition 
of nations. 

We are the richest nation in the world! 

The formal announcement is to be made in what is 
described as “a remarkable official report soon to be 
made public,” and one who has gone over the report 
says: 

“The United States is now the wealthiest nation in 
the world. In a brief span of young life this infant 
nation has broken all records relating to the accumula- 
tion of riches. We are beginning to think in billions 
instead of millions. Take it any way you like, our 
affluence outstrips anything ever known before. 

“Our country has more actual money, more gold, 
a larger volume of exports, greater banking facilities, 
richer farms, more productive mines, more railroads, 
more internal commerce, more millionaires, more well- 
to-do merchants, tradesmen and artisans, more inde- 
pendent farmers, more highly paid laborers, and a 
greater distribution of luxuries than any other has en- 
joyed since time began.” 

The total wealth of the United States is estimated 
at 107 billions of dollars, or an amount nearly four 
times as large as would be required to pay off the entire 
national debtg of all the governments in the world, in- 
cluding our @wn. 

And we have only just begun to grow. 





, —e 


A sHorTAGE of labor having retarded the progress 
of the South to a very considerable extent in recent 
years, the question has arisen whether 

Southern the efforts now being made by some of 

States May ‘he Southern states to induce a flow of 
Import Labor. . . , . , 

immigration toward their borders are in 
any sense opposed to the spirit or the letter of the 
United States laws against the importation of contract 
labor. 
Secretary Oscar S. Straus of the Department of 
Commerce and Labor has rendered the public a great 
service by the publication of an opinion recently given 
by Solicitor Charles Earl of that department on the 
action of the state of South Carolina in bringing about 
the immigration of a large body of aliens and placing 
them at work in that state. The opinion of Mr. Earl 
had been officially requested as to whether the action 
of the authorities of South Carolina in seeking and 
bringing about such an influx of alien labor involved 
any violation of the immigration laws of the United 
States prohibiting the importation of laborers under 
contract. 

In his able and exhaustive opinion Mr. Earl sets 
forth the hard conditions recently existing in South 
Carolina, whose agricultural and manufacturing in- 
dustries were languishing from lack of labor. He 
shows the strong public demand that existed from the 
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planters, manufacturers and merchants of the state 
for legislative action to remedy the existing state of 
things, and relates the facts of the appointment of a 
state commissioner charged with the duty of promot- 
ing the industrial development of South Carolina by 
sending information as to its labor needs and its re- 
sources to those seeking homes and investments and 
by other legitimate means. 

The legal aspect of the case is thoroughly exam- 
ined and discussed by Mr. Earl, and his conclusion is 
positive that the state of South Caroliria has not ex- 
ceeded its powers and may therefore continue its ef- 
forts to promote immigration. The exact language 
employed by the solicitor of the Department of Com- 
merce and Labor is as follows: 


“From the foregoing considerations—that is to say, 
from the fact that neither the necessity nor the oc- 
casion for regulating the action of the several states 
with regard to the importation of foreign labor occu- 
pied the attention of Congress during the passage of 
the acts; that the mischief intended to be cured bore 
no relation to the situation of any state finding itself 
in need of foreign workers to supply an actual defi- 
ciency of domestic hands; that the terms employed in 
the acts do not expressly apply to states or state bu- 
reaus or officers; that the acts are highly penal and as 
such must be construed strictly and held to apply only 
to those who are clearly embraced within their terms; 
that the terms actually used, ‘any person, partnership, 
company, or corporation,’ can not without violence to 
every reasonable presumption be held to embrace a 
state or its duly constituted agents—from all this I 
conclude that the prohibitions of the contract-labor 
laws have no direct application either to a state or to 
an officer of a state acting in its behalf and pursuant 
to its authority.” 


Such a decision appears to be dictated by common 
sense and clear judgment and it is extremely satis- 
factory to know that it also has the sanction of high 
legal authority. The course adopted by the state of 
South Carolina in the promotion of desirable immigra- 
tion to relieve its labor famine will probably be fol- 
lowed by other states of the South. 








RANDOM NOTES AND SKETCHES. 





BY SIDNEY ARNOLD. 


In these strenuous times of retail hardware conven- 
tions the desirability of knowing something about par- 
liamentary law and the business of presiding over pub- 
lic gatherings is brought home very forcibly to the 
hardware men who attend conventions. Some men 
seem to be born presiding officers, others have the dig- 
nity thrust upon them. The former class, that is, born 
presiding officers, are represented by Mr. C. N. Post, 
of Battle Creek, Mich., who presided over the recent 
Chicago convention of the Citizens’ Industrial Asso- 
ciation of America. As an illustration of his methods 
of controlling an assembly, let me quote his remarks 
upon adjourning an evening session of the convention: 


“Gentlemen, just before we adjourn I want to say to you 
this: I used to know a cook of the X. I. T. ranch down in 
Texas and they say (I don’t know whether it is true or 
not) that he was rather a bad cook. They used to throw bis- 
cuits at him in the morning occasionally. He cooked a mess 
of biscuits one morning and he knew that they were not 
very good, but as he sat down at the table he pulled his pair 
of forty-four revolvers, put them on the table and said, 
‘Gentlemen, now we have light bread for breakfast.’ Your 
chairman left part of his hardware down in Texas, but we 











have a meeting here at 10:15 to-morrow and every one 
must be here at that time or he will be struck by lightning.” 


Mr. Post has been very successful in making others 
accede to his wishes, even in the matter of diet. Of 
course “there is a reason.” He is suaviter in modo, 
fortiter in re, which was the ancient Roman’s way of 
saying he speaks softly, but carries a big stick. It is 
safe betting that-the delegates to the convention 
showed up early in the morning as he requested. 

* * * 


By the way, while I am on the subject of Mr. C. N. 
Post, let me say that he illustrates, better perhaps 
than any other living American, the absolute truth of 
the statement, “It pays to advertise.” The story of 
his career and of the success of his varied enterprises 
is a genuine business romance. It should be studied 
by all who are still disposed to doubt the value of 
advertising. There is a reason. 

x * * 


There is a live hardware firm in Streator, Ill., which 
has been in existence for many years and therefore 
has traditions as well as enterprise. The members of 
this firm observed a statement from a well-known pub- 
licist the other day to the effect that twenty years is 
the limit of active usefulness in business life and also 
the limit of continuous prosperity for a personally- 
conducted business institution. The idea was that after 
that period a proprietor develops lassitude and indif- 
ference to the wants of his trade, with the result that 
the trade drifts in other directions, 

The old-established firm in question, to-wit, Powers 
& Williams, 401 East Main street, Streator, announce 
their emphatic protest against the idea that there is 
any ossification going on in their establishment at 
least, and scorn the idea that a man who has served 
twenty years in the same position has outlived his use- 
fulness. In fact, they deny the allegation and defy 
the allegator. 

To prove that there are no signs of dry rot about 
their establishment, Powers & Williams recently in- 
vited a thorough inspection of their establishment, and 
the Streator Daily Free Press publishes the result. In 
the sheet metal department an employe who learned 
his trade with Powers & Williams more than twenty 
years ago, was found still employed and taking at all 
times a deep interest in his work, while serving the city 
on the side as an alderman. Other old employes were 
also discovered, none of them willing to admit that 
they are growing old and all looking forward, like 
Chas. H. Williams, the proprietor, to many years of 

business activity and usefulness. Throughout the store 
the goods and devices displayed were of the best and 
most modern styles and every department of the ex- 
tensive business exhibited signs of the most alert man- 
agement. A new brick warehouse full of large quan- 
t:ties of spring goods and reserve stocks of staples 
testified to the foresight of the firm, and taken alto- 
gether the result of the inspection proved beyond the 
shadow of a doubt that the twenty-year limit cuts no 
figure in the establishment of Powers & Williams. 
There are no signs of ossification there. In fact, as 
‘n many other well conducted hardware stores of long 
standing, almost every day sees an improvement in its 
equipment and new avenues of trade opened up by the 








THE AMERICAN ARTISAN AND HARDWARE RECORD 21 


addition of new lines of goods, while more attention 
than ever is paid to the wants and the comfort of the 
purchasing public. 

* * * 


The Cincinnati Enquirer tells the story of how a 
smooth-spoken stranger bunkoed Fischer Bros., hard- 
ware dealers of Newport, Ohio, out of a set of plumb- 
ers’ tools and $16.35 in cash. The stranger entered 
Fischer Bros,’ store much excited and declaring in 
angry tones that a kit of tools that he used in the 
plumbing business had been stolen while he was on 
a Newport-Cincinnati street car. The hardware men 
sympathized with him and then offered to sell him 
another set of tools. He demurred at first to making 
any purchase, saying that he had no change with him 
and that the best he could offer them was a check. 
They said they would take the check provided he could 
get some person they knew to identify him. He then 
said that he worked for George White, a well-known 
local plumber, and that he would get Mr. White’s in- 
dorsement on the check. This being agreeable to the 
Fischers the man left the store, returning in about 
ten minutes. 

He then told the Fischers that his name was Samuel 
McMullen, and exhibited the check, which was signed 
by W. E. McMullen. He said that W. E. McMullen 
was his father and that he had given him the check 
as a Christmas present. On the back of the check was 
the name “George White.” Thereupon the Fischers 
sold the man $3.65 worth of plumbers’ tools, took the 
check, and gave him the change, amounting to $16.35. 
Some time after he left the store they called on White 
and showed him the check. He said that McMullen 
had worked for him, but that he had never seen the 
check before, and that his name had been forged. 
The case was then reported to the police. 


x* * * 


The good people of Little Falls, N. Y., are in luck, 
judging from the following item which recently ap- 
peared in the Courier of that city: 

“J. G. Burney, our enterprising hardware merchant, 
has adopted a novel advertising scheme, giving to 
his patrons and others a nice cake of toilet soap hav- 
ing his card on one side, and which is supposed to 
remain there till the soap is used up. Truly, soap is a 
useful article.” 

Yes, indeed, toilet soap hath its uses, and a little 
soft soap often turneth away wrath. I suppose our 
good friend Mr. Burney of Little Falls uses both 
kinds in his business. But, between ourselves, I 
do hope his example will not be generally fol- 
lowed. I hate to think of filling up my pockets 
with fifteen or twenty nice smelly soapy business cards 
like his. 


x * * 


A Michigan man is reported to have applied for a 
patent on a combination egg-case and letter file. The 
inventor of a combination mousetrap and work-basket 
has yet to be heard from, also the man who expects to 
combine a stepladder with a stewpan. But the twen- 
tieth century is young yet, and we can not tell what it 
may bring forth. 
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News Siftings 


Only a short time remains in which to make YOUR 
WINDOW ready for BETTER BUSINESS, with a chance 
at the $100 IN GOLD prizes offered by THE AMERICAN 
ARTISAN. Read the conditions of our window display 
competition and get busy. 


o> 


The Blanchard Total Combustion Gas Stove Co. has 

been incorporated at Kittery, Me., to manufacture heat 
devices ; capital, $50,000. The president is O. S. Paul, 
Kittery, and the treasurer H. P. Knowlton, Malden, 
Mass. , 
F. Sabin, a prominent stove and heater man of 
Philadelphia was at Kingston, Jamaica, during the re- 
cent earthquake, accompanied by his wife. His many 
friends were for a time worried about the whereabouts 
of Mr. and Mrs. Sabin, but a cablegram has been re- 
ceived announcing their safety. 

The Peerless Steel Range Works and Cook & Van 
Evera of Chicago, IIl., have been consolidated under 
the name of the Van Evera & Lewis Co. Mr. D. S. 
Cook has retired from the firm of Cook & Van Evera 
and the stove trade in his retirement will lose one of 
the most honorable men connected with this or any 
other Jine of business. Mr. Cook is a man whom to 
meet is to honor and respect and the trade generally 
will regret the fact that they will no longer be able to 
greet him as a member of the old firm of Cook & Van 
Evera. 

John Kontny, the popular representative for Chi- 
eago and the western states of the Red Cross Stoves 
and Ranges and the Ajax Furnace, is now well es- 
tablished in his new quarters at 264 South Clinton 
street, Chicago, a new six-story and basement build- 
ing, where he has complete facilities for handling the 
goods of the Co-Operative Foundry Company of 
Rochester, N. Y. Mr. Kontny’s many friends in the 
trade are invited to meet him in his new headquarters. 
He can be reached by telephone, his new number be- 
ing Harrison 6373. 

The January number of “Graphite,” the Joseph 
Dixon Crucible Company’s clever monthly publication, 
presented the following greeting to the trade: “With 
ten thousand thanks for all favors received, the Joseph 
Dixon Crucible Company wishes a prosperous, happy 
New Year for its many friends.” The leading article 
is entitled “Graphite Mines and Graphite Mining.” 
Editorial attention is called to the fact that the Dixon 
Crucible Company has manufactured lumber ‘pencils 
for nearly half.a century and that while in the begin- 
ning it manufactured one kind only, at the present time 
it offers to the lumberman no fewer than fifteen varie- 
ties suited for the various needs of his business. 

At their annual meeting in Washington recently the 
National: Boards of Trade and Chambers of Commerce 
took the unusual course of reversing the action which 
they have taken for the past twelve years, in every 
year. of . which. they endorsed parcels -post leg- 
islation. This year they reversed their  senti- 
ment and stated officially and formally that they. were 
opposed to the kind of parcel post legislation advocated 








AND HARDWARE RECORD 


and sought by the catalogue houses. This will be good 
news to the hardware trade, especially to retailers and 
jobbers of hardware. All will be glad to learn that 
this action of a representative body of manufacturers 
is brought about by the united efforts of the hardware 
manufacturers and hardware jobbers. 





ANOTHER LAKE STREET, CHICAGO, FIRE. 





A stubborn and spectacular fire caused heavy dam- 
age at 39 and 41 Franklin street and 215 and 217 Lake 
street, Chicago, the evening of January 22. The loss 
is variously estimated at from $50,000 to $200,000. 

Among the firms that suffered were the American 
Electrical Supply Co.; Tuttle & Bailey Co., ventilat- 
ors, second floor, $2,000; Walter S. Rait & Co., fur- 
naces, third and fourth floors. The fire. however, did 
not impair the facilities of the Walter S. Rait Co. for 
shipping goods, and they are still doing business in 
good shape at the same old stand. Tuttle & Bailey 
were equally fortunate. Neither of these two firms 
suffered any loss to speak of, and their business will 
proceed as usual. 


inte 


“QUICK MEAL” GASOLINE STOVES. 








The gasoline stoves manufactured by the Ringen 
Stove Company, St. Louis, Mo., Division of the Amer- 
ican Stove Company, are well called “Quick Meal” 
stoves. The efficiency and reliability of these stoves 
has been tested very thoroughly during the years of 
their manufacture, and it is with a-good deal of confi- 
dence that the manufacturers say: “In the race for su- 
premacy, the ‘Quick Meal’ has always led, and 1907 
will see them farther in the lead than ever, since beauty, 
strength and efficiency are sure to win.” 

In the company’s latest advertising, the idea of the 
“Quick Meal” is graphically illustrated by the picture 
of a newly-hatched chicken in hot pursuit of a fly upon 
which it is bent on making a quick meal. “Competi- 
tors,” say the Ringen Stove Company, “appear awk- 
ward in their efforts to overtake us,” and this point 
they illustrate with a view of a foot-race in which the 
“Quick Meal” gasoline stove banner is carried by an 
athletic maiden who is distancing her awkward com- 
petitors. 

The Ringen Stove Company have western branches 
at 115 to 121 Townsend street, San Francisco, and 
Fourth and Davis streets, Portland, Ore. Catalogues, 
prices, etc., of the “Quick Meal” line can be secured 
by addressing the company at St. Louis, Mo. When 
writing, kindly mention THE AMERICAN ARTISAN. 


~-o-+ 


Consul Albert -Halstead of Birmingham, England, 
writes that, “weather stripping, or. ‘draft preventers,’ 
should find a ready sale in the United Kingdom if 
properly pushed and exhibited. Felt nailed to the door 
or window jambs is frequently used to keep out the 
boisterous English winds, and brass contrivances are 
placed over-many doors and.on them are hung heavy 
curtains; but I have yet to see the simple American 
device of-a strip of wood in which is inserted at the 
proper angle a narrow piece of rubber ‘cloth used. to 
prevent drafts. It seems to me that there is an open- 
ing that. ought not to. be overlooked.” 
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od, _ ‘THE AMERICAN ARTISAN AND HARDWARS 
ad RECORD is the only publication containing western 
at hardware and mietal prices corrected weekly. You 
rs will find these on pages 54 to 59 inclusive. 
re 
Only a short time remains in which to make YOUR 
WINDOW ready for BETTER BUSINESS, with a chance 
‘at the $100 IN GOLD prizes offered by THE AMERICAN 
ARTISAN. Read the conditions of our window display 
‘ competition and get busy. 
“ RETAIL HARDWARE CONVENTIONS. 
$ 
The State Retail Hardware Associations, which 
e hold their annual meetings during the early months of 
4 the year, and which have so far selected dates for the 
a 1907 gatherings, are given below. The associations 
d ’ are listed in the order in which their conventions will 
d be held. Many of the associations will make a’ special 


feature of exhibits by hardware manufacturers and 
y jobbers : 


” North Dakota Retail Hardware Association, Minot, 
February 5-6-7. 
Nebraska Retail Hardware’ Association, Omaha, 
‘ February 5-6-7. 
Wisconsin Retail Hardware Association, Milwaukee, 
n February 6-7-8. 
‘ West Virginia Retail Hardware Association, Clarks- 
, burg, February 12-13. 
5 Pennsylvania Retail Hardware Association, Pitts- 
f burg, February 12-13-14. 
: South Dakota Retail Hardware Association, Mitch- 
a ell, February 12-13-14. 
7 Illinois Retail Hardware Association, Chicago, Feb- 
’ ruary 13-14-15. 
New York State Retail Hardware Association, Syra- 
6 cuse, February 19-20-21. 
2 Iowa Retail Hardware: Association, Des Moines, 
1 February 19-20-21-22.. 
’ Indiana Retail Hardware Association, Indianapolis, 
" February 19-20-21. 
t Ohio Retail Hardware Association, Columbus, Feb- 
2 ruary 26-27-28. 
1 





J. N. Cowart has opened a new hardware store at 
Triban, N. M. 

Roades & Palmer have opened a hardware business 
i at Farmersville, Ohio. 

Jas. McIntosh has succeeded McIntosh & Duncan 
at Monte Vista, Colo. 
l T. H. Doran has been succeeded by the Burwell 
Hardware Co. at Burwell, Neb. 

The Marble Mercantile Co. is a new firm at Marble, 


— ~ 


, Colo., which will handle hardware. * 

f The Kloke Hardware Co. of Pierce, Neb., is con- 
7 templating removal to Gregory, S. D. 

David S. McCoy is a new dealer in stoves and tin- 
ware at 920 Park avenue, Baltimore, Md. 

f W. F. McBride, formerly of Voorhees, Iowa, has 


opeied a hardware store at Jewell, Iowa. 


Ladd & Kneisel have succeeded to the hardware 
business of Weeber & Ladd at Sheridan, Wyo. 


W. M. Holmes & Co., of Tustin, Mich., dealers 
in hardware, agricultural implements, furniture and 
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groceries, have sold their stock to G. A. Swanson & 
Sons. 

J. D. Allen has purchased the interest of R. T. Eib 
in the Pullman Hardware Co. at Pullman, Wash. 

The Rex Saw and File Company of Newcomers- 
town, Ohio, will build a large addition to its plant. 

A. R. Moomaw & Son, hardware dealers at New- 
berg, Ore., have sold their business to Bennett & 
King. 

The Fowler-Richardson Hardware Company, for- 
merly of G-aham, Va., have opened a store at Blue- 
field, W. Va. 

The New York Flatiron Company, Brooklyn, N. Y., 
has been incorporated to manufacture hardware, flat- 
irons, etc. ; capital, $20,000. 

Heller Bros. Company, of Newark, N. J., manu- 
facturers of files, etc., are building a three-story 
§0x125 feet addition to their works. 

The East Liverpool Hardware Co. has been incor- 
porated to conduct a general hardware business at 
East Liveipool, Ohio. . Capital, $10,000. 

At Mishawaka, Ind., the Mishawaka Folding Car- 
tiage Company has been incorporated to manufacture 
folding go-carts, etc. Capital stock, $50,000. 

J. Hassall, Southfield, N. Y., and J. Hassall and W. 
W. Smith of the Borough of Queens, are incorporat- 
ors of John Hassall, Inc., New York City, manufac- 
turers of wire nails, rivets, etc.; capital, $120,000. 

The Nash Hardware Company of Fort Worth, 
Tex., has filed an amendment to its charter increasing 
its capital stock from $75,000 to $150,000. 

The Phelps Hardware -Co., of Dexter, Mich., is 
closing out its stock at wholesale, preparatory to going 
out of business within the next ninety days. 

W. H. Rutan, formerly of Vanderbilt, Mich., who 
purchased the Walton hardware stock at Tower, 
Mich., last summer, died January 9, at Vanderbilt. 

A new company is about to be organized at South 
Elgin, Ill., with a capital of $100,000. The Aabt Mfg. 
Company and the Fischer Steel Rod Mfg. Co. will 
consolidate. 

The Wetzelham Mfg. Co., has been incorporated at 
Brooklyn, N. Y., to manufacture heavy hardware; cap- 
ital, $25.000. Incorporators are J. Wetzelham, New 
York City; A. E. Dubey, J. J. Leary, Brooklyn. 

The G. F. Barron Cooler Co. has been organized 
at Palmyra, N. Y., to manufacture coolers, refrigera- 
tors, etc.’ Capital stock $25,000. Fabian Hedges, Will 
D. Stower and Geo. F. Barron are the incorporators. 


The W. A. Kennedy Hardware Company of Canton, 
Ohio, has been incorporated, with a capital stock of 
$100,000, the incorporators being H. S. Reukert, J. A. 
Kennedy, H. A. Kennedy, A. H. Elliott and J. G. Bar- 
bour. 

The George A. Lowe Hardware Co. of Ogden, Utah, 
whose building was destroyed by fire some months ago, 
have moved into their new building on Washington 
avenue, with more floor space and better facilities than 
before. 

Sleeth, Brook & Seaman Co. has been incorporated 
at Newark, N. J., to manufacture wire, metal and 
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wooden products; capital, $100,000. The incorpora- 
tors are G. C. Sleeth, Newark; A. T. Brook, G. S. 
Seaman, Brooklyn, N. Y. 

The A. E. Hall Company has been organized to 
engage in the stove and hardware business in Oak- 
land, Cal., with a capital stock of $25,000. The in- 
corporators are Albert E. Hall, B. E. Hall, John Men- 
ser and P. M. Wuillemin. 

The stockholders of the National Hatchet Company, 
Marshalltown, Iowa, at a meeting January 9 elected 
the following officers: E. E. Valentine, president; 
W. A. Norton, vice-president ; G. A. Smith, secretary, 
and H. R. Dodge, treasurer. 

Surpless, Dunn & Co., of 74-76 Murray street, New 
York, and 68-70 South Canal street, Chicago, will act 
as exclusive sales agents for the Reliance Edge Tool 
Company of Youngstown, Ohio, whose new plant is 
now fully equipped for business. _ 

Sherwin-Williams Co., Chicago, manufacturers of 
paints, publish a paper entitled “S-W-P,” which, be- 
ing interpreted, means Sherwin-Williams Paint. It is 
a clever little publication and hardware dealers who 
wish copies of it can secure them on request. 

Robert M. Wells, long associated with the hard- 
ware house of Wells & Nellegar Company, Chicago, 
was elected vice-president of the Bankers’ National 
Bank of Chicago recently and after February 1 will 
give his active attention to the banking business. 

The Rockford Bolt Company has been incorporated 
with a capital stock of $20,000 at Rockford, IIl., 
and will take over the business formerly conducted 
by the firm of that name. Chas. R. Wise, Robt. H. 
Tinker and R. C. Messner are the incorporators, 


The Walden Mfg. Company has been incorporated 
with a capital stock of $20,000 at Worcester, Mass. 
The company will manufacture ratchet wrenches and 
has established-a factory for this purpose. Frederick 
E. Walden, Chas. M. Walden and Chas, A. Shedd are 
the incorporators. 

The business formerly conducted under the title of 
L. T. Snow, New Haven, Conn., has been purchased 
by the Snow & Petrelli Manufacturing Company, a 
new corporation, which will continue to make the line 
of goods formerly made by Mr. Snow, with the addi- 
tion of some new specialties. 


The Washington Iron Works Company, of Seattle, 
Wash., has been reorganized as the Washington Iron 
& Wire Works, with an increase of capital stock from 
$25,000 to $40,000. The company will manufacture 
ornamental iron and wire work, including fire es- 
capes and fencing. 

The Tuthill Screen Co. has been incorporated at 
Middletown, N. Y., to manufacture a patent screen 
invented by Harry W. Tuthill, who is secretary and 
treasurer of the company. The president is William 
F, Heuser of Cochocton and the vice president C. A. 
Ketcham of Middletown. 

The Hustler Ash Sifter, manufactured by the Hill 
Dryer Co., of Worcester, Mass., is a device which is 
said. to work without dust or dirt and to please every- 
body. Dealers find it a quick seller, so the makers 
report, and they are urged to order at once to insure 
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prompt delivery. Prices, etc., will be sent by the Hill 
Dryer Co. on request. 

The L. F. Benton Co., New York, has been incor- 
porated to manufacture tools, hardware, etc.; capital, 
$60,000. The incorporators are L. F. Benton and Cecil 
R. Benton, Virginia, Vt.; Freeman G. Griswold, 41 
Park Row; Charlotte E. Benton, 246 West 128th 
street, both of New York. 

The Richardson Hardware Co. of Richardson, Dal- 
las county, Texas, was chartered on January 5, with 
capital of $15,000. The incorporators are: H. G, Jack- 
son, G. S. Blewett, S. P. Harben, R. E. Thompson, 
Fred Farrell, R. F. Bowser, Virgie Walton, W. S. 
Huffhines and W. A. Hill, 

The Hazen Mfg. Company, of Hudson, Mich., has 
been organized to manufacture iron force and lift 
pumps. The officers of the company are as follows: 
L. R. Hazen, president; W. S. Hazen, vice-president ; 
G. H. Loyster, secretary ; Arthur Green, treasurer, and 
W. E. Keister, general manager. 

John B. Foley, Syracuse, N. Y., secretary of the 
New York State Retail Hardware Association, re- 
ports that practically all the space at the Alhambra, 
Syracuse, has been reserved by intending exhibitors 
at the show to be held in connection with the fifth 
annual convention of the association, February 19 
to 22. 


Kinkerter & Sheppard Co., 419 Market street, Cam- 
den, N. J., have been incorporated; capital, $50,000. 
They are dealers in hardware, tools, house furnishing 
goods, heaters, ranges and sheet iron work; capital, 
$50,000. Incorporators: Robert L. Sheppard, Jose- 
phine Kinkerter, William M. Jones and John M. Craig, 
all of Camden. 

The Fraser Mercantile Co. of Freeport, IIl., have 
purchased a large interest in the Acme Manufacturing 
Company of that city, manufacturers of hardware spe- 
cialties, sheet-metal work, smokestacks, tanks, furnaces, 
roofing, spouting, etc., and will also open a retail hard- 
ware store in the old postoffice building at Freeport 
about February 1. 


A new wholesale and retail hardware house has been 
established at Morrisontown, Tenn., under the firm 
name of the Grant-Hasson Hardware Company, with 
a capital stock of $25,000. The company will be lo- 
cated on Cumberland street in a new three-story brick 
building being erected for them, and now rapidly 
nearing completion. 

John H. Malbone and A. D. Moore have retired 
from the Malbone Hardware & Furniture Co., South 
Haven, Mich., and are succeeded by John S. Malbone, 
who was the original head of the firm and who, with 
his four sons, established the business in 1893 under 
the style of John S. Malbone & Sons. He retired from 
the business in 1905. 


The Roanoke, Va., World says: “In the recent pur- 
chase of the stock of the hardware firm of Fairfax & 
Bell which was consolidated with the immense stock 
carried by the Roanoke Hardware Company, the latter 
company becomes the largest hardware firm in this sec- 
tion of the country. The main store contains 22,000 
square feet and the warehouse contains 20,000 square 
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feet, a grand total of 42,000 square feet of space. 
Twenty experienced salesmen are employed locally, 
and three traveling men represent the firm on the 
road.” ; 


The hardware firm of Thomas & Thomas of Find- 
lay, Ohio, will be known hereafter as the Buckeye 
Hardware Co. Recently Frank A. Lake and Marion 
Vaughen purchased an interest in the firm. The old 
firm consisted of A. S. Thomas and David Thomas. 
The members of the new firm are A. S. Thomas, David 
Thomas, Frank A. Lake and Marion H. Vaughen. 


The Hanson & Anderson Hardware Co. and the 
Hellie Hardware Co. of Albert Lea, Minn., have de- 
cided to consolidate and organize a new company com- 
prising the members of the.two firms, namely, S. L. 
and C. J. Hanson, Wm. Anderson, Ole H. Hellie and 
Olaf Hellie. The stocks will soon be united in one 
of the buildings which they now occupy. At last re- 
ports the name of the new company was still under 
discussion. 


‘You never SAW such a clever program as the Wis- 
consin Retail Hardware Association prepared and cir- 
culated for the 11th convention to be held in Milwau- 
kee, February 6, 7 and 8. A very graphic picture of 
a saw, axe and hammer adorned the front cover, the 
arrangement being such as to render it very unique and 
attractive. Secretary C. A. Peck deserves a lot of 
credit for the clever method of making the conven- 
tion known and will get all that is coming to him, 


Fire at the plant of Wm. Resor & Co. in Cincinnati 
on the afternoon of Sunday, January 20, did consid- 
erable damage and thoroughly scared the people liv- 
ing in the vicinity. “The Wm. Resor & Co. concern is 
the oldest stove foundry west of the Allegheny Moun- 
tains. The Hill & Griffith Co., manufacturers of foun- 
dry supplies, plumbago and graphite, were also suf- 
ferers by the fire. It is reported that the loss of the 
Wm. Resor Co. is in the neighborhood of $300,000 
and the Hill & Griffiths Co., $200,000. They will re- 
build as soon as possible. 

The Southern Handle Company, of Memphis, 
Tenn., the Royal Handle Company, of Harrisburg, 
Ark., the Southern Handle Company, of Huntsville, 
Ala., and the Beamer Handle Company, of Manor, 
Pa., have merged their interests and organized as the 
Consolidated Handle Company, with capital of $1,- 
000,000. Memphis will be.the headquarters of the 
new company, M. R. Grace, of Memphis, formerly 
president of the Southern Handle Company, with 
plants in Memphis and Huntsville, is president. The 
consolidated company possesses ten factories located 
in Arkansas, Alabama, Tennessee, Virginia and Penn- 
sylvania. 

In the suit of the National Steel Wire Co. against 
the National Wire Corporation of New Haven, Conn., 
permanent receivers were appointed Jan. 4 to take 
charge of the affairs of the National Wire Corpora- 
tion, which recently failed, with liabilities amounting 
to about $3,000,000. The permanent receivers chosen 
were H. Stuart Hotchkiss and ex-Mayor F. B. Farns- 
worth, both of New Haven. Each furnished a bond 
of $150,000. Among the list of creditors presented to 
the court are the following: Federal Trust Co., Bos- 
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ton, $470,000; Manhattan Company, New York, 
$250,000; Henry Hastings, agent steamship lines of 
Boston, $250,000; Pennsylvania Steel Co., $75,000; 
National Steel Wire Co., $1,900,000; Knickerbocker 
Trust Co., New York, $150,000. 





THE E. A. PFLUEGER CO. 





The following notice is being sent to the trade by 
the E. A. Pflueger Co., of Akron, O., manufacturers 
of fine fishing tackle: 

“The attention of the trade is especially called to the 
fact that Mr. E. A. Pflueger, who has been connected 
as secretary and treasurer with the Enterprise Mfg. 
Co. of this city since its organization, has resigned his 
position with that company and has organized the un- 
dersigned company, to the success of which he is now 
devoting his attention. The two companies bear no 
relation to each other, but are entirely separate and 
distinct, each being engaged in business upon its own 
account. We are pushing forward the equipment of 
our plant as rapidly as possible, and illustrated cata- 
logue will be mailed you soon as ready. 

“Trusting we may have the pleasure of receiving 
your patronage, we remain, 

“Very truly yours, 
“Tue E. A. Prtuecer CoMPANy, 
“L. W. Griffiths, Secretary.” 


+> 


NEW YALE & TOWNE SUPERINTENDENT. 








The Yale & Towne Mfg. Co., 9 Murray street, New 
York, announce that Mr. H. J. Lamborn has been ap- 
pointed superintendent of power and plant in their 
works at Stamford, Conn., to succeed Mr. F. A. Wal- 
dron, who resigned about a year ago. The position 
is a very responsible one, involving, as it does, the 
management of all steam and electrical plant, the 
supervision (and frequently the designing) of new 
buildings, and, in general, everything relating to steam 
and electric power and distribution, heating and venti- 
lating, water supply, drainage, fire protection, up-keep 
of buildings, and general repairs throughout the whole 
plant. The work involved thus requires not only ex- 
ecutive ability, but also the training of an engineer and 
broad technical experience. 

Mr. Lamborn was born in Philadelphia in 1873, and 
graduated first from the Philadelphia High School, 
and later from the Towne Scientific School of the Uni- 
versity of Pennsylvania in the course of mechanical 
engineering. For three years he was associated with 
John C. Trautwine, Jr., in editorial work for the “Civil 
Engineer’s Pocket-Book;” then for four years was 
connected with the Engineer Department of the United 
States on harbor and fortification work near Phila- 
delphia, and then for a year with the Hyatt Roller 
Bearing Company as mechanical engineer. Since 1902 
he has held the position of mechanical and electrical 
engineer and superintendent of the magnetic separat- 
ing plants of Witherbee, Sherman & Co. at Mineville, 
N. Y. (on Lake Champlain). These separating plants 
are the largest in the world, their annual production 
being 400,000 tons of concentrated iron ore. The sep- 
arating plants and power stations at Mineville were 
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designed and built under the supervision of Mr. Lam- 
born. 

Mr. S. E. Dauchy, who has been acting superin- 
tendent of power and plant for the Yale. & Towne Mfg. 
Co. during the past year, and for several years has 
held the position of assistant superintendent, will con- 
tinue in the latter capacity under Mr. Lamborn. 


+> 


OUR WINDOW DISPLAY COMPETITION. 








Less than five weeks remain in which hardware 
dealers and their assistants can prepare window dis- 
plays for THE AMERICAN ARTISAN competition, 
which closes February 28. As has been pointed out 
before, it will pay any dealer to give up to the ar- 
rangement of his window sufficient time to render it 
worthy of being photographed for our contest. It 
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CONDITIONS. 


The photographs may be sent by mail or express 


charges prepaid, and must reach this office not later 


than noon, February 28, 1907. Address all photo- 
graphs to THE AMERICAN ARTISAN Prize Competition, 
69 Dearborn street, Chicago, Illinois. 

Each photograph and description must be signed by 
a fictitious name or device and the same name and de- 
vice must be put upon a sealed envelope containing the 
real name and address of the contestant. This sealed 
envelope is to be enclosed with the photograph. 


AWARD OF PRIZES. 

A competition committee of three will be appointed, 
one of whom will be an expert window dresser and 
one an experienced hardware man. This committee 
will pass upon the merits of all photographs and de- 
scriptions received, without knowing the names or ad- 
dresses of the senders, and will decide the winners of 
the contest. 

THE AMERICAN ARTISAN reserves the right to pub- 





Christmas Hardware Display by John E. Hardy for the Honeyman Hardware Co., Portland, Ure. 


will not necessarily require an expert to trim the 
window. Every hardware dealer has an equal chance 
to win one of the gold prizes. 

For the further encouragement of hardware deal- 
ers, it may be noted that in a recent contest for all 
kinds of trades conducted by The Merchants’ Record 
and Show Window of Chicago, in which there were 
several hundred competitors, the first and the third 
prizes were won by hardware stores. A view of the 
first prize window in that contest is reproduced here- 
with, by courtesy of The Merchants’ Record and Show 
Window. This window was awarded the gold medal 
and shows a Christmas display of seasonable goods by 
John E. Hardy for the Honeyman Hardware Co., 
Portland, Oregon. 

The conditions of THE AMERICAN ARTISAN compe- 
tition are as follows: 

First Prize, $50 in gold for photograph and descrip- 
tion of the best window display of hardware received. 

Second Prize, $25 in gold for the photograph and 
description second in excellence. 

Third Prize, $15 in gold for the photograph and 
description third in excellence. 


Fourth Prize, $10 in gold for the photograph and 
description fourth in excellence. 





lish all photographs and descriptions submitted in this 
competition. 
intraninndadtiiiibianiid is iad 


PATENT COPPER TUBE LIGHTNING RODS. 





In determining the best make of lightning rods to 
use when one has decided to equip his building with 
such protection, the prospective buyer is confronted 
with the necessity of making a choice among the nu- 
merous makes. A careful investigation in the interest 
of such purchaser is said to have been made recently 
by the Cincinnati publication entitled United States 
Trade Reports, which says: “We fully realize the 
responsibility of making such a decision, but as a re- 
sult of examining closely all the various makes, with- 
out the knowledge of any manufacturer, we are pre- 
pared to state that there is no make of lightning rods 
on the market to-day equal to those manufactured by 
the Security Lightning Rod Co. of Burlington, Wis. 
These lightning rods are made of the best material, 
are durable in use, perfect in construction and will 
give entire satisfaction at all times. 

“The company guarantee their lightning rods for 
twenty years and offer to pay a reward of $500 to find 
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a building burned by lightning with their rods on as 
recommended by them in their catalogue, which they 
send out free of charge on application. 

“The company is thoroughly reliable in every re- 
spect and can be depended upon. Their business is 
conducted on a line that is pleasing to each and every 
customer, and promptitude is a special feature of their 
business methods. They stand high commercially.” 

The Security Lightning Rod Company make a spe- 
cialty of patent copper tube lightning conductors with 
ground rods having an automatic water supply. By 
their patented method of ground rod installation two 
feet or more of water is maintained in the rod and 
moist earth around the point in the ground. The 
company wish to secure a responsible dealer in every 
city or town to handle their goods, and dealers are in- 
vited to write for their 40-page catalogue. When 
writing, kindly mention Tae AMERICAN ARTISAN. 


BRE ete 
OBITUARY. 





Edward Cheetham. 

Edward Cheetham, secretary of the American Stove 
Board Company, died January 19, at his home, 500 
Fullerton avenue, Chicago, after an illness of six 
months. _Mr.:Cheetham had lived in Chicago thirty 
years. He was 69 years old. His widow and two 
sons survive him. 


EE oe SO 
RETAIL HARDWARE DOINGS. 





NEW. FIRMS AND INCORPORATIONS. 

Killeen, Texas — Rancier Hardware Company, capital 
stock $15,000. 

New Rochelle, New York—Bedford & Sullivan Hardware 
Company, capital stock $15,000. 

Des Moines, Iowa—The Standard Safe & Lock Company, 
capital $75,000. 

Oakman, Alabama—The Jackson Hardware Company, 
$7,500 capital stock. 

Kingfisher, Oklahoma—The Wagner-Hockery Company, 
$25,000 capital stock. 

Tempe, Arizona—Tempe Hardware Company has been 
incorporated. 

Wallace, South Dakota—The Wallace Hardware & Fur- 
niture Company, capital stock $8,000. 

Anniston, Alabama.—The Lineville Hardware Company, 
capital stock $12,000. 

Hermiston, Oregon—E. P. Dodd has engaged in the 
stove and hardware business here. 

Middleton, Idaho.—C. W. Crosz has engaged in the stove 
and hardware business. 

Lebanon, Oregon:—Walker & Green is the name of a 
new stove and hardware firm here. 

BUSINESS CHANGES. 

Lipton, Ind.—The firm of Daniels & Hulick have dis- 
solved partnership, Mr. Hulick retiring and Mr. Daniels taking 
possession. 

Seaforth, Minn.—F. V. Stanek bought the Seaforth Hard- 
ware Company store. 

Cartersville, Ga—-Knight Hardware Company have sold 
out their business to W. C. Dodgen, W. A. Neal, Maxwell 
Bros, and J. W.. Knight. They will incorporate as the Car- 
tersville Hardware Co. 

Kellogg, Minnesota—C,. C. Bricher retired from Bricher 
Bros. & Lydon, hardware. 

Stillwater, Okla—J. M. Kennedy has purchased the 
Shannon hardware store. 

Alma, Kan.—Copp & Finney sold their hardware stock 
to Mr. Bissell. 
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Pierce, Neb.—W. H. Hough and H. H. Peters have sold 
their hardware business to Ernest Peters and Henry Bucken- 
dahl. 

Whiting, Kan.—C. B. Banks and J. K. Burket have bought 
out Harry Marshall, hardware dealer. 

Braddock, Pa—Benjamin A. Maggini has bought out 
the interest of F. B. Fulton of Fulton & Maggini. 

Alma City, Minn —Southwick & Co. have purchased the 
H. E. Gates hardware store. 

Utica, N. Y.—William B. West and Earl D. Palmer have 
purchased the hardware business of Benjamin Titus. 

Radcliffe, Iowa.—J. T. Nervig has purchased the Drake 
Bros.’ hardware store. 

Elizabeth, Illinois—Weir & Bray have sold out their 
hardware store to Carl Bonjour and Thomas White. 

South Bend, Indiana—John Gunderman has purchased 
the hardware stock of the late G.-L. Dunham at 432 E. La 
Salle avenue. 

Rantoul, Illinois—D. E. Whitmore has sold his interest 
in the hardware store to L. W. Ledderbodge. 

Seneca, Illinois—J. W. Ellis has sold his half interest 
in the hardware business to Berne Rooney. 

Boone, Iowa—H. D. Howe has purchased the Osgood 
hardware stock. 

Grinnell, Iowa—Rinefort Brothers have sold out to Wil- 
liam Slack, 

Dixon, Illinois—Fred N. Fargo has purchased the hard- 
ware store of Edmund Neville. 

Ozona, Texas—Frank F. Friend has sold his: interest in 
the hardware business to his former partner, Joe J. Nance. 

MISCELLANEOUS. 

Lane, Illinois—R. D. Bowersock has sold his hardware 
store. 

Lancaster, Pennsylvania—The hardware store of Philip 
F. and Louis M. Fellman was damaged by fire. 

Exeter, New Hampshire—The hardware stock of Augus- 
tus Young was damaged by fire. 

Davenport, lowa—A wrench factory is in prospect. 

Jefferson, Ohio—The hardware store of Geo. Brandson & 
Son was damaged by fire. 

Menominee, Michigan—The Dudley Tool Company are 
making preparations to move from their present quarters on 
Kirby. street to the new Electrical building. 

Oklahoma City, Oklahoma—The hardware stores of W. 
P. Dilworth and Storm & Erickson were. burglarized. 
Ladysmith, Wisconsin—R. J. Sands has moved into an- 
other building with his stock of hardware. 

Edmonton, Alba.—The Chawn Hardware Company are 
building an addition to their store. 

Milroy, Minn.—Mr. Potter has bought back his old hard- 
ware store here. 

Newport, Ohio—The Fischer Bros., hardware dealers, 
were victimized out of $20 by a bogus check worker. 

Clinton, Ill—The hardware store of H. G. Beatty & Co. 
was visited by burglars. 

Osage, Iowa.—Messrs. Payne and Mauer have purchased 
the hardware stock of E. A. Parker, and will ship the entire 
stock to Kerry, IIl. 

Table Rock, Neb.—Mr. Tillotson of Kovanda & Tillotson, 
hardware, has retired from business. 

Yates Center, Kan.—The Sickt hardware store was bur- 
glarized. 

Clare, Michigan—The Clszre Hardware Company have 
moved from the Calkins block into the building immediately 
north. 

Manchester, Ohio—The hardware store of C. E. Kirker 
was burglarized. 

Pratt City, Alabama—The hardware store of J. D. Hanby 
was robbed. 

Galena; Illinois—Lester Ginn is getting ready to put in a 
large stock of hardware. 

Grove City, Iowa—The Naylor-Kohlmeyer Hardware 


.Company expect to meve into their new quarters on Broad 


street soon. 
Green Bay, Wisconsin—Van Veglie Brothers have leased 
the new Reis building and will move into the same about 


February I. 
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Conventions of Hardware Retailers 





The annual convention of the Inland Empire Im- 
plement and Hardware Dealers’ Association was held 
at Spokane, Wash., January 16th and 17th. The fol- 
lowing officers were elected: President, R. L. Spiker, 
Lewiston, Idaho; first vice-president, A. Urbahn, Spo- 
kane, Wash.; second vice-president, A. B. Salmon, 
Wilbur, Wash.; secretary-treasurer, E. W. Evenson, 
Spokane, Wash. 

The directors elected for a term of three years were 
as follows: John Smith, of John Smith Co., Walla 
Walla, Wash.; J. H. Berge, Davenport, Wash.; E. E. 
Plough, of the Plough Hdw. Co., Wilbur, Wash.; 
John Raymer, Reardon, Wash.; I. C. Hattabaugh, of 
the Grangeville Imp. Co., Grangeville, Idaho; A. Z, 
Wells, of Wells & Morris, Wenatchee, Wash. The 
first two are newly elected, and the last four are re- 
elected. G. J. Tompkins, of Tompkins & Co., Repub- 
lic, Wash., was elected director for one year to fill the 
unexpired term. 


FROM A SPECIAL CORRESPONDENT. 

Practically every town and city in eastern Washington, 
northern Idaho and northeastern Oregon was represented at 
the second annual meeting of the Inland Empire Hardware 
and Implement Dealers’ Association in Hotel Spokane, Jan. 
16-17, when various matters of importance to the trade were 
discussed in papers and addresses. E. E. Lucas of Daven- 
port, Wash., president of the organization was in the chair 
and the business in hand was dispatched with machine-like 
precision. F, E. Goodall, president of the Spokane Chamber 
of Commerce, welcomed the visitors to Spokane and com- 
plimented them upon their organization. Speaking upon the 
issues involved in the rate case being heard before the In- 
terstate Commerce Commission he asked for fair play for the 
Spokane country, declaring that the jobbers in the Inland 
Empire would naturally take chances with those in other 
points, provided there was no discrimination on part of the 
railroads, as is the case now. I. C. Hattabaugh of Grange- 
ville, Idaho, responded for the association. 

The chief business of the first day’s session was the adop- 
tion of an amendment to the by-laws, fixing the date of the 
next annual meeting for the third week in January and the 
election of these officers: 


President—R. L. Spiker, Lewiston, Idaho. 

First Vice-President—A. Urbahn, Spokane. 

Second Vice-President—A. B. Salmon, Wilbur, Wash. 

Secretary and Treasurer—E. W. Evenson, Spokane. 

Directors for Three Years—E, E, Plough, Wilbur; I. C. 
Hattabaugh, Grangeville, Idaho; John Raymer, Reardon, 
Wash.; J. H. Berge, Davenport, Wash.; A. Z. Wells, We- 
natchee, Wash.; F. J. Guth, Odessa, Wash. The holdover 
directors are: F. T. Larrabee, Edwall, Wash.; E. P. Dorris, 
Lewiston, Idaho; W. F. Chalenor, Palouse, Wash.; E. M. 
Heifner, Colville, Wash.; C. L. Butterfield, Moscow, Idaho; 
A. B. Salmon, Wilbur; L. C. Fisher, Sprague, Wash.; E. L. 
Scott, Oaksdale, Wash. 

These officers were elected for the Washington Hard- 
ware and Implement Dealers’ Mutual Fire Insurance Asso- 
ciation : 

President—W. P. Lucas, Davenport, Wash. 

Vice-President—C. A. Loy, Fairfield, Wash. 

Treasurer—E. L. Scott, Oaksdale, Wash. 

Secretary—E. W. Evenson, Spokane. 

Directors for Three Years—C. S. Butterfield, Moscow, 


Idaho; L. W. Anderson, Rosalia, Wash.; W. F. Chalenor, 
Palouse, Wash. 


The annual report shows that the insurance association 
has written policies amounting to $428,850, of which amount 
$273,850 was reinsured in other companies, leaving $155,800 
carried by the home association. The fire losses paid amounted 
to $1,120.56, leaving $3,570.81 in the treasury. 

The second day’s business included an address of J. H. 
Abrams of the Winona Wagon Company on “The Value of 
an Agency,” which was followed by a discussion; G. H. Bat- 
rick of Battle Creek, Mich., gave some “Sidelights on Selling 
Threshing Machines,” and there was a discussion on the 
question, “Does a Threshing Machine Agency Pay?” Thomas 
H. Brewer, vice-president of the Fidelity-National Bank of 
Spokane, told of “The Merchant as a Banker,” replying to 
the address made by J. N. Nankervis a year ago, and J. B. 
Campbell, secretary of the Spokane Jobbers’ Association, 
talked interestingly on “Credits and Collections.” 

Discussions and the reports of standing committees fol- 
lowed and the unfinished business was cleared away. The 
meeting came to a close with a banquet and smoker arranged 
by E. F.- Waggoner, J. A. Fredaker, A. Urbahn and E. W. 
Evenson. The Elks’ quartet furnished the music. The first 
named was toastmaster, the list including these sentiments: 


“Our Wives and Sweethearts,” E. W. Evenson, Spo- 
kane. 


“The Association,” J. N. Nankervis, Moscow. 

“Goodfellowship,” F. W, Dewart, Spokane. 

“The Commercial Traveler,” J. H. Abrams, Spokane. 

“The Merchant,” G. J. Tomkins, Republic, Wash. 

“The Manufacturer,” E, M. Brannock, Portland, Ore. 

These topics, the keynote of which was 2 greater Inland 
Empire, were discussed in addresses: 

“Our Empire,” N. W. Durham, editor Spokesman-Re- 
view, Spokane. 

“Opportunities,” E. E, Lucas, Davenport. 

“Responsibilities,” I. C. Hattabaugh, Grangeville. 

“Concentrated Efforts,” F. E. Goodall, Spokane. 

“Our Country,” Rev. W. J. Hindley, Spokane. 

“Spokane,” H. W. Allen. 


The meeting was the best attended and the most inter- 
esting to the members in the history of the association, said 
Mr. Hattabaugh, and its action in opposing the parcels post 
law,and urging the enactment of an anti-peddling law by 
the state legislature is bound to be a benefit not only to the 
members, but the communities throughout the Inland Empire. 


Following are the proceedings at length: 


The President: Gentlemen, we first have the pleasure 
of listening to Mr. Goodall, president of the Chamber of 
Commerce, in an address of welcome. 

Mr. Goodall: Mr. President, and Members of the Inland 
Empire Implement and Hardware Dealers’ Association: It 
is certainly a pleasure to again meet you here in Spokane 
and extend to you a hearty welcome on behalf of the Spokane 
Chamber of Commerce, and the citizens of Spokane. A wel- 
come from our Chamber of Commerce means more every 
year. To-day we have a membership of 600, a growth in the 
past five years in membership of over 500, showing what or- 
ganization means to us here, and certainly what it means to 
any body of men to get together for the general good and the 
up-building of their business. Certainly there can be no 
question as to the advisability of organization; and I can see 
in the growth of your association, from what I have noticed 
of it, the remarkable showing that you are making, the pros- 
perity that seems to follow it, and I feel that we all want to 
encourage in every way possible the organization of business 
men, for it means to the development of the Inland Empire 
everything. When men come together, exchange ideas and 
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develop in themselves what they wish developed in their 
country, it can mean nothing but success. 

Spokane to-day is engaged in a—what we term perhaps, 
a fight, for just and equitable freight rates. We are making 
this claim not for Spokane alone, but for all of you, for the 
entire Inland Empire; in fact, it will be for every inland city 
in the United States similarly situated, and every town sim- 
ilarly situated; and it means, gentlemen, more than we can 
appreciate to us all. If we are placed on a just and equitable 
basis, what does it mean to our growth? It means every- 
thing. This is the consumers’ fight. The argument is made 
to us here repeatedly that our jobbers should be opposed to 
this fight; that it is going to place them in a bad position, 
fixing a rate that every one will be entitled to. But our job- 
bers here as a whole feel, gentlemen, that they are willing to 
take their chances for building and continuing their pros- 
perity in business, if we have fair and just rates. I feel, 
gentlemen, that we should all appreciate that position of our 
jobbing interest because it comes down to each one or you, 
giving you all the opportunity of receiving the same benefit— 
equality—and that is what the call seems to be to-day. Gen- 
tlemen, I want to say this one word, that we of our Chamber 
of Commerce appreciate the support that has been given us, 
the hearty indorsements that have come to Spokane from so 
many towns in the Inland Empire, and the good feeling to- 
wards us in’this contest, and we trust that the outcome of 
this will be what we are all looking for—justice. That is all 
we ask for. 

Gentlemen, I want to say we appreciate very much your 
making your meeting place here, and we hope you will con- 
tinue to do so. Always come here. We are glad to see you; 
and we greet you with the heariest handshake it is possible 
for us to give you; and I hope we shall have the pleasure 
each year of receiving you here in Spokane; and on behalf 
of our Chamber of Commerce and the Mayor of Spokane, 
we extend to you every privilege that we have. The gates 
are open; the latch string is out. Make yourself at home. 
Everything is yours. I thank you, gentlemen. (Applause.) 

The President: Gentlemen, we next have the pleasure 
of hearing from a man you are always glad to listen to, Mr. 
Rattabaugh, who will respond in our behalf. 

MR. HATTABAUGH’S ADDRESS. 


Mr. Rattabaugh: Mr. Chairman, I am not going to take 
my coat off because I expect to speak very long or talk very 
loud. I observed this morning in going over your program 
that your secretary, a man whom I had always thought of 
eminent judgment, had placed myself down to make a re- 
sponse to this toast. He says he sent me a program, and I 
do not doubt but what he did, but owing to the fact of our 
distance from railroad communication, and the inability to 
have delivered our mails more than once or twice a week, 
I have not received it. Therefore, I am at a loss. When I 
found I was to respond to this toast, I thought he was jest- 
ing—he is a great jester anyway. But when I got here, I 
found my name was here. 

Mr. Chairman, and gentlemen of the Inland Empire Asso- 
ciation, I cannot express to you this morning the full measure 
of my grateful appreciation of this pleasing greeting, so ex- 
ceptional, alike in number, in welcome, and in distinction, 
and in intelligence; and to you, Mr. Goodall, who have so 
graciously welcomed us this morning, let me say on behalf 
of the members of the Inland Empire Implement & Hard- 
ware Dealers’ Association, that it certainly is a privilege to 
acknowledge your cordial welcome, and to accept your prof- 
ferred courtesies with such formality as will be a certain 
indication to you that we appreciate it. 

Mr. Goodall, this is not the first time that we have met 
here. The fame of your hospitality has gone beyond the 
limits of your city, and even the boundaries of your state. We 
come here therefore prepared to accept all the good things 
which you are so willing and ready to bestow. Looking over 
that program this morning—that beautiful souvenir—I no- 
ticed something that brought vividly to my mind an occur- 
rence of about sixteen years ago. I observed there a pic- 
ture, showing the contrast of Riverside avenue sixteen years 
ago, and as it appears to-day. A great many of us remember, 
who lived in this country at that time, when the electric spark 
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sent the flash over the wife to a busy world that this fair 
city was in ashes and in gloom;.and how the people of the 
west, especially, sympathized with you in that hour of con- 
flagration. You all remember that, who lived here at that 
time, I remember of visiting your city, gentlemen, when it 
seemed to me but a short time had elapsed, and as I ap- 
proached the suburbs, I almost dreaded to look on that deso- 
late seene of that wonderful catastrophe. But as I walked 
through these same streets, I saw such an illustration of 
thrift, enterprise, indomitable will-power, that I stopped and 
wondered in amazement and bewilderment. At last I thought 
that my senses were gone. These mark the advancement of 
you, gentlemen, speaking far more eloquently of your cour- 
age and wisdom and forethought, than any words of mine. 
And it tells of the achievements in your civic life that leads 
on for grander, higher, nobler and loftier manhood. Your 
phenomenal increase in population; your water powers and 
manufacturing interests; your development in every branch 
of mercantile industry; the public spirit of your citizens; 
your collossal educational institutions; your beautiful and 
palatial homes by the thousands; your amount of integrity 
and industry; your women of beauty and refinement, speak 
for you, gentlemen, in words that I cannot command, and 
earns the admiration, not only of the west, but of the entire 
world, 

And now to you, Mr. Goodall, we thank you as the 
executive head of the Spokane Chamber of Commerce, and 
through you all the members of that great organization, that 
is doing so much to build up this country in this and im- 
mediate vicinity, and even over in through the bounds of 
Idaho, our little state. We thank you and the citizens of 
Spokane for this cordial welcome, and assure you that when 
we go home to our places of amusement, we shall carry with 
us the memories of a bright and pleasant greeting of a people 
who know how to entertain their guests. We thank you then 
from the bottom of our hearts, in behalf of our association, 
for what you have done for us, not only this time, but this 
is the fifth time we have been entertained at your hands. 
( Applause.) ; 

The President: We will now have the pleasure of listen- 
ing to Mr. Spiker, on “Things to Think About.” I had to 
show him that he was there, but he is there just the same. 

Mr. Spiker: Mr. President, and gentlemen of the Con- 
vention: I did not know I was on the program. I was 
like Mr. Hattabaugh—I got the program, but I had so much 
to talk about on other things that I did not have the time 
to read the program. 

This is a subject on which there is much to be said, but 
as it is getting near the noon hour, I do not think I ought to 
say much. However, there is much to talk about. We ought 
to talk about everything that tends to the good of the con- 
vention and to see that the association is carried on success- 
fully. 

We have been very successful so far, and I hope every 
member here will endeavor to do all he can to promote the 
interests of the association. 

The things to talk about will come up so generally in 
the question box that I do not think it is necessary for me 
to go into the details of anything at the present time; and as 
I did not know I was on the program—through my own neg- 
lect to read the program—I will not say anything further at 
this time. Thank you, gentlemen. (Applause.) 

(The Washington Hardware and Implement Dealers’ 
Mutual Fire and Insurance Association, in convention being 
called to order the president, Mr. W. P. Lucas, addressed 
the body as follows): 

REMARKS OF W. P. LUCAS. 


Mr. Lucas: Gentlemen, your secretary having generously 
given me a place on the program, and put me down here for 
an address, I have prepared a few remarks in the interests 
of our Fire Insurance Association, which I will make to you 
before proceeding with the other order of business, such as 
the election of officers and report of the secretary, etc. 

This matter of mutual fire insurance is of the utmost 
importance to us all and should have our most careful study 
and attention. It is a matter which means a saving of money 
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to us all, and that the dividends go to those who patronize 
us rather than to high salaried officers and stockholders as 
is the case in old line insurance. We are nearing the close 
of our first year’s business, and we have made a most favor- 
able showing as will be shown by the secretary’s report upon 
the condition of the company... We have met with many ob- 
stacles which it has been necessary for us to overcome, but 
thus far, we have handled them without making any great 
or expensive mistakes. We are able to come before you at 
this time and tell you what we have done as well as what 
we expect to do for the coming year. Our records show that 
the receipts of the past year have been used as follows: 

Expense of organizing and operating the company to 
date: 15 per cent; loss ratio, 26% per cent; reinsurance, 16 
per cent; passed to reserve fund, 10 per cent; return pre- 
miums, 25 per cent; on hand for current expenses, 71%4 per 
cent. 

As our receipts grow larger, the expense ratio will grow 
less, and we can safely promise you better results for the 
coming years. As we grow larger and stronger, we can carry 
a larger line of insurance and thereby reduce the amount 
paid for reinsurance. We hope to be able to make arrange- 
ments for an exchange of reinsurance with other companies 
of this nature, and, in this manner, it will help us grow to 
the extent that we can with safety carry the full $3,000,000 
risks as provided in our by-laws. At the present time, we 
cannot, with safety, carry but $1,000 of each risk and all 
amounts of policies above that amount are covered by rein- 
surance. We will be able to carry $2,000 on a single risk 
after we have a line of $750,000 in force, and before we can 
reach that amount it will be necessary for us to secure $325,- 
000: of new business which I feel confident we can secure 
before our June meeting. 

We have reached a point where we can afford to go out 
after business and feel that the money so expended will be 
well spent, as it is like all other good things once a member 
gets a taste of it, he likes it, and he is with us for keeps, as 
we will be certain of his renewal of policies as he needs the 
insurance. We have made arrangements whereby we can 
write each member for the full amount of their insurance re- 
gardless of whether the risk is for $1,000 or $10,000. 

At the present time, if we were to write a risk for $10,- 
000, we would immediately reinsure $9,000 of it dividing that 
amount among the different companies of this kind with 
which we reinsure and the remaining $1,009 we would carry 
ourselves, 

Our firm has decided that we will place every dollar of 
our insurance with this company as we feel that it is the 
safest and cheapest insurance we can get. 

Our showing for the past eleven months exceeds the 
best showing made by any other company of this kind for 
their first year’s business by 50 per cent. 

The requirements of the insurance laws of some of our 
neighboring states are such that it makes it next to impos- 
sible for a company of this kind to start, and-we have only 
to go after their business and show them the advantages of 
doing business with us; thus giving us new business which 
will enable us to grow at a rate and make a showing equaled 
by no other company of this kind. 


At the present time, we have a line of $428,850 of which 
we have $273,050 at risk and the balance of $155,800 is rein- 
sured in four different companies writing reinsurance for us. 

I do not consider it necessary to take up your time in 
discussing our methods of doing business as it is all clearly 
defined in our by-laws, and if any present who have not got 
copies, they will be supplied by application to the secretary. 

Anything that is not clear to you will be cheerfully ex- 
plained to you by our secretary, Mr. Loy, or myself. Before 
closing, I wish to renew my prophecy of a year ago and state 
that we have room for and this insurance company will be 
one of, if not the largest, company of its kind in the United 
States. 

In behalf of the officers of this association, we wish to 
thank you for your loyal support for the past year, and hope 
that those of you who have not “Come In,” will do so, as 
“The Water Is Just Fine.” 
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(Meeting of the convention of the Inland Empire Imple- 
ment & Hardware Dealers’ Association, Thursday, January 
17, 1907, at 9 o’clock a, m.) 

The President: The first address on the program is 
by Mr. J. H. Abrams, of the Winona Wagon Company, on 
“The Value of an Agency.” We will now hear from Mr. 
Abrams: 

“THE VALUE OF AN AGENCY.” 

Mr. Abrams: Mr. President, and Gentlemen of the As- 
sociation: I want to say to start with that I do not know 
what grudge your secretary has against you that he should 
inflict an address from me on you. It is a well known fact 
that traveling men, as a rule, are not orators; that is, they 
are not engaged along the line of getting up before an as- 
sembly of men and talking to them. We are engaged in get- 
ting’ a man who wants to buy a bill of goods by the collar, 
taking him off into a corner and selling it to him; and if 
I had one of you off in my room and trying to sell to you, 
I could talk better. 

Then again your secretary has put me down for an ad- 
dress on “The Value of an Agency.” Now, I am of the 
opinion that that address should have been replied to by an 
agent, instead of by a representative of a manufacturer. Had 
he put it down that I should address you on “Suggestions 
How the Manufacturer Can Help the Agent to Make the 
Agency Valuable,” I might be able to give you some infor- 
mation along that line that would be of use to you. 

In the first place, I believe the most valuable agency you 
have or can get, is the agency that you represent here, this 
Inland Empire Implement & Hardware Dealers’ Association. 
I believe that is the most valuable agency you can sign up 
a contract with; and any dealers here that are not members 
of this association, I want to say to you that you cannot close 
a contract for 1907 that will be more valuable to you than 
will be the signing of an application blank to become a mem- 
ber of this association. (Applause.) ‘That is my firm con- 
viction, from twenty-five to thirty years’ experience in the 
implement business,.not only as a manufacturer’s agent, but 
as a retail implement dealer, I have been a member of various 
associations, and know the value of an association of this 
kind, 

I do not propose to take up much of your time, as I con- 
sider that this question box is the most important part of the 
business that this convention has; and if we take up much 
of your time in speeches, you won’t have time left to discuss 
that question box unless you continue your session to-morrow. 

Why is an agency valuable? The manufacturer or repre- 
sentative or jobber can assist materially in making an agency 
valuable. We have adopted a plan that I think has worked 
out and shown good results—at least I think so, and some of 
my dealers think so. I have a “Gentlemen’s Agreement” 
among some of my dealers in this territory, whereby they 
agree to maintain the price on my product and agree not 
to sell it for less than that price; and I say it is several dol- 
lars higher than your association price for that particular 
article. I have said to them that if there is a dealer in their 
vicinity that refuses to maintain that price, that if they will 
let me know of him, I will interview him. I have inter- 
viewed one or two successfully and the price has been main- 
tained. You all know especially in the wagon business—and 
that is my particular line and I know more about that than 
about a plow or any other article in the retail business—and 
I think you will all agree with me when I say that wagons 
are sold to-day at a smaller margin of profit to the dealer 
than any single item in your warehouse. I don’t know why 
it is, and have been unable to find out why it is that the 
dealer is willing to sell wagons at the small margin of profit 
that he is willing to sell it at. I will tell you how to remedy 
that one thing. I understand your board of directors are 
going to get out a new price list for 1907. I will say for my 
company—and I am satisfied the other wagon company rep- 
resentatives are ready to say the same for theirs—that I will 
furnish this board of directors our wholesale prices, and also 
the freight rate to Spokane or to any other point that they 
ask it for. Take that price for wagons, figure the freight rate, 
and add the same margin of profit on that as on anything 
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lse; and fix that at the price to be paid for the coming year. 
Some of you may say if I do that and make that price, I fix 
a price higher than that of some one who is not a member 
of the association, and he will get the business. He will not! 
For the wagon representatives will get together and uphold 
you in this policy. (Applause.) And I for one stand ready 
to sign an agreement—we will call it a “Gentlemen’s Agree- 
ment,” it is not a trust, we three or four representatives on 
this territory will sign an agreement that we will not sell a 
wagon to a man who sells a wagon below the price this 
association sets. (Applause.) I made that statement to you 
a year ago, and notified you at that time that if any of my 
agents were cutting the price and you would let me know of 
it he would get no more Winona Wagons. I have had no 
complaints of that, not one, and I do not know of any 
agent in the Inland Empire selling my goods at a less price 
than you are getting; and I know many of them are getting 
a good deal more than that. If the manufacturer will come 
right out and say that the dealer must get the price set by 
the association, and if a dealer is not in the association, will 
refuse to sell that dealer unless he maintains the price, you 
can easily remedy that trouble. I believe that the most 
important thing you have to contend with is the price on 
wagons. Everyone of my dealers, and every other dealer 
that I have talked with, tells me that they make less money 
on wagons, and have more work in connection with them, 
than on anything else. That is not right, and I believe 
that this association should, by a resolution, instruct its 
directors that in getting up a new price list to add the same 
margin of profit to wagons as on anythirig else; and if you 
do that, you will get that profit and will make more money 
and therefore will feel better when us “poor cusses” come 
around and try to sell you more goods. 

Another question that I notice in your question box is, 
“Should the manufacturer or jobber sell to blacksmiths?” 
I for one am willing to go on record and pledge myself not 
to sell to anyone except he is a legitimate implement dealer— 
in any town. I do not think I have a contract on this terri- 
tory with anyone .except with a legitimate implement dealer. 
In fact, I know I have not. And I assure you, gentlemen, 
that I will not have during the year 1907. 

Now I could go on and talk about these business propo- 
sitions for an hour, but I do not want to take up the time, 
as there are other things that will be more important to you. 
I am not here to entertain you. You are business men, and 
are here to get some benefit out of this association, and the 
best way to do that is by action. And I suggest a motion of 
that kind be put, and the board of directors be instructed 
that wagons’ be placed on the same basis in the price list 
for 1907 as any articles you handle. If I can be of any 
assistance to the associations’ directors in getting out a price 
list of that kind, I am willing to render it. Gentlemen, I 
thank you. (Applause.) 

The President: We have with us a gentleman who will 
make an address in answer to one of Mr. Nankervis of last 
year, Mr Brewer. Gentlemen, I have the pleasure of intro- 
ducing to you Mr. Brewer, a banker of Spokane. 


A COUNTRY BANKER TALKS. 


Mr. Brewer: In my paper you will notice I am not 
criticizing the banks, _I guess all of you are capable of telling 
what are the faults of the banks, and I do not need to say 
anything to you on that question. 

‘When Mr. Evenson asked me to prepare a paper on this 
subject and read it at this convention, I hesitated about 
accepting the commission, for I did not want to be put in 
the attitude of appearing to criticize the good implement men 
of the Inland Empire, many of whom I number among my 
warmest friends; Mr. Evenson told me, however, that what 
you .wanted was an opinion on .the subject from the other 
side of the counter, so I went ahead. 

For the past ten yéars I have been a country banker, 
but fort several years sold implements and other things at 
Geriesee, Idalio, in the good old days from ’93 to '97, when 
nobddy got any credit worth mentioning and when the man- 
ufacturers were very easy to trade with; they were glad to 
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have you take their goods on consignment and pay any old 
time after. the goods were sold. 

In those days when almost all was lost but honor, and 
that sometimes, and there was no cash, much populism and 
very little else, except that “Hope that springs eternal in 
the human breast,” we didn’t have the volume of trade to 
scrap over that you have now, and the implement man wasn’t 
much of a banker, because he had all he could do to get 
along without crediting anybody. 

To-day, the average implement dealer does a very large 
banking business; he doesn’t maintain a credit bureau and 
keep an accurate t2b on the farmers of his vicinity, get a 
financial statement from the prospective credit buyer and 
get reports from other dealers as to whether he has always 
paid his debts promptly in the past; how much his present 
debts foot up; find out his reputation for truth and veracity 
and look carefully into his prospects for a crop to pay his 
debts and his farming ability, but fearing that the other 
fellow will sell him, if he doesn’t, hurries to make the sale, 
trusting to luck, or that when the rancher’s crop is threshed 
he may get his first, leaving the other creditors in the lurch. 

I have frequently seen scrubby every-day sort of renters, 
with well established reputations as financial failures—men 
who couldn’t borrow $100 of any bank in the country, by 
putting up all their present chattels and crops and prospects 
for future happiness—by carefully playing the implement 
dealers of a small town against each other, buy from $1,000 
to $2,000 worth of implements and vehicles on time and not 
give a particle of security, and to look at these fellows, you 
would never take them to be hypnotists either. 

The excuse that the “other fellow will sell him if I 
don’t,” that the implement dealer must take these chances 
to sell goods, isn’t a good one; it has very often been proved 
that if the merchant is shrewd and watches his credit sales 
closely, taking no undue chances, he does practically as much 
business as the trust-everybody man and comes out at the 
end of the year very much better. I will give one instance 
that came under my own observation, illustrating this point: 
Two firms opened stores in a smal] town about the same time 
one spring; the one sold goods right and left to practically 
everyone who applied, consulting nobody as to the party’s 
past record, present indebtedness or ability to pay, and soon 
had their note pouch full of paper and most of their stock 
sold; the other firm made credit sales very slowly, looking 
up each applicant carefully at the bank and elsewhere, send- 
ing the doubtful ones, when the banker couldn’t recommend 
to his free and easy competitor across the street. This firm 
kept a nice balance at the bank, and consequently got all 
the influence and information the banker had; they never 
let a good customer get away and by keeping a sharp lookout 
for business, managed to sell. almost as many goods as the 
other firm. and kept their note pouch light and their bank 
account heavy. What notes they took were easily sold. to 
the bank and they made it a practice ‘to give the bank almost 
all of them.. The first fall the conservative firm had no 
trouble making their collections and took all their discounts. 
The other firm. rustled night and day and Sundays and only 
got in enough money to pay their most pressing obligations, 
standing off all the others. The next spring, summer and 
fall, they were so heavily loaded with poor paper and had 
to hustle so hard to get in enough money to keep running 
that they had no time or energy left to sell goods; they 
couldn’t sell-their paper to the bank, because it wasn’t worth 
anything, and they were not able to borrow any money 
on their own notes, because they had never carried enough 
balance at the bank to “wad a shotgun,” and naturally were 
not extended any particular favors. They left the town the 
next winter, howling that it and its people were no good. 
The conservative firm all this time had their pick of the 
trade and went quietly ahead selling lots of goods on their 
own terms and putting aside a nice profit each year and 
are still doing: it. 

The implement dealer would try to get his customers to 
borrow the money for their purchases at the bank, or take 
the same security the bank would insist on and sell all his 
paper to the bank; he would get along very much easier 
for a number of reasons: In the first place, he could take 
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all his regular and special discounts and thus keep his credit 
good, get the lowest prices going and save more money 
from the discounts than the interests on the notes he sold 
the bank would amount to. Then, he could get a great deal 
of valuable information regarding prospective customers from 
the bank, for the banker certainly knows the financial history 
and condition of almost all the people in his community; 
then, the banker would make a special effort to collect the 
paper the dealer turns in, and I think no one will dispute 
the fact that the majority of men will pay the bank and let 
the merchant’s bill go over when they are pinched, because 
they want to keep their credit good at the bank for future 
occasions and they know by experience that it is easy’ to 
stand off the merchant. Finally by giving the bank all his 
business he could get the banker to assist him in his fight 
against his inveterate foe, the Grinnell, or other buggy con- 
cerns. The banker has no love for these concerns; they ask 
him for detailed information regarding the standing of the 
farmers to whom they ‘sell, for which they pay nothing 
and send him for collection a lot of notes on his best cus- 
tomers, and if he tries to collect the exchange and collection 
charges from the farmer, as the notes always provide, the 
farmer goes right into the air and hollers; if he tries to col- 
lect the charges from the Grinnell concern they say, “Obey 
instructions,” so in most cases the bank is out. 

If the merchants here would take concerted action I 
believe they could get the banks not only to refuse informa- 
tion to these concerns but to refuse to collect their notes, 
which would help quite a bit in “tangling the grass” for 
them, 

I am sure the banks in almost every town here repre- 
sented would do this if they could get all your business 
instead of a small unprofitable part of it. Another thing: 
In my experience with different banks I have very, very 
seldom known the Grinnell people to take their note, while 
I have frequently seen a renter, who was turned down by 
the Grinnell people, who found out that he was doubtful, 
come into town and not only buy a hack or buggy on time, 
but a drill, harrow and three sets of harness also, at the 
urgent insistence of the implement dealer. 

The banker and the implement dealer should work to- 
gether and present a solid front against their common en- 
emy, the dishonest, lazy or indifferent debtor, and if there 
was more co-operation, both the banker and the dealer would 
have less poor paper in their pouches; there would be a 
better feeling all around and larger dividends, which is cer- 
tainly a “consummation devoutly to be wished for.” 

An implement dealer once said, “The farmer farms the 
farm, and we farm the farmer,” but I don’t know where you 
could find a pleasanter, jollier bunch of men, or men who 
will work harder through all kinds of weather and financial 
reverses and keep a smiling countenance than the implement 
dealers of the Inland Empire, and I certainly wish you the 
greatest sticcess in your business and in this association, 
which is being managed so energetically and ably. 

The President: We will now have an address by Mr. 
Johnson—Johnston D. Campbell, secretary of the Spokane 
Jobbers’ Association. 

SPOKANE JOBBERS HEARD FROM. 

Mr. Campbell: . Mr. Chairman and Gentlemen: I 
thought that away out here in the state of Washington that 
my Scandinavian origin had been forgotten, but I see the 
Chairman introduces me as Mr. Johnson. Back in Minnesota, 
where I came from, I was called Mr. Johnston more often 
than I was called Mr. Campbell; but, as I say, I thought 
that had been forgotten; but I suppose looks go a long way, 
and we cannot shed our looks like a snake sheds its skin. 

I am very glad to be with you to-day: Not so much on 
my account or on your account, but because it shows, I be- 
lieve, the feeling of goodfellowship which exists between 
the retailers and the Spokane Jobbers’ Association. When 
we commenced business here, about three years ago, there 
was a misconception as to our association all over this Inland 
Empire. It was believed by many that we were organized 
for the purpose of oppressing the retailer; but I am very 
happy to say that after three years of work the best friends 
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we have to-day are among the retailers. (Applause.) And 


I want to say further that the words of good cheer and com- 


mendation which we receive from day to day come more 
often from the retailer than from the jobber, to our office. 

I have been asked to speak to you to-day upon “Credits,” 
or The Credit System; and I want to say to you in the way 
of a beginning that none of you here present to-day has a 
more valuable asset, either on your shelves or in the bank, 
than your credit. Startling as it may seem, it is a fact 
nevertheless that over ninety per cent of the business done 
in the United States is done on credit. Last year, the year 
1905 rather—the 1906 statistics not yet being compiled, but 
during the year 1905—the manufacturers of the United States 
did a business of over thirteen billions of dollars, upon an 
actual cash investment of five hundred million, for rather, 
ninety-six per cent of all the business done by the manu- 
facturers of the United States was done upon credit. Now 
that seems startling, and yet sit down some day with a 
pencil and figure up yourselves the amount of business you 
do on time—on credit—and the amount you do on cash, and 
see if it does not startle you. 


So I say the most valuable asset you have in your busi- 
ness to-day, gentlemen, is your credit; an asset which should 
be most carefully taken care of; an asset which should be 
nurtured and not abused. I think also that I can say without 
fear of contradiction there is no asset you have which is 
more often abused than that of credit: Not perhaps, your 
own, but the man who buys from you, because you sell on 
credit, you must do business on credit. If you do not take 
care of the credits that are due you, sooner or later you 
are going to have trouble with those you owe. At least 
fifty per cent of the failures reported in ome year can be 
traced directly to bad credits. Now I want to give you 
just a little illustration of that: 

Just about a month ago we had occasion to close an 
unfortunate debtor and take over his business. We hope and 
believe that we will pay out that business—pay out the debts 
—and still have several thousand dollars to turn back to the 
debtor. But in going over his books, and I worked until 
nearly 2 o’clock in the morning doing so—I found this was 
the cause of his failure: He had started in business about 
three years before with an invested capital of $4,000. That 
was all the cash he had. He has on his books to-day over 
$7,500—nearly double the amount of his invested capital— 
standing out on his books. In going over his business for 
the month of November, we found he did $1,200 in cash 
business and that he did $1,300 in credit for November. He 
had collected on his old accounts during the month of No- 
vember $800. So for the month of November he was $500 
behind on his credit business. And I said to him, “How 
soon can you get in the $1,300 of credit in the month of 
November?” He says, “I cannot hope to get in a dollar 
of that until next fall.” Now just think of that, gentlemen. 
How could that man expect to do business and succeed in 
that manner? He had some notes, it is true, but he had 
not tried to collect them, and the great majority of his 
accounts were standing there without drawing any interest 
and without anything coming from them. 

Now, gentlemen, I believe that a farmer, or other per- 
son buying goods of you, has no more right to ask you to 
carry him for a year without interest and without security 
than you have to go to your home bank and ask them to 
advance you money to pay your bills, without interest and 
without security. And I believe the credit system that has 
been worked up in this Inland Empire is largely the fault 
of the retailer. I know the farmers can be educated to 
pay their debts promptly just as well as anyone else. The 
strange thing to me is that some of the largest accounts on 
your ‘books are of men who are absolutely good: Who can 
go to the bank and give their note and get the money and 
pay you. But you have not asked them to do that for fear 
they will get mad and leave you and go to that man across 
the street and buy his goods. Isn’t that a fact? But I want 
to say if this association will pass a hard and fast rule that 
any man who came to you for credit should be required to 
give his note, bearing the legal rate of interest which you 
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have to give at the bank, and make that a bankable note, 
that it would be only a little while until the whole credit 
system of the Inland Empire would be changed, and changed 
for the better, so you could meet your bills promptly and 
discount them if you pleased by taking the farmer’s note to 
the bank and getting the money. 

Why, it is astonishing—as I have gone over the books 
of various retailers at various times to find out the man’s 
condition—it is astonishing to see the amount of money 
standing there on the books not drawing interest, while you, 
gentlemen, are having interest added up on your past due 
accounts for them. It is only a question of time when those 
principles carried out as they have been in the past are going 
to involve all of you if you do a credit business. You cannot 
help it. 

It has been in the past a fact without doubt, that if you 
crowded some of your collections, some of your good farm- 
ers, or neighbors in town, they would get huffed and go 
across the street to buy. But if you all combined and made 
the same rule, when he gets mad and goes across the street, 
if the man across the street will hold up a stiff upper lip, 
and say to him, “I do not want to sell you on any different 
terms than Tom Jones would, across the street,” you would 
find out he would be mighty glad to give you his note and 
pay his bills when they become due. The very system of 
credit is a matter of education. It is so in all lines of busi- 
ness. 

The credit system is more prevalent in the farming dis- 
tricts than in the cities, because the large stores, in the 
cities, do practically a cash business. But you who have 
to carry your neighbor from one year’s end to another, have 
to do the credit system; but there is no reason why you 
cannot inaugurate the system that if you carry a man he 
must give you good, bankable paper, and that you carry him 
in that manner. 

I believe the wholesaler and retailer should work to- 
gether to this end. I believe, and always have believed, it 
would be a kindness to the retailers if the wholesalers al- 
ways insisted on bills being met when due according to the 
terms of sale. If that were done, you would push the man 
owing you, and he would settle up so you could pay. 

Last spring I had occasion to go to a certain retailer 
in an outlying town. I had at the time about $3,000 of 
claims against him in my pocket. I went there and spent 
a whole day with him, going carefully over his books. I 
found he was perfectly solvent, but I found that every dollar 
that he had in the world was past due—something like $8,- 
000 or $9,000. I said to him, “What are you going to do?” 
He says, “I don’t know. I cannot pay a dollar at this time 
of the year. It is simply all I can do to keep up my stock, 
without paying any old bills.” He had charged between 
$15,000 and $16,000 on his books, not one dollar, practically 
speaking, could be collected until this fall. I said to him, 
“I will tell you what I will do: I will promise you that I 
will gather the claims in Spokane and I will see to it that 
you will not be required to pay any of this indebtedness 
until next fall. I will do further than that: If you will 
write me when any of your outside creditors write you and 
threaten suit or places a claim in the hands of an attorney, 
I will write to them and say that I believe you are per- 
fectly responsible and will pay every dollar this fall. But 
if I do, I am going to tell every one of these men to abso- 
lutely insist this fall on getting their money.” He thought 
it might pinch him this fall to get his money, and did not 
know about that. I said that that was the only condition 
that I would help him out now on; and he agreed. I wrote 
forty letters with reference to that man’s business. There 
was not one that crowded him. And to-day, I do not be- 
lieve that he owes one dollar. He paid every dollar that 
was in my hands; and I have heard he paid every debt out- 
standing against him. What would have been the result if 
I had crowded him at that time, and allowed others to do 
the same? He would be broke and his creditors could not 
get their money until this fall out of those debts, and he 
would be out of business, and in all probability without a 
dollar. But I think it has taught him a lesson, and I ven- 
ture to say he has not anything near as much on his books 
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to-day as he had some six or eight months ago, and his in- 
debtedness is practically all cleared off. I got a letter from 
him yesterday. I had one small claim of some $200 that he 
had overlooked, and he wrote me and said he had taken care 
of practically all of his indebtedness and this little claim was 
overlooked. 

I believe, gentlemen, what you want is co-operation in 
this matter; and you must show people dealing with you 
that you must have your money; that you have your bills to 
pay, and that if you must carry them to the next fall, you 
must get a bankable paper so that you can take it to the 
bank and get your discounts, instead of paying eight per 
cent on your past due accounts. (Applause.) 

The Toastmaster: Members of the Inland Empire, Im- 
plement and Hardware Dealers’ Association, Visiting Friends 
and Fellow Citizens: It is with sincere appreciation of the 
courtesy extended to me by the manufacturers, jobbers and 
wholesalers of the Northwest, that I have the honor of the 
position of toastmaster this evening. No more representa- 
tive body of men annually gather together in Spokane with 
greater power as empire builders, than the members of this 
association. 

Your advancement as commercial men certainly derives 
a great source of strength from the meetings of your asso- 
ciation, and we trust that each annual visit may be one not 
only of advancement to you in your chosen occupations, but 
that in addition to these meetings, you will find opportuni- 
ties for the renewing of old, and the forming of new, friend- 
ships, which will brighten life’s pathway and add to the 
pleasure of existence. ; 

The time has arrived when we may for the time being 
forget some of the shades and shadows, lay aside the weight 
of business cares, and enjoy a few moments of convivial 
friendship. 

Should you leave this banquet board with higher ideals 
of American citizenship, with a clearer vision of the golden 
opportunities before you, a deeper sense of your responsi- 
bility as men and citizens, and feel that our friendships 
have been more firmly cemented than ever before, we shall 
feel that this occasion has been made worthy of the oppor- 
tunity of entertaining you. 

Toasts have been limited to two minutes, and addresses 
to fifteen minutes, so that we trust that everyone present 
will remain until the close of singing of the Good Night song 
by those fascinating, sweet singers, “The Elks’ Quartet,” 
and I am sure that you will not feel at this time that I have 
interrupted the enjoyment of the pleasures of the banquet, 
which I might illustrate by the story. 

At a banquet in Windsor Castle, when King Edward 
was presiding as toastmaster, the time having arrived for the 
toasts and addresses, King Edward turned to Lord Cham- 
berlain and said, “My Lord, shall we have your address now 
or let the boys enjoy themselves a little longer?” 

SECRETARY EVENSON IS HEARD. 

Mr. Evenson: Mr. Toastmaster and Gentlemen: I 
would be very vain indeed if I were to assume for an in- 
stant that my having a place on this program is a personal 
recognition of myself. I am fully aware of the fact that 
its being placed there was a mere matter of courtesy to the 
associations which I represent. And on behalf of those 
associations I would like to thank you very much for this 
privilege. I regret very much, however, that what little I 
have to say and had prepared to say was committed to wri- 
ting and was in the shuffle and turmoil of the day at the 
desk misplaced and I could not locate it. 

I do not know why I was called upon to respond to the 
toast, “Our Wives and Sweethearts.” I could not give a 
response if I were to cry my eyes out. I would like to say, 
however, this much that I hope all of you who have wives 
have sweethearts; and those of you who have sweethearts— 
and the rest of you all should have—that you will soon have 
wives. Gentlemen, I thank you. (Applause.) 

The Toastmaster: In Spokane, with her great news- 
papers, marvelously bringing us in touch with all the great 
achievements of every land and country, we are always in- 
terested in “Our Empire”—N. W. Durham. 

Mr. Durham: When comparison is made of the area 
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and the natural resources of the Inland Empire, with the 
area and resources of other states and countries which are 
supporting in prosperity very dense populations, we gain some 
slight conception of what must be the future and manifest 
destiny of. this broad,’ rich, beautiful region’ which comes to 
us as a gift from God. Eastern Washington, alone, has an 
area: of 42,000 square miles.. Add to that the northern coun- 
ties of Idaho, and we have an area of 66,000 square miles. 
Add to that western Montana and northeastern Oregon, to 
say nothing of the rich empire to the north lying between 
the international boundary and the main line of the Canadian 
Pacific, and the Inland Empire is seen to have an area in 
excess of 100,000 square miles. 

In extent, it is therefore twice as great as all England, 
a little land, supporting 31,000,000 people. It is four times 
as. great as the combined area of Connecticut, Delaware, 
Massachusetts, New Jersey and Rhode Island, with a popu- 
lation of nearly 7,000,000. 


Three great essentials were claimed by the founders 
of this government as prerequisites to prosperity and human 
happiness—life, liberty'and the pursuit of happiness. 

I believe there is not another region on the face of this 
globe where these requisites are presented to the extent they 
are presented in this Inland Empire. An essential to life is 
health, and where is there a more health-giving land, a land 
with a more energizing and pleasant climate, a better supply 
of pure air'and ‘pure water, a region freer from epidemic 
and pestilence? 

This region is indeed, with its sunny skies and evergreen 
forests, a vast natural sanitarium. Liberty, in the sense which 
means freedom from actual chains and fetters, is but a small 
part of that liberty which is so essential to the higher happi- 
néss of mankind. 

We have here that noble freedom from the deadening 
restrictions ‘of caste which hamper people of older lands. 
Here we respect a man for. what he i is, and what he-has been, 
and what we have reason to hope he will be. No matter 
how lowly his origin, nor how plain his antecedents, if we 
find him to be a man of honor, character, industry, we class 
him among ‘nature’s noblemen and respect him for what 
he i is, 

i. Where may. Seinpbeeen . pursued with greater hope. of 
possession than ‘in. this fair land which we claim as ours? 
The gates of opportunity are open alike to all; the beauty 
of natare is around’ wus:-.all, and; all have that fine stimulus 
which comes; from the high development of a new country, 
which, notwithstanding its newness, has alréady drawh unto 
itself ‘all the better iy beauties and delights of 
civilization, 

We have had here rapid growth in. spite of unjust’ and 
discriminating ‘freight rates, but that growth is but a moiety 
of what it would have been if this Inland Empire,‘ twenty 
or even ten years ago, had* been put upon an equal footing 
with ‘the cities to the west ‘and south, Weare ‘four hundred 
miles nearér’ the great centers of population, and’ for twenty 
years the stream of immigation and investment, which ‘has 
built up ‘the western cities, has been flowing through Spo-' 
kane and on the coast. 

We are growing in eastern Washington, 95 per cent of 
all the grain produced:in the state of Washington; we have 
under ‘cultivation many times as* much agricultural land; 
we have in this Inland Empire all of the rich irrigated val- 
ley$ of the state; and in the Inland ‘Empire are found the 
mines of gold, silver, copper and lead—there are none of 
these in western Washington. 

‘We have a wealth of forest products, secorid only to 
that of western Wdshington, and the products of the stock 
industry ate immensely gteater than on the west ‘side, and 
yet this broad Inland Empire, rich in natural wealth, in cli- 
mate, in’ scenic’ beauty, has built: up only one great com- 
mercial distributing center—Spokane, with a population of 
80,000—while western Washington ‘has erected the four cities 
6f Seattle, Tacoma, Everett and Bellingham, ‘with a ‘com- 
bined population of 335,000. — 

I wish our neighbors to the west could grasp this ques-" 
tion in ‘all. its truth ard. all its meaning. I wish that they 
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could have realized a decade ago that if the injustice of 
discriminating freight rates had been lifted from the interior, 
that rich interior would have to-day double, and ‘iti all prob- 
ability quadruple, its present population, and the cities of the 
Puget Sound country would themselves be greater and more 
populous than they are to-day. 

I am coming now to another phase of my subject, a 
material and moral phase, and that is the duty and obligation 
owed by the individual citizen to the community in which 
he dwells. The man who ceases to be loyal in his nature, 
has destroyed one of the foundation elements of character. 
If he -is disloyal to his family, his friends, his lodge, or soci- 
ety, his city or his trees, he is in great danger of becoming 
disloyal to all. 

I regret to see a growing tendency among some of our 
people-to exhibit a dangerous form of disloyalty to their 
community, as manifested in their refusal to patronize their 
home merchants, and to send to distant cities and distant 
states for articles of merchandise which might better be 
sought at home, and it does seem to me if the force of 
reason could be poured into the ear of man who has entered 
upon that course, he could be converted to the better way. 


I have made it an unfailing practice of my life never to 
send abroad for anything I could buy from the home mer- 
chant, even though in individual instances the price at-home 
might seem a little higher. I have great respect and ad- 
miration for the institutions and enterprise which enable a 
home merchant to spread for my selection a stock of $1,000, 
$5,000 or even $10,000 worth of merchandise, in order that 
I may be free at any day or any hour to make a trifling 
purchase of a few cents’ value. 


Perhaps if some of our misguided friends who are ma- 
king the grave mistake of sending to distant cities for 
articles of merchandise had been in the Pacific Northwest 
in its primitive pioneer days, they could better appreciate 
the privilege and benefits now theirs through the enterprise 
of our home merchants. 


It is recorded in history that a trapper in the employ of 
the Hudson’s Bay Company. started, from the old post of 
that concern at Vancouver for.a long voyage by way of the 
Columbia and Snake rivers, into the wilderness of the Rocky 
Mountains. When he, had. pushed his canoe several hundred 
miles into the interior, he lost his. hunting knife, and as it 
was the only one he had, he.found himself. under the neces- 
sity to retrace those hundreds of miles of lonely waters to 
his starting place in order to buy another. Now, logically, 
if everybody in the Inland Empire got into the evil habit 
of. buying everything in the East, we could not have any 
more stores, or convenient trading places in the Inland Em- 
pire to-day than existed here’ when that trapper had to go 
three -hundred miles to: get another hunting knife, and we 
should, all: be paying a pretty price for our short-sighted 
folly. 


The. Inland Empire has not been built to its present 
greathess by that short-sighted practice of sending far away 
for merchandise, and the man who pursiies that practice, 
whether wittingly or unwittingly, is in fact disloyal to’ his 
city and his country. 


I cannot close without’ a’ brief expression of my admira- 
tion for the enterprise of the merchants of this Inland 
Empire. They have built up our commerce under a trying 
handicap and while the adversity laid upon them by unjust 
and discriminating freight rates has made that commerce 
strong and virile, we must remember that with cities and 
comminities, as with ‘individuals, a little adversity in youth 
is an excellent thing, but lifelong adversity becomes depress- 
ing and: is something no’ ‘man wants. Our towns and cities 
have grown strong arid prosperous in the face of adversity. 
These adverse conditions have indeed compelled them to lay 
here -a’ foundation which rio man can assail. It has made 
better business men of you all, and has been the means, I 
do not doubt, of implanting in your breasts hatred of all 
forms of injustice. 

The man who has himself suffered injustice day in and 
year’ out, knows how to sympathize with others who suffer 
from injustice. If the injustice under which he has suffered 
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is not so deep-seated and long-standing as to‘ embitter him 
against his fellow men, he is a better and kinder man by 
reason of that injustice. 

You could not have borne this monstrous injustice all 
these years if nature had not spread around you with lavish 
hand such wealth of natural resources as may not be found 
elsewhere beneath the shining sun. The injustice under which 
you have long suffered can not go on forever. It has been 
a long lane, but somewhere there is a turning, and when 
that turning point is reached, and this beautiful Inland Em- 
pire shall come into her own, we shall witness here a growth, 
beside which the growth to the present day has been but as 
a beginning. We shall see by the cataract of the Spokane, 
a city surpassed by none in the entire Northwest and around 
it other prosperous and populous towns and cities, second 
only to itself. 

I hope the day may never dawn when there shall grow 
up in Spokane a hateful desire to profit by a neighbor’s in- 
justice or adversity. I hope the day may never dawn when 
there- shall be found within the limits of this city a single 
mind or a single heart that will feel envious of the growth 
or the prosperity: of any neighboring town anywhere in this 
broad northwestern land. 


The Toastmaster: In Spokane, with her great fraternity 
temples, her palatial hotels and magnificent banquet halls, 
annually gather the various organizations of: commerce and 
industry of the Northwest. “The Association,” by J. N. 
Nankervis. 

Mr. Nankervis: Mr. Toastmaster and Gentlemen Pres- 
ent: I was very much in hopes that you would keep en- 
coring the Elks’ Quartet and that thereby I might lose my 
turn. But you do not seem to do it. And, again, I think it 
was the intention that my friend here, Mr. Butterfield, should 
respond to this toast, and I think it was duly prepared, but 
for some reason was destroyed; and his natural modesty has 
compelled me to try and respond for this toast. 


“The Association”—for two years that word has spread 
before me, and I want to say that it had the same effect 
on my feelings that the American Flag does. I wanted to 
take off my hat to it. (Applause.) This association is to-day 
upon the foundation that we have been trying now for two 
years to get it upon. We have now amalgamated the dealers 
throughout the Inland Empire, getting them in with us, and 
we find that a grander body of dealers does not exist. Sec- 
only, we can, if we will, make this association a monument 
to our prosperity, and I say, with a toast of water, that we 
do work for the interests of this association; work hard for 
it; work with the intention that this association shall be one 
of our assets in our business. (Applause.) 


The Toastmaster: In Spokane, with her factories, work- 
shops, railroads, electric lines and power plants, are being 
developed modern and progressive commercial institutions. 
“Our UOpportunities’—E. E, Lucas. 

Mr. Lucas: Mr. Toastmaster and Gentlemen: As the 
subject assigned me, that of “Opportunity,” is one that is 
world-wide and entirely beyond my humble ability, I shall 
only treat it briefly in a general way, as it affects us at the 
present day and age. 

Every man should know his opportunity when it is pre- 
sented to him. It is said that fortune knocks once at each 
man’s door. He should therefore learn from the school of 
experience and develop that keenness of insight which will 
enable him to see possibilities in matters that would not even 
attract attention from the fellow who is content to drift with 
the tide and trust to luck. By doing the best he can all the 
time, he invites opportunity to come his way again and 
again. 

Even small things in the way of advancement should be 
taken. He should not be too carefully and precisely observ- 
ant of his own pretensions and self-estimated worth, or there 
is danger that should opportunity knock at his door, he will 
underestimate her’ and not bid her enter. 

Our modern inventions have changed the nature of 
things, so that the opportunities existing to-day are very 
different from -those of a quarter of a century ago; then 
everything was done on a small scale. Now we have the era 
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of consolidation. We will mention two instances in railroad 
affairs that may be safely considered the foundation stones 
of the -consolidation of the great transcontinental lines and 
their several arteries. 

Commodore Vanderbilt saw, I think, thirteen short rail- 
way lines operating between New York City and Buffalo, 
involving thirteen different managements and resulting in a 
disjointed, tedious service. Opportunity knocked and knocked 
not in vain, for he consolidated them all, making one direct 
line, pointed to with pride as one of the most modern rail- 
roads in the world to-day. His foresight was the means of 
giving direct transportation facilities to the most populous 
section of our country, besides rendering to that community 
a special service in bringing food products from the West 
at a reduced cost. 


Another instance of opening the door to opportunity and 
one that is nearer to us, is that of James J. Hill, that able 
man whom we know best as president of the Great Northern 
Railway Company. When working as a roustabout on the 
wharves of St. Paul, it looked like opportunity had passed 
him by, but it came in the form of two streaks of rust, mark- 
ing the roadbed of the St. Paul and Pacific Railway, which 
was reorganized as the St. Paul, Minneapolis and Manitoba. 
His achievements since that time have made history with 
which we are all familiar. 


The roads under his management opened to settlement 
the great grain producing area of the Norythwest, at the 
same time developing one of the richest sections of the 
United States and extended by a modern fleet of the largest 
vessels plying the broad waters of the Pacific, this great sys- 
tem now stops only at the shores of the Orient. 


Still nearer home! A few days ago the commercial body 
of this grand, progressive city held its annual banquet, at 
which the two most honored guests were Messrs. D. C. Cor- 
bin and Jay P. Graves. Why? Because they say the possibil- 
ities of their own home, with its rich surroundings of unde- 
veloped natural wealth, and, aided by steam and electricity, 
have pierced the Farms, the Forests and the Mountains of 
mineral wealth with the steel rails of commerce, and laid their 
trophies at your feet. I know that you will use them to help 
you in making Spokane a city of 500,000 people. 

Others saw broad acres of land, capable of yielding wealth 
through the production of fruit and vegetables to feed the 
thousands engaged in trade and manufacture in the cities. All 
that was necessary to make the soil blossom as the rose was 
water. The river, its banks meandering through the arid land, 
was carrying this much-needed article to the ocean, and to 
the man who first “took the waters of the river and put them 
upon dry land” belongs the credit of creating wealth where 
little had before existed. 


There are others seated around this festive board who 
richly deserve special mention, but as this theme is inexhausti- 
ble, it is necessary that my remarks be not too lengthy. 


The phenomenal growth of the Northwest is positive proof 
that our population consists of men who have brawn and brain, 
who have their eyes always open, and their ears to the ground, 
ever watching for the expected visit of opportunity. The 
strongest men, however, must sometimes wait for occasions, 
as the right thing can be and has been done at the wrong 
time. 


It has been truthfully said that “there is no royal road to 
wealth,” and in business there is no easy side entrance. 


A successful opportunity is created and maintained by the 
recognition of great facts and obvious principles such as the 
growth of population and increased facilities for intercom- 
munication between men, commonwealths and nations. We 
cannot trust chance or luck in life’s daily struggle, but must 
look in our own surroundings for our opportunities and op- 
portunity after all is but a vehicle for human endeavor. 

Some of us are placed in surroundings narrower than 
those enjoyed by others, and opportunity is consequently not 
a frequent visitor. 

We sum up that in men of great achievements certain 
qualifications are necessary to successfully make use of great 
opportunities. They are industry, intelligence and persever- 
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ance, together with a fair education and faculty of grasping 


the situation as offered by opportunity. 

President Roosevelt, by moving at the opportune time, has 
in several instances of late acted as the arbitrator of nations. 
The words on opportunity from the prolific brain of the late 
John J. Ingalls are so highly prized by him that he has them 
hung in a frame by his desk. 

I will quote them in conclusion: 

Master of human destinies am I! 

Fame, love and fortune on my footsteps wait; 
Cities and fields I walk; I penetrate 
Deserts and fields remote, and, passing by 
Hovel and Mart and Palace, soon or late 

I knock unbidden once at every gate! 

If sleeping, wake; if feasting, rise before 
I turn away; it is the hour of Fate, 

And they who follow me reach every state, 
Mortal’s desire, and conquer every foe 

Save death; but those who doubt or hesitate, 
Condemned to failure, penury and woe, 
Seek me in vain and uselessly implore; 

I answer not, and [ return no more. 

the Toastmaster: I hope you gentlemen will pardon me 
for my hesitation in reading off this list of toasts, because I 
have not had time to read it over since my wife wrote it for 
me. 

In Spokane, with her public-spirited empire builders, such 
as D. C. Corbin, J. P. Graves and hundreds of others, runs rife 
the spirit, not only of empire building, but of “Goodfellow- 
ship.” F. W. Dewart! 


MR. DEWART ON “GOODFELLOWSHIP.” 


Mr. Dewart: Mr. Toastmaster and Friends—I assure © 


you that I appreciate the honor of being asked to say a word 
to this distinguished company under such happy circumstances. 
The prominent part taken by lawyers in the recently tried, 
celebrated case of Sidney Sloane, in this city, is the reason 
they asked a lawyer to say a word to the Implement and 
Hardware Dealers, whom we know have many, and many 
kinds, of wheels. (Laughter.) 

Speaking of goodfellowship, as I was going along River- 
side Avenue to-day there were two men in front of a building 
whom I overheard talking. They did not belong to this asso- 
ciation. One of them pointed across the street to a large 
brick building and said to his companion: “Pat, there is one 
thing I have often wondered about. What is it that holds 
those bricks together?” His companion replied: “There, that 
is easy. It is the mortar.” And the first man looked down 
upon him in a rather reproachful manner and said: “Mor- 
tar! Shure, you fool, that is what holds the bricks apart.” 
However it may be with the bricks and mortar, we all know 
that good fellowship is the strongest bond to hold men to- 
gether. We all like to do business with the man who is good- 
natured. We may have our differences with him, but still we 
like to do business with him. We have differences with our 
nearest friends sometimes. There was an old darkey who 
was testifying as a witness in a divorce suit, and he was asked 
about a certain couple who were seeking a divorce, and testi- 
fied that Brown and this woman had been living together as 
man and wife. The attorney asked him how he knew they 
were man and wife. He said: “That is easy, sah; that is 
easy; why, I seen them fight like man and wife.” (Laughter.) 
I think you can see, Mr. Toastmaster, who the married men 
are here. : 

It seems to me there is one essential element in good fel- 
lowship, which is the bond that attracts us to a man and 
which makes him attractive to all men, and that element is un- 
selfishness. Whatever he may look or possess, if he is a “good 
fellow” he is unselfish. In St. Paul’s Cathedral in London, 
which was built by Sir Christopher Wren, there has been in- 
scribed over his tomb: “If You Seek His Monument, Look 
Around You.” And I say to you now, if you asked for an 
exampie of good fellowship, Mr. Toastmaster, “look around 
you.” (Applause.) 

The Toastmaster: In Spokane, with her manufacturers, 
her wholesalers and jobbers of almost every line of necessity 








and luxury, we find closely allied “The Commercial Traveler,” 
J. H. Abrams. 

Mr. Abrams: Mr. Toastmaster and Gentlemen—The 
commercial traveler, sometimes called the “drummer”—and 
several other names too numerous to mention (laughter )— 
this fellow is one of the most peculiar creatures you ever saw. 
I have been trying to get acquainted with the commercial trav- 
eler for the last twenty-eight years, and while I was on the 
road, and I am not acquainted with him yet. In the first 
place, he must be a jolly good fellow, and when he comes in 
and calls on you, and he gets turned down, he has got to smile 
and bear it and feel good over it. That is only one of the 
things he has to do. I don’t know whether many of you know 
it or not, but there are 400 commercial thavelers that make 
Spokane their headquarters. In about sixty days from now, 
when we get a favorable decision from the Interstate Com- 
merce Commission in the rate case, there will be 400 more. 
(Applause.) And we are going to have 800 commercial trav- 
elers traveling out of this city. Some of those 800 fellows I 
pity from the bottom of my heart. (Laughter.) A great 
many of you don’t know what it means to be quartered in 
these palatial hotels in Spokane, and those of us fortunate 
enough to live in our own homes in the bosom of our families 
then have to get up at five o’clock in the morning and run 
to catch a train. I remember an experience of a friend of 
mine in the Big Bend country a short time ago. He went to 
one of the “modern hotels” and registered and was assigned to 
a room, and when he got up to the room, looked around; he 
saw over the head of the bed—it was one of those old-fash- 
ioned affairs with the cords running across it, and the tick had 
not been filled for some time—he says he saw a motto on the 
head of the bed, “God Bless Our Home.” (Laughter.) Now 
what do you think of that? He investigated that motto, and 
what do you think it was made out of? The poor, unfortunate 
drummer who occupied that bed before got no sleep, and he 
was one of those fellows that took orders and pinned them 
sogether, so he had a paper of pins with him, and he made 
that motto out of the occupants of the bed. (Laughter.) 


I want to say to you gentlemen of Spokane, and from 
Palouse Country, and from Camas Prairies and from other 
parts of this country, that if you want to get the friendship of 
the commercial travelers, see that you have good hotels in 
your towns. You will get it. (Applause.) 


As I stated before, I have been trying to get acquainted 
with this fellow, the commercial traveler, for something like 
twenty-eight years; and my wife says, by the way, that it is 
harder to get acquainted with a commercial traveler now than 
it was twenty-eight years ago. (Laughter.) 


Twenty-eight years ago when the commercial traveler 
came into town, all the town knew it. Everybody in the town, 
or nearly everybody, went out for a good time, and the com- 
mercial traveler paid for it all, or his house did. That con- 
dition does not exist at the present time; and the commercial 
traveler will rank up or stack up favorably with the rest of 
the business men of the community; and the time has gone by 
when a traveling man who goes into a town must buy the 
business by getting the whole town drunk. (Applause.) Now, 
this subject of the commercial traveler—replying to this toast 
in two minutes—think of it! I could talk two hours on this 
subject, but I am lenient. 

On behalf of the 400 commercial travelers that travel out 
of this town, and the 150 that will travel out of Portland 
(laughter and applause), and something like twenty-five or 
thirty out of Tacoma, and 125 out of Seattle, or we better 
say 150 or 200, because Seattle will take offense if we don’t 
make her have as many as Portland: .I want to thank these 
gentlemen, the manufacturers and jobbers here and who are 
represented at this convention, and for the privilege and op- 
portunity you have given us to give our idea of how to con- 
duct the business. (Applause.) 

The Toastmaster: In Spokane, with her graded 
schools, her high school, her colleges, her churches and her 
fraternal organizations, is implanted the knowledge which 
brings us to an appreciation of “Our Responsibility.” I. C. 
Hattabaugh. 
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Mr. Hattabaugh: Mr. Toastmaster, and gentlemen 
of the Inland Empire: There is a responsibility that I 
would like to trace at this present moment, which has re- 
vealed itself to me very forcibly within the last few minutes. 
I notice on the program there my name, and listening to 
the announcement of our genial friend, the toastmaster, I 
am aware of the fact that I have been taken out of the two 
minute class and put in the fifteen minute class. Now, as 
a digger from Camas Prairie, I have not been considered 
quite that slow yet. So there is a responsibility there, and 
I will trace it home before I leave Spokane. 


I wish to relate a little incident that is impressed on my 
memory this evening from the remarks of some, that oc- 
curred on a train between here and Portland several years 
ago. We were down near Walla Walla. I was traveling in 
a Pullman car—another man had paid my fare. (Laughter.) 
A lady boarded the train and appeared to be in very deep 
sorrow; in fact, she was weeping bitterly. There was on 
board a minister of the gospel, who, observing her weeping, 
approached her, and the following conversation took place: 
He said, “My dear madam, I see you are in great trouble. 
I beg to offer to you my consolation.” She said, “My case 
is beyond any consolation, dear man.” He said, “Why, what 
is the trouble?” She said, “Why, I am on the way to ’Frisco 
to have my fifth husband cremated.” In a few moments a 
little lady further along on the opposite side of the car broke 
out in almost hysterics, and the good man approached her, 
“Dear lady,” he said, “what is your trouble?” She says, “I 
am forty-five years old. I am fairly good-looking, and I 
have a very good form, and I have been trying to catch a 
man for twenty-five years, and failed, and there that great, 
long-nosed, freckled-faced, red-haired thing has got husbands 
to burn.” (Laughter and applause.) Now, my friends, Mr. 
Nankervis, and Mr. Butterfield, and Mr. Evenson here, seem 
to have speeches to throw away and burn to-night, and then 
call me up here to deliver one without any preparation what- 
ever. 

Gentlemen, there is a responsibility that attaches itself to 
all of us. It may be divided into three classes: a social re- 
sponsibility, a personal or an individual responsibility, and 
last but not least, a financial responsibility. which these trav- 
eling men look up pretty closely. (Laughter.) But I shall 
not attempt to discuss it in this broad sense in the limited 
time at my command. The laws of our land hold us re- 
sponsible for loss of life, limb or property. If a druggist 
gives a poison instead of a proper prescription, he is held re- 
sponsible. In fact we are responsible from the time ‘we land 
in the world until we leave it. We are up against the battle 
of life, and when it is declared that life is a battle, a state- 
ment is made that must apply to every man who has arrived 
at an age of maturity. And as our experience deepens, we 
begin to realize that the entire world is one vast thing, and 
we as men and women throughout the land are soldiers and 
assuming a vast responsibility. We may not have voluntarily 
enlisted in this great battle of responsibility, or have any un- 
derstanding of its privations or hardships, but we have been 
drafted into this conflict without our knowledge or consent. 
We cannot procure a substitute, even though we had the 
wealth of a Rockefeller, or the power of the Czar of Russia— 
which I am pleased to say has been somewhat curtailed of 
late. But we must take part in this great battle, and assume 
this responsibility. We may straggle to the rear, and try to 
desert, or go up on the wrong side, and off on the other side, 
but the fact remains that we must take part in this great 
battle of responsibility on the one side or the other, and 
there is no possible escape. 


The Battle of Life is one that we have engaged in from 


‘the time we landed. The little child learns the first duties 


of responsibility and as it grows older and older, they increase. 
The little one soon learns by hard knocks and bumps and 
coming in contact with friction, they become-more accus- 
tomed to assuming this responsibility. There never has been 
any achievement in science, art or literature but what has 
been after a fight with great responsibility and a great battle 
has been fought by those men who have brought things on 
to victory. If you place your hand on a hot stove, you suffer 
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the penalty. If a little boy, in learning to walk, tumbles 
down stairs, he is getting his first lesson in gravitation. So 
it is all along the journey of life, at every step, and move, 
responsibility attaches itself to each and every one of us. 
Those rolling and circling falls, these cities, your railroads, 
commerce and industries, all speak to the people of this coun- 
try of how you have shouldered the responsibilities that 
came to you and carried them to a successful determination. 

Brother Abrams was speaking of getting up at 5 o'clock 
and taking the train. What would he say if he was living, 
like me, on Camas Prairie, and had to get up at 11 o'clock 
and take a stage? We would like if we could have it so that 
we would get up at 5 o'clock and get on a train. I got up 
at 11 o’clock and took a sleigh, and we had five passengers 
and a thousand pounds of mail and things, and while we 
were going along, all at once, while the stage driver was 
responsible to Uncle Sam for delivering the mail, and some- 
body was responsible for safely carrying me, all at once the 
sled went t’other side up and we all got out. I told him | 
believed my shoulder was dislocated, and I would hold him 
responsible. He said that if it was hurt, it was hurt when 
I got out of the sleigh, that if I had stayed in it, I would 
be all right. (Laughter.) So there was no responsibility 
there. 

Gentlemen, I do not wish to occupy more of your time. 
I think that my two minutes is about up. I want to say we 
feel over there, and we always have felt, as you know, that 
we really are part of you. We feel that we naturally, geo- 
graphically, commercially and socially belong to this portion 
of the country. (Applause.) We feel that our interests are 
yours, and yours ours, and it is mutual, and unless we pros 
per you do not try, and unless you prosper we cannot exist. 
We should all work together in perfect harmony. I would 
like to have some of you come over there sometime and 
take a ride on the stage. It is delightful. (Laughter.) 
Then you would appreciate what an effort it requires on 
our part for us to come over here and see you twice a year. 
We generally come twice a year. We do not have the 
money to come oftener. (Laughter.) If you get this trans- 
portation matter fixed up a little, maybe we can come oftener. 
I am glad to see the efforts put forward by the people of this 
country in that freight rate matter. It is a matter that affects 
every man, woman and child in this Inland Empire. 

Gentlemen, I thank you for the many courtesies you 
have always extended to me and the people of Idaho. Let 
me say to you in all sincerity, it is my sincere wish and I 
believe that I but feebly voice the sentiments of each and 
every member of this association, that peace, happiness and 
prosperity may be yours all along the rugged road of life, 
and when life’s sun shall finally decline to its finish in the 
west, may your influence continue to bless the community in 
which you have lived and long linger behind you like the 
radiance of the setting sun in this beautiful Inland Empire. 
I thank you. (Prolonged applause.) 

Gentlemen, there are times when oratory loses its power. 
Mere words fail to express the sentiments of a heart over- 
flowing with gratitude. (Applause.) 

MR. HAM ON “CONCENTRATED EFFORTS. 

The Toastmaster: Gentlemen, I trust you will pardon 
me for one moment if I digress from the fair program, 
and say to you in preparing for your entertainment this even- 
ing there has come to me one more instance of the generous, 
large-hearted nature of these great men of the Northwest. 
The next toast was to have been responded to by Mr. F. E. 
Goodall, who is president of our Chamber of Commerce. 
This morning he informed me that perhaps he would be de- 
tained this evening with the commissioners on this interstate 
hearing, and might not be able to get here, but that he would 
be here if it were possible. He did not find out that he 
could not be here until 6 o’clock, and at 5 minutes past 6 
we were notified that it would be impossible for him to be 
here. I immediately telephoned to one of our former Palouse 
farmers, who has come to Spokane to live, and who is one 
of the vice-presidents of the Chamber of Commerce, and 
asked him to respond to the toast assigned to Mr. Goodall. 
I got him on the ’phone at 6:15, and at 6:30 he was with 
you here in the banquet room. 
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In Spokane, with her Chamber of Commerce, 150,000 
club and Interstate Fair association, we find the opportunity 
and responsibility for “Concentrated Efforts.” D. T. Ham. 

Mr. Ham: Mr. Toastmaster, and members of this, the 
greatest association with which I am acquainted in this In- 
land Empire: (Applause.) There is no applause necessary 
upon that question. You assembled here one year ago and 


{ believed at that time it was the greatest aggregation of 
men of quality we have had in Spokane up to that time, and 
this has been proved on this occasion, I believe. 

This toast Concentrated Effort. It is a subject and a 
question that needs no explanation. It begins with the his- 
tory, not of our country, but from the first inception of civ- 
ilization. It began in this country with that great queen 
of Spain; with that great mariner, and the ship manned by 
those sturdy, stalwart sailors who went iorth and discovered 
America, It was their combined efforts that accomplished 
the results. It was a combination of efforts that made our 
great government and declared our independence. And it has 
been a continuation of that great effort-that has resulted in 
our government being maintained and brought down to this 
date. The combination of circumstances which surrounds 
this people among whom we are privileged to be is not the 
efforts and-combinations of other people, but the combination 
of all the people. It is not that we have the great president, 
Theodore Roosevelt, at our head. (Applause.) It was not 
that he was elected there by a single party. But it is be- 
catise the people of the United States elected him to fill that 
position in behalf of all the people. (Applause.) It was 
the combined efforts. 

The topic which I am privileged to respond to, com- 
bined efforts, it is that that brings to a conclusion and suc- 
cessful issue each and everything that is a success. Our re- 
ligious ‘institutions do not belong to the one church, but to 
all the churches and their combined efforts. Our high edu- 
cational institutions are maintained not by the men who com- 
pile the great histories and the geographies and the other 
text books, but by the efforts of each and every taxpayer and 
good citizen that loans his mite. 

The combined efforts and successes of this great Inland 
Empire are too plain and too well known to you all for me 
to take any length of time to explain them. It is combined 
efforts that is causing us to reach the high state and plane 
we are reaching. It was my privilege to reach this section 
of the Northwest some twenty-three years ago, and I know 
it was the combined efforts of the sturdy husbandmen that 
have broken up the soil and caused our few bushels of wheat 
to be multiplied until we now approximate 40,000,000 bushels. 
It is the combined efforts of those who have capital that 
has made it possible for us to travel on the railroads. We 
welcome these combined efforts. We welcome the combined 
efforts that in 1869 built the first trans-continental railroad. 
We welcome the combined efforts that brought the Northern 
Pacific through this district in 1883. We welcome each and 
every effort that any good man is prepared to offer us. But 
there is a line drawn. The investment of energy and capital 
and of responsibility is not alone for our success of to-day, 
but it is for the future and for the upbuilding of this great 
universe, not only of the Inland Empire, but of the entire 
United States; and the question to-night has been mentioned 
—and we are here not to speak from an oratorical standpoint 
but merely to talk in a business-like manner. We have 
mentioned here this evening the possibilities and hopes we 
have had for better conditions here in the freight rate mat- 
ter. I want to say, gentlemen, that if the condition of this 
great Inland Empire is set forth strongly and fully I do not 
doubt for one minute but our good friends on the coast, at 
Portland, Tacoma, Seattle, Bellingham, Everett and all of 
those large cities will agree with us that the time would be 
but short when they would join us. 

As to the upbuilding of this great state, I believe that 
each effort that is made to improve our section will improve 
the section on the Pacific coast. In the way of a little illus- 
tration we have here at home: You have heard kind words, 
and just words, spoken in behalf of some of our builders of 
railroads in Spokane. There was a little line of thirty-two 
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miles built from Spokane to Coeur d’Alene City. At the 
time that road was built the people of Spokane and Coeur 
d’Alene questioned in two ways. Some said, “Well, this is 
the finish of Coeur d’Alene; people of that city will come 
to Spokane to trade.” Others said, “This is the finish of the 
Northern Pacific branch from here to Coeur d’Alene City.” 
I want to say to you, gentlemen, that we can give it to you 
in plain figures and statistics that the Northern Pacific rail- 
road has carried more freight since that interurban electric 
line was built to Coeur d’Alene than it did in any year be- 
fore, and it carried as many passengers in a year as it ever 
carried any year before. The electric line has done a very 
fine business because of its rapid transit and easy riding, and 
the people patronize it. It created business for itself.. The 
City of Coeur d’Alene increased in population from 3,500 
until it now has a population of 8,000 people. They are doing 
a greater busines every day. The same condition will exist 
as to improvement in the whole state of Washington if we 
get rates into Spokane which will permit us to do the job- 
bing that belongs to us. (Applause.) It will not detract 
from those great cities on the coast. Those cities, in many 
ways, are our peers, and we rejoice to know that; we are 
in the same state that they are, and we are ready to lend 
a hand and help in any way we can; not only for the Alas- 
kan fair, but in any other way we can to upbuild and improve 
the coast cities. (Applause.) We hope to receive a like: 
response. 

I want to say the good feeling that has been expressed 
here to-night has been highly appreciated by the Chamber 
of Commerce—there are many of its members here—and 
especially when we listen to the man on my left who tells 
us how they come and join in with us from the state of 
Idaho. There is no dividing line. The state of Idaho is 
our state, and our interests, as he says, are their interests, 
and vice versa. We hope that ,they will not only find our 
latch string on the outside, but that they will always feel at 
home. I stated that we welcome all energy of every kind 
that is for the benefit and upbuilding of the people, for the 
betterment of man in his moral and religious and physicial 
and mental makeup. 

I say again that a combination of capital has madevit 
possible for this great state to improve, but we do draw a 
line; we do not want to find that it is possible for any or- 
ganization of capital to purchase and hoard up or dictate 
on the purchasing power and the price “of corn, or of wine, 
or of oil.” (Applause.) In other words the monies of the 
Rockefellers are all right, but we want that money curtailed 
so that it will not be a monopoly; and we believe that such 
organizations as this, an assemblage of business men for the 
exchanging of ideas, for the purpose of good fellowship, will 
consummate that end. 

And now fellow-citizens,. in behalf of the Chamber of 
Commerce—as you have heard, the shining light was not 
to be here to-night, the president, therefore, I am merely 
a humble substitute—I welcome you and we will welcome 
you at any and all times and hope to have you with us not 
only once a year, but as often as it is possible for you to 
come. (Applause.) 

The Toastmaster: In the Inland Empire, with its al- 
most unparalleled fertile and productive soil, its wealth of 
timber and resource of mine, we find magnificent opportuni- 
ties for “The Merchant.” G. J. Thompkins. 

MR. THOMPKINS ON “THE MERCHANT.” 


Mr. Thompkins: Mr. Toastmaster, and the rest of you: 
How is that? (Laughter.) This is the first time I ever 
had the honor—or possibly the punishment inflicted on me 
of speaking before an audience like this; and I think, Mr. 
Toastmaster, that you made one of the greatest mistakes you 
ever made in your life, because I am no speaker. But I am 
reminded some of a story—I told you yesterday not to do this. 
(Laughter.) I am not like Mr, Hattabaugh who didn’t know 
anything about it. I do know about it. I am reminded of an 
old Scotch woman who went to church one time—and I 
was brought up in that good, old faith of the Presbyterian— 
I think I heard them say that in Scotland the Scotch were 
opposed to instrumental music. And this woman came from 
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the Highlands, and came to Edinburg, where they got a 
little bit more civilized, as we call it, and they tad an organ. 
She, of course, thought it was her duty to go to the “kirk,” 
as the Scotch say, and she went in before the services had 
began and took a seat up where the choir usuaily sat. She 
didn’t know anything about this, you know. And when the 
organist began to play the voluntary piece, she didn’t know 
whether she was in church or not. One of the ushers came 
up to her and took her by the arm for the purpose of show- 
ing her another seat, and she looks up and says, “If I hae 
to do it, I can do it; gie me the Banks of Bonnie Dundee.” 
Now, if I must respond to this toast, I can do it. 

Mr. Toastmaster, you asked me to respond to the toast, 
“The Merchant.” It is very seldom that I have been called 
a merchant. I told you this afternoon I was a blacksmith— 
I told the association. (Laughter.) If you don’t believe it, 
I can go out and shoe a horse with anybody here. I used 
to be a cracker-jack, upon the points of the trade. I believe 
they call hardware dealers “merchants.” 1 believe I can 
speak for them, and say to the jobbers and manufacturers 
that we thank you for the many favors you have shown us, 
the credits you have extended to us, and we thank you for 
this sumptuous spread. And I believe that I can speak for 
them and say this, that if you will promise us to put as good 
a supper as you have here a year from to-night, we will all 
be here. And I will give you a toast, and it will not be like 
Nankervis’ toast, with water: Here’s to the merchant that, 
when he owes a dollar, will pay it when he collects his bills.” 
(Applause, ) 

The Toastmaster: In these United States of America 
are to be found the greatest opportunities of the age, neces- 
sitating concentrated efforts to meet the responsibilities de- 
manded by the growth and progress of “Our Country.” Rev. 
W. J. Hindley. 

REV. MR. HINDLEY ON “OUR COUNTRY.” 


Rev. Mr. Hindley: Mr. Toastmaster, gentlemen of this 
convention, and visiting guests: Let me say that I regard 
it as a compliment that I should be asked to speak before 
this association at their annual banquet a second time. I 
hate to admit it, but the fact is it is the first time I have been 
asked the second time to speak at the same place. (Ap- 
plause.) I want to offer my congratulations to you, sir, as 
well as take some for myself, because I think this assucia- 
tion has gone out of its way to give you the distinguished 
honor of presiding on this occasion, you not any longer being 
a hardware man. (Laughter.) You have received flattering 
honors in the past year, but no higher honor than this on 
the part of the association with whom you have been asso- 
ciated for so many years. Yet, I do not know that I can 
speak without hesitation about the change of fortune of our 
good friend, Waggoner. I think last year he was an hon- 
ored, and I trust honorable, hardware man; that this year 
he is a coal baron. I am afraid if the process of degrada- 
tion goes on he may, next year, be mayor of this city, or be 
running for the United States senate. (Applause and laugh- 
ter.) 

I don’t know what kind of a speech you expect of me, for 
I am in a very embarrassing position for a man of my pro- 
fession. If you note the arrangements on this side of the 
table you will see that they are such that I had to sit all 
evening between a lawyer and a doctor. It reminds me of 
the story of the sick man who had never made a will; the 
doctor attending him told him that he could not get better 
but would die and said to him that if he had any affairs to 


attend to before dying for him to go ahead and fix them up. 
The sick man wished to make a will, so they sent for a 
lawyer to draw the will. When the lawyer came and that 
matter was fixed up they asked him if there was anything 


else. He turned to the lawyer and asked him to go to the 


other side of the bed. The lawyer did so. Then the man 
said, “Now, I can die happy.” The doctor said, “What do 
you mean by that?” The dying man said, “Now, I can die 
like my Master, who died between two thieves. (Laughter 
and applause.) Of course, I appreciated the position in 
which I was put, and I noticed Doctor Allen has been thiev- 
ing some of my notes all evening. But I want to congrat- 
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ulate the gentlemen of this gathering on the speaker who 
is to follow me in the next address. I want to tell you that 
in more than one way he is a good brother after my own 
heart. When he stands up one thing you notice in common 
between us is the miagnificent figure he has. When I look 
at it I am reminded of the epitaph on a tombstone which 
read like this: “Not lost, but gone before.” His figure 
always reminds me of it. (Laughter and applause.) There 
has been a very great improvement in the doctor lately. He 
has been coming over to my church Sunday evenings, and as 
I notice the classic dome up there 1s passing through the 
undergrowth. Another thing in common between us is, we 
never tell anything but a bare-faced lie. If there is any diffi- 
culty whatever in the program from this time on I hope you 
will not lay it to me personally, but charge it to the com- 
mittee, for I don’t know what the committee wanted to bring 
me in a second time. No action can be taken against me 
personally, as no damage will be granted. The fault is theirs. 
They are practically in the same predicament that the man 
was in I read about in the work of Dr. Johnson, “Persia, Past 
and Present,” in which he tells us some things of a land of 
Omar Kyar. He says a man was very much afflicted with 
serious eye trouble, and was casting about where to go to 
to have the eyes treated and finally decided to visit a veter- 
inary and did so. The veterinary told him he could fix him 
up all right and he had something that he used in the prac- 
tice of his profession. And he thought that what was good 
for horses was good for man. He applied it, and the patient 
went blind and brought an action in the courts for damages, 
alleging that he had robbed him of his sight. The case was 
tried and after the evidence was all in, the judge decided the 
case against him, and gave as his reason this: “There are no 
damages, for this man would not have gone to a veterinary 
to treat his eyes if he had not been an ass.” (Laughter.) 
So there will be no damages to-night, for the committee 
ought to know better than to get a minister to speak at II 
o’clock, 

If time would permit, gentlemen, I would like to recite 
to you some of the great achievements of our country. And 
I am glad to say “our country,” because I have that right— 
not as some of you have it, because you were born here, but 
I happened to be born in another country. Although I will 
tell you honestly, gentlemen, it was not my fault. (Laugh- 
ter.) You are here many of you because you were born here. 
I am in this country because I chose to come, and I want to 
tell you I remedied the fault of my parents as soon as I 
could, and came at fifteen years of age. (Laughter.) I can 
say “our country” because its interests are mine, some of 
its principles have attracted me from my own native land, 
and I came here to join with you in building in this country 
civilization, which shall tell a new story to the world. If I 
had the time I would go over some of the achievements of 
our country. Not that anything of it would be new to you: 
its achievements are familiar to every man around this board, 
and it is not necessary for me to quote statistics to you at 
this late hout. But I would like to tell you of some of the 
things that apply to a higher life, different than apply to you 
in your every-day life. In 130 years of our national history 
we have written a new history for the world. New, not 
on account of its recency, but new in the rapidity of its de- 
velopment. New in the story of its abundant wealth. A 
story more fabulous than the Arabian Nights; new in the 
assimilation of a great foreign population that is now com- 
ing to our shores at the rate of at least a million a year; 
new in the spirit of national solidarity—a fact that cost us 
thousands of our best and bravest men to vindicate; new in 
the development of the spirit of philanthropy—a work that 
has met that wherever the white sails or the smoking stacks 
of boats of American commerce could go, American bread 
has gone to feed the hungry, and American hands have gone 
to lift up those in distress. We have been of greater benefit 
to the great European and Asiatic worlds and the islands 
of the sea than any other nation in the history of the world. 

America also is great because it combines in its national 
life the greatest elements of history. There is nothing in the 
laws of the government of Rome; nothing in the art or let- 
ters of Greece; nothing in the wealth of Egypt, Assyria or 
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Babylon; nothing in the commercial supremacy of Germany, 
and nothing in the materialism in Great Britain that is not 
finding better expression in the life of the American people 
to-day. (Applause.) And now I wonder if that is not 
where I had better stop. (Voices: No, no.) 

I am reminded of the boy whose family moved into one 
of the far-out districts where he could not receive many 
privileges; and Sunday came around and the parents thought 
he ought to go to Sunday school. There was a ball game 
to take place on that day, and the boy thought he ought to 
go to the ball game. They all had quite an argument about 
it. Finally it was agreed that the boy should go to the 
Sunday school in the morning and to the ball game in the 
afternoon, and then should draw his own deductions as to 
which place he thought it would be best for him to go. So 
he did. And he came home early in the evening, they all 
talked the matter over, and the parents said, “Johnny, which 
do you like the best, and which do you think will have the 
best influence on you?” The boy said, “I don’t think there 
is much difference.” His mother said, “Why, how is that?” 
The boy said, “Well, at Sunday school they say ‘Stand up, 
stand up for Jesus,’ but at the ball game they say, ‘For 
Christ’s sake sit down.’” (Applause and laughter.) 

Lord Macaulay raises the question in one of his writings 
as to the imperishability of modern civilization. He raised 
it in regard to the civilizaton of Great Britain and raised it 
in this way: As to the possibility of the day ever coming 
when a representative of antipodean lands may not be sit- 
ting on the ruined arch of old London bridge. He raised 
the question if that time would ever come when the visitor 
from some South Sea island or foreign shore might sit on the 
ruined arch of London bridge and look out on the ruins of 
St. Paul’s. If anyone raised that question about American 
civilization only one answer can be made. I want to tell 
you that American civilization can never perish on account 
of famine. I want to tell you that American civilization 
can never perish on account of war, for its men are able to 
stand with the best and strongest and most advanced nations, 
in modern warfare. (Applause.) I want to tell you that 
American civilization can never perish through pestilence; 
for with the splendid advance of our medical profession, with 
the improved sanitation in our cities, we are able to reckon 
with those forces which depopulated states and reduced the 
virility and strength of other nations. There is only one 
possibility of danger to our country. That is not the danger 
of war. That is not the danger of pestilence; not the dan- 
gers that have threatened other nations; but the danger is 
of the degeneracy of the manhood of this country and I want 
to tell you, gentlemen, that it is just such organizations as 
this that you represent that help to make that danger a 
practical impossibility. (Applause.) The very fact that you 
men are standing here together, recognizing your social soli- 
darity; recognizing the fact that together you stand and 
divided you fall; and recognizing the fact that the strong 
should bear the burdens of the weak, you are here with your 
influences, you are here adopting policies that mean some- 
thing more than a few dollars into your pockets, and more 
equitable reduction in your freight rates; but you are here 
in order to advancé ideals of manliness, of character, of the 
higher righteousness which is being proclaimed not only from 
pulpits but behind counters and in offices and by traveling 
men on the road and by manufacturers, and by men sweat- 
ing in their work before their furnaces. These things are 
making impossible the dread of Lord Macaulay regarding 
Great Britain ever coming into the heart of a true, loyal 
American. (Applause.) 


I want to say this closing word: A great generation of 
business men have preceded you. Not perhaps in this im- 
mediate vicinity. See to it that by your integrity and influ- 
ence and unimpeachable reputations that you bear in your 
homes, communities and associations, you perpetuate in 
America that standard of civilization, that code of morals, 
which is a guarantee of the future of our country and ren- 
ders the thought of it perishing an absolute impossibility. I 
thank you. (Prolonged applause.) 

Gentlemen, I hate to admit it, but that is the first encore 
I ever got in my life. (Applause.) 
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The banquet enjoyed by the delegates to the conven- 
tion was extremely well served. The following was 
the menu: 

MENU. 
Toke Point Oysters on the Half Shell 
Mock Turtle Soup 
Olives Celery 
Fillet of Sole 
Johannesberg Reisling 
Chicken Salad with Lettuce 
Patties, a la Financier 
Turkey; Roasted on The Spits at “Ye Sign of Ye Silver Grill” 
Potatoes, Asparagus, Brussels Sprouts 
Assmanshauser 
Ice Cream with Cake 
Ruquefort Cheese with Coffee 
Cigars. 

Edward F. Waggoner ably acted as toastmaster and 

the program of the evening was as follows: 
Music, “America”—Elks’ Quartet. 
“Our Wives and Sweethearts’—E,. W. Evenson. 
Address, “Our Empire”’—N. W. Durham. 
Music, “Brown October Ale”—Elks’ Quartet. 
“The Association”—J. N. Nankervis. 
“Opportunities”—E. E, Lucas. 
“Good Fellowship”—F. W.. Dewart. 
“Responsibilities’—I. C. Hattabaugh. 
“The Commercial Traveler”—J. H. Abrams. 
“Concentrated Efforts”—-F. E. Goodall. 
“The Merchant”—G. J. Tompkins. 
“Our Country”’—Rev. W. J. Hindley. 
“The Manufacturer”—E. M. Brannick. 
“Spokane”—Dr. H. W. Allen. 
“Chop Suey, Chile Con Carne.” 
Response—By all our visitors. 


The music for the occasion was furnished by the 
Elks’ Quartette of Spokane, composed of the following 
able and fascinating singers: Jacob Hill, Wm. Clark, 
Geo. Chant and Chas. Eaton. 

The officers of the. association, all of whom ren- 
dered assistance in making the meeting a distinguished 
success, were as follows: E. E. Lucas, president; R. 
L. Spiker, vice president ; A. Urbahn, second vice pres- 
ident, and E, W. Evenson, secretary-treasurer. 

The entertainment committee, which did splendid 
service, was composed of the following members: J. 
A. Fridaker, chairman; E. F. Wagner, toastmaster ; A. 
Urbahn and E. W. Evenson. All the officers and 
members of the Inland Empire Association are to be 
congratulated upon the remarkable success of the gath- 
ering. 


PROGRAM FOR NORTH DAKOTA MEETING. 

The annual convention of the North Dakota Retail 
Hardware Association will be held in Minot, N. D., 
February 5, 6 and 7. The railroads have granted a 
special rate for the meeting, the Soo line naming 
one fare for the round trip and the other roads in the 
state a fare and a third on the certificated plan. 

Secretary C, N. Barnes of Grand Forks, N. D., re- 
ports that from every indication the convention is go- 
ing to be the best in the history of the association. 
More members than ever before have announced their 
intention to be present. “Our growth in the past 
year,” writes Mr. Barnes,” has been larger than in any 
year since we organized. We have added 100 mem- 
bers during the past twelve months, which we con- 
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sider almost phenomenal in a state where there are 
comparatively so few hardware dealers as there are in 
North Dakota. 

“We feel that the program that we have arranged 
for the different days is going to make the meeting 
very instructive and beneficial to everyone who at- 
tends. The last day we are devoting entirely to the 
paint subject, and as we shall have several distinguished 
speakers with us we cannot help but feel that the dav 
will be very profitably spent.” 

The program prepared for the convention is as 
follows: 


TUESDAY, FEBRUARY 5, I907—OPENING SESSIGN, AFTERNOON AT 
2 O'CLOCK, 

The entire afternoon session will be an executive session 
for members of the association or vouched-for hardware 
merchants. Every hardware. merchant in North Dakota is 
especially invited and requested to be present during this 
entire session. 

2 p. m.—Reception of members; enrollment of new 
members ; payment of dues and distribution of badges. 

2:30 p. m.—Session called to order by the president. 

Appointment of committees. 

Collection of railroad certificates. 

Annual report of secretary. 

Report of auditing committee. 

Report of G. W. Wolbert, representing the National Re- 
tail Hardware Association. 

Opening of question box. 

Discussion on “Good of the Order.” 


WEDNESDAY, FEBRUARY 6. 
MORNING SESSION—Q:30 A. M. 


9:30 a. m.—Reception of members; enrollment of new 
members; payment of dues, and distribution of badges. 

10 a. m.—Convention called to order by the President. 
Opening prayer—Rev. N. E. Ellsworth. 

Address of welcome—Hon, D. C. Greenleaf, Mayor. Re- 
sponse for the association—President H. F. Emery. 

Address—“Credits”—-F. L. Macomber, manager of cred- 
its, Hibbard, Spencer, Bartlett & Co., Chicago. 


AFTERNOON SESSION—2-P, M. F 

This entire session is assigned to the Jobbers and Manu- 
facturers, and will be occupied by them in addresses and gen- 
eral discussions, 

Session opened. 

Musical selection, by J. B. Freye, Chicago. 

Appointment of additional committees. 

Report of special committees. 

Discussion. 

EVENING—$:1I5 P. M. 


Entertainment in Jacobson’s Opera House, tendered by 
Commercial Club of Minot. 


THURSDAY, FEBRUARY 7. 
ON PAINTS. 

As the discussion “On Paints” in our 1906 meeting cre- 
ated so much interest the committee having in charge the 
arrangement of this programme have, by request, set apart 
this day for further discussion of the subject, and are terming 
it “Our Paint Day” (not red). 


MORNING SESSION—9Q:30 A. M. 


A Talk on White Lead—Its Advantages as a Paint Pig- 
ment—By a representative of National Lead Company. 

Address, with demonstrations and illustrations—‘Sub- 
limed White Lead, a Fire Process Lead Pigment”—By L. S. 
Hughes, chief chemist Picher Lead Company. 

Discussion. 


AFTERNOON SESSION—2 P. M. 


Paper—“On History and Composition of Paints,” by 
Maximilian Toch, of Toch Brothers, New York. 

Address—“Pure Paint Law of North Dakota”—Prof. E. 
F. Ladd, professor North Dakota Agricultural College, and 
Commissioner in Charge of Pure Paint Law of the State. 

Discussion. 

Selection of next place of meeting. 

Report of committees. 

Election of officers. 

Adjournment. 

Note.—At the close of this session there will be a short 
meeting of the executive committee. 


The officers of the North Dakota association are as 
follows: President, H. F.. Emery, Fargo; first vice- 
president, J. S. Cole, Lisbon; second vice-president, 
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J. H. McCollom, Hope; third vice-president, E. L. 
Garden, Souris; secretary, C. N. Barnes, Grand 
Forks; treasurer, H. T. Helgesen, Milton; executive 
committee, E. E. Elliott, Sanborn; W. R. McIntosh, 
Bottineau; W. H. Pinkerton, Lakota. 


———_— - +@<e« .-—— - — 


PROGRAM FOR WISCONSIN DEALERS. 


The eleventh annual convention of the Wisconsin 
Hardware Retailers’ Association will be held in Mil- 
waukee February 6, 7 and 8, and a splendid program 
has been prepared for the occasion. All the officers 
of the association are bending every effort to the en- 
deavor to make this the most successful meeting in its 
history, and the indications are that a greater attend- 
ance than ever before will be brought about by their 
efforts. President Teitgen of the association has is- 
sued the following cleverly remarkable proclamation 
to the members: 


President’s Proclamation. 


Whereas, by virtue of our great prosperity and success 
as a state association, it is again the privilege of our execu- 
tive to set apart a period for rest, recreation and social in- 
tercourse; and taking advantage of such privilege, I hereby 
declare Tuesday, Wednesday, Thursday and Friday, Feb- 
ruary 5, 6, 7 and 8, 1907, respectively, 

“WISCONSIN HARDWARE DEALERS’ LEGAL HOLIDAYS.” 


Every hardware merchant in Wisconsin, whether a mem- 
ber of this association or not, is cordially invited to spend 
these holidays at Milwaukee attending our eleventh annual 
convention. 

Be sure to come. It is an excellent investment, and you'll 
never regret it. 

Come—And put yourself in touch with what organized 
effort has done and is doing through our state and national 
organizations. 

Come—And you will come in contact with the most en- 
ergetic and prosperous men in the business—catch the spirit 
and be ‘benefited. 

Come—And give us the benefit of your presence and in- 
fluence, and other will be benefited. 

An interesting program has been arranged and we need 
your co-operation to make this a grand success. 

Respectfully, 
Emit Terrcen, President. 


The full program of the meeting is as follows: 


Program. 


The executive committee will meet Tuesday afternoon im- 
mediately after the meeting of the Insurance Co., at the Re- 
publican House. 

All meetings of the association will be held in the Audi- 
torium of the Public Service Building, near the St. Paul 
Railway Station. 


WEDNESDAY, FEBRUARY 6, 1907. 


9:00 a. m.—Payment of dues. 
10:00 a. m.—Quartette. 
Welcome by Mayor Becker. 
Response by the president. 
Announcement of committees. 
President’s annual address. 
Talk—“Business Methods,” H. F. Krueger. 
Question box. 
It is earnestly desired that the latter be one of the fea- 
tures of every session. 
THURSDAY, FEBRUARY 7, 1907. 
9:00 a.m.—Payment of dues. 
10 :00 a. m.—Secretary-Treasurer’s report 
10:15 a. m.—Talk—“Advertising,” O. B. James. 
10:45 a. m.—Talk—President Schwab, of State Grocers’ 


Association. 
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IL.:15 a. m.—Question box. 
Remarks by visitors. 
Discussions. 
FRIDAY, FEBRUARY 8, 1907. 


9:00 a.m.—Report of Auditing Committee. 

Insurance Talk. ° 

Talk—“Stove Salesmanship,” H. Wernecke. 

Report of committees. 

Discussions. 

Election of Officers. 

Adjournment. 

The new executive committee will meet immediately after 
the adjournment of the association. 


Secretary C. A. Peck in sending out the program 
for the Association has made a very practical and log- 
ical talk to the members as follows: 


Secretary Peck’s Talk. 

Again I take pleasure in handing you our annual pro- 
gram. If you are a member, well and good, but if you are 
not, I wish to say to you im italics, that we want you with us, 
not for the paltry $2.00, but because we know you can do us 
good, and we think we can do you good. Our experience is, 
that after a member has attended one of our annual conven- 
tions, you cannot keep him away with a club. 

Do you know or realize what it means to brush up against 
500 live hardware dealers for three days, every one of whom 
knows something you do not, all bent on business, and upon 
bettering their conditions (and many of them are already in 
pretty good conditions, too), many, if not all, full of good 
ideas, some, perhaps, with not as good ones, but all after 
more and better ones (and they generally get them)? The 
most of them go home /Joaded (now do not put a bad mean- 
ing on that, for it is not true, and Milwaukee gives us the 
name of having one of the best crowds that meet in that con- 
vention city). 

The past year has been a good one for the association, 
and we trust it has for the membership. There never was a 
time before when manufacturers, jobbers and retailers of 
hardware were more sympathetically bound together than 
to-day, and this association with 24 others in as many states, 
making a membership of about 10,000, has brought this about. 

We must still keep up the fight, hold all we have gained, 
and gain as much more as we can, and we are going to do it. 
Our membership now includes about 70 per cent of the deal- 
ers, but it ought to be 90 per cent. Bring in, your competitor 
with you, and that dealer over in the next town, who is cut- 
ting prices so, and see if 1907 will not be a better year for 
you than 1906 was. Let nothing but sickness or death keep 
you from Milwaukee, Feb. 6, 7 and 8. 

If you want to save money on your fire insurance, bring 
along one of your policies, no matter when it expires, and 
we will have an assistant there who will help you in a way 
to do it; 450 saved 33 1-3 per cent last year. Were you one 
of them? We are cutting a big melon on fire insurance and 
want you to have a slice of it. 

We expect a fare and a third on all railroads, but it will 
be necessary for you to take your station agent’s receipt for 
full fare paid in, when you can secure return tickets for one- 
third. Do not forget the receipt at your home station. Look 
over the advertisers herein, and try and patronize them if 
you can. They are loyal to you; return the compliment. 
Come up prepared to answer this question, which will be up 
for discussion: *“What percentage should the average stock 
be of the annual sales?” 

Now if I have neglected to say something that would 
influence you to meet with us, please listen to it, right here 
and now. For a parting word, I say, COME. 

C. A. Pecx, Secretary-Treasurer. 
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HARDWARE IN EUROPE. 





An American hardware manufacturer who returned 
recently from Europe has given his impressions re- 
garding opportunities that are offered in European 
countries for the sale of American manufactured prod- 
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ucts. These impressions confirm what American con- 
sular officers have been writing for years. 

The returned traveler believes that American hard- 
ware manufacturers generally are only getting a small 
part of the business which is open to them in Europe 
because they do not go for it in a correct, energetic 
and systematic manner. While all lines of hardware, 
or all articles now popular and readily salable to do- 
mestic trade in this country, might not meet with sale 
in Europe, there are thousands of articles which could 
and would be sold, and at a fair margin, if once prop- 
erly introduced. He continues: 

“If the manufacturer wishes to get close to the for- 
eign buyer to introduce his goods and novelties, he 
must have a man on the ground—one who is a com- 
plete master of German and French as well as the 
English language; one fully familiar with his goods, a 
knowledge of how they are made and their cost; and 
he must exhibit samples, not only to the wholesaler, 
but assist in creating a demand by showing them to 
the retailers. It will be a decided advantage to the 
salesman in Germany if his price list is printed in Ger- 
man and if the prices are in German money; besides, 
it would be well if he were able and prepared to quote 
net prices covering duty and freight, either te destina- 
tion or landing port on the other side. All this can 
be done, however, only where the line is long enough 
and business large enough to bring large orders with 
sufficient margin to cover. such direct heavy salesman- 
ship expenses.” 

He further points out that a very important matter 
in selling to the foreign trade is for the manufacturer 
to protect himself by trade-marks and patents on the 
names as well as on the mechanical features of his 
wares, else the foreign manufacturer, particularly the 
German, will not only imitate, but will actually rob 
him of his rights. Many articles salable in the United 
States can not be sold in Europe because something 
equally as good or better is already on the market. 

“Any American manufacturer before entering the 
European field,” concludes the hardware man, “should 
make a full investigation of the conditions surround- 
ing his line in Europe, and should be in a position to 
execute all orders promptly without attempting to sub- 
stitute.” 


a 
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A Cleveland hardware dealer recently attracted 
much attention by fitting up his show window with 
an endless traveling apparatus which enabled him to 
display a lot of goods in very attractive fashion. An 
endless chain, operated by a motor, carried a wide belt 
over and under a pair of drums, one at either end of 
the window, the upper surface of the drums being 
level with the floor of the window space. A large 
quantity of hollow ware was fastened to the upper 
surface of the belt and when the motor was started the 
goods slowly passed before the eye of the spectator. 
There was usually a crowd to watch the unusual dis- 
play. . Such an arrangement, it can easily be seen, 
might be used for many purposes, as for exhibiting the 
various stages of manufacture of well-known goods, 
which is always an interesting sight to the public, and 
in fact it could be used with advantage to call atten- 
tion to almost any line of small goods. 
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Advertising Department 


Our readers are invited to send in copies of their advertise- 
ments in the local press for criticism. All communications should 
be addressed to the ‘‘Advertising Department’ of Tuz AMERICAN 
ARTISAN. 








When the Ottumwa Hardware Company inserted 
the ad., reproduced full-size herewith, in the columns 
of the Ottumwa, Iowa, Courier, they had an eye sin- 
gle to the sale of a good washing-machine. They 
had other goods in stock, but they chose for the 


The 
WHITE LILY 
WASHER 




















SOLD BY 
Ottumwa Hdw.Co., 
Ottumwa, lowa 





moment to specialize. So they bent all their energies 
on advertising washers. 

As it happens, the White Lily is a pretty well known 
washer, but you can not always rely on the public 
knowledge of a name. Only a few years ago the whole 
United States rang with the names of Parker and 
Davis. For many months they were the best adver- 
tised men in the country, but their advertising ceased 
and they have dropped into comparative oblivion. 
Nowadays when their names appear in print, it is as 
private citizens. The magic descriptive words “candi- 
date for the presidency (or the vice-presidency) of the 
United States” are absent and they pass comparatively 
unnoticed. 

Gentlemen of the business jury, it is exactly the 
same with the name of your goods. “The White Lily 
Washer,” sold by so-and-so, conveys no commendation 
of the machine. Say in your advertisements that the 
goods you handle are “the best on earth,” or that they 
make all others look like thirty cents. But do not 
leave them stranded high and dry to speak for them- 
selves—to sell themselves. 


THE AMERICAN ARTISAN 


AND. HARDWARE RECORD 43 


Always remember that your advertisement is draw- 
ing Day as a salesman. A dumb salesman worl4n’t sell 
many. goods for you—and a dumb advertisement is in 
the same class. 

Write your ads so as to convey a message to pros- 
pective customers. Let every advertisement that you 
pay for convey its selling argument to the reader. It 


may pay. 
*K * *K 

Exaggeration in advertising acts like morphine, says 
Harry G. Selfridge, former manager of Marshall Field 
& Co.’s retail store, Chicago. The first small dose ex- 
hilarates and gives pleasing results. It is repeated, 
but now it is found that a little larger dose is required. 
The next time a still larger dose must be used in or- 
der to produce the desired effect, and so on until the 
limit is reached. No more morphine can be taken; 
exaggeration can go no further—the morphine vic- 
tim is a wreck and the merchant’s customers have 
grown to disbelieve entirely his statements and go else- 
where. It is always the merchant, not the customer, 
who is the ultimate victim of dishonest advertising. 

* * * 

A wise man profits not only by his own experience, 
but by the experience of others. Good advertisers 
take advantage of the experience of others in con- 
ducting their own campaign. 


* * * 
Don’t hide your light under a bushel. Advertise! 
* * * 


In the stove advertisement of W. H. Dodge, of 
Waukegan, IIl., which is reproduced in reduced form 
herewith, there is just the right amount of pull that is 
needed, and a cookie is hereby wagered that the ad. 
paid. Read it carefully, ye who pay for advertising 
space and then fail to think about the matter of your 
ads. Remember the essentials of a good advertise- 
ment, as frequently stated in these columns, and see if 
the Dodge ad..does not contain them all. The price 


STOVES 











shonld interest yon at 
this time of the year. 
Good stoves especially. 
We have them, and -they 
are right in price and 
quality. 

Would be glad to show 
you onr excellent lines 
before you buy. 











* W. H. DODGE 


Waukegan, Il. 
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allusion takes the place of price figures, and is satis- 
factory. “Good stoves, right in price and quality,” 
tells the story in good shape. 

Mr. Dodge’s ad. is a capital, self-contained an- 
nouncement of his stoves. The man who prepares an 
ad. like that wouldn’t handle any but good reliable 
goods. 
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METAL RAILROAD TIES. 





The problem of obtaining railroad ties is one which 
is already giving the management of big transportation 
companies considerable concern. Mileage is constant- 
ly increasing and the forests from which the supply of 
timber has been drawn are disappearing, says the 
Philadelphia North American. 

No matter what action is taken in the near future, 
a serious dearth of tie material is bound to occur, and 
it is predicted that transportation extensions will be 
interfered with. 

Various plans are under way to meet the demand 
for ties. The Pennsylvania railroad has immense 
forests planted in different parts of the country con- 
venient to the lines, but these trees will not mature in 
time to relieve the company of some embarrassment 
which is bound to result in a scarcity of suitable lum- 
ber. 

Other companies are experimenting with the ca- 
talpa tree, which is thought to have possibilities in 
this direction, although it was not seriously consid- 
ered until the material became scarce. This tree has 
the advantage of growing very rapidly. 

In other directions efforts are being made to stave 
off the impending dearth of the material by treating 
the ties as they are laid to solutions which are de- 
signed to prolong the life of the timber. While these 
treatments have been found to be beneficial and profit- 
able, the results are not great enough to warrant the 
belief that this will solve the problem. ; 

A tie made of composition has been tried. It is said 
to be quite promising, but its value will be determined 
only by tests covering several years. 

The most. promising solution is thought to be the 
use of metal, although this is open to the criticism of 
great expense. Those who advocate the metal tie con- 
tend that, while the cost in the first place is consid- 
erably more than anything else which has been used 
or suggested, in the end it will be the cheapest, for the 
reason that the tie will be found to be virtually ever- 
lasting. 

One of the leading steel and iron manufacturing 
companies of the country has been experimenting with 
the metal tie for a number of years and has just an- 
nounced that it is now in the market to undertake to 
supply this material for roadbed construction, with the 
assurance that it will be found satisfactory 

The metal tie is a modified “I’’ beam, with a depth 
of five and one-half inches, a width on the lower flange 
of eight inches, on the upper flange of forty-six inches, 
and a weight per foot of a trifle less than twenty 
pounds. The broad lower flange, with its flat surface, 
gives uniform bearing on the roadbed and can be 
tamped with as good results as the wooden tie. 

It is contended that, because of the uniformity of 
spacing, it will permit of uniform deflection in the rail, 
which condition makes a perfect riding track, with the 
least possible wear on rail or rolling stock. 

These ties have been subjected to tests covering six 
years, under the most trying condition, and it is as- 
serted have been found equal to every demand. The 
new style of roadbed construction proved especially 
valuable in resisting the action of floods. 

An experimental stretch was laid along the river 
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edge at Pittsburg and during a severe freshet the 
foundation of the road was washed away entirely, but 
the tracks remained unbroken. After the recession of 
the water some temporary repairs were quickly made 
and the road was ready for use in a short time. 


++ 
~~? 


FERRO-PHOSPHORUS FOR AMERICAN USE. 
Consul D. W. Williams, of Cardiff, at the instance 








- of an Ohio inquirer, has prepared the following ob- 


servations on ferro-phosphorus: 

“Ferro-phosphorus is the name of an alloy used 
by steel manufacturers in order to make steel roll with 
a better finish. It appears that this alloy was first made 
by a‘ Liverpool firm to supply an American demand. 
Their statement is in part as follows: 

“Some two or three years ago we were asked by 
some large steel manufacturers in America whether 
we could produce a quantity of ‘ferro-phosphorus to 
contain as high a percentage of phosphorus as possible. 
After considerable experiments we succeeded in pro- 
ducing the alloy, and have since delivered several 
thousands of tons to steel works in America and else- 
where. ‘This ferro-phosphorus is useful in the basic 
steel process for enriching the slag. It has been found 
that in steel for sheet purposes, particularly tinplates, 
steel with phosphorus rolls with a better finish. It 
seems strange that phosphorus should actually be used 
in steel manufacture, whereas it was always previously 
considered a most objectionable element; but it is a 
fact that the presence of phosphorus in many steels is 
actually desirable, and it is only lately that these prop- 
erties are becoming recognized. It has been noted that 
some rails high in phosphorus have been remarkable 
for their long life. It has also been found that under 
certain conditions carbon and phosphorus may replace 
each other, and that by replacing, lowering the carbon, 
and raising the phosphorus, the steel rolls with a better 


. finish, and that the finished product from the rolls’ nas 


a desirable surface (or skin) which is not found in 
lower phosphorus or higher carbon steel. 

“This firm has produced alloys of phosphorus with 
manganese. It does not use the electrical process, but 
the special process used is a trade secret. This firm 
makes a specialty of various alloys for the use of steel 
manufacturers, but these alloys are not to be consid- 
ered in the same class as pig iron with a high per cent 
of phosphorus or other element. Some of the alloys 
are ferro-chromium, ferro-silicon, ferro-boron, ferro- 
nickel, ferro-titanium, ferro-vanadium, together with 
doubles and other combinations.” 
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TO MAKE GLASS WITH OIL. 








The American Window Glass Co. is reported to 
have nearly completed an appliance at its plant in 
Newcastle, Pa., for the purpose of making glass by oil 
instead of by gas, and it is said that the glass-making 
industry of the country will be revolutionized, as it will 
not be necessary to have all plants in either the gas or 
the coal belt. 

Chief Chemist Frink of the Newcastle plant, who 
has been testing the idea for some time and who says 
it will do, states that an oil burner has to be secured on 
which there will be no accumulation of soot, which has 
been the great drawback to oil burners in glassmaking 
of the past. It is claimed that the new burners are 
working nicely now and the secret is being carefully 
guarded. It is understood that new plants will be 
established in California. 
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Heating and Ventilating 


ANOTHER HEATING PROBLEM. 








THE AMERICAN ARTISAN: 

Having noticed that you devote considerable space 
to heating and ventilating, I take the liberty to ask 
your favor in answering a few questions: 

I installed a No. 52 Favorite warm air furnace in 
an 8-room house. Some of the rooms are easily 
warmed and some not quite so quickly. 

First, I would like to know what rule determines 
the size of the register and its supply pipe. 

Second. This, my last question, is more specific. I 
have one room that I can’t warm, and I want to know 
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room assist by more rapidly leading away the cold air 
of the room? Would an enlarged pipe 14x 3% (or 
4%) inch onto the 314 x10 inch where it starts to 
cross the hall, and a 14 x 16 inch register do any good? 
A 9 inch pipe (round) connects the 3% x 10 inch to 
the furnace. Enlarge that to 10 inches if the other 
pipe is enlarged?’ I hate to tear out the wall for the 


3% x Io inch. 
oe; 


KELSEY WARMAIR GENERATORS. 





The Kelsey Heating Company of Syracuse, New 
York, are sending to interested dealers an exclusive 
agency proposition by means of which they say deal- 
ers can do as well with the Kelsey Warm Air Genera- 
tor as certain others have done, without uphill work. 
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the remedy. The room is in the second floor, faces 
east and south, has three windows, two east and one 
south, The room is 114%4x21%x81-3. House is 
boxed and has building paper and weatherboards. I 
did not want the register in the floor, but in an inside 
wall only. Only one was available, so it threw the 
register a little odd and causes the pipe to take an 
angle. I enclose a drawing, which will explain it in 
less words. Is it possible to remedy the trouble with- 
out tearing out the wall and putting in new supply 
pipe? Would a larger pipe, under the floor of the hall 
(to 14 in.) do any good, and with a larger register? 
I shall be glad to hear from you at an early date. I 
once worked at this trade, but I never tried to learn its 
principles. Very truly, 
W. C. O'NEAL. 
P. S.—I failed to state that my cold air intake is 
inside and 24 x 24 inches. Every inside door is three- 
quarters to seven-eighths inch short at the bottom for 
draught. Even by closing all other registers and open- 
ing the room door to more readily empty the cold air, 
we can only increase the temperature slightly. 
Would a register opening into the hall from this 
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They point to the record made by one dealer in four 
years after taking the agency in a small city, whose 
sales of Kelseys are reported as follows: First year, 
17; second year, 32; third year, 52; and fourth year, 


84. 

“With the Kelsey,” say the manufacturers to the 
dealer, “you not only make a reasonable profit but at 
the same time you are developing a business that you 
can turn over for a handsome profit if you wish, in 
three or four years.” The western sales agents for Kel- 
seys are Van Evera Mfg. Company, 38 East Lake 
street, Chicago. The James Stuart Mfg. Company, 
Brockville, Ontario, are sole makers for Canada. When 
writing the manufacturers for their exclusive agency 
proposition, catalogues, etc., kindly mention THE 
AMERICAN ARTISAN. 
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NATIONAL STEEL TUBE -CLEANER. 








One of the salient features of the National Steel 
Tube Cleaner is that each blade acts independently of 
the others, and being of a spring-like character it 
conforms very snugly to the surface which 
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is to be cleaned. It can be forced through the 
tube with very little effort and each plate removes the 
particles of sediment or scale within the pipe. 
Another advantage claimed for this Cleaner is that 
it can be adjusted to fit various sizes of pipe and if 
one or more of its blades become broken by rough 
usage or wear, they can be readily repaired at nom- 
inal expense. 

The National Steel Tube Cleaner is manufactured 
by the H. W. Johns-Manville Co., too William street, 





New York, with branches in all large cities, and it 
is reported that they are meeting with great success 
in the sale of this device. 





ROCHESTER RADIATORS. 





The Rochester Radiators have been in successful use 
long enough to create public confidence in them and 
also to enable the manufacturers to say: “Satisfac- 
tion guaranteed or money refunded.” This is com- 
monly considered to be one of the most satisfactory 
plans of doing business. There is something about the 
“money back” idea that appeals to the average pur- 
chaser and gives him a feeling of confidence in the 
goods, for confidence usually begets confidence. Roch- 
ester Radiators are not sold to catalogue hduses and 
the continuous demand for them is demonstrated by 
the assertion of the makers that over 100,000 of them 
are in use. When a dealer carries a stock of Rochester 
Radiators, all inquiries from his town are referred to 
him by the manufacturers. 

The Rochester Radiator Co., 120 Furnace street, 
Rochester, N. Y., will send descriptive catalogue and 
prices on request. When writing, kindly mention THE 
AMERICAN ARTISAN. 





PARAGRAPHS. 





The Stowell Mfg. & Foundry Company, of South 
Milwaukee, Wis., have increased their capital stock 
from $200,000 to $300,000. The company are manu- 
facturers of hardware. 

The Detroit Register Co. of Milan, Mich., whose 
plant was destroyed by fire December 29, will rebuild 
on the same site and is at present occupying the old 
factory of the Standard Computing Scale Co. at 
Milan. ' 

The New York Heater & Supply Co., 160 Fifth 
avenue, New York City, has been organized to act as 
manufacturers’ agents for heating apparatus and spe- 
cialties. W.S. Newkirk is president and E. E. Ward 
secretary-treasurer of the company. 


The Jahant Heating Company, recently organized 
in Akron, Ohio, for the manufacture of the Jahant 
hot blast furnace, etc., has elected officers as follows: 
M, Otis Hower, president; I. F. Allen, vice-president 
and secretary, and F. H, McGill, treasurer and man- 
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ager. The company is occupying temporary quarters 
pending the erection of a new plant. 

The Car Ventilating & Heating Company of Bos- 
ton, Mass., has been organized with a capital of $250,- 
000, to deal in heating apparatus. The directors are 
Albert E. Knowlton, 424 Old South Building, Boston ; 
T. H. Hathaway, J. W. Hawes and C. C. Smith. 

The Champion Hot Water Combination Heaters are 
advertised with the catch phrase, “They fit any fur- 
nace.” These heaters are adapted for the use of all 
kinds of fuel, are said to be tested to 100 pounds hy- 
draulic pressure before leaving the factory, and are 
guaranteed not to leak. It is claimed that where com- 
bination heating is used for residences or buildings, 
the Champion Heaters will increase the heat capacity 
of any furnace and reduce the coal bills. Dealers who 
are interested and wish to handle them are invited to 
address Frank D. Stolz, 156 Webster avenue, Chicago, 
who, upon request, will send detailed information as 
to the Champion Heaters, with prices, etc. 
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HOW TO BUY A READY-MADE BUSINESS. 








Ask a seller why he is selling and see that you get 
a straight answer. Scrutinize his answer closely and 
view it in the light of such local information as you 
can obtain. Distrust the “going abroad” excuse. It 
is too old. 

Old stock or stock in hand should receive close 


attention. Why buy. stuff the seller cannot sell—at — 


any rate at the prices often asked? Observe the date 
of ordering and just how long the goods have been 
waiting a purchaser. 

Don’t be frightened if competitors are close by, In 
some trades proximity is a blessing, and not a curse. 
The solitary shop is not necessarily the one to which 
people will come because there is no other near. 

In small businesses take over debts on the basis 
of paying the seller a percentage for your trouble in 
collecting. Don’t pay him and then trust to the debt- 
ors to pay you. If you must, then make suitable 
deductions for the risk. 

Have a care in estimating for good will and assure 
yourself that you are actually paying for something 
instead of nothing. There is no more tricky item in 
a business on a balance sheet than good will. 

Get an accountant to examine the books and fur- 
nish a report. The money is well spent for such a 
service. If difficulties are put in the accountant’s 
way, or you are told that you must trust to the seller’s 
“honor” avoid his honor and his business, too.—New 
York Commercial. 


a> 
~-oo 


A practical treatise on the theory, construction, 
operation, care of and management of all forms of 
automobiles is published by Theo. Audel & Company, 
63 Fifth avenue, New York, and the fifth revised edi- 
tion of the work has just been issued, The author is 
James E. Homans, A. M., and the work is a most 
comprehensive and profusely illustrated manual for 
the use of owners, operators and repairers of motor 
vehicles. Every subject is treated in a popular vein 
and nothing seems omitted that should be known by 
auto experts. 
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Only a short time remains in which to make YOUR 
WINDOW ready for BETTER BUSINESS, with a chance 
at the $100 IN GOLD prizes offered by THE AMERICAN 
ARTISAN. Read the conditions of our window display 
competition and get busy. 


HOW TILE ROOFING SHOULD BE LAID. 








To THe AMERICAN ARTISAN: 

As a reader of your valuable paper will you kindly 
let me know how tile roofing should be laid; how to 
finish at valleys, and especially where roofs have a 
little pitch ? M. C. j. 

Helena, Mont., Jan. 15, 1907. 


ot 





THE TIN ROOFING SPECIFICATIONS. 





To THE AMERICAN ARTISAN: 

I note in your issue of the 19th inst. a comment by 
Mr. W. A. Reckmeyer, of Arlington, Nebr., on the 
tin roofing specifications published some weeks before. 
So long as tin plates are made we suppose the industry 
will suffer more or less from unscrupulous parties who 
will endeavor to take advantage of the many intricate 
details involved in tinplate manufacture to deceive the 
roofer in one way or another. The past history of the 
industry has shown brand after brand that has been 
foisted upon the roofing trade with extravagant claims, 
and that has fallen out of sight after a brief existence, 
leaving only a sense of unfair treatment and dissatis- 
faction with those who have been deceived. | 

We and other leading manufacturers of good roof- 
ing-tin have constantly decried these unscrupulous 
practices, but with little effect. We cannot publicly 
name the offenders, although we know from experience 
the harm that they do to the tin roofing industry at 
large. 

Mr. Reckmeyer has a ready solution of the difficulty 
in buying from a manufacturer of old established repu- 
tation—a reputation that has been built up by many 
years of honest dealing with roofers. Such a house 
can be depended upon to make good in all its state- 
ments, and to stand back of its product. Because a 
roofer has been misled by the statement of some house 
new in the business, with little or no reputation to lose, 
and much to gain by extravagant claims, is no reason 
for doubting the honesty of an old-established manu- 
facturer. The manufacturer in turn might with equal 
reason refuse in the same way to credit the honesty of 
roofers as a class, simply because some unscrupulous 
party has resorted to some unfair practice. 

My suggestion, therefore, to Mr. Reckmeyer, would 
be to buy a standard, established brand that has shown 
its value in years of service and which is still main- 
tained up to its original high standard. 

As to the question of the tin roofing specifications, 
the directions for the spacing of the cleats are given 
in the form published in a previous issue of THE ArRTI- 
SAN. The cleats are introduced into the seams, either 
standing or flat, as.the tin is laid on the roof, the best 
form of cleat being shown in the rough sketch below. 
The end of the cleat should be turned over the nail- 
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heads, to prevent them from scratching the under sur- 
face of the tin when the roof is walked over. 

It is an excellent plan to double-lock valley or gut- 
ter tin—in fact the Fire Underwriters’ Associations 
recommend this practice, as the sheets will not separ- 
ate in case of fire, but will hang together until the en- 
tire roof gives away. Double soldering seems hardly 
necessary, however, unless there should happen to be 
good reason to expect condensation on the under side 
of the tin, where the drops of water running down 
might be caught and held in the joint of the lock-seam 
of the valley. Such a possibility, however, would be 
remote. 

I trust that others may be sufficiently interested in 
these points, or any others, to write and give their 
opinion. H. N. T. 

Philadelphia, Jan. 21, 1907. 


oo = — 


PRODUCTION OF TIN PLATE. 








It is estimated that during the past year 540,000 tons 
of tin were produced as against 493,500 tons in 1905. 
This indicates about 12,000,000 boxes of tin plate, re- 


’ quiring about 15,000 tons of pig tin. The production 


of tin plate for the year has broken all previous rec- 
ords and the consumption has shown even a greater 
percentage of increase than the output. At least, the 
heavy stocks previously carried have been much re- 
duced. The steady advance in prices from $3.50 per 
box in January, 1906, to $3.90 per box on November 
15, had much to do with the stimulation of buying, 
jobbers and consumers carrying a larger surplus than 
in other years. 
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SEA GREEN SLATE FOR ROOFING. 





The use of slate for roofing purposes is almost as 
old as the hills. In Germany, France and England 
slate quarries have been operated for centuries. and 
slate roofers all over the world point with consider- 
able pride to the fact that in these countries there are 
many buildings dating back at least 200 years whose 
slate roofs are apparently as good as when first laid. 
In America, slate deposits have been mined, more or 
less, for nearly 100 years, the chief supply is drawn 
from two states, Vermont and Pennsylvania. The Sea 
Green Slate, one of the best and most popular grades, 
is produced exclusively in Vermont. This is a slate 
of a light green color, the stock being exceedingly 
strong and tough. 

The American Sea Green Slate Company, of Gran- 
ville, New York, representing all of the producers of 
the sea green and purple grades of roofing slates, just 
started an extensive campaign of publicity at large ex- 
pense for the purpose of acquainting the consumer, 
that is, all who own buildings or contemplate building, 
or are interested in good roofs, including farmers, 
builders, architects and contractors, with the desirable 
quality of those grades of slate as an ideal roofing 
material. Their advertising matter is already placed, 
it is understood, in the publications which reach some- 
thing like eight million homes per month, and it is ex- 
pected that great benefit will result to roofers who buy 
and lay these grades of slate as well as substantial 
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benefit to the slate industry of Vermont. The sole 
purpose of this publicity campaign is to educate the 
consumers of the country on the sea green and purple 
roofing slate question. For details as to cost and so 
forth, the consumers will be referred by the American 
Sea Green Slate Company to the nearest slate roofer 
of their vicinity with the understanding that any pur- 
chases are to be made through the established roofers 
only. Inquiries as to the merits of their product will 
be welcomed and cheerfully answered by the American 
Sea Green Slate Company. When writing them at 
Greenville, New York, kindly mention THE AMmeErR- 
ICAN ARTISAN. 


eo -——_— 


HOW TO GET A SMOKESTACK STRAIGHT. 








In answer to the inquiry last week of Mr. Chas. 
Weydert of Bayou Sara, La., who would like to know 
“he right iule to punch holes on top and bottom of 
smokestack joint, so the stack goes straight, or how 
much to pull in the center on top, if you have got the 
buttom holes straight,” the following reply is given: 

We will assume that the diameter of the pipe is to 
be fourteen inches, and to be made of No. 20 gauge 
black iron. On the pattern sheet draw a line a con- 
venient distance from the edge of the iron, and on 
this line measure forty-four and a quarter inches for 
the circumference of the large end of the pipe. When 
the pipe is formed round, the diameter of the pipe 
measuring across from inside to inside will be four- 
teen inches. 

At a convenient distance from the top edge of the 
iron draw a line, and on this line measure forty-four 
inches, which is the circumference of the small end 
of the pipe. When the pipe is formed round, the di- 
ameter of the pipe, measuring across from outside to 
outside, will be fourteen inches. Draw in the small 
end with a mallet. 

"The figures given are net measurements ; laps must 
be allowed to rivet the pipes together. 

On the lines at top and bottom of the pattern sheet 
establish center points. The point at the large end 
will be twenty-two and one-eighth inches from the 
net line at end of pattern. The point at the small 
end will be twenty-two inches from the net line at the 
end of pattern. Connect the bottom and top points 
by drawing a straight line through the center of the 
pattern sheet. 

To lay out the rivet holes at the large end, set the 
dividers and divide the distance from the center point 
to the net lines into an equal number of spaces. 

To lay out the rivet holes at the smaller end, divide 
the distance from the center point to the net lines into 
the same number of equal spaces as are shown at the 
bottom of the pattern sheet. 

We will assume that there are four equal spaces 
between the center points and the net lines of the pat- 
tern. Then the distance between the rivet holes at the 
small end will be five and one-half inches. At the 
large end one-eighth of an inch is to be divided into 
four equal parts on each side of the center line. 
Therefore, the equal spaces at the large end will be 
one-thirty-second of an inch greater than the spaces 
at the small end. 

No. 20 gauge black iron is about one-twenty-fourth 
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of an inch in thickness. The thickness of the iron 
forms an outside circle,-which must be considered 
in Javing out the pattern. The circumference of the 
ontside circle of the pipe at the large end is equal to 
forty-four inches plus three and one-seventh times the 
thickness of the iron taken twice, or six and two- 
sevenths times the thickness of the iron to be taken 
only once. As a rule sheet metal workers figure on 
six times the thickness of the iron taken once. 


+o 
oo 


ASBESTOS “CENTURY”? SHINGLES. 








The Keasbey & Mattison Company, of Ambler, Pa., 
are sole selling agents for Asbestos “Century” Shingles 
or roofing slates, manufactured at Ambler by the As- 
bestos Shingle, Slate & Sheathing Company. The as- 
bestos slate is claimed to be fire-proof, water-proof and 
everlasting.” These shingles are composed of asbes- 
tos fibre and hydraulic or Portland cement, and are 
furnished in Newport grey or natural color. It is 
claimed that they do not change color upon exposure 
to the weather in any climate and that they do not 
crack or exfoliate when exposed to fire, as natural 
slates sometimes do. They are manufactured under 
great pressure and absorb, when fresh, only about 
one-eighth of their weight of water. The hydration 
and subsequent crystallization which takes place con- 
verts them, the makers claim, into absolutely imper- 
meable roof coverings, calculated to defy all changes 
of the weather and of the season. They are said to be 
as easily laid as the natural slate or wooden shingles 
and a needle-point nail, such as is supplied by the 
manufacturers at six cents per pound, will penetrate 
the “Century” Shingle as readily as it does wood. 
“These shingles,” say the Keasbey & Mattison Com- 
pany, “may be cut over the slater’s jack or with the 
ordinary cross-cut saw and fit all hips, ridges, valleys 
and other variations of the roof. They may be walked 
upon with impunity, as they do not break like the 
natural slate; they may be frozen and thawed any 
number of times, as they do not split at the nail hole 
and fall out, as does the natural slate when subjected 
to similar treatment. When asbestos shingles are 
nailed to the rough sheathing boards of the roof, ac- 
cording to the French or diagonal method, with the 
tips tied down, by the K. & M. patented copper storm 
nail, they make a roof so firmly tied together that it 
is practically impossible to unfasten or loosen in any 
way.” 

Price lists and discounts on Asbestos Century Shin- 
gles, in carload lots or less, can be obtained on appli- 
cation to the Keasbey & Mattison Company, together 
with complete descriptive literature. When writing 
kindly mention THE AMERICAN ARTISAN. 
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ARE YOU INTERESTED IN ROOFING ? 








The Auld & Conger Company of Cleveland, O., man- 
ufacturers of and dealers in roofing slate, issue for the 
benefit of all who are interested in the roofing ques- 
tion a very comprehensive little book entitled, “The 
Slate Roofer.” The authors of this work, which is a 
practical text book on the question, are D. Auld, Jr., 
and F. H. Conger. It contains many tables and rules 
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and designs that will be found invaluable by roofers 
and dealers, including rules for measuring slate work, 
designs for ornamental work, nails required for a 
square, rules and information for new beginners, and 
a mass of other valuable information in a most com- 
plete and condensed form. All roofers and dealers are 
invited to write to Auld & Conger Company for prices, 
etc., and when writing kindly mention THe AMERICAN 
ARTISAN. 





TIME TO ORDER TIN STOCK. 





Follansbee Brothers Co., of Pittsburgh, remind the 
trade by means of their January blotter that “Time 
won’t last forever,” neither will their stocks, large as 
they are. This particular blotter has some clever 
features. Father Time is depicted kneeling in the 
snow patching up his automobile for another year’s 
trip, while young 1907 is sailing upon the scene in a 
very up-to-date airship with sheet metal wings. The 
side of his aerial car contains the calendar for the 
month of January. 

“The mills have more business than they can han- 
dle promptly,” say Follansbee Brothers Co., “so if 
you want any goods at once like roofing and bright 
tin, galvanized or black stock, either in regular flat 
sheets or in specialties like corrugated, V crimp, roll, 
standing seam, any planished or polished irons, eaves 
troughs, zinc, solder, registers, hot air pipe, roll tin 
and so on, send in your order, lose no time.” 

When writing the company at Pittsburgh or any of 
its branches in Rochester, Buffalo, Cleveland, Norfolk, 
Nashville, Memphis or Louisville, kindly mention THE 
AMERICAN ARTISAN. 


-—— 


THE EVOLUTION OF CEILINGS. 








In Egyptian temples flat stone ceilings were used 
as symbols of heaven, painted blue, with yellow stars, 
bands of hieroglyphs, emblems and figures of gods, 
planets, the zodiac, and other heavenly scenes in color. 
The heavy arched ceilings of Babylon and Assyria 
were stuccoed and painted, and apparently gilding 
was used in the sanctuaries. The flat ceilings of 
Greek art were largely coffered and the wood surfaces 
brilliantly painted—with ornaments, not figures. 

The Romans made common use of both the flat and 
curved surfaces—decorated to perfection, but were 
the first to make general use of the arched ceilings. 
They were usually of brick, concrete heavily stuccoed 
and wrought into rich panels, or formed by semi- 
circular visible beams of wood covered with lath and 
plaster. The flat ceiling with beams of wood, having 
been first visible and afterwards covered with planks 
and plaster, which were frequently covered with gold, 
ivory or painted. The oldest flat ceiling in existence 
is believed to be that of Peterborough Cathedral, Eng- 
land. 

The pictorial sense of Graeco-Roman artists seized 
on the decorative possibilities of the ceiling. The elab- 
orate painted ceilings of the Baths of Titus, discovered 
in the sixteenth century, furnished the models for the 
arabesque and grotesque which have ever since been 
in continual use. Byzantine art with the discovery of 
marble, glass and mosaic incrustation as a covering 
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added a hitherto unknown element of deep and rich 
color, which gave a mysterious diffusive effect to the 
ceilings; and this was helped by its use of curved 
ceilings, even in civil structures. Such are the domes 
of the Ravenna baptisteries of St. Mark’s, in Venice, 
and the churches of Salonica and Constantinople. 

When the West medieval art gave up its severe 
simplicity of open roofs showing the beams and raft- 
ers, and took again to decorative wood in ceilings, the 
decorations took two principal forms. Setting aside 
mosaics, which were used only—and then seldom— 
in Italy ; paneled and coffered, ceilings, which were not 
revived until the Renaissance; and stuccoed ceilings 
in relief, which were never revived at all; there re- 
mained the painted and the timbered ceilings. Ceil- 
ings of painted masonry being exceedingly durable, 
have been preserved in great numbers; but of the 
wooden timbered ceilings, usually curved and painted, 
with picturesque play of light and shade, there are 
extant but a few early examples—as the Capella 
Palatina in Palermo and St. Michael’s in Hildesheim 
(twelfth century). They became numerous only in 
the latest Gothic period, and the fifteenth and sixteenth 
centuries are their Golden Age in the north of Europe. 
Superb examples exist in England from the Eliza- 
bethan age. A very elaborate ceiling of carved wood 
was the Naworth Castle, Cumberland (fourteenth cen- 
tury). Meanwhile the Italian Renaissance had 
evolved an interesting type of flat beveled ceiling for 
its palace halls, which the frescoists decorated with all 
the skill of masters. Their designs of the sixteenth 
and seventeenth centuries were especially charming 
and were copied in France. 

From the time of the general adoption, during the 
last century, of the plastered lath, wood paneled and 
wood sheathed ceilings, which in some cases were 
covered with canvas, pressed or molded paper, and 
painted and decorated or ornamented with stucco in 
relief—there was no attempt to change the principles 
of ceiling construction until some thirty years ago, 
when the first metal ceiling, as a commodity, was pro- 
duced, says the Milwaukee Artistic Ceiling Co. in its 
new booklet on’ ceilings. This consisted of sheet iron 
plates, diagonally or straight crimped, for the so-called 
fields and fillers. The moldings and cornices were of 
wood, the latter being ribbed. The crosses, ells, tees, 
etc., or rosettes, were made of cast iron. 

Some few years later this style ceiling evolved the 
stamped tin plates 12 and 16 inches square, with 
moldings and borders of the same material—treated 
with lacquer or japanned. Wood and metal were em- 
ployed for the cornices. They were crude in construc- 
tion and lacked in artistic effect. 


—_— 


NOTES AND QUERIES. 








SOLAR GLENWOOD CAST RANGE. 
From Frank E. Tree, South Wayne, Wisconsin. 

Can you tell me where to get repairs for Solar Glen- 
wood Cast Range? 

Ans.—Solar Glenwood Cast Range is made by the 
Weir Stove Company, Taunton, Massachusetts, and 
the following firms handle repairs for this range: J. 
L. Morris Stove Repair Company, Desplaines and 
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Washington streets, Chicago; M. Brucker, 239 N. Lin- 
coln street, Chicago; Northwestern Stove Repair 
Company, 233 W. 12th street, Chicago. 
CAMPING RANGE. 
From Abram Cox Stove Company, 15 W. Lake Street, Chi- 
cago. 

Where can we purchase a knocked-down or camp- 
ing range about five feet long? 

Ans.—The Murray Company, 59 W. Washington 
street, Chicago; F. Cortez Wilson Company, 239 Lake 
street, Chicago, and E. De Clark & Company, 85 Ran- 
dolph street, Chicago. 

CORNICE AND SHEET METAL WORKERS. 
From Charles Freligh, Elkhorn, Wisconsin. 

Please give me the names and addresses of three 
good reliable cornice and sheet metal workers in Chi- 
cago. 

Ans.—Friedley & Voshardt Company, 194 Mather 


_ street; James A. Miller & Brother, 129 S. Clinton 


street ; Robertson Bros. Company, 73 N. Ashland ave- 
nue. 
CHICAGO WAGON SCALES. 

From J. M. Evans, Sterling, Kansas. 

Who builds the Chicago Wagon Scales? 

Ans.—The Chicago Scale Company, 296 Jackson 
boulevard, Chicago. 

WIRE NOVELTIES. 

From W. C. Burns, Upper Sandusky, Ohio. 

Please advise me where I can purchase machinery 
for the manufacture of wire novelties. 

Ans.—The Wire Specialty Company, 43 Fulton 
street, Chicago. 

TINNED WIRE. 

From W. C. Burns, Upper Sandusky, Ohio. 

Please give me the names and addresses of wire 
manufacturers, who make tinned wire. 

Ans.—American Steel & Wire Company, 162 Lake 
street, Chicago; Malin & Company, Cleveland, Ohio. 

REVOLVING VENTILATOR. 
From F, W. Themes, care Zinser Hardware Company, Joliet, 
Illinois. 

Please advise me who manufacture the revolving 
ventilator. 

Ans.—Bullard & Gormley Company, 78 Randolph 
street, Chicago. 

STEEL SHUTTERS THAT ROLL UP. 

From Garmen & Forkenbrock, New Hampton, Iowa. 

Please furnish me with the names and addresses of 
the manufacturers of steel shutters that roll up. 

Ans.—H. B. Dodge & Company, 108 La Salle 
street, Chicago. 
SECRETARY OF ILLINOIS RETAIL HARDWARE ASSOCIA- 


TION. 
From Glazier Stove Company, Chelsea, Michigan. 
Please advise us who is secre‘iry of the Illinois Re- 


tail Hardware Association. 
Ans.—Leon D. Nish, Elgin, Illinois. . 
GENUINE WELSH TERNE PLATE. 
From W. A. Peckmeyer, Arlington, Neb. 

Can one buy the genuine Welsh Siemens-Martin 
terne plate in this country? If so, where? Or can 
one get a genuine charcoal iron base terne carrying 
45 or 50 Ib. coating? 

Ans.—Address John McVoy & Co., 26 Michigan 
stréet, Chicago; Wheeling Corrugating Co., Wheeling, 
W. Va.; the American Sheet and Tin Plate Co., Phila- 
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delphia; N. & G. Taylor Co., Philadelphia; Canton 


Art Metal Co., Canton, O. ; Eller Mfg. Co., Canton, O. ; 


Follansbee Bros.’ Co., Pittsburgh, Pa.; Garry Iron & 
Steel Co., Cleveland, O.; McClure Co., Philadelphia ; 
Merchant & Evans Co., Philadelphia; Milwaukee 
Artistic Metal Ceiling Co., Milwaukee, Wis.; F. O. 
Schoedinger, Columbus, O. 

HEATING AND COOKING (COMBINATION) RANGE. 
From J. J. Coughlin, Bradford, Ohio. 

Please advise me where I can purchase a heat and 
cook (combination) range. 

Ans.—From the Mt. Penn Stove Works, Reading, 
Pennsylyania. 


—s 
oo 


ITEMS. 








C. E. Rice of Springfield, Mass., manufacturer of 


tinware, is building a new shop 45xgo feet three 
stories high. 

The price of galvanized sheets was advanced I0c a 
hundred January 24. Blue annealed went up 5c a 
hundred and all galvanized roofing products 1oc a 
square. 

The Worcester Metal Goods Company has moved 
to Worcester, Mass., the former plant of the Grilley 
Compiny, New Haven, Conn., which they purchased 
recently. 

Earl Mallett of New Castle, Ind., has started in busi- 
ness as a sheet metal worker, roofer and furnace re- 
pairer, etc., and would like to receive catalogyes from 
manufacturers. 

The John Fricker Company has been organized at 
Rochester, N, Y., to manufacture metal ceilings and 
stamped metal goods. J. Fricker, J. A. St. Heleno, 
and E. M. Fricker are the incorporators. 

The Solderene Company, of 53 State street; Bos- 
ton, is a new Massachusetts corporation to manufac- 
ture solderene and specialties, and to market an alumi- 
num solder and paste. Capital stock, $50,000. 


E. Reynelds & Strait, 910 to 914 Mt. Vernon ave- 
nue, Columbus, Ohio, announce that they have just 
added a tin shop to their business and are prepared to 
do all kinds of sheet metal work, tin and slate roofing, 
spouting and guttering. They will also handle and 
install furnaces and do all kinds of repairing. 


The Cortright Metal Shingle Advocate for January 
celebrates the third birthday of the publication with a 
new cover design, and as usual is full of interesting 
matter. The publishers state it has an average cir- 
culation of 27,000 copies a month, an increase over 
the first issue of 22,000. It is read by architects, con- 
tractors, builders, carpenters, practical tin-roofers, and 
home builders. The object of the Advocate is to give 
practical points on roofing, and to educate the general 
public in the use of the Cortright metal shingles. Dur- 
ing its existence the Cortright company have printed 
pictures of many buildings covered with their shingles, 
including residences, churches, schools, and large pub- 
lic buildings, in all parts of the country and abroad. 
The Advocate will be sent free to any of our readers 
interested’in roofing problems. It is well worth séend- 
ing for! Address The Cortright Metal Roofing Co., 
50 N. 23d street, Philadelphia, Pa. 
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Thomas M. Aiken and 
James E, Harmon, Allegheny, Pa. Filed Oct. 3, 1906. Serial 
No. 337,182. 
841,009—Fish Scaler and Cleaner. Isaac Anderson, New- 
castle, Ind., assignor of one-half to William Valyar, Saginaw, 
Mich. Filed Jan. 29, 1906. Serial No. 298,454. 
841,107—Heating Apparatus. John H. Blakeway, San 


841,097—Ice-Cream Dipper. 


Francisco, Cal. Filed Jan. 22, 1906. Serial No. 297,216. 
841,117—Door-Hanger. John H. Burkholder, Ashland, 
Ohio. Filed Aug. 27, 1906. Serial No. 332,179. 
. 841,134—Milk-Bucket. Jesse Ferguson, Hoytsville, Ohio. 
Filed Aug. 13, 1906. Serial No. 330,445. 
_ 841,147—Door-Stop. Ezra W. Hasenpflug, Geneva, Ohio. 
Filed Nov. 29, 1904. Serial No. 234,786. 
841,154—Flat Wire Belt or Rope. Jacob Kast, East Bos- 
ton, Mass., assignor to Robert A. Hammond, Sandwich, Mass. 
Filed Jan. 17, 1906. Serial No. 296,493. 
841,164—Hook and Link. Luige D. Mattassi, Melbourne, 
Victoria, Australia. Filed Nov. 21, 1905. Serial No. 288,472. 
841,169—Coal-Stove. Charles T. McCarroll, Ottumwa, 
Iowa. Filed Apr. 18, 1904. Serial No. 203,737. 
841,185—Weather-Strip. Charles E. Saint Clair, Star 
City, Ind. Filed May 19, 1906. Serial No. 317,656. 
841,191—Bread-Toaster. Anna M. Skinner, Greeley, 
Colo. Filed Apr. 15, 1905. Serial No. 255,842. 
841,1902—Shoe Buttoner and Horn. John L. Sommer, 
Newark, N. J. Filed May 23, 1906. Serial No. 318,287. 
841,199—Handle. Robert A. Watson, Pittsburg, Pa. 
Filed Mar. 28, 1906. Serial No. 308,476. 
841,200—Animal-Trap. John K. Wedgworth, Lockhart, 
Miss. Filed Juiy 23, 1906. Serial No. 327,319. 
841,208—Lock. William B. Wykoff, Omaha, Nebr. Filed 
Mar. 25, 1905. Serial No. 252,034. 
841,251—Cot or Hammock Hook and Beam-Socket. Wil- 
liam Houghton, Bath, Me. Filed Apr. 23, 1906. Serial No. 
313,279. 
841,276—Roof-Joint. Emil R. Stasch, Corning, N. Y. 
Filed July 11, 1906. Serial No. 325,697. 
841,284—Device for Fastening Knobs to Bolts. Daniel 
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W. Tower, Grand Rapids, Mich. Filed Mar. 9, 1906. Serial 
No. 305,157. 

841,296—Bread Mixer and Kneader. Oliver Woodruff, 
Southington, Conn. Filed Dec. 6, 1906. Serial No. 346,603. 


841,304—Safety-Razor. Frederick H. Arnold, Reading, 
Pa. Filed Sept. 15, 1906. Serial No. 334,786. 


841,320—Egg-Beater. John E. Hill, Center Harbor, N. 
H., assignor to The J. E. Hill Company, Boston, Mass., a 
corporation of Massachusetts. Filed July 13, 1906. Serial 
No. 326,094. 

841,336—Gun-Cleaning Rod. Samuel A. North, Bridge- 
port, Conn., assignor to Bridgeport Gun Implement Company, 
Bridgeport, Conn., a corporation of Connecticut. Filed June 
2, 1906. Serial No. 319,914. 

841,428—Slidable Hinge-Hanger for Grain Doors. Kis- 
tel Osel, St. Paul, Minn. Filed Nov. 20, 1905. Serial No. 
288,154. 

841,458—Sheep-Shears. William A. Scott, Laramie, 
Wyo., assignor of one-third to Jennie L. Griffin and one-third 
to Carl C. Miles, Laramie, Wyo. Filed June 27, 1906. Serial 
No. 323,708. 

841,488—Garden Implement. William C. Doidge, Lodi, 
Cal. Filed Apr. 5, 1906. Serial No. 310,018. 


841,493—Door or Gate Fastener, Willie J. Fairbank, 
Soldier, Kans. Filed Apr. 12, 1906. Serial No. 311,405. 

841,516—Artificial Bait. Lorenzo P. Gibson, Little Rock, 
Ark. Filed June 20, 1906. Serial No. 322,568. 

841,517—Chisel. Gilbert J. Harris, Athol, Mass. Filed 
Aug. 11, 1906. Serial No. 330,200. 

841,537—Scissors-Sharpener. William M. Kellogg, Pitts- 
field, Mass., assignor to The Yankee Novelty Company, a 
corporation of Maine. Filed July 6, 1905. Renewed June 20, 
1906. Serial No. 322,609. 

841,591—Air-Heater. Elijah T. Slaughter, Kansas City, 
Mo. Filed May 3, 1906. Serial No. 315,067. 

841,605—Operating Mechanism for Washing-Machines. 
Thomas J. Winans, Binghamton, N. Y., assignor to The Nine- 
teen Hundred Washer Co., Binghamton, N. Y. Filed Dec. 1, 
1904. Serial No. 235,028. 
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Trade Report. 


HARDWARE. 


Ever since the first of the year hardware job- 
bers have been busy filling orders for the replen- 
ishment of stocks in retailer’s hand, and the gen- 
eral business has been exceedingly good, far bet- 
ter in fact than is usual at this season. Most of 
the jobbers are laying plans for an active cam- 
paign in builders’ hardware this spring, and. the indi- 
cations are that a tremendous amount of business will 
be done. Prices are being advanced in many lines, but 
a singular feature of the situation is that jobbers and 
manufacturers and retailers seem to be all agreed that 
necessary advances in prices do not interfere in the 
slightest degree with the volume of trade, Advanced 
prices do not interfere with orders. Retail business 
all over the country is reported good, the open winter 
in many sections rendering the demand for builders’ 
hardware exceptionally active. Price changes are oc- 
curring from day to day and others are expected, but 
the attitude of the retail trade is one of comparative 
indifference, the demand for goods being so strong 
that increased prices seem to be disregarded. 





TIN PLATE, 


There has been no change in the official quotations 
on tin plates, but owing to floods in the Pittsburgh dis- 
trict two plants were compelled to shut down, and of 
course this caused a serious delay in their shipments. 
There is one advantage, however, in the fact that a 
fair amount of tonnage is being entered by the mills 
for delivery in third quarter upon which a premium of 
10 cents per base box is being offered. Pittsburgh 
quotations are $3.90 per base box, f. o. b. Pittsburgh, 
for 14 by 20 110-lb cokes. 

American coke tins, I. C., from store, New York: 


Bessemer steel, 107 Ibs, 14X20...........2seeeeeees $4.55@4.60 
Bessemer steel, 100 Ibs, 14X20..........2.0eeeeeee 4.40@4.45 
Bessemer steel, 95 Ibs, 14X20...........0--eseeees 4.30@4.35 
Bessemer steel, 00 Ibs, 14x20........cceescceseces 4.20@4.25 
Am, charcoal ternes, 8-lb coating— 
Worcester grades, 14x20, 107 Ibs..............505- 4.50@4.55 
Worcester grades, 14x20, 100 IbS............00000- 4.35@4.40 
Worcester grades, 20x28, 200 Ibs.............00-5: 8.25@8.30 
For prompt shipments f. o. b. mill— 
Coleen ‘She; Saree Tie vi ca sv nin pickiuan ges as 5 cave 4.05@4.10 
Colee tise, SAIS: 200 166.60 cc pcavngeviwwes vines 3.90@3.95 
Collen: tisha, Gian, G6 TRG. o di 60s kis ebecdsteecdtie 3.85@3.90 
Coles Sten SO, OATES. oe dan stacks tess taseed 3.80@3.85 
Cobccont Cartas, BE, © Goin cos fis ese ess cetkies 7.50@7.55 
Charcoal terne, 20x28, 200 Ibs...........seeeeeeeee 7,.20@7.25 


Usual differences for odd sizes and weights. 





SHEETS. 


The following prices are for soo-bundle lots and over, 
f. o. b, mill: 
Black. —Galvanized.— 


Gauge. Net. Net. List. 
PE id tn ania xe'nd sigeeb ei aew ae $2.85 $4.15 21 
Be Wea ods ivan doves du cde es 2.75 3.90 19 
WO, Bho So oo bis cdcedsteecchackapees 2.60 3.65 17 
DONE POI Foe ok a akan cueee tees 2.50 3.45 16 
Be Oe WDE. « «wok cnigcctiie xeampeens 2.45 3.25 15 


EL 20 SE: c. on gaeeneebdsiaeaes 2.40 3.05 14 





COPPER. 


Copper in the past week has been firm, with bid 
prices %4c higher, the New York Metal Exchange 
quoting 244%4@24%c for electrolytic, 2434@z2s5c for 
lake and 244 @244c for casting copper. Local deal- 
ers” views, however, do not seem to coincide with these 
values, it being understood that consumers are willing 
to pay almost any price for spot copper, some sales 
having been made as high as 25c. These high figures 
are due principally to the shortage of supplies and the 
lack of cars wherewith to ship coke. 

The Amalgamated Copper Co. has practically with- 
drawn from the market as a seller of spot, even to old 
customers. This is attributable to the depletion of 
supplies, while consumption still continues far in excess 
of production. 

Extreme fluctuations for this year: 


Highest. Lowest. 
Electrolytic copper, spot.............. 24Vc 24%c 
Cale Copper, WG oids devddeavcccccs 24% 24 
Casting copper, spot..............+.+- 24% 23% 
RUOUMONN, DOE os 10s oe edn ds <evscastios £109 26 £103 17 6 
Siem DUN os bei ok Fick eh o0s¥s 109 10 0 105 50 
London, best selected...............+- 114 10 0 Ilr 00 





PIG IRON. 


The demand for pig iron in the west has for a long 
time been most remarkable and it remains unchanged. 
There is an active and steady inquiry for iron.for im- 
mediate delivery that very little offer and sales are 
made up to the end of 1907 in large amounts and at 
high prices. There is little or no iron to be had for 
spot delivery and such sales as are made are at fancy 
prices. The buying for the last half of 1907 in the 
western market is a remarkable feature of the situa- 
tion. It is such a steady demand, too, that all who 
are interested believe it indicates good business for the 
whole of the year. 

CHICAGO MARKET. 


Lele Separiet GWOTOONE ii id icc ccacesecscéucees $26.00@26.50 
Northern Foundry No. 1..........ccscccccccees 24.50@26.00 
Northern Fousdry NO. 2. 455.3 cccccccccscsvecce 24.00@25.50 
Northern Foundry No. 3.....<c..eccecseccscsie 23.50@25.00 
Northern Scotch Foundry.............cseeceee. 24.00@26.00 
Ohio Strong Softeners No. 12...........eeeeeee 25.30@26.30 
Ohio Strong Softeners No. 2.....:..0..2.ee000% 24.80@25.80 
Southern Foundry No. 2........sccccscccsecess 23.85@26.85 
Southern Foundry No. 2..... ened heb soho deters 23.35@26.35 
Southern POMNety BGG Bio sé sa che cctcscccecewce 22.85@25.85 
Southern Foundry No. 4.........0seseeeeseeees 22.35@25.35 
Soutmere. WO. & BO .ceeseks sage sieve sontivccendt 23.85@26.85 
SOMITE DUD. DB WOU inne dé cddeWedasvecddedeces 23.35@26.35 
Southern Gray Forge «........cceccccccsccccees 21.85@23.35 
Re a EE. eS ee F 21.35@22.85 
Maddie ROSRRNEY * 6.55 565. SKS ode cocccicwesd 24.00@25.50 


BIRMINGHAM MARKET. 
Second Quarter. 


PO SED 5 voces cN Sas EChUN Ss cidade ougescoabnde oon $21.50 
PU EN bide'y oc cadadbeVReuer. ccd ccns cetEbs Kectosede 22.00 
WO, CS POCRD sic ovo snttentbeve ces cccnvetdéanesebenars 21.00 
NO. © BOG 6 sc sccckcvcnsbete as" alesse Sebenadcdsse 21.50 
Cette FORGE ii. dak ieee he ULE 66 dn ee ct 0d cHis sweet Teens 19.00 
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PITTSBURG MARKET. 
For Nearby Delivery. - 


No, 2 Northern ...... oes aes Soho cee Re ech kat Oyreups $25.35 
GON, Bison o thpaa Sees o thas Phe cles chan cd'ce bbap tes 22.85 
BepeOMes o..b ice dette pe Se Perr ee Tee eee ee 23.85 
Second Quarter. 
Wie ONE TS oho ab vac rcebecdbercorccéenevivicces $23.85 
ieee cain SOS hdc bebe Sick eccc tceebeess 22.85 
No. 2 Southern’ .............. Sooke sdguiebins dekead 25.85 
CE INNEE i.on n pwd bs vc o0edbeweeeesacececie 23.85 
Bessemer .......- iG gAth ohh 6 ocnevevees oo oe etek’ 6 23.35 
ete Sa ae los a pEER Reel. sbcd be volctes ee tee 22.85 





Rogers, Brown & Co., of Cincinnati, will say in their 
weekly report: 

“Pressure on furnaces for prompt shipment of iron or- 
dered, together with anxiety on the part of consumers gen- 
erally, to cover a large percentage of their requirements dur- 
ing the last half of the year, continues unabated. Owing to 
the difficulties which have been met in transportation of pig 
iron and more particularly raw material, almost every fur- 
nace is behind on existing contracts and those that have any 
off iron or any surplus of grades which can be offered for 
immediate shipment, are having those lots taken almost be- 
fore the iron is cold. 

“The strong buying movement covering the last half of 
the year has been continued and strengthened during the past 
week with the result that the market is as strong, if not 
stronger, at the present time than it has been heretofore. Sev- 
eral large interests have been in the market for a good part 
of their uncovered tonnage during the balance of the year, 
but have been able to purchase only a part of their require- 
ments at a price which they considered they would be justi- 
fied in paying. Consumption in all territory is limited only 
by the capacity of the plants interested and everywhere busi- 
ness with them is reported as running higher than has ever 
been recorded at this time of any previous year. 

“Locally, transportation conditions may be said to have 
been at a standstill during the week on account of the Ohio 
river flood conditions. This has interfered with several of 
the furnaces along the Ohio and has cut off Cincinnati as a 
shipping point for several days. 

“Movement from the South and East through Cincinnati 
has been interrupted, but is expected will be shortly resumed. 

“From the South continues to come word of ever in- 
creasing difficulty in handling shipments to northern points 
on account of congested condition of the railroad yards and 
lack of sufficient motive power on various lines from that 
point. With the weather conditions ruling recently and the 
prospect of some very seasonable winter weather, the out- 
look in this respect is certainly a gloomy one. On account 
of all this, if it were not for the foreign iron coming into 
Philadelphia and Baltimore, many of the Eastern consumers 
would be shut down or running on half time. As it is, the 
English and Scotch iron has met a most urgent need and in 
consequence is being rapidly absorbed. 

“Coke continues in good demand and prices are without 
change. Deliveries from some districts are somewhat im- 
proved, but are not what they should be and the last few days 
of severe cold being the first seasonable weather which has 
been experienced, will serve to interfere greatly with im- 
provement in this line.” 





Matthew Addy & Company, Cincinnati, will say in their 
weekly report: 

“There has lately been a regular procession of big buyers 
visiting the furnace districts to see for themselves if things 
are as strenuous as the papers and the sellers report. They 
have been to Birmingham and Chattanooga, to Ironton, the 
Valleys, and Pittsburg, and even to Virginia. One and all 
have found the same state of affairs—that is, order books 
filled for months ahead, and either no stocks on hand or else 
no cars in which to ship. There is some little accumulation 
of iron in the South, but this iron is all due on old contracts, 
and should have been shipped some time ago, to customers 
who are frantic for it, but cars have been unobtainable. In 
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the South the éar situation is fearful. Some roads have 
only been accepting perishable freights. Pig iron and coke 
do not come under that head, and the ironmasters and own- 
ers of coke ovens are literally starving in the midst of plenty. 
As we have often said, the development of the South has 
passed its present railroad facilities, and the Cincinnati 
Southern and the L. & N. should both be double tracked to 
Cincinnati, and furnished with more ample equipment of 
rolling stock and locomotives. 

“The high water recently has much interfered with the 
furnaces in southern Ohio, and several have been banked in 
consequence. 

“As for the market, spot iron is in great demand. But 
there is only a small quantity of quick iron obtainable, and 
the bulk of the current trading is for iron to be delivered 
over the last six months of this year. Purchases for this 
shipment have been extensive, and there has been no par- 
ticular feature, as all kinds of iron have been in equal de- 
mand, though probably proportionately more Northern than 
Southern has been sold. There are many buyers who are 
on the fence regarding the advisability or necessity of pur- 
chasing for the last half. It is certainly a hard question to 
decide, in view of the long forward delivery, but there is 
the danger if the present buying movement continues, that 
belated buyers will find there is nothing left for them. The 
prices at which forward iron is offered are from three to 
four dollars less than the quotations on spot iron, so in this 
regard there is a decided inducement to buy. There is one 
thing on which the entire iron trade is agreed, and that 
is that there is in sight no definite end or any real reason 
to expect a speedy end of the prosperity which it enjoys, 
and the tremendous activity which is manifest in all its 


branches.” 
——--- 


RICH ZINC MINE. 








Some of the finest zinc ore in Mexico is now being 
produced at La Mula mine, 50 miles northeast of 
Cuatro Cienegas in the central part of Coahuila. This 
mine has recently been leased by Carlos Moser, a vet- 
eran mining man of Mexico, and its production since 
it has been taken over by him has greatly increased. 
The mine is now producing ten cars of ore a month. 
The ore as it comes in the mine is almost pure zinc 
silicate, which is the most valuable zinc ore produced, 
being especially desired by the smelters on account of 
the fact that the ore itself assists in the reduction of 
the other zinc ores with which it is mixed. The ore 
as it occurs in the Mula mine is over 43 per cent pure 
zinc, which is about as rich as occurs in Mexico. It 
is very easily mined as it is of a loose formation and 
little heavy blasting is required. 


- 


_A SCARCITY OF TURPENTINE. 








The Nashville American of January 5 said: “Whole- 
sale and retail dealers who handle turpentine are ex- 
tremely uneasy over the turpentine situation. There is 
less than twenty gallons of turpentine in Nashville at 
the present time. It will be at least a week, or may 
be two weeks, before there will be any arrivals. In 
the meantime, local dealers will have to worry along 
as best they may, 

“The scarcity of turpentine was first made known 
several days ago, but it was thought that the stocks on 
hand would be replenished in a day or two. It has 
developed since that the Standard Oil Company, the 
local supply, will probably have none on hand for sev- 
eral weeks. Inability on the part of refiners to secure 
cars for shipment to Nashville is assigned as the 
reason.” 














































































Se! 


a 













THE AMERICAN ARTISAN AND HARDWARE RECORD 








THE 






AMERICAN ARTISAN 


| Current Hardware and Metal Prices. 


AND HARDWARE RECORD is the only 
publication containing western hardware and metal prices corrected weekly. 






































































METALS COPPER., ANCHORS. - BEATERS. ic 
s . 
Copper, sheet,100 1bs.and over base,39c/Expansion Screw Anchors.......10€/"s7) 1) Coppered Spring Wire..80 90 
FIRST QUALITY BRIGHT TIN PIGS AND BARS. ANVILS. ae % Spring Wire ......... ws 120 
PLATES. PR gg hak May ow d4c\TTERtON, 70 to 80 Bs......... 9ic per ® ©. 10 PrOStOD ..ccsersccceesee 9 
Per Box . Pee ee ee eae? , Ate Trenton, 81 to 150 Ibs. ...... 9c per Bb 29g. Per doz 
Straits, pigs, per D..........+.+5+ 44hc ; No.. 50 Imp. Dover $0 70 
2 —— eoeees ecccce shes F Sppreaite ty Sees, POF Do asic ccecks 47c ASBESTOS. \No. 103“ “th “Keee 85 
Bits csce hoe ie PO Board and Paper.........++ +++ 25¢| No.150 “  “ hotel...... 140 
fax pas gions one: f 65 LEAD No. 10 Heavy hotel tinned... - 210 
PTET MU.. ceoncnse oonnah 11 80] anjerican Pig........0..¢ss-+ see. 6 AUGERS No. 13“ wee 890 
tc BOXW.0 eee cone eeeees 14 $0 /Bar Le angie udas 44 die hotekade eeod vote 7c) Boring Machine ..... 2.2.4. +040 00+ ¢| No. 15 “ 4 ¢ - 30 
et Sones 2222 LILI 18 95] National (White) brands (im less | Irwin's... -...+s.0+0+ esses anes i dE 4 50 
x 90x08. I! a1 35] than 100 B. lots), per B.......... 8}c| Carpenters oeeene seeses cece 
access opscucs sqneet 23 75 Hollow. BELLOWS. 
Sheet. Bonney’s—list $90.00 .........75&54% | Blacksmiths’ 
aca Pull coils...,...... per 100°s. $0 00/ Stearn’s, No. 3...... 96 00 rand. vapseresaneeesie aire 
Cut coils........... per 100 hs. 9 50) post Hole. 
COKE PLATES. 1, Sinch...... ime, MN db ds.c vtaee bakbee per doz. 87 5 
Digwel 10 inch... .0cscvcccees 9 5O 
Ookes, 180 Ibs........ IC 20x28 $8 59 Iwan's Post Hole and Well. .40&5¢ | voulders’. 
@okes, 200 Ibs........ IC 20x28 9 00 Vaughan's, 4 to 9in., per doz. 625) iginch............... . © ne 
Ookes, 216 Ibs........ IC 20x28 9 50 Rafting. 
Gokes’ 270 Ibs........ IX 20x28 11 2% Gmell's......ce+ ecesee eae veuse-6O&5$ | Call, — 
Ship. 3in, Nickeled Rotary Bell, 
Ford's, with or wi'out screw40-12}% bronzed base ....... per doz. $5 00 
Snell's, “ 40-54% | Cow. 
PIG IRON. pas 
Lake Sup. Charcoal ....826 00@826 50 HARDWARE. —— hehe: High Grade ....... aver al 60&10% 
" ‘n Fay., No. 1..... 26 00@ 26 50 Brad. Kentucky ...... seeveceees T0&10G 
North’n Fdy., No.2..... 25 50@ 26 00 IADZES. No. 8 Handled........ per doz, 80 40] 290r- Per dos. 
Worth’n Fdy., No.8..... 25 00@ 25 50 Carpenters’. * No. 1050 Handled . New Departure Automatic....86 00 
Northern Scotch Fdy.. 26 00@ 26 50 ‘e Shouldered, assorted, l'to 4, Rotary. 
Ohie Strong Softeners, PIUMDS......05+- ee eeeeee cree TE... os arabes avheet aiwane rgro. 120] 3in. Old Copper Bell .......... 400 
WEOy Bian cdec Veccsscccnse % 30! Coopers’. Patent asst’d, 1 to 4 ° 85] 3 in. Old Copper Bell, fancy... 6 00 
- 1 aed Softeners, 9s a| Barton's 204 ee. 3 in. Nickeled Steel Bell. ...... 450 
ebeeeenacgehs.bedes i <il sn “ERE De OP tOPk Bt eRRR CHES oney mbes I addegecdéncee, * 34 in. ae nee 
Pr Swen Fay., No. 1... 23 40@ 25 40 WIE . cavésdlodescvccvedsus ak SOGi Petes... soc... r Ria . Rainy Hiokeled, Rom Pell aloo 
Southern Fay., No. 2... 22 90@ 2% 90| Railroad. ; Heed Bells, polished ‘ 
Southern Fdy., No. 3... 22 40@ 24 40 Shotildered ........... gro, $1 20 » Polished ........G0&5 
Southern Fay., No. 4... 21 90@ 98 90) FUMES... ----oe---- eevee, GONG! Daseet.....,.-...-..2., an Go| White Metal ......... 0... sss0e. 50% 
Southern No. 1 Soft... 23 40@ 25 40| Ship. Scratch. eng Plated eae 
Southern No. 2Soft.... 22 90@ 2490} Plumbs..................0.00000- 40%| No. 1, handled......... 7. RM Be eentanmnsee’* foeces rosetes 6085 
Southern Gray Forge :. 21 40@ 23 40| White's..........-....+-...... 1246] No. 15, socket handled.perdoz. 1 2% eee wae, bees orenar tea ed 
Po one ms Fa pe 20 90@ 22 90 No. 7 Stanley ......... 1 80} Miscellaneous. 
era Silveries, 4 to AMMUNITION. 
6 per cent Silicon..... 27 40@ 29 90 ty Common.. per gro. yp ty ng Shen, oe 
Sackson Co. Silveries, Caps, Percussion—per 1,000. PP Fete osus. doce uate “2 90) ra av, Pe ides uth 50&109 
8 to 10¢ Silicon....... 31 40@°83 40] F. L. Waterproof, 1-10s.......... 40c axes lia ae op a Fa, a ond 
+ ale, and Geo. CarWheel 2 40@ 28 90) G.D.........esseteseeeessoecee, a x ar te wlitas 
Malleable Bessemer.... 25 26 50 
perrieue. ane --€0¢} Lippincott, 3 ® ......per dos. 95 25 BEVELS, TEE. 
Basic, Pittsburg........ 22 85 Gitte: WONG CHER 6 copes cvcsee ad 6 25 s 
Winchester Rim Fire Ctgs...50&33¢| Broad. omg een ee 304 
BLACKISTEEL SHEETS. | Winchester Cent Fire, Pistol Plumbe, West, Pat..........6034% lgtaniey's iron handle.............£06 
M08. 11-12......000 000. per 100 Ibs $860] wincnester Gont wire. Mill * a 40-74%) BINDING, OILCLOTH. 
TOD, EB-14., .ccc00 00-0 per 100 lbs 26s, Winchester Cent sire, Mili- “  Firemen’s (handled). __|zine......-..--curee ene cs 80 
Nos, 15-10. -perji00 Ibs. 270) _ tary and Sporting[Ctgs.... I5&8G) —+.seeseeeee ree weeees per doz G18 75) Brass..............cseceeseeees 70&10% 
Nos. (7-21 -per 100 lbs. 275, Winchester Blank Ctgs. 2%cal.$1 25) Plumbs, Miners(handled) “ 6 75|Brass Plated 7585 % 
Nos. 92-24... 0.045. per 100lbs. 2 80/ Winchester Blank Ctgs.32cal., |Single Bitted (bandied). 8#= =| 
Nos. 25-26 ePOS TOO TNS. SOB Oo ooo cicsce csc cence cces sesess 60} Gladiator 38 to4 bs., pr. dz. w10 35 BITS. 
* sees = 4 _ - = Winchester BB Caps, Rnd.ball 1 50) Mint Edge Auger. 
st. ay 0 ba i apd eo eee 1 95| Standard O12 Ft, A : 50| Extra Double Spur.........70&10 
GALVANIZED. Winchester Cent. Fire, Mili- Perfect Premier I OO tetas secs sartereets, 34 
eR per 100 lbs. $3 00 tary and Sporting Ctgs ....15&84 Crown eae 9 50 TDs 0 centeanné ated ionine 
OB. 12-14... 2... cece per 100lbs. 3 10 E SNUG bao 6660 yp 000 cove sunv bere 50&5% 
BE. IE-1B.. <2... ccceee per 100 Ibs. 3 20| Primers. Single Bitted (without handles). Russell Jenning’ + -j BRIOG 
er. paneentet: per 100lbs. 335) Berdan Primers ............... $1 00} Gladiator 38to4 bs. per doz. 87 5¢ Clark's &xpans 1 Aad -5f -10&5% 
Nos. 22-24. ++ e+e per 1001bs. 3 50/ Winchester Primers.......... ..20%| Plint Edge 6 oo} Steer's Small list, =e. ‘Be 
Nos. 256-26............ per 100lbs. 3 70 te * “ Large “ 826.00..304 
i aithacatse ane per 100 lbs. 3 90| Shells. Standard vi ’ 6 00} Irwin Car 45% 
SEED odes cass Nace per 1001bs. 410! New Rival Empty Paper Electric Chopper * 3) Fords Ship’ Auger ‘pattern 
Perfect “ BE. Blaneds chocid hoceschavels 40&1244 
Shells, 10 and 12 gauge. . --25%! Orown - . ‘ 5 2810, 
ienamentin aia emai New Rival Empty “Paper lar De sietinkbesssbilees Cal -40&10% 
ells, 16 gauge.. Hie we out haadles ow . 
Se BIT r 100 lbs. #4 90} _, Shel Peake Inman (uihoet haetieg.  _ ipusteesink 
Mo. 26 per 100 Ibs. 5 00| Repeater Empty................ 20 Gladiator 3to4 Ds. perdoz. 810 0f} No. 18 Wheeler’s..... per doz. 81 2% 
DT cdices athena per 100 lbs. 5 10| Leader Smokeless.............. 25¢| Flint Edge - - 8 75] No. 20 of Ree . 1 7% 
NO.$RB. 2. cece ce eeee per 100 lbs. 5 20] Winchester Repeater Loaded Perfect ts ¢ 10 %{| American Snail head. “ % 
$ Shells . A deel ..40&5% |The vay prices > axes of 3to 4 bs. Rose “ e 90 
ooT Winchester Leader ...... \.40-10&104%| _ are the base prices. * Flat........ ~§ % 
3 SM H STEEL. New Rival _ Loaded 333 &|34 to 4} Ibs. advance 2%5c. Mayhew’'s Fiat........ ” 1% 
Cegteen: Bee: seesees t Shells ,...... epee 11¢|4 to 5 Ibs. advance 50c. - Seas. .sc * 1% 
° «No, 5-26........ 8 15|@un hani-nir xi 1.000. 44 to 5} Ba. advance Ee, oe re 
os = a ~ Oe meets § = Winchester Gun Wads......... 15% BAGS, PAPER NAIL. a +5 hataaganbiegatons ena exe 
Powder. Fach|Pounds. .......<..... 10 16 20 95 | niet. 
PATENT PLANISHED SHEET | DuPont's Sporting, kegs .....8  50|PeF 1,000........-... $2.50 8.75 4.50 5.00] German Pattern per doz. ry 
STEEL. ; kegs..... 2 50) BALANCES, SPRING. NEED a'cccpnséceecees a 65 
Patent Planished Sheet Stee a. a ° + kegs..... Sy, aR Tiine ‘ei Go ct ES ALT “ 30 
A EFS, pe “B”’ 69 20! Du a lat 50-1. drum WT Goc 0n 60906006 bee tte ces cose DEE ktnttaceudes taeda 3 80 
Otekey Bianiahed host Sa. ..8%C 7 “ %5- 0. kegs. = OPO OES Ss ci Ksccesixvageabesseusied 20g} Countersink...........  “ 1 00 
7 on = kegs : w CRO Reamer. 
enous. g es >. kegs. teat ie — oF Jenning’s Square .. ° 2 50 
Quasentece ai. perfib. 27 © -B. cans.. a neh or Wedge Point.....cwt. 88 25) Standard Square ..... « % 
Gommercial %& a .- per Ib, 26440) Shot. BASKETS. Gérman Octagon...... * % 
O. 1 Plumbers....... 2.0005 000. 25 ¢| Drop shot, sizes smaller than - Screw Driver 
B, 25-b. bags, per bag ...... 1 Small Wiliow........ per doz. & 75; No.7 Common........ * tu 
i SHEET ZINC Drop shot, B and larger sizes, Medium “ R ° 6 Fi No.1 Triumph........ ve 1% 
@0 Ib. Casks...... ease, per cwt, 950} _ 25-. bags, per bag.. 2 EE: che, Pee © CM Mart. 4.4) eee. ° 
. lb. Casks...........percwt. 959) Buck Shot, 25-D. bags, per bag 2 2)| Galvanized Iron. 4bu. 1bu. 1pbu | No. 340Shepardson’s.. “ 
beots........... seeeee -pOrews 10 50) ChilledShot,%-.bags, “ $220) Perdos....... 07 650 No. f Smith’s......... ° 
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BLACKING, te (See Polish) BUCKETS. Cable Cotl em. , . . CLAWS, TACE. 
BLADES, . Pump Inch.......- Cast, wood hdle....... O08. 46@608 
Butchers’. Wychof.... per gr. 84 75| Per 100 lbs..810.80 $8.00 $7.00 96.20) 1.764 steel, wood a - parry 
Standard § & 1} in...............40%| Cooper..........s. see ee ie" alto idles ates ale Solid Steel . Le 
= Spring........ ‘ ee ote oe ee ; - het . : “o1 nt i ln PP ae “ a 
OBE. oc cvccedeccd coccce ccvcce seve © ccsovcceseccces ve - 92) 4ncen........ 
eee BEMe. 020000000 Neegenosks « Per 100lbs.. 05.55 $5.55 85.6 CLEANERS. 
Disston’s ...........0s0+eeee-96&5%| Well. p - 6% Ordwanse ee per 1001». on Cable Coll] 180s Adjustable.............. ws 
Fiexible...... dvevee.és cove e+-83§45@| Galv’d Qts..... 10 13 Iwan’s Stationary........... 4085 & 
Star....... aecceseecees es+:90&5%| Perdoz......... $2.90 $3.25 83.40)\Cow Tie Chaine. Pot. 
Wood. Wooden, top ear, plain, per doz 3 75} American 2 toggle.... ‘ Sa a ey per dos. 80.55 
J . aa Tm $2 25; swivel “ 485 . toggle and snap. ..50&54 Sde-rwaik. 
.f % ’ BUCKS, SAW. open & closed ring, 5045 % aa bo sieinalbereataieee per dos. $3.95 
Hi COCR EEE Hee OHH Eee 
3 O09) Folding ..........- +0. per doz. $2 10 alter ge OT ae $3145% 
BURRS, RIVETING iio cicevewcosccies Family CLEAVERS 
Copper Burrs only................. 154 Niagara, new list eeee cece ccce sees 40&5| Grimn, In...... 6 . s 
= . nares Tinners’ Iron Burrs only......... 70% Brown's,  * weve ceseeceeee Per dos 85.50 5.75 wm 
Sint Dink scuconbinccdeb altho Picture Chaine. ert yan Aap. per dos. 
BUTTS. 
7 ht Brass, $ft........ per doz. 550| Butchers. 
Iron Strapped..............-70&106|Oast IPO. ..c..cs:c+2+000+eeees «| Us - 
Com Steel.. pe aa «+» -80&104 Wroesat Brass (New List).. ..30¢ Fas, gy 3 t eeeeee 90c Beattys, Kitchen ee eee eee eee 04 
; CLEVISES. 
BOARDS. Wrought Steel, Japanned. Galvanized, per 100 Ibs........ $5.00|Malloable .......0...000006 seeeee > 
Move... ssihely 9h ite : ese! Nos. 781 and 73B.........-. seeeee % hain 
"Guebe sing! doz. $2 CALIPE ‘ “press ° re 90@s4 
3 C...000000-POr PPTTerIre ete Bolt to sella torn She 7 
* -double........ % - ee Te Chain. . ” 
Magnolia ............. ™ © Olle eae oe ee NY? naa TOR. 00006 0000 + * hs CLIPS. 
Te | —~ aaa una RORROR wo g| Per 00 lbs... $16.00 918.50 $12.50 sary ness 
Brass King.. . 3 eee eset eeeee . ee ee re S09 Of CO 9008 00000000000 CeSeCe 
- Stretcher . 
ord lhe +s Boot AES fi 98; Hiner per ioorbe | Standard... per dos. se 
BOBS, PLUMB. Eruficin R- Co.'s), per M........88 " BrOW'S ..ccses cose cesses sees TOR10G |HOME... eevee veevee cee ° 
*’. 
No. 3, trom........»--Der G08 O68 Bessemer neseececcccccce Per.” jo] Western Standard cen 
No. 0. e pHs ~ 1 80 American . “ Te 6— 62.......... Sena cdenkessbbecet’ vooceenaes 504 
No. 8, lead.........+++ “ 290) SWEAES........eeeeeereees Sic} 6— 7 peel cbecnecpaces ce . - ESSE SREP es Ae. & 4 
No. 4, “ ” 3 40 a he Ceteenaeeeeseeeees = — 33°| Hardware Wire—tull rolls (100 tt.) 
No. 118, brass plated. “ . 1 10 Oneced Fait . i ness de gn vesive © eae See eRe bigeh, ney tet0y, oe 
iekel t’d — 1 eee eee eee eee eee a 
a iy a ple . 1 95| Ontario Pattern. ; Dee se eeeeeeneeeeeeees = 2 to3 incl., Galv.—in full roll. ..8 75 
Gallons ........ 20 30 40 tp Se %: | Rae ee 400 
BOLTS. Each ........... 64.25 85.00 96.25) 7 —10-0.........0+se000 wee 4 et oe 425 
, Machine, Bte. Milk. Add 80 per pair for Hooks. |. ee a 4% 
Carriage #x6 and sizes smaller a = | on one Add 30 for Twist Link. | coreen Wire. 
and shorter...........2+++++ 70&5%) Gas 5 r 1” — Stay Chains. ‘ 12 mesh, painted, per 100aq. ft.. 1.30 
Carriage, sizes larger and {| 4, CD ...- + +e+e- 
aren canests ak OO Poh. a $27.00 $29.00/ Per 100 Ibs... 86.50 $6.00 85.50 COCKS AND FAUCETS. 
Machine, §x4 and sizes small- cago . Compression Plain Bibbs........ 604 
er and shorter,............ 70&10% neh rene ‘nm es a CHALE, CARPENTERS’. Lever Bibb Cocks.. 00% 
Machine, sizes larger and —— , BUC... 2.00 e cece cone cess per gross 75c/Compression Hose Bibbs 30-10&54 
longer than §xgx4....... ..C0&5¢ Nos 4 ab ea eres Peewener'snee even ee “¢ 65c/Telegraph Faucets (new list)...50-5¢ 
TROURIIE s Kn i dsc indeccecceee 50-10&5% 09S eh MS $24.50 $25.50 White. .......66 serene ny 55c)}Racking Cocks (new list)......... 604 
PO: J cccegs cguvenbobeuspavi GO&10%) ow Elgin Sinn . “iCommon White - Sch’l Compression Lock C’ks(n'w list). .70¢ 
Rada ain ccvabarcrethas des 806106) “Se _—— “om Crayon.. 8c] Andrew's Brags Faucets ........ 04 
MEE Sisab dbee.s did osvccscees et maton Angle Plug Faucets, per doz....80.85 
Wagon Box Strap .............. 10% Paignton $7.00 639.00 $30.50 CHARCOAL Milk Can Faucets, per doz. . .82.60-4.90 
Mortise Door Nos - 700 701 IM DOGS ...... 000+ sree eee per bag 85c/petroleum Faucets ............... 15% 
Gem, Semana once cece cues oe | ata iE RET 8 10 CHECKS, DOOR. COLLARS, STOVE PIPE. 
7 PICS ..ccccccsccoess $2.40 62.65) Blount .... 2.2... eee cence eeeees 3344 Inches........ 5 6 + 
“ Sargent’s .... 2... cseeeeees +++ +-BBRS| Plain Pag oa r gro. 81.90 $2.40 83.50 
Cast Ce ee TTR Oe Oe eee 604 CAN OPENERS. Ji d T% - pe ‘s 
NN ERE RS St Bee Opeuses. CHIMNEY TOPS. eres dps 8.00 3.00 4.25 
r. . Bronzed... .....+.+++.- 50% Iwan’s Voloano...........+.+++0+ Teta gate tens trey — oy 
Ress cukihonedceall 10 CAPS, GUN. COMBS, CURRY. 
ww — See Ammunition. 2, CHISELS Nos.... 000 11 15 8 & i1@ 
POMS 4 cdndccnes oddsedec ence cece Inches.......... 10 13 Per doz.90.37 .60 1.90 .00 1.15 .80 
+ OE ERIE PO CARPET STRETCHERS. Round, per doz. $2.10 $2.25 §2.75|Nos.... 200 820 890 533 620 1400 
Square. See Stretch Flat « 2.85 3.60 Per doz.$1.05 .85 1.85 1.20 .75 1.40 
Me LN. Sadana cags'etesue 50&10% RE Cold. cone anene. 
WHORES, 2.0000 ccccdcccec cess voce case a CARRIERS. a ayes § in. oe “—e Carpenterd? oo... cece cceseeeee 60-10-10% 
SCS ee ES ee ihe Cae 8 ene Sete ero ee 
BORERS a Sbeiine:.:...denae 2000 Smaller size per doz. Penciti—Faber's......... per doz. $1.00 
Miller's Falls........ per doz, $13 00 eee’ Ban mw a seve cesses pie oo oc srapaaliggince ata COPPER—See Metals. 
Doz “ Clover Leaf...... “ 36 , Firmer. : COPPERS. 
Enterprise Mig. Co.'s No. 1....814 es Re REA With handles................ 30454 x the: per ® sie 
No. 2..... 18 50/See Ammunition. . Choppers, Ses Cutters, Meat. f ea 880 “eb... 8%e 
soxne. CHUCKS, DRILL. 3 B® and larger............ “ Be 
oie Pig t CASTERS. Goodell’s, for Goodell’s Screw CORD. 
Dae O06....<s.0is- 2 = 5.50 17.50|5¢@ndard—Ball Bearing....... 50&10% Drivers.........+++. per doz. 86 25| Picture. 
Miter. SEN W ston ca Souehaedanas oe enee-ooee 60&54/Yankee, for Yankee Screw White Wire (new list) ....80-10-10¢ 
New Langdon. 15854 Common Plate. Drivers. eee eee eee ee 00 Sash. 
Btanloy’s....s. s.csccecseoeseeee 80] DrOes Wheel..,............. 60&10% cee, Baltic Braided Flax......per ® 20s 
Beavey’s .........eeeeee sees gach Gi tay RS OO Peres where, 1 Is-g ae Silver Lake, white 7-83 in. * 30}e 
- - . pe - _ 
BRACES. Philadelphia Plate, new list......70%| Each..............+- $3.90 84.60 84.85 a. 
Keystone ...........- 8-32 in. Bee 
Barber’s . . 508 10&10@ 50810815 % Martin’ 8. bs ages pula e Rte oc deus eed 604@ Belle, Barrel .............++++- 65-74% 
Fray’ 8 Genuine Spofford’ “Se 004 Payson BD, ccccce cece cces ccescccs T5&10% pe ro Gal.. ae non Pe CORKSOREWS. 
A we pmapipenieaee” > CATCHERS, GRASS. ames ¢ Humason & Beckley............. 381% 
© No. 0110.......... vesees 8 75|Carroll 8 No. C......... per doz. $4.95| Each. 9.05 Oa tT tee ee cogulen mathe 
Ee | RE 2 75| Wildermuth’s Regulae......... 
Seo  ereenet) ~ 4 aera eos eee CLAMPS Williamson's Forged Worm... .00% 
Per doz... ..'.... 85.60 $5.75 96.95 ue. COTTE 
BRACKETS. * arenas he ge ef ae ee aii tre aage ome 
b+ wr No.1 per don. Per doz.......... $6.75 $0.50 $10.00| Carpenters’ SOHN Rss serosa ees sd 
wanes a No. rf a’ ase i idin oued edo tcbvees* aces COUPLINGS, HOSE. 
aheif. CHAIN AND CHAINS. ose. 
Cast I Sherman's, brass, a in., per dox.. 88c SORES . c00be cuce 600006 even per dos. so 
ron, Bronzed ...... 50, 10, 54 Breast Double, brass 3 in. 650| 5688s ee eee 
Grifin Wrought Steel...... ....75¢ oo st eeeees dos. pairs % 75 ’ , anes tiaeiiin a 
© FROMMIRE ccc cececcdcce cece vert sna Saw Furs. , —Bee 
= With slide.. ag ” 3 Disston's list, $80.00............ » 
Wire ce 10% Bright Os qe slide... rs 11-80; a. &, e800 dow Pa Shanes Saas. 
No. Owren.Self-Basting,90.dos. $8 60} { in. 67.95; § in. 45 per 00 Ibs. Wensworth's. No. 1 63.08; No. 897.59 Morgan's Grapevine... per des. A 
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- CRAYONS—See Chalk. EMERY CLOTH—See Cloth. GREASE, AXLE HANGERS. 
CROW BARS. Wooa Bowes. Pan Sen. 
Pinch or Wedge Point,per!00fibs.$8.25|_ sinc se bine, bine) POOR oe Se Pamae....-. cee 
CUTTERS. No. 600i, i per or — -— Hub Lightning ............... 5 —— Sa «rere — 
en ¢|Fiow ® 3 i Be oye ean ater pate 8 oO”) ‘Weide Ben....... 2. 
a nn grep te CO... ... +00. oe ENAMEL, IRON. Frazer’s, 15 Bb. 80c; 25 . 81.30 each| Waener’s Adjustable so ddved 70&104% 
funnneens voes seenus eyeeet sre] Hub Lightning, 15 B. B50; 95 B.| Warehouse ...................05 604% 
Meat. Nubian, ocannssane cearey Soe 1 65 70c each. ere 
reac Nos. 5, 10, 12, — aS gn ¥eean ts 1 25) 74m Cans. Pentector. Pipe 
No. 202, list, $1.50 €a..........40&74% EXTRACTORS, PIG. es ee aera 80 50| 1wan’s Perfection .............. On 
See Forceps, Pig. 8 D. per gross.........0...... 25 00| Have Trough 
Dienweets.. No. 1 2 Baker's #2 35 
Each.......... $0.85 $1.50 $4.00 EYES. SEINE + +-> sor Frere OF Te etal ee 
dioanm tedut @nIpbLes. MOOGOE: vs ves occonnuaeeskuee 
Bright Wire Screw—See Goods, B. W PND 6.0 Os don otaboesensds cbs dhuen 33i¢g 
3-knife Crout.......... per doz. $9 75 Onbe OIRO 5 iu kv bad d<oded' so cccne duet 50% 
I-knife Slaw........... “ 1 65) 2rifting}Pick............... 60,1 Parlor Door. 
Pknife “  ........... “ 9 95|400ks and— GRINDSTONES. NS ET ee per set 83 75 
Washer ~ 7 75) TSTAGS .... 2. cc eeee eeeeeeeeeee 50&10% y. Ives’ Improved ........ # 250 
os Shaws renee eseeeet THOM. 2 005.0000 ssicveses se ccceee cone. IOG] AMONES ....00eeece. 7 8 Lane’s Standard....... “ 850 
DAMPERS, STOVE PIPE Da SR $8.25 9.00 10.50 ©« New Model... “300 
IO 26 bcc cicisy cstu este 50&10%| FASTENERS, STORM SASH “ ; Le Roy Noiseless... .. “ 400 
Maat. iM cksiivncss catia 458104 |Schroeder’s............. '. perjdoz. 85] her COD.» o020 nee wrenes $20 00@821 00) Richards’ ..............+0++ 40-10&54 
DIES AND STOCKS | RR ey rs 1 15 Ball Bearing... i : 3 alin 
Discount . soe oeeee 4085S DE dive cthadhbtmets $3.15 3.00 2.85 
King’s, Little Giant............. 333% FAUCETS—See Cocks. Common Bearing.. 2 Hinge, Wrought... ........ 0... 504¢ 
TG na dceccnksasaca $3.00 2.80 2.65) With Staples—See Staples. 
DIGGERS. FILES AND RASPS : 
Post Hols. GUN WADS. HATCHETS 
MM bi cbc cia aes vets POP Ge. GP Tian. =, sock voak's cccdcdcces cus 0% (See Ammunition.) rE 
AUlAS...... 50000 eeeree oS A I Sackine ogind te as vaseral 75&10% HAFTS, AWL. NIE 5015-0. 050cdteccastliel 50-10&5% 
NE 5 ah inves ds reeves . 75 Brad. Cast Claw......... per doz. $1 20@1 45 
o_o. ste eeeeeeeeees - he FLUE STOPPERS—See Stoppers.| Common.............. per doz. 80 19/Cast Shingling - = 50 | 20 
Iwan’s Split Handle.. “ 700 ihn FORCEPS, gue doz. $4 75| COMMON....-+ 00+ 00. “ ae sanseslheiora C4 
’ ti ater “ 7 15 eee eee ee eeee * P ; . 
pena Neon imenares « 9 oo|Whisson’s Imp...-...-. . sa mothe s 7 pes Underhill’s Star Lath ........ 40&104 
| eee “ 1700 | Sewing. 
See also Augers—Post Hole. FORKS. Common.............. . 22 pes cx euans 
Dividers, Wing............++.. 654104 These goods are sold net this year. PDS ons tase eve dies ? §2/See Knives. ~ 
DOOR CHECKS—See Door. Barley. HALTERS 
Steel, New List.............65&106|Jute Rope.............. perdoz, soe) HAY RACK BRACKETS. 
DOORS, SCREEN. Wood, 4 tines, per doz......... $5.00}Sisal Rope.............. * 1 85 Wenzleman’ = Ne... Per doz.8 ® 00 
} in. 4- “panel painted, per doz. . 98/Coal, Coke, Cottonseed:..... 8334 &5H|WeD ....... 0.000 cece eens . 1 7% No. 2.. 
ig in Hay, Leather, rope tie....... ef 7 50 
1g in. 8-panel natural pine, SAEs pctsvhrise nsccaesesete 60&104 ° leather tie.. " 10 00 HINGES. 
fancy...... Saapeeusr per doz. 12 40 : B teeeeeeeeees @aneisynesins Jad mt HAMMERS, eaeemm Blind. 
DOOR HANGERS—See Hangers. | Digging... 01... 704] bee P aent. ad fee re — 
aps ewubudl tests stig oy, LR EELS 
pf DRILLS. mm “ Bareng be eeccer seers ccee even cece 3344 & ey ¥ Shepherd's Noiseless. for 
nn TE ini: <1 ~~ Saan acearne Or 654| Farriers' SOK5S) Wood casing ........Der dos. 1 06 
Breast. B. F pieaeKnanet fevers sscphren’ 65% Fiumbs St cnet anil 40&12} 4% grt *s ? : 
NIUE. 55.2. sth sesces each, $2 25) 4anure A a ee ee eee One Miron 
Millers Falls....,.,...-- “ * 10} 4 tine . ©0&10%| Plumbs............... 0.00005. coas¢| Hes & Lich ....doz. $2.50 2. ‘0 4.00 
Hand DE cignesd siagladde vee siok veieiatos 40% | wail Hinges only... - “ 190 3.90 
Goodell’s Automatic, Spading. DOD. <hesekcsicasrent s0n7}4| Tatehes only... i aie 
Nos....... 01 08 3 20 Quaker City.......... per doz. 8 Tae ope wend ar” pes a 6% 
Per doz..$7.75 $12.50 $12.50 $11 00 FRAMES. thet . 1+ cur —sRaeltone en 
Goodell’s Single Gear per doz. 15 75| Zack Saw. NS SRR ee te ite 
Millers'Falls ~ « “ 19°75 OMIOR. 20.5 cesiiesccces per doz. 85 75) Riveting. ng. 
“ Double“ “ 1525] Jenning’sadj......... © MIS Seine cosense evecéi Mhingg| American ........20..+++0+s00ses 206 
i tw “ 2 50l 9 GIA ap b00e sescvances ondoes 
Goodell’s...... seed oath per doz. $16 50 BUDR Ss dick es veceuls dctvis per doz. 75c = Dbl. Acting.. hese = 
Bit Stock. FREEZERS. ICE CREAM. Tack. PR Oe eee Hee eee ee eee ee 
Standard List... 60&5%@00$@10| 4c All Iron. .....+.++++4+. tet Gas. 60 Ee Ne 5 GRE Om ain. 
- ~e ; 4g | Pol’aIron, Hickory hal. « go| Matchless... .....0. 200+ se se0s 
DRIVERS, SCREW. TS... ++. “ : New Idea............. per gro. $8.40 
Standard............. SCREW. 5.010¢| Each.....81.10 1.90 1.50 1.80 2,30 Saenaaie” prea sg he PEE VOMNM as... \idkrssese.<ssuccomtl 
Lock Ferrule..........:+.001s000s 0G] QS... eee eee 8 0 2 Re wig 
IR he stesso osknss cose ceases 504| Each........... $2.95 3.80 4.50 5,20} Per doz............... 700 80¢ $1.00! Wrought Iron. 
“ te 70%| White Mountain. Magazine............., per doz. $4 75) New Lists.....:....... secs eecesees:- 
Clark’s Interchangeable ......... 80%] 20qt., New Platform.. -each 819 1 HAMMERS, HEAVY. “——. 
I  idikincsicuns sane culs ccccekciaal 604; Mat, “ “ —- 22: 60] Heavy Hammers and Modiges. Light Strap Hinges.......... CO&54 
Reed's Lightning ...... ...... 45&5%| 25 qt., Sampson Power . o*-ae Under5 Bs....... .-7$&5¢%| Heavy Strap Hinges............ 70% 
Goodell’s Spiral......... 50, 10, 5&24¢)| 40 qt., - ™ 58 25] 5 Bs. and over.............. 75-10&5 % Light T Hinges. .......2ccsceecd 5 
Yankee Ratchet yrrrr eee 50% Masons’. Heavy T Hinges. . o 
Spiral........ 50&104 GAUGES. Single & Double Face........7%545¢| Extra Heavy T Hinges. oued oi “gtans 
Smith & Hemenway Co........ 40&54 Butt and Rabbet. HANDLES. Cor. Heavy Strap.. sess co ED 
EAVES TROUGH. GALVANIZED. aida a ia Cor. Ex. Heavy T ..... soe 654104 
Territory. L. C. ese mmon Assorted . ase oz. Screw Hook and Strap. 
Rs aie : ‘sonnangs OE she amg rosseee scenes per doz, $8 75) pPeck's Adjustable... “ 210] 6toi2in............ per 100 bs. 83 
Ceontral.........<.s00+. maT consol tte perset 185] 14to20in.......... MO 
ieee: code ies Fee AME ose cvvevecccserecceseesscee ceed €0q@| 22 to 36in.......... % af 3 40 
WEBtOrD.. . 5.00 ccccscose cece 75&10% | Wire. Chisel ett Hook and Bye. 
S, Western........ ct i ee 254 Hickory, Tanged Firmer, Assorted,| jin................. per 100 Ds. 86 75 
Terms, 2¢ for oath. Factory ship- 38c; Large, 88c per doz. | in wovess Ceénpweesee i” 7% 
ments generally delivered. GIMLETS Hickory, Socket Firmer, Assorted,| jin................. m4 « 9% 
See also conductor pipe and elbo 270; Large, 80c per doz. 
r pipe CLDOWS /Discount .............cee eens 35@40%/ Applewood, Tanged Firmer, As- HOES 
EGG BEATERS—See Beaters. sorted, 200; large, So perdos. =| Garden: ....... 2... ee .seeee 0&1 
First? PO ogg oe ling — ¢ Applewood Socket, Firmer, As Pim ag ae 
ELBOWS. Abo « “ ge: sorted eeeeereceesecees per doz. 24c 4 
ve - 904 Extra .. eesede 10% 
Adjustable Stove. AGE FOI inintnting vad nbed cdlcden 50&10% Seen ara per doz. $5 00 
Inches.......... 6 7 GLASSES, LEVEL. Drifiing Pich,. -....+.----»-»--SOGIOG! Fates: ona Boye’. ....o- ses .c.c 7 
Smooth, per doz. wa $0.75 $1.10 File, assorted 180 flarge 16e_per doz. REY s,.... .ccsseiit dined 75104 
Plan’d Ss “ 1.80 2.00 2.65 GLUE. Hammer. Pianter’s Eye 62h 
Stitieatans Bulk. Adze Bye...............per doz. 400} + ons ore sueteeeaes 7mi64 
Stee... Se eoui0g eR eee per B. i2e Blacksmith. piece per doz. 400@70e tee ae 
yoneeee ~*~ egimalaamb at BEGINS occc00 0 icci sees 16 | Machiniste’........ s5e@Me; HOLLOW WARE —See Ware 
orrugated Stove, H. S. Amber ............ “ 1640} Zatchet . . --per doz. oe KS 
Inches.... 6 Li “Fo i. HOOKS. 
Smooth, per doz. $0.70 $0.80 we eat xe oo 
Sener s Army & Navy ..40%| Hoe and Rake... veose.80@] Brass . -  50&I10$ 
Pol’d 1.30 1.40 , 0 
Plan d « 2.00 2.20 Le Saw. Iron eee eee eee eee eo eee eeeeee C541 4 
Four- Pisce Stove. TU his ees delcdosceceue 374G| - Plain ........c.eeeeeeees per doz. 750) Awning.................. per gre. 81 90 
Sashes ‘ 6 List “B” ... SY 4@| _ Varnished.............. Balt. 
vet maine a — x — Ft ee wag 3, oo pacer {~~ phaacpamemeteranen ~~ 
¢ . 1.00 GOODS. | RNS Ene, ag eta RRR 
Plaa'é o 10 Bright Wirr...... inh - B6R154 ihc ond apatite 22 “ae See Stops, Bench. 
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Bea. ‘ Standard. LINING, STOVE. Putnam 
eo 5 ke Pe... Ro Es aseringaeteier aa ~~ pemmeeeecamemannte 
Sebek et % 1.6 ol 2.30} Each......... 90.60 1. Clover Leaf.......... per ib. net, 10}e 
Humason & Beckley’s, per doz. 2 Wilcox. MACHINES. 

(See Goods, Bright Wire.) i lenenshes oaintes 1 2 8 |Boring. Without With | , Brass Heads... tt 

Bush. Each........ Rs: 90.85 1.90 2 Augers Augers HORROR R eee ee Tee Owes eee ones 
Common Axe Handle. per doz. 87 Angular.....per doz. 3 00 440 ohana Ceneseee 000 a 

KETTLES. ae Upright....  “ 30 40 | NAIL PULLERS. 

Inch... tk, + ts ; Brass.... Sete ew eeeeeeeeee - Pullers. 

Cauldron ....... 40&5 Leather Riveting. 

Per 100 97.60-8.10 9.75 11.50 12 GO|nonuron sss sess sceeeee sor bate] Chicago, Pomeroy....per dor. #9 Wises cer, NATL SETS. 

Clothes Line. Ede oT, sone cu bl 65¢| Execisior............. : 2 00 ; 

Japanned..........per dos. MoOMclSugar ....-.--s.csevsses cece ceevees 50G| Handy ...-..-.-00.005 - 20 rane Sepnanere- 

Gal nim 40c KNIVES. * Little Giant........... « 3 09|Galvanized before Weav'g. .80-10&5% 
Coat and Hat. . Pony, Pomeroy....... . 720 5 After Weaving ...80&10% 

Cast Iron ........ per gro. 720@81 50| Clyde, 9-in. Scimiter Blade, dz. 83 Washing. B PRSSEB. 00000 ccvccene cece ceed Obah*e 

Gem Wire. .........-se0eseee++--70%| California.......... 340] Winner..... per doz. 54 00| yng Cutting. 

Conductor. Coopers Hoop. ... 2.600 sc0esseseses 15¢| Keystone............. ‘: 5400! Stupb’s Patte i 
Malleable.........50&10%$@50&1085% | Corn, U. S. Steel....-..--.-- ‘. Cis lea... = S on 
Wrought ........ +++++-M0&10$@NE! Clipper. per doz. i 75, Advance,f.o.b.Chic’go “ 24 50| Bnd and Diago 

Corn. pm Disston’s.............. “ 2 75 MAIL BOXES Swedish Side................05 
Common po yd o Eee... STR NTE . : - = : Lae Drop Forge & Tool Co.. ‘on 

Out Easy”..... bs gh ie . * 3 75 r : MALLETS. — arg + teases cece cons ceeess “a 
Goods, Brigh COMMAS 5. oc cevcccescccccccowecs 70 s <4 nee nae PROCS® SOCOM 

Gen eecenis wees Adjustable............6.+000+ eee: iss . re Head, Smal} ...per dos. & 60} NOZZLES 
Common. Nos...... + 2 1 | Barton's Carpenters’..........- 10% : Medium. + 5 7% Genuine Ge he ace. @ 
Per doz.............61.80 1.60 1.70| Folding Handle.............. ASS : 2 Om Sangeanaentoet or eee 
German.. seeeeeespor doz, 1 75) ay. Se ae. ; a a... pide 0 2 
Little Giant. + Pe 275| American, Sickle Edge. doz 810 Lignumvite .. . 2 85 Tl Didccceutebveces 290 

Canton, Sickle Edge..... g 25, Square Hickory...... 7 1 7% NUTS, HOT PRESSED. 

With Plate.............per doz. 50c|} Heath's ..........-...-.+- “ 8 Lignumvite.. 8 40|Square Blank. 

With Screw............ . 45c| Iwan's Sickle Edge...... 8 y m 17 _ + *& 4 Re 
Lambrequin, or Drapery, gro. 2ic| Iwan’sImpv'd Serrated.“ 1000) Fin ‘ Bic Bo Gio Bic Sie be Aéfe 
BIT cnnetecscteasetent idee 104| Lightn’g,Holt’sGenuine “ 6 eee oe aaseocesr’ ~ 75@1 15\ square “y 
Potato and Manure..... 12}4| Lightning Pattern....... = 6 Ton we 1 99) ‘In. yy ele de i 

; Wadsworth’s Sp’r Point“ 8 MATS. ee. 0. ible be Re & 
Se ROE ROH OE Hee i 7 Door. 
pe f Lanes _ renee, Challenge per doz. $6 00] National Rigid............ bo, 10854 |""°"° prices. oben 
Stk OM ISN POI E iiicccccs. 55... © Acme Steel Flexible..........884%|Chase Pattern ’ 
HOOPS, TUB. Mii . Stove. Brass and Copper...........- 60a546 
Elastic........ per case of 2 doz. $1.50 Common, Single ...... : No. 2. .- Per gross. $8.25) Zinc.. seneeeeenen senses eueeens 60454 
HOSE, GARDEN. . onal : No. . 3.60) Paginesr’ 
Coupled treeter, 4 Blade...... : 1 No. 1 “Ashentes Toasters, or yam renege - ° a ogene ¥ 
per ft). 6 Blade...... 200}  wire-covered Stove Mats, Sse pamela eum sre 

Heron -8ply- ?" guar. press. 55 Ibs. The ¥. with handle........perdoz. 1.10 

Crane “ 75 “ Sie Common. ........-+ +++ 9 No. 2 Asbestos Toasters, ceener Piasol nh tage a © oe 

Falcon “« “ “ % “ 9c Lander’s........ per doz. 31 po 75) with ring,.......... per dos. 60 Malleable Iron td 60. 10&5 

Beate ‘ “ = 90 * see ~ Hae BIER.» -00- 0s ‘ a 

Condor « “ “« 150 “ il te Beech Hamdle.............-- MATTOCKS TPORSE..... coccee rosseoscess 66@7be 

HighTest“  “ “ 900 “ I2jc| Lander’s........-.....+++ 5 8 IND. & voce crtvececovons coecess 10% | Box OPENERS 
COTTON COV. RUBBER HOSE KNOBS BEXUE® 2... ccccccccccccecccsescveces 004 Inches vee eS 10 12 1“ 

High Grade-{”-guar. press. 400 Ibs. 1) Door. : 

Soenal ¢ ae iol 300 de Mineral .ii)5 6... ...... per doz. 80 73 MAULS. oo. per aes = rr 4 

Leader « « “ 400 “ 7c aay, Deeses ecccces 83 a: Ly + F i om e. has Can. 

ste eeneeeareees cers er doz. : 4.50 & Delmonico............ per dos. $1 36 
HUSKERS. LADDERS. Wood face, Ibs. 10 18 14| NeverSlip............ ee 

REE B BB E 200 Common ) * Sara $5.00 6.50 6.00 rate. 

Per doz..... $2.00 2.00 1.75 .80 POP £6 2. cspicnccccc ccscee cesece 9e@lsc| Wood Choppers’. Sf Paes ae ~ 5% 

ee L PP P K Lake Super’ r & Oregon Pat. 754104 OUTFITS, COBBLING 

Per gro..... 85.40 6.00 6.00 10.50] POT ft --rereeeveee eevee cere seeees 12e Combination.......... per dos. $11 00 

MB sibs cc nde os open 2000 3000 O - MEASURES. ees. 465 

POP GF0......: 00.5 S29 9.00 94.50, COMMOM, POs fh once e one }pk. 1pk.  bulFamily.............000 . 9 7% 

Tis 046 ner nevis co 8 & 8! FL th Shelf, add 10c. Galvanized.per dz. 62.25 $3.00 $3.85 PADLOCKS 

Per doz. $2.15 2.15 .85 1.45 PURGES. 000 000000 cece cvce codecs 15¢ Japanned... « 1.75 2%45 8.15\stanaard Wrought Oks 
Brinkerhof 's. Triumph, per ft eee ee weet wees 200 Champion UB DS . woes wevenees 4 

Per gro....-.. Ecce bs clued 814 = LANTERNS. MICA.  aeebeteceabenenng ase 40, 1085 
Clark's First Quality......... 20.00. 0e0+00- a en errno » 10854 

Ns «oa aikdaen 1 68 200 400 wrt bg ig Light...... per doz.86 00|Second Quality.................0 BOG | TO «+ -ereviereree evens coos covece 0085S 

Per doz........ $0.40 -% .7% 1.75 2}-in. Regular as a “ 400 PAILS. 

PROBE 6ccceess - 200s 408 3s 4s 3-in. Regular Sara “ 5 00) MILLS, COFFEE. 

Per doz........ aS 1.50 1.3 is lar. TERCOTPTIS® 0660 sc0csc cccces coe pee 25 leat. without Ge.. tga dos. . - 

sp ob wees db ghee vee Buhl.........seceeeees-e--N@t prices Parker, ..4. 00000 cove cove eM 1MEWBD? 

POP GOB. 6 ccen dese 20- 7 

r doz = 4.25 $2.50 LEADERS, C ATTLE. GIS SIRE R 40-12}&:24% at., with Gauge.. au 
TRON. NOS’ «00. see sere vers MITRE BOXES. 10-qt., Galvanized.....per 4 
- enti, | oe Per 0z.......-+e00+ & ‘ss my 70 $2 75/See boxes. leat. aa ~~ : A 
Ourling. LEATHER, LACE. MOPS Stock 

> Seren POT GOS. GO. Wi Oesb. ..00.ccccsccccesce cece soccer ose 33341 Brie : per doz. 83 15 Galvd. qts. 4 16 18 86200 

Y.. " 50 8 Handled C iio ees tmiee Per doz....... 63.75 400 4.75 5.2% 

Me OE tS cua Sadie Sep ° 53] Ex. Quality........... per sq. ft. 27¢]" Pounds...... 4 i a q | Water. 

ct oh bslbocavuedetee e “ = LEATHERS, PUMP. Per dosen...82.00 235 265 8.25 —- qts m4 . af 

SUI = 7 $o|Valwe and Plunger ...-.-+2++++0- 10% MOWERS, LAWN ee eta : 
RS. Ball- Bearing. Cable, 2-Hoop....... .per dos. $1 76 

Wood Bench. oe --20&5¢ | Stove Cover. Inches...... 14 16 18 20 3S 8-Hoop......... ° 1 90 
Bad. Coppered......... per gro. 1 75@3 65} Each. 06.2% 675 7.85 8.00) Cedar, 3-Hoop......... ° 3 8 

Charooal .. --per doz. 811 00! raea) - 5 50|Cheap Grades Standard, 3-Hoo . 1 60 

=e, Polished, one. 008 ee . ‘ n , wane 

Coma: Alaska, Ooppered + Inches...... 12 14 16 18 8-Hoop..... . 1 #0 

= ckel plated, “ 475 “ . Each ....... 02.2% 225 23 3.50 
i ~ Nickeled. 5 PANS. 
Chinese Pot hing. ....per 40% 7 40) my onsom, SIND <sinisian ohdcine suspen 50, 10&:10% | Dripping.............. - 00n5S 
Laundry. No. 1....... 5 75)" Daveon’s. 904 | Yale. 
. “sé... 4 6% WOUND. oi seks scvnncee co ccveesied _ wy. 
nohes...... 16 18 20 BIER, o6se ncccetbecetotccs T6104 
= ori _ ciiied LINES. Each........ 98.50 3.7% 400 4.35) Acme.... nr 
©. 50 J, Enterprise. ..per Philadelphia. Roasting. 
No. 5 J, --. “ 88c| Twisted in 20-ft. er All Styles Except A&E 60, 10&10¢| Paxton. 
No. 50 T, “ 3. © ce} Nos...... ee ee ~~ ~y ers 50&10g| Nos...... 2 
No. 5 T, ~ .. ©  §86c] Per gross $150 200 os 250 300 Style E, High Wheel 60,10&104 Per doz. $4.75 0.75 06.50 $7.60 

No. 50, Howells........ “ B4e| ‘Twisted in 50-ft. balls. SURI. -- oc ovoeces coos og) Covetware-. 08 6m Ee 

No. 56, © aseees ce % — BOc] NOB. ... 00+ 00s eens Rm 4 All Dey... Diet Price Savory No, 200.........per doz & 
Tailors’ Sad..............per B. 4jc| Per doz........... (Ea = te mala ala raat PAPER. 

@ —§- HOO .. 222 -eeee Braided in 20-ft. hanks. © NAILS. 
eo 2 comacetsy yer ot 1 eel Meee. papas 

"ingle Duck Nest.....per dor. #5 35 Per doz...........88¢ 250 B10 B5CiCut Lrom...... 2... 2c. ccceesceeeee Po ne area ‘2 

Double “ vee © — 625] Masons’, in 100-ft. hanks..doz... 800} py. Rpanaces 

Burton .......c.2eseeeeeOOOR 2 Cl CTothes. No. 30, Red Rosin....... prroll 

JACKS. eft. Jute -+-POr, A089 9 Small Lots.... «++ ++ 82 35) No. 30, Red Rosin ..... . 
peveee Carl ©... weqeee cocesopees cnee Gand 
Be crak cctesscccess, “MRMET WER © anctcneccene. -° por > end Emery 
Wagon. @O-ft. Sigal ..........+ - + 

Oliver. WE ©. cacecsccsces “** 3 
WEB c cocccosvenet Jase eeee 6 @ om Cotton ...... eeee = 1 
Bagh... eoccer;.>-.--.. 00.40 00.85) 5O-ft. Braided Ootton. “ 
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}Giant..........+-..each DMIOIN dn os non chtants cade 
ABSO TRVO OFO 0.000 0005 ccresvscensss 0% ° OMB. +++ veenne verses anes vons 
care and Poll Picks” "10% Drive Well Points.. +++ T6&SS PUNCHES. SENET hcivnnd 0cus'69 ad noes sand 50&104 
Fiumbs Railroad ................. +208 a gt ORERS-STOVE. dor. 90.55 . Compass ' 
WN i die bieebhadesatndviiedstiche r’tor pr , ’ 
paakemnenten 2 Wr't Steel, wood hand'ls “ DU Mseveeddinacevceen per doz. 82 Common........ per doz. $1.35@$1.68 
Nickel pl'td, coil hdl’s.. “ “ 65 SINGS ws eae wasseeecéa per B. 19] Disston's.........cccccee sere 254734 
Gaoesene, cast 1 kel pl'td, oo’ Saddlers’. tiasini that, 
Eee POKES—ANIMAL. Common. ..........peT doz, 6o@70e s9-OWS. 
pee Gok. 0 $1 80 $2 40 > a8 80 Slorncuar Te Jack, wr't steel, per a Disston’s.............. 10104 &50¢, 
BE vecaha necies oveseccuseusna 40g) %°% I. UTTY. Dehorning. 
In Bladders. r Disston'’s.......... $e * 5% 
PINS. POLISH. 
Met xl. Strictly pure -- per 100 bs. 2 Hack. 
non..... per box of 5 gro. 80 Pride of the Bar...............81.60 Disston’s. an 
¥ peessos “ ~ Putz Cream. Barn Door. RAIL. Keystone. ...............00. 000. 80% 
* Rr ewee eens Pts. 14 : 4 tT <— an 
Fluted ~ in.. per doz. 80 —" aor ° eeu 7% Double Flange......... babe ros: Brown’s eat ee te a 30&74% 
tet. seseee cone | fol Perdoz $875 84.50 97.50 812.50, Matehless,lin........... ..... Disston’s No. 7..............80&10¢ 
White Sik aalf pints, per doz.82. Matchless, cick seis cess Disston’s Nos. 8, D8, 18, 76, 
PIPE. White'Silk, 6 oz. aans, per doz. 1.00 Storm King.............. seeees 112, D100, and 120(new list) 95&10¢ 
Oonducior. Wondershine World's Best ........ ter eeeeees MOONE S 5 0scd. veseicedavcets 35854 
Territory. Pts. 14 ; Sliding Door. Enterprise, hand...... per doz.$5 00 
; — "6581 $ Per doz..... -80.70 81.35 $2.25 83. Painted steel.... see fa ft. 4to Our Saw, hand......... ° 4@ 
ra. ULE et | @eorge William Hofman. Bronsed wroughs iron...“ _alpyplepptovapebes FOE 
bd cad écdipaps sine +--+ 66&744] U.S. Metal Polish Paste, 3 oz. 
South western.. ¢ boxes, per doz.,50e; pr. gro. M88 Coal or Wood..........- per doz. $5.90| X¢yhole—Disston’s - 30R5S 
Lead. %-Ib. boxes, per doz............ 20| Parden. 
Pull o0fls..........00000- per ®. 740] 1-lb. boxes, per.doz....... ge TM eiaeeel incr ae piter 70&10%| Sterling... ........... 2.0000 ++ 5% 
ee es te - 7 v. 8. S. Liquid, 8 oz, I ons cncc coccscccecen om ee ie ees ak cove eee BOG 
to q cans, per 
Move. doz., $1.25; per gro.. 12 Malleable Iron; heavy.. - 7085S 
Acme—In. ’ 6 | Barkeopers' Friend Metai Pol- |v. * 4 ns 3087) % 
Smooth, per jt.. 8$0 Mo 1 ish, por dos., $1.75; per gro..18.00) OM roa resets eres O89 07) Disston's No. Tones scree sees SMSE 
; 2 & y | Shoe. Disston’s No. Di00........... 0&5 % 
1 Pruning 
- > B rf 
| di nod oes eavi-eoseceseu 254734 
) = to gape kai soph Bogie vane eeu, chenmyplngtn eee. f * | iui RR 
: to 6 in. Smooth Tapers, PS tt Black Eagle, 1 ® cans. prgr..815.00 rApitreneh aa Wood. 
7 to6in. Planished Tapers...... Sc] Black Silk— MONE cinkcnortraizarsnthi viernes 50%| Common.............. per doz. $4 50 
Foie Potent Leck 2 5D. PAil.....-.e0e- soreness ers $0 70/Red Devil.............+ 000s cated 50%| Clover Leaf........... - 68 
5448” 7” Tt06"| Paste, 5 oz. cans... desi Gee, Wirres BANG... .....-000 cose +++-50$%| No. 44Bishop......... rae 
Battle Ax Blue |—~-Cenie—— Paste, } 1b. cans. 1 06 REGISTERS, Perfection ........... “ 808 
ms _—. be 6 & % 8 Liquid, } pint cans. per doz $1 00 List December 5, 1904. Crescent.............. . 508 
et dg ho, * Sasi. 6 bE ea ieee ; be ew and White Japanned......663¢ 
Rang ee Nickel Plated... ..........seses 
ORES ng | a | Sa eee eepceemes tiie Bones | | SAW BOCES See Dee 
moot! tee] . ’ .. oa nn, Mie eG ve abdvenbacédaineink boa ck 
ex Polish’d . Dixon’s Carb. of Iron.. “ 5 75| ©” COPPEr _ SAW 4528 Sete. 
| a ree Pharote : ae 1 14 Nickel Plate........... 4 50) Dell. RINGS SAW TOOLS—See Tools. 
wy nh Ha POPPERS, CORN. Copper......... in Sin. 
| i Pony a lex 88 /Round or Square, i at. per dz, ..8 95 Per doz ‘one eia +. $1.40 $1. SAW FRAMES. 
anized Iron 16 17 17% |Sauare, 1}at.. M 1 10 byes ee a Common, plain....... per doz: $1 % 
If wanted ant Up, eda per joint Square, 3 Qt..........., 1 2% ee “painted 17 
for ved, lo; riveted, 1}. Crating|? @t. Reversible........ is 1 60 . Ne _ z. 
pipe extra. per doz.. 
Wrought fron Gas * POTS, FIRE. a2 asl; Nickel, Plated Counter, DAMES. 
in., black...:.... discoun 60 4055 tdisics Se ecocwccces eac and Ri s—Hog. 
Psa Prey " Ribeas Clayton & Lambert's, on..84 75@6.35 Blair's B Seams FOURS. ..0050. 000 ccserecves 40&10% 
Hin. to Gin.. black... . 0% Os | Re re oe each 6 25) Bilair’s Ringers....... Platform. ws 
7 “ 12 “ <j - 0244 Sc ces overrtedioatind ea..$6 75@8 50} Brown’s Rings........ re 
vanizsed - 4 Brown's Ringers. ..... 000 
44 esti” . a POWDER. Champion Ringers... Grain. —- 
gpl Oe ~ * 574% See Ammunition. ao eres. pais abound ¥% Bu. “Heroules, "..per doz, $13 70 
« 7 ‘sa Ring ape “ “ 
nies “%) PRESSES, FRUIT AND JELLY.| Major Ringe : ssid 
PLANES. Ll) eer 
ie meee mverprise Manufacturing Co....254| Perfect Ringers....... SCRAPERS 
socuse — Beck. rinsed ‘sabe OMS «cece cccsesescecs per doz. $1 85) wolverine Rings..... Boz. ; 
PRIMERS. Wolverine Ringers. . Triangular............ “ 400 
PLANTERS. See Ammunition Jar. t. 
f Corn. . White i OOOO Coes Sees OSeeee Cast Steel eeee cece coce ” 0c@7be 
MODICOP ..... sind Howccee per dos. .87 75 PRUNERS. Key. 
Triumph..... teeeewes * «6 , Split, round............ Road. 
Segment........... = ,. 9 00|Disston's Pole.........perdoz. %6 50 y ys 
; : « Split, square.......... Cubieft. 7 5& 8 
: Potato. Henry's Improved..... , _eul0S! Bai) Round........... “ $2c| Without runners, ea.$4.00 &75 3.50 
BOMB i sc Toes céve ce cece “pers ae: - 25) Water's Improved oeees 80% , With runners “ 4.25 4.00 276 
Challenge.\ 1 00 RIVETS cous J 
« 25) o, . PULLERS. at 
sinkcacornnattattitigs - B 
Eureka ...... 4 PA ME ches scien’ wcaias each $3 10 a hp RE amr SORE WS. 
PLATES, TIN. Lo ve EE Ae ppe aE SPOR «ono oa s'se' | Tron, in,...... 1 
sesitie cee N Quick and Easy.......... “  370| Tinmers’ ..................7.60@10¢ $3.25 $3.75 ae 
etals in Column 1. } «seri $6 900's ow ncen seb eeny per b. 80 1 Ph ve" + were maple. paren, : 
PLIERS, GS 5. cask cnes'ee dcce per doz..$10 50 Clinch........ per doz. #o@A5o) Aand—Wo0d..........+++ 09 crccee 
Dution's—In. 4} 6 98 10 | Giant Pattern....... «1. 6 00] Zubular. Beene BOB ...0+ -000'ese0s0nse5e. waetanee 
Per doz..... $2. $3.85 84.15 85.15 Jumbo .......... i “ 9 00 Nos. 1 and 2 assorted sizes, doz. 450}7" Lag op Ghaech—ail “sinea, ‘oe : 5 
Button's Pattern. Tack—Giant .......... “ «0 inted . 
= ‘ 8 10 . Se RIVET SETS. DOIDUOG . . once ce cccecenvewceees 
Per doz..... 5 2. 90 83. PULLEYS 
“ : #6: ae. AWNiNg—IOp' A). ivccccesccccee cece 604 Cotton. ROPE. 
BOrGOrd’S <0... 2... occccckocscevees a8 Dee Dor > eg Sesserseseede serves 50&10%) 4 5-16-in. Com. on reels.. a B. 11}0 
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Utica Drop Forge. & Tool Co... 50% Wood Wheel, 6 in., 
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Fencing. pass knot:.......... 215 Hard S 
Farmers’ Choice....per dos ..88 cot Howse—Jap'a ..6... 0.0000. a per B. 10 ¢ 
Russell’s......0. 0... . 8 25) ne cointie, oiled 
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| SLO RES vase RULES , 
' se voad sbeb voddnties bees eoed 7 Pattern. 3 in Fs = BOOST i iveitcks kdscies . 
i Gein. 6 10 > dugeutbniewet. “ie SASH WEIGHTS. 
Per dos...3.% theo 86.06 Pr ty See Weights 
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ARTISAN AND HARDWARE RECORD 





ADVERTISERS’ INDEX. 





ALPHABETICAL LIST. 





American Can CO... .......sseeseseeees 
American Lock Nut Co............. Jue 
American Sheet & Tin Plate Co. 
Ds ale 0 ede cacce tives soobivectvebin 88 
Auld & Conger Co... .........ecceceees 
Avery Stamping Co............. erceses 
Baker, + mag Co 
Beckman B: 


TOG. ccies sencecesescces eee 


Beckwith, Estate of P. Din ois eos 





Bickelhaupt Skylight Works. 
Blick-Williams Co. ........+.sses-e00es 


Canton Mfg, Co 
Carver File Co 


Champion Steel Range Co 
el Pere ee 


Connors, Wm. Paint Mfg. Co 
Cooney & Geiger...... ......-c.eee0ee 
Cope, Geo. W. Stove Pattern Works.. 

Cortright Metal Roofing Co 7 


Delta File Works. .......:.seceeeeeees 
Denning Wire & Fence Co 
Detroit Vapor Stove Co. 
Diamond Saw & Stamping Works..... 
Dieckmann, Ferd............++ coed seme 


Divine Water Motor Co.... 
Dixon. Jos. Crucible Co eee 
Drots & Kramp. .......cccssecssscccces 
Duby & Shion Mfg. Co 
DUGG CO. Wak... nccvcciccscvcececceecs 


Enterprise Paint Mfg. Co 
Evans Stamping & Plating Co. 
Exhibit & Trading Co 
Follansbee Bros. Co.... 


Friedley-Voshardt .......... . énesaeas 
Garry Iron & Steel Co...... 
Gerock Bros. Mfg. Co 
Globe Ventilator Co. 

Goodell-Pratt Co... ..........ccceeeees 


Griffin Mtg. Co ele bomen bonanes pecaanhh 
Hanson & Van Winkle Co 
Harrington & King Perforating Co... 
Synersaneaners Msg. Op endo seess 
BPE Sede sccansdrevecabséegusssce 
Henry & Scheibie Co ..............+.-- 


Hooper, C. N...... 


Hotchkiss, BE. 8.............. ed epedcese 
OO Td Wie Eile. chasoucosecsipevcabee 
Huenfeld, EB. H., Co..........ccesccees 
Hungerford, U.T.,Brass & Copper Co. 
Ideal Epworth Acetylene Co 
DER Rs C06 55s case tide ese ctaceneen 
Illinois Ketail Hardware Association. . 
8 AP ee bes Pie, | eke 82 


Johns-Manvilie, H. W. Co... 
Keighley Met. Ceil. Co 
Kellogg, Mackay, Cameron Co...,.... 
Kelsey Heating Co..... .........00eec0e 
Kimball Bros. Co ..... 
Kramer Bros. Foundry Co. 
La Crosse Stee] Roofing Co 

Lalance & Grosjean Mfg. Co 
RADOOR- DEG, OO. 0 ide ccc cowsensevecses 
Lennox Furnace Co.... 


Merchant & Evans Co............... 
Michigan Safety Furnace Pipe Co.. 
Milwaukee Artistic Metal Ceiling Co. 
Monroe Fdy. & Furnace Co 
Morgan Mfg. CO... ... 2... .sseeeecccses 
Montroas. BR. W.. 2... .ccccccscscvice iil 


Niagars Machine & Tool Works ...... 76 





binecsonceamnetbban Berger q 

Burton, W. J. Co., 
Parkersburg Iron & Steel Co.. Canton Art Metal Co., 
Paxton & Gallagher Co 
Peck-Hammond Co 


CORR eee eee ee neenee 


Milwaukee Artistic Metal Ceiling Co. 





eee eee eee eee errr ree) 


Renee eee metas eeeeeeenee 


Pittsburgh Stee! Co 
Pittsburg Stove & Range Co.. 
Pullman Mfg. Go............+.00...... 88 


Quality Stove & ~ a a Co. 


eee eee ewe ee eeeeenee 


Richmond Cedar Works 
78 | Ringen Stove Co.............+«+ BA 
Roch tsland-Frisco Lines. 
Safety Door Hanger Co. 
Sayre Stamping Co.. 


Tree Te eee eer ee re rere ree 


Pee meee eer eeeeenenee 


Security Lightning Rod Co.. 
Signal Mail Box Co 


ee eeeeee seeeenssess U. 8. Clothes Pin Co., 
Standard Horse Nail Co 
Star Enameling & Stamping Co 
2| Star Expansion Bolt Co..... 
Steinreich & Co., G. L 
Stevens. J.. Arms & Tool Co 
Stove & Range Co. of Pittsburgh 





Mannen & Esterly, 





Sycamore Wagon Works 
Sykes Stee] Roofing Co 
eae ee 
Thatcher Furnace Co......... pectdienon 


Troy Nickel Works 
Turner Brass Works 
Tuttle & Bailey Mfg. Co 
U. 8. Clothes Pin Co. 
Vedder Pattern Works 
Volkommer-Reich Co 
Walworth Run Foundry Co 
Wagner, C. DeWitt 
Ward-Dickey Steel Co. 
Waterloo Reg. Co 
WORE, TBO aoikc casos dsc csede cscs 83 


oer eee Peer rerrrrrry 


Smith, Chas. Co., 













Canton Mfg. Co., 
Clark, Quien & Morse, Peoria, Ill 


Friedley & Voshardt, 
Garry Iron & Steel Co., 
La Crosse Steel Roof. Co., La Crosse, Wis 
Milwaukee Corrugating Co. 


Reeves Mfg. Co., 
Schoedinger, F. O., 
2 ap Roofing, Cornice ¢ Ornament 


Wheeling Currugatiug on 9 


Wilkinson Mfg. Co Peete ee ee cone eeewes 


Steere tweet eee nee seen 


Peet nme e eee ee eeereee 


Yale & Towne Mfg. Co . 
Youngstown Furnace & Supply Co... 


BERSoa 


CLASSIFIED LIST. 


Acetylene Generators 
Ideal Epworth ames oe. “ 





65| Stevens, J Arms & Tool Co., 
Chicopee Falls, Mass 


Columbus Bolt Wks., 
7 | Star Expansion Bolt Co. New York, N.Y 


Boxes—Hardware 


Schoedinger, F. O., 
hm Roofing, Cornice es Ornament 





Brass and Copper 
& Tool Wks. 


Hungerford, U. T., Brass = & Usps r Co. 





American Can Co., 


Carpenter Benches 


Cooney & Geiger, Indfanapolis, 
Grand Rapids Hand Screw, Hapids, Mich | L& Crosse Steel Root. Co., La Crosse, Wis 


Carpenters’ Tools Dampers 


Howes, 8. M., Co., 
Y¥ | Sayre Stamping Co., 


79! De’ Cook, 
Duby & Shinn ee Pong 
75| Branchport 8 Long Branch, N.J 
Foxs“N. P.” Tools, 
Mfg. 











Cellings—Metal 


Eaves Trough 


Canton, O| Asire, F. H., Forest, O 
Detroit, Mich | Canton Mfg. Co., Canton, O 
Canton, O 


Canton, O| Garry Iron & Steel Co., Cleveland, 0 
Chicago, Il) | Iwan Bros., Streator, I)! 


Milwaukee, 


St. Paul Roofing, Cornice & 


Milwaukee Corrugating Co., 
Wis 


Milwaukee, Wis 
Schoedinger, F. O., Columbus, O 


8t. . Paul, Minn St. Paul Roofing, Cornice & Cannas 


Chains 


Bridgeport Chain Co., Bridgeport, Ct 


Chains—Jack and Safety 
Hungerford, U. T. Brass & Cogent. Co., 
ew York 


Clippers 
Hotchkiss, Edward 8., 


Wheeling Corrugat’g Co., Wheeling W.Va Co., 8t. Paul, Minn 


Whitacre . J. E. Mtg Co., Rockford, Ili 
1 Corrugating Co. 
— Wheeling, W. Va 


Elbows—Oonductor Pipe 


Canton Mfg. Co., Canton, O 
Dieckmann, F., Cincinnati, O 
Eller Mfg. Co., Canton, O 
Reeves Mfg. Co., Canal Dover, O 
Whee’ Co Co. 

ling Corrugating . _W.¥e 


Bridgeport, Ct Elbows—Stove Pipe 


Clips—Carriage Trimmer’s 


Reeves Mfg. Co.,. Canal Dover, 0 
Electro Plating Outfits 


Montpelier, Vt, Hanson & Van Winkle Co., Chicago, Il) 


Clothes Dryers 


Zucker & Levett & Loeb, New York,N.Y 
Elevators 


Worcester, Mass Kimball Bros. Co., Counc'l Bluffs, le 
Cleveland, O Enameled Ware 


‘Clothes Pins 


2 
U. 8. Clothes Pin Co., Montpelier, Vt 


Coll Springs 


Puliman Mfg. Co., Rochester, N.Y 


Combination Bollers 


Lalance & Grosjean Mfg. Co., Chicago 
Lisk Mfg. Co., nner an N.Y 
Star Enameling and Stamping Co. 

Pitta ttsburgh, Pa 


Enameling and Stamping Plants 
Volikommer-Reich Co., Pittsburg 


Engineers & Contractors 
Volikommer-Reich Co., Pittsburg 


Chicago Firearms 
Chicago, I11| Stevens, J. Arms & Tool Co., 


Commode Pails 


Conductor Pipe 
American Rolling Mill Co.,Middletown,O 


Canton, 0 
Canton, O 


Canton, O 
Cleveland, Oo 
Milwaukee, Wis 
Canal Dover, O 
Columbus. Ohio 
t. Paul, Minn 
Wheeling, W. Va 


Copper and Brass 
Hungerford, U. T.. pun 68 Co Co 


ork, N. ¥ 


Corn Cribs 


Denning Wire & F Co., 
set Cedar Rapids, Ia 


Cornices 


Canton, O 

Canton, O 

Canton, O 
Columbus, O 


t. Paul, Minn 


Cornice Brakes 
Cambridge City, Ind 


Chicago 
Buffalo, N.Y 


Cutlery 
Hotchkiss, Edward 8.., 
Simmons Hdw. Co., 


Bridgeport. Ct 
8t. Louis. Mo 
Brooklyn, N.Y 


Cut Offse—Rain Water 


Ind 


Boston, Mass 
Sayre, 


Chicopee Falls, Mass 
Tackle 


Fishing 
Burlington, lowa| pnterprise Mfg. Co., Akron, 0 


Conductor Hangers 
Philadelphia, Pa| Denning Wire & Fence Co., 


Fencing—Wire 
Cyclone Fence Co., Waukegan, I! 


Cedar Rapids, Is 
Pittsburgh Steel Co., Pittsburgh, Pa 


Fence—Irons 

Stewart Iron Works Co., Cincinnati, O 
Files . 
Carver File Wks., Philadelphia, Pa 
Disston Henry & Sons, Philadelphia, Ps 
Forming Rolls _ 


Bertsch & Co.,, Cambridge City, Ind 
Niagara Mch. & Tool Wks., Buffalo, N.Y 


Foundry Supplies 
Obermayer, 8. Co., Cincinnati, O 


Furnaces—Hot Air 


Beckwith, Estate, P.D. Dowagiac, Mich 
Bonnot Co. Canton, O 
Boynton Furn. Co., New York & Chicago 
Green Fdy. & Furn. Wks., Des Moines, Ia 


Haynes-Langenberg Mfg 'Co., 8t. Louis 
‘Henry & Scheible Co., Cleveland, O 

Hess, Snyder Co., Massillon, O 
Kelsey Heating Co., Syracuse, N. Y 
Kontny, John, Chicago. Il! 


Lennox Furnace Co., Marshalltown, Ia 
Mannen & Esterly Co., Cleveland, O 
March-Brownback Stove Co., 


Pottstown. Pa 
Q| May & Fiebeger Akron, O 
Monroe Fdy. & Furn. Co., Monroe, Mich 
Mueller, L. J. Furn. Co., Milwaukee, Wis 
Peck-Hammond Co., aaa o 
Pittsburg Stove & Range C: 

Pittsburg, Pa 
Quaker Mfg. Co., Chicago 


Schwab, R. J. & Sons Co.. Milwaukee, Wis 
Sheppard, I. A.&Co., Philadelphia, Pa 
Smith & Anthony Co., Boston, Mass 
Thatcher Furnace Co., Chicago, Ill 
Wagner. C. DeWitt, Cedar Rapids, Ia 
Wise Furnace Co.. Akron, O 
Youngstown Furn. & Supply Co., e 
oO 


Furnaces—Tinners’ 


Bickelhaupt Skylight Works New York 


Burgess Soldering Furnace Co., 
Columbus, O 


Clayton & Lambert Mfg. Co., Detroit 
Diener, Geo. W. Mfg. Co., Chicage 
Turner Brass Works, Chicago 


Furnace Pipe and Fittings 


Pa| Green Fdy. & Furn. Wks., Des Moipes, Ia 


Door Hangers 
Pa Safety Door Hanger Co., 


Ashiand, O 


Michigan Safety. Furnace Pipe Co., 

ai Detroit, Mich 
Mueller, L. J. Furn. Co., Milwaukee, Wis 
Smith, Charles Co., Chicage 
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Furnace Rings 


Walworth Run Fay. Co.,. Cleveland, 0| Whitacre, J.B. Mfg. Co., Rockford, 111| Diamond Saw & Stamping Works, _ 


Galvanized Ware Mop Wringers Disston, Henry & Sons, Philadeiphia, Pa 
Wheeling Corrugating Co. Eagle Cooperage Wks., Circleville. O Goodell-Pratt, Greenfield, Mass 
Wheeling, W. Va. Nalls and Tacks—Oopper Scales 
Hand Screws fungerford, U. T., Brass & i a Beckman Bros., Des Moines, Ia 
Grand Rapids Hand Screw Co.. Standard Horse Natl Co., ow *OrK| Sereens—Perforated Metal 
Grand Rapids, Mich New Brighton, Pa| Harrington & King Perforating Co., 
Hand Punching Machines Nickel Plating Plants . ’ 
American Lock Nut Co., Oregon. Ill Hanson & Van Winkle Co., Chicago Gascon Deer Checks 
ecee Nats Pullman Mfg. Co., Rochester, N. Y 
Schoedinger, F. O., Columbus, 0| American Lock Nut Co., Oregon, Il) Screens — Radiator 
Columbus Bolt Works, Columbus, O| Harrington & King Perforating Co. 
Hangers—Garment mnenaey Chicago, I1! 
Pullman Mfg. Co., Rochester. N-Y| puenefeld, E.H.&Co., Cincinnati, 0 Screws 


Hardware Jobbers 


Clark, Quien & Morse, Peoria Adams & Eltt 
ne Co., 
Paxton & Gallagher Co., Omaha Connors, Wm., Paint Mfg. Co., St. Louis 


Hardware Specialties 
Carver File Co., 


Peck, Stow & Wileox Co., Cleveland, O 
Pritchard-S: 


trong Co., Rochester. N. Y 
Pullman Mfg. Co., 
Revolving Bin Co., Chicago, Ill 


Simmons, E. C., 
Smith & Hemenway Co., New York, N. Y 


Heater Combination 


Smith, Chas., Co., Chicago 
Stolz, F. D., Chicago, Ill 
Heating 
Kellogg-Mackay-Cameron Co., Chicago 
Quaker Mfg. Co.. Chicago 
Lawson Mfg. Co., Chicago 
Griffin Mfg. Co., Erie, Pa 
Hollow Ware 
Avery Stamping Co., Cleveland, O 
Sperry, D. R. & Co., Batavia, Il) 


Hose Coupling 

Nelson & Morrison Mfg. Co., Boulder, Col 
Ice Cream Freezers 

North Bros. Mfg Co., Philadelphia. Ps 
Bichmond Cedar Wks., Richmond, Va 
Industrial Plants 
Volikommer Reich Co., Pittsburgh, Pa 


Iron—Corrugated 
Sykes Steel Roofing Co., 


Kitchen Utensils 


Avery Stamping Co., Cleveland, O 
Holt-Lyon Co., Tarrytown, N. Y 
Lalance & Grosjean Mfg.Co., Chicago 
Lisk Mfg. Co., Canandaigua, N. Y 
Republic Meta) Ware Co., Buffalo, Ill 


Ladders—Shelf 
Calander, John, St. Paul, Minn 


Lanterns 
Berger Mfg. Co., Canton, O 
Pritchard-Strong Co., Rochester, N. Y 


Levels 
Baker-McMilien Co., 
Davis & Cook. 


Lighting Systems 
Ideal Epworth Acetylene Co., 


Johnstown, Pa. 
Windhorst & Co. 


Chicago 


Akron, 0 
Watertown, N.Y 


e Louis, Mo. 


_— Rods 
Maher & Preston, lowa 
Security cotaien Rod Co., 
Burlington, Wis 
Locks 


Yale & Towne Mfg. Co., New York, N.Y 
Mall Boxes 


Blick- Williams Co.. Indianapolis, Ind 
Signal Mail Box Co : Joliet. Ill 


Metal Lath 
Wheeling Corrugat’g Co.,Wheeling, W.Va 
Metal Ornaments and Statuary 
Gerock Bros. Mfg. Co., St. Louis, Mo 


are iB chee ear Roofing Cement Pittsburg, Pa 
Harrington & King none Ss. Ringen Stove Co., St. Louis, Mo 
. 1 | Garry Iron & Steel Co., Cleveland, O/ «| odard Lighting Co.. Cleveland, 0 
Metal Polish Roct Paint Willard, Wm. G., 
Hoffman, Geo. W.., Indianapolis, Ind | Dixon, Jos. Crucible Co., Jersey City,N.J Stove Carriers 


Nickel Plate Stove Polish Co., Chicago| Garry Iron & Steel Co.. 


Wheeling Corrugating Co., 


eae oem Pa 
Raseepene ee 0ST Philadelphia, Pa| Dixon, Jos. Crucible Co., Jersey City,N.J 


Rochester, N. Y | Harrington & King eee = 


Paints and Paint Specialties 
Chicago 
Dixon, Jos. Crucible Co., JerseyCity,N.J 
Enterprise Paint Mfg. Co., Chicago 
Pencils 


Perforated Metal 


Photograph Clips 
U. 8. Clothes Pin Co.. Montpelier, Vt 
Pistols 
ae J. Arms & Tool Co. 

Chicopee Falis, Mass 
Post Hole Augers 
Iwan Bros., Streater, Ill 


Des Moines, Ia 
Canton, O 
Massillon, O 


Beckman Bros., 

Berger Mfg. Co., 
Hess-Snyder Co., 
Punches 
American Lock Nut Co., Oregon, Il! 
Bertsch & Co., Cambridge City, Ind 
Niagara Mch. & Tool Wks., Buffalo, N.Y 
Weiss, L. T. Brooklyn,N.Y 
Rasps 
Disston, Henry & Sons., Philadelphia, Pa 
Razors 
Kampfe Bros., New York, N.Y 


Registers 
Henry & Scheible Co., Cleveland, O 
Mueller, L. J., Furn.Co., Milwaukee, Wis 
Schwab & Sons Co., Milwaukee, Wis 
Standard Register Co., Cleveland, O 
Symonds Mfg. Co., E. 8t. Louis, Ill 
Tuttle &Bailey Mfg. Co., New York 
Waterloo Reg. Co., Waterloo, lowa 
Wooden Ventilator Co., East Palestine,O 


Stevens, J. Arms & Tool Co. 
Chicopee Falls, Mase 
Rivets 
Hungerford, U. T., Brass & Co 
New mis Y 
Roofing 


Johns-Manville, H.W.Co., New York.N.Y 
Kanneberg Roofing & Ceiling Co.., 
New York, N. ¥ 
McClure Co., Pittsburg, Philadelphia 


Milwaukee Artistic Metal Celiing Co., 
Milwaukee, Wis 


Tanner & Co. Indianapolis, Ind 
Wheeling Corrugating Co., 
Wheeling, W. Va 


Roofing—Asphait 
Stowell Mfg. Co., Jersey City, N.J 
Roofing—Iron and Steel 


Berger Mfg. Co., Canton, O 
Burton, W. J. Co., Detroit, Mich 
Canton Art Metal Co., Canton, O 
Canton Mfg. Co.. Canton, O 
Eller Mfg. Co., Canton, O 
Follansbee Bros. Co., Pittsburgh. Pa 
Friedley & Voshardt, Chicago, Ill 
Garry Iron & Steel Co., Cleveland, O 


La Crosse Stee) Roof. Co., La Crosse, Wis 
Milwaukee Artistic Meta! Ceiling Co., 


Nat’! Sheet Metal Roof. Co., Jersey City 

Niles Corrugating Co.. Niles, O 

Reeves Mfg. Co., Canal Dover. O 

Schuedinger, F. O., Columbus, O 

St. Paul Roofing, Cornice ¢ Ornament 
Co., it. Pau 


Sykes Steel Roofing Co., 





Milwaukee, Wis Gerock Bros. Mfg. Co.. 


American Stove Co., 
Beckwith, P. D. Estate, Dowagiac. Mich 

1, Minn | Champion Steel Range Co., Cleveland, O 
Chicago | Detroit Vapor Stove Co., Detroit, Mich 
Pittsburg Stove & Range Co., 


Cleveland, O/ Kramer Bros. Fdy. Co., 


Columbus Bolt Works, Columbus, O 
Screw Drivers 
North Bros. Mfg.Co. Philadelphia, Pa 
Scuttle Openers 


Bickelhaupt, G., es Works 
ew York, N.Y 


Seamless Tubing— Brass & Copper 
Hungerford, U. T., Brass & Copper Co., 
New York 
Settees—Iron 
Stewart Iron Works, Cincinnati, O 
Shears 
Bertsch & Co., Cambridge City, Ind 
Simmons Hdw. Co., St. Louis, Mo 
Shears—Sheet Metal 


Niagara Mch. & Tool Wks., Buffalo, N.Y 
Simmons Hdw. Co., St. Louis 


Weiss, H. & Co., New York, N.Y 
Sheets—Biack and Galvanized 
Berger Mfg. Co., Canton, O 


Parkersburg Iron & Stee! Co., 
Parkersburg, W. Va 
Wheeling Corrugat’g Co.,Wheeling, W.Va 


Sheet Metal Pattern Works 
Gray, G. L., New York 
Sheets— Planished 
American Sheet & Tin Pilate Co. 


Pittsburgh, Ps 
Ward-Dickey Steel Co., 
Indiana Harbor, Ind 


Sheets—Steel 

American Sheet & Tin Plate Co., 
Pittsburgh, Pa 
Purkersburg Iron & Steel Co. 
Parkersburg, Ww. Va 


Ward-Dickey Steel Co.. 
Indiana Harbor, Ind 
Shot Guns 


Stevens J., Arms *3 Too! © 
Chicopee Falls, Mass 


Shovels 
Avery Stamping Co., Cleveland, O 
Stuber & Kuck. Peoria, Il) 
Skylights 
Eller Mfg. Co. Canton, O 


Skylight Gearing 
Bickelhaupt, G., Ghytighs Works 


ew York, N.Y 
Weiss, H. & Co., ‘new Tak N.Y 
Slate 
Auld & Conger Co., Cleveland, O 
Johnson, E. J. & Co.. New York, N.Y 


Soldering Furnaces 


Stoves and Ranges 
Adler, H. Co., Carnegie, Pa 
8t. Louis, Mo. 


Dayton, O 


Stewart Iron Works, 


Sycamore Wagon Wks., 


Stove Mats 

Stuber & Kuck, Peoria, Il! 
Stove Pipes 

Hemp & Co., St. Louis, Mo 


Reeves Mfg. Co., Canal Dover, O 
Wheeling Corrugat’g Co.,Wheeling. W.Va 


Stove Pipe—Nested 


Wheeling Corrugating Co., 
Wheeling, W. Va 


Stove Patterns 
Cope Pattern, Geo.W. Wks.,Detroit,Mich 


Quincy Pattern Co., Qaincy, Il 
Vedder Pattern Works, Troy, 8 * 
Weller Pattern Co., Quincy, Ill 


Stove Pipe Thimbles 


Stuber & Kuck, Peoria. Il) 
Stove Repairs 
Brauer, A. G., St. Louis. Mo 


Manufacturers’Stove Repair Co.,Chicago 


Stove Trimmings 

Troy Nickel Works. Troy, N.Y 
Sugar Kettles 
Sperry, D. R. Co., 

Tanks 


St. Paul Roofing, Cornice & Ornament 
Co., St. Paul, Minn 


Tapes 

Lufkin Rule Co., Saginaw, Micb 
Test Tube Holders 

U. 8. Clothes Pin Co., Montpelier, Vt 


Batavia, Il) 


Thermometers—Oven 


Evans Stamping & Plating Co., 
Taunton, Mase 


Tin—Perforated 
Harrington & EK! Perfora’ 
= “12... In 


Tin and Terne Pilate 


Wheeling Corrugating Co., 
Wheeling, W. Va. 


Tinners’ Tools 


Lufkin Rule Co,, Saginaw, Mich 
Niagara Machine & Too] Works, 


Buffalo, N. ¥ 

Tinpiate 
Canton Art Metal Co., Canton, O 
Eller Mfg. Co. Canton, O 
Follansbee Bros. Co., Pittsburgh, Ps 
Garry Iron & Steel Co., Cleveland, O 


McClure Co,, Philadelphia, Pa 
Merchant & Evans Co., Philadelphia, Pa 


Milwaukee Artistic Metal Cetling Co., 
Milwaukee, Wis 


Schoedinger, F. O., Columbus, O 


Tinware Trimmings 

Berger Bros. Co., Phiiadelphis 
Tools, Ete. 

North Bros. Mfg. Co., Philadelphia, Ps 


Tree Guards—Iron 
Cincinnati, O 


Trowels 
Avery Stamping Co., Clevelan 
Disston, H. & Sons, Philadelphia, Ps 
Griffin Mfg. Co., Erie, Pa 


Tubing— Brass and Copper 


Hungerford, U. T., Sun 6 Capes e a 
‘ 


Diener, Geo. W. Mfg. Co., Chicago 
re. . Co Akron, O Saks ont 
. Co., ; *" | Wheeling Corrugat’g Co.,Wheeling, W.V 
Diss H & Sons, Phi a hia, P i" a 
ten, Henry . ladelp ® | Stewart Iron Works Cincinnat 
Duby & Shinn, Branchport Station, : 
Long Branch, N. J Ventilators 
Burt Mfg. Co., Akron, O 
Stampings—Sheet Metal Canton Mfg. Co., Canton, O 
Avery Stamping Co.., Cleveland. O | Eller Mfg. Co., Canton, O 
Statuary Friediey & Voshardt, Chicago 


Globe Ventilator Co., Troy, N. 
St. Louis, MO) werchant & Evans Co., Philadelphia, 
Powers Bros. 
Pullman Mfg. Co., 


Streator, I 
Rochester, N. Y 


Wagors 
Sycamore, I 
Wash Bollers 


Star Enameiing & Stamping Co., 


Pittsburgh, Pa 
Washing Machines 


St. Louis, Mo| Bramner, H. F., Mfg. Co., Davenport, Is 
Paxton & Gallagher Co.. 
Richmond Cedar Wks., Richmond, Ve 


Omaha, Neb 


Water Motors 





Metal Shingles 
Burton, W. J. Co., Detroit, Mich | p urkin Rule Co., Saginaw,Mich Stove Cement Divine Water Motor Co., New York 
Bdwards Mfg. Co., Cincinnati, O Sash Balances Dixon, Jos. Crucible Co., Jersey City,N.J Wire Goods 
Seriebect Metal Beate. Jersey City | Pullman Mfg. Co , Reshenser. 5.¥ Stoves—Gas Denning Wire & Fence Co., 
Sash Chain, Ribbon & Wire Cord Stove & Range, The Co. of Pittsburgh Cedar Rapids, Is 


Wheeling, W. Va| Pullman Mfg. Co. 





Pa| Pittsburgh Steel Co.. Pittebargh, Pe 
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Wants and Sales 


For Yearly subscribers THE AMER- 
ICAN ARTISAN will insert under 
this head advertisements of six 
lines WITHOUT CHARGE for em- 
ployers wishing to secure employes, 
persons seeking situations, parties 
desiring to purchase a business, busi- 
nesses for sale, partners wanted, to 
exchange, etc. Those who respond to 
these announcements will please men- 
tion that they read the advertisement 
in THE AMERICAN ARTISAN. 


_ BUSINESS CHANCES. 


PATENTS 


HUBERT E. PBCK, 623 F. St., N. W., Washing- 




















Pa 

“Rejected Patent Application 
=== peers a 

For Sale—Clean stock of hardware, tin, 
stoves and ranges. Tinshop Ms connec- 
tion. County seat town in western Iowa. 
Only one other hardware store in town. 
Population 2,500. Excellent ving busi 
& My, r = into a good pay pan 

Address C-65, care 

AMERICAN ARTISAN, 69 Doateaek” Bt, 
Chicago. -4t 

“For Sale—A’ clean stock of hardware 
in a town of 1,200 situated in the richest 
farming country in central Iowa. Will 
sell or rent buildings. Business estab- 
lished 20 years; $6,000 stock. Address 
C-63, care THE AMERICAN An 
69 Dearborn _S8t., Chicago. 4-3t 


Wanted—To buy clean stock of. hard- 
ware not to exceed $3,000, in good town 
in northern Oklahoma or Indian Terri- 
tory. Address Box 251, Pittsburg, — 
sas. 


For Sale—$5,000 stock hardware at Tou- 














lon, Illinois. Must be sold March ist. 
No trades. W. Wheeler, Harlan, 
Iowa. 4-3t 





— Sale—Stock of hardware invoicing 
about $4,000.00 and two Faget 3 brick build- 
ing, 22x80 ft., situated in live town 
in pF gg Wisconsin, Address W. on 

THE AMERICAN ARTISAN 69 
Dearbnen et Chicago. 20-14t 


_ TINNERS’ TOOLS. 


Wanted—30 inch squaring shears. 8 ft. 
cornice brake. Set rulers and other tools 
for cornice work. Address C-64 care 
THE AMERICAN .ARTISAN, .69 Dear- 
born St., Chicago. 4-3t 


For Sale—Tin shop, tools to do all 
kinds of work; one 8 foot steel brake. 
Shop does about $1,000 worth of business 
each month; will invoice about $500. Good 
reason for selling out. Address West 
End Supply Co., Indianapolis, Ind. 4-4t 


For Sale—Half or all old established 
tin and plumbing shop in Camden, Ar- 
kansas, with a complete set tools, ma- 
chines, etc., with 8 ft. cornice brake and 
some up-to-date hardware, etc. Invoice 
about $1,000 or $1,200. This is a good 
opening for an all around tin and plumb- 
un metal repair shop man. I am no 
union <~w ~S ond can not do the work 

have to dress C-59, care THE 
AMBRICAN ARTISAN 69 Dearborn st., 
Chicago 4-3t 


Make “ile for conductor stake, hatchet 
stake, square head stake—large ‘stock 
shears, large and small raising hammer, 
Stone’s stove pipe folder, wood roofing 
folder—20 in. tin folder. No reasonable 
offer refused. We want a 30 in. tin fold- 
er. Address C-55, care THE AMERICAN 
ARTISAN, 69 Dearborn S8t., Chicago. 4-8t 


Wanted—Second- me drop press, size 
about 18 or 20 in. Aalress C-60, 
care THE AMERICAN’ ARTIOAN, 69 


























Dearborn S8t., Chicago. 4+3t 

Wanted—Set of tinners’ a Send 
list of tools and prices to H. F. Dallman, 
Clinton, Wis. 2-3t 








HELP WANTED. 


Wanted—First-class foreman for new 





range factory. Address, stating e- 
rience and gt a —_ ted. Give refer- 
ences. C-57 f THE AMERI 


CAN 
ARTISAN, 69 Dearbore St. Chicago, 4-1t 





Wanted—Men accustomed to air tight 
sheet iron stove work. State experience. 


Sagat AMI, baton 
Chieago. = 4-it 


Wanted—A good tinner. Correspond- 
ence with a good tinner to rent a new 
work shop 20x50, partly equ ign with 
tinners’ tools. Man to do job work in 
shop and work for fair wages in large 
reaper works when not employed in shop. 
Rent of shop $5 per mont Address 
Channey, 8S. W. corner Nelson and Mid- 
dle St., Springfield, Ohio. 4-3t 

Wanted—First-class tinsmith who un- 
derstands plumbing. Must be a sober re- 
liable man. Steady work the year around. 
Address, gad wages, H. G. Lewis, 
Portage, Wis. 4-3t 


Wanted—At once, first-class’ tinner 
and plumber. Must be sober. Address 
C-61, care THE AMERICAN ARTISAN, 
69 Dearborn St., Chicago, 4-3t 


Wanted—Good “all around tinner and 
furnace man, one that understands 
lumbing and hot water heating. Wages 
818.00 per week all the year ——, no 
boozer wanted. Address C-66, HE 
AMERICAN ARTISAN, 69 Dearborn St., 
Chicago. 4-1t 








WANTED 


Experienced stove¥salesman who 
can control stove® jbusiness in 
Minnesota and South} Dakota. 


CULTER & PROCTOR STOVE 
CO., Peoria Illinois 411 


WANTED 


Position in hardware store as clerk or 
manager. Twenty years experience, also 
understand furnace work and ordinary 
plumbing. Married; nothing but steady 
position considered. Address “B-53, 
care of THE AMERICAN ARTISAN, 
69 Dearborn Street, Chicago. 4-1t 








Wanted—A good reliable man to take 
charge of new tin shop. place to 
work. St lob the Mentive oar. Ad- 
dress Paul haley, Oxford, O. 3-3t 


Wanted—Firet class Tinemith. Must 

erstand how to do Hot-water Heatin, 
aad plumbing. No boozer wanted. 

y.- Steady work. Address A. W. 

uhn, South Milwaukee, Wis. 3-4t 


- SITUATIONS WANTED. 








WANTED 


I can pay the highest market prices F. 
O. B. your city, for all kinds of old met- 
als, such as copper, brass, zinc, lead, 
babbitt, skinnings, etc. Drop a line and 
I will be glad to name my best prices. 

H. KANDER, Bowling Green, Ohio. 


3-ufn 
pete 








Wanted—Situation as tinner by a young 
single man. Have had three years’ ex- 
perience. Can do -hot air heating, also 
some steam and hot water heating, a lit- 
tle plumbing. Would prefer a _ place 
where furnace work is done. Ad- 
dress C-61, care of THE AMERICAN 
ARTISAN, 69 Dearborn St., Chicago. 








Situation Wanted—By a practical all 
Sr gg one tinner with 15 years’ experience 
trade. I can also do ordinary plumb- 
ing work such as installing closets, bath 
tubs and lavoratory, ete. Also furnaces. 
Best of references furnished as to abil- 
ity, honesty, etc. Situation in town pre- 
ferred. Address Box 77, Wel Iman, a 


“Wanted—Position as bookkeepe: r and 
clerk in hardware store. Just completed 
course in bookkeeping. Four years’ ex- 
ee gg in hardware. Sn B A> 

rred. Address C-56, 
AMERICAN ARTISAN, 69 gt Se, bet 
Chicago. 1t 








Wanted— -Position selling hardware on 
road on salary basis. Two years’ expe- 
rience as retail clerk. Three years in of- 
fice of manAtactEring. company. will 
furnish peterences ddress -64, care 
THE AMERICA ARTISAN, 69 Dear- 
born St., thicken, 4-1t 


Wanted—Position as _ traveli sales- 

a &, ©. crackerjack, all-aroun stove 

years. | with gt He AMER Ad- 

ress Crackerjack, care T CAN 

ORTISAN, 69 Dearborn St., on 
-u 


SPECIAL NOTICES. 
FOR SALE. 


One complete outfit for making drip pans, in- 
cluding presses, punches and dies, for every size 
pan. Comparatively new—used only three months. 
Could be used to advantage in connection with 
any tin shop or sheet metal working plant. Will 
be sold at once, Write Alabama Metal Roofing 
Co., 314 Woodward Blidg., Birmingham, Ala. 4-2t 


WANTED 


First-Class Foreman to take charge of 

















press room in a steel ceiling department. 
Address ‘‘B-49,”’ care of THz AMERICAN 
ARTISAN, 69 Dearborn St., Chicago. 3-3 


MANUFACTURERS 


Wishing Pacific Coast representa- 
tive can arrange with live, wide- 
awake man. I wish only a few lines 
of desirable specialties handled by 
stove and hardware dealers; shall 
make headquarters in Portland, 
Oregon. Address “‘Coast,” care of 
THE AMERICAN ARTISAN, 








Chicago. 


ONCE IN A LIFERTIME 


I have for Green. ni we ied inarons | in a 
fepeing nes and Retail Hardware business. Estab- 
in at. ny ote an - a growing little 
aty.8 tala * er blood. Thi and — be a 
that seldow is offered ets will take from $17,000 
to $22,000. dress ‘‘B-46,"" care of 
THE AMERICAN yy etr® Dearborn m St. 
Chicago. 


FOR SALE 


USED MACHINERY—One lot 
shears 3’ to 8’ in length, both hand 
and power. One lot light and heavy 
sheet iron rolls. Also lever punches 
and shears. BERTSCH & CO., 
Cambridge, Ind. 25-u. f. n. 


WANTED _ 


Side Line: Salesman calling on heating 
trade regularly, to sell registers—commis 
sion basis. State terri covered, and 
how often; can make con tial or secret 
arrangements with good men. Address, 
SALES MANAGER, 2488 W. 27th St., 


Cleveland, Ohio’ %-u. f. n. 


FOR SALE 


Small pieces black and gal- 
vanized sheets, less than 24 
inches square, quality A-1, 
will cut to suit customers. 
In inquiring, mention gauges 
and smallest available sizes. 


THE BERGER MFG. CO., 
Canton, Ohio 4-18 


FOR SALE 


Stock, patterns, and good-will of 
the well-known Phcenix Hot-Air 
Furnace. Original, durable, eco- 
nomical and simple; a favorite in 
growing demand. A fine business 
opportunity for a stirring business 
man. Sold to close up the estate 
of the late owner. Address 
PHCENIX IRON WORKS, Utica, 

















N. Y. 20-48 
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Notice Sliding Sleeve Damper. Patented. 


is a shorter and surer way 
of spelling— 


‘The Best “’ ntilator Made 


Let us send you our 64«page catalogue, which ex- 
plains fully why the Burt has a greater pull than any other 
ventilator; why it is absolutely storm proof; why the light is 
never obstructed; why the damper never collects dust, and why 
it always stays where it is set, requiring no attention whatever. 


Glass or metal tops, as preferred. Address 
The Burt Mfg. Co., 650 Main St., Akron, Ohio. 


Largest Manufacturers of Oil Filters and Exhaust Heads in the World. 


Spelling Reform— 


The sliding sleeve damper (patented) used exclusively 
in the Burt Ventilator has been the cause of a spelling 
reform in a good many engineering and supply depart- 
ments. They used to write 
requisitions, but now the rule everywhere is 


66 B-ue=r=t 99 


because the big firms have found by experience that that 





Notice Sliding Sleeve Damper. Patented. 


“‘y-e-n-t-i-l-a-t-o-r’’ in their 











Pattern Making 


What scientific training is to the 
Athlete, Study is to the Success- 
ful Mechanic. You would not 
expect to win an athletic contest 
if you did not train. Is it any 
more reasonable to expect to ob- 
tain a business success if you 
make no preparation ? 

Gray’s (25) Months’ Course 

in Sheet Metal Pattern 

Making will prepare you 


for anything in the sheet 
metal line. 


Write for circulars, giving 
full information, to 


G. L. GRAY, New York 





1028 Jackson Avenue 











SPECIAL NOTICES. 


WANTED 


Six traveling salesmen, main or side 
line, to sell the Meteor Triad heaters and 
furnaces to the trade. Good positions to 
the right parties. F. W. Menkey, Pres. 
The “M” Mfg. Co., Watertown, Wis. 3-3 


WANTED 


An experienced salesman for Wiscon- 
sin, Minnesota and Illinois trade. A 
large line. A live man for a live line is 
what we desire. Address “B-52,’’ care 
of THE AMERICAN ARTISAN, 69 
Dearborn St., Chicago. 3-1t 


TO EXCHANGE 


Good 640 acre farm in Wilkin County, 
Minn. 468 acres in Dunn County, Wis., 2 
sets of improvements. Want stock of 
mercnandise, with or without buildings. 
Address ‘‘B-51"’ care of THE AMERICAN 
ARTISAN, 69 Dearborn St., Chicago. 3-4t 











Stock Wanted 


Have good farm in Iowa, Illinois or Miane- 
sota to exchange for stock of hardware or hard- 
ware and implements. Give amount of stock 
and full discription Might take building or 
residence. Address ‘B-48", care of THE 
AMERICAN ARTISAN, 68 Dearborn Street, 
Chicago. Ht 


Metal Salesman. 


Familiar with the best tinplate and 
sheet metal trade of the country, par- 
ticularly the northwest, desires to make 
achange; has had considerable office 
experience, and has charge of sales and 
publicity department. Do not care to 
travel continually. Address, ‘‘Compe- 
tent,” care of THE AMERICAN 
ARTISAN, 69 Dearborn Street, Chica- 
go. 4-ufn 











Build Your Own Boat from my Paper Patterns and Drawings 





H. F. THOMPSON, S09 EAST MAIN STREET, DECORAH, IOWA 


PRICES FROM $1.50 UP. 


Galvanized Stee! Launches, 
Canoes, Pleasure and Hunt- 
ing Boats are light, safe, dur-] 
able and easily made. Any 
» tinner can build them. No 

special tools required. Write! 
for circular and information. { 

















WANTED. 


Salesman calling on the heating and 
hardware trade to sell as side lines a prac- 
tical specialty. Liberal commission. Ad- 
dress “‘B-35,"’ care of THE AMERICAN 


ARTISAN, 69 Dearborn St., Chicago. 
22-ufn 








Ticonderoga Flake Pad SERED reduces friction 
losses in cylinders, bearings, and at all friction points. 


Get sample 18-C. 


J Dixen Crueible Ce., Jersey City, N.J. J 
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|| ss MR. HARDWARE DEALER: 


IT WILL PAY YOU]. 


To devote a few hours spare time in 


Trimming Your Window } 
For 


THE AMERICAN ARTISAN 
Window Display Competition 


a One Hundred Dollars in Gold 
$50.00 in Gold for photograph 
$50.00 and description of Best Window 


Display of Hardware. 





a 
. ees ee, Cl ltiéih 


, & 
3 
e ( 
| $25.00 in Gold for photograph 
4 25 00 and description second in ex- 
a - cellence. 
ps ty f $15.00 in Gold for photograph 
eit | [5 (0 and description third in ex- 
i at cellence. 
“hh $10.00 in Gold for photograph r 
| 10 (00 and description fourth in ex- 
° cellence. 


The photographs may be sent by mail or express, charges prepaid, and must reach 
this office not later than noon, February 28, 1907. Address all photographs to { 


THE AMERICAN ARTISAN PRIZE COMPETITION 


69 DEARBORN STREET, CHICAGO, ILL. 


CONDITIONS—Each photograph must be signed by a fictitious name or device, and the same 
name or device must be put upon a sealed envelope, containing the real name and address 
of the contestant. This envelope is to be enclosed with the photograph. 


AWARD OF PRIZES—The Competition Committee, one of whom will be a practical window 
trimming man and one a practical hardware man, will pass upon all photographs 
and descriptions received within the prescribed time and will decide between the con- 
testants, 


THE AMERICAN ARTISAN reserves the right to petitich all photographs and descriptions of 
same submitted in this competition. 


WE Stabe 


VES ie SB RR a 
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YANKEE DAMPERS and CLIP (All Steel) 4 
M 
i 
L 
¢ = TINNED cae E 

SMOKE PIPE SIZES Easiest to Get In or Out 
ee Best & Cheapest Damper Made| F 

HOT AIR PIPE SIZES 

6 inch to 15 inch GET OUR PRICES R 
The S. M. Howes Co.|= 
40, 42, 44, 46 Union Street, BOSTON E 





STOVE Repairs 





nde Manufacturers’ 
“Ba 2 | Stove Repair. Co. 
plies, cast- 
and fepairs—promptest shipments, etc. Address, ff | 517-539 Diversey Boul., CHICAGO 


8516-318 North North Third St. St. Louis, Mo. 





| 


| Prompt Shipments. Give Us a T 


Ohe**ALASKA”’ 


never heats. The best constructed and most ornamental 
STOVE TRIMMINGS 


and accessories 
yet produced. 















“ALASKA”—the name tells the story. 
MANUFACTURED ONLY BY 


Ghe Troy Nickel Works 


ALBANY ~ JOHN E.GAITLEY, Prop. NEW YoRK ™@= 


LOW VOLTAGE GENERATORS 


elem al -Tendge)elrchelal-e 


Rheostats. Voltmeters and Electrical Instruments. 
Complete Outfits for Electro- Salvanzing 





Cime—Che Cruest Test of Merit 


Bolis, Nuts, Sc , Locks, Staples, Chains and Small Hz 


Complete Nickel-Platin Plan nts Furnist ed 


Polishing Supplies of All Kinds 


THE HANSON & VAN WINKLE CO. 

















To have been first proves antiquity, ESTABLISHED (820 
epeinse we Seaie eaanines tos 2149-221 Market Street Branch: 

e have in foun supplies for Newar “t ae } . i, U 
32 years. Anything a stove foundry- winded Bante U.S. A ¢ Chicago, | 
man might wish for. 

TELL US YOUR NEEDS. 
° , Write: Please take our aieartionnent out of your paper for 7-foot Rob- 
Cincinnati Chicago ? Pittsburg .  imsonm Cornice. Brake, Weare getting too many answers. 




















Lamers 


- eee 
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i NONE BEATS THE 


UNCLE SAM DAMPER EPATIERNS 


It is light, easily adjustable and enduring. First-class in wood and Iron. 
The plate is stamped from best nickled steel and is corru- Vedder Pattern Works, Troy, N.Y. 
if { gated to prevent warping. The stem consists of forged Established 1835 
ay steel sharply pointed, notched to engage edge of plate, 


and is held absolutely in place 
Nothing better on the market. Send for free samp 


Sayre Stamping Co. Sayre, Pa. te rE a 





























“ACM E ” 
- | - W core S LOVE Neca 
/ . a Pattern 
: rn : Works pemor. 
| SYANS STAUEISS, SAREATING ©° || Tener 





uh From THEODORE KELLER, West Hoboken, N. J. 
oo Enclosed please find $2.00 for your most welcome weekly, THE AMERICAN FORALL KINDS OF STOVE PATTERNS 
i ARTISAN. Whenever I get into an intelligent conversation, I can never praise @) U | N am | L L : 


it enough. Kindly send me the Tinsmith's Pattern Manual, and if it is as good 
as the last one I shall have a pair of good books. 


PLAT 2b 


(rraDe Mann) 


PROCESSES 


for Plating without. Electrictity 
by simply rubbing on 











= Be == £ a 
Bee ot VASES Sis, 





we Emote eds tates poe 


NON-POISONOUS, 
INODOROUS 
AND STAINLESS 





Retails, 25c a Box 





.~ / Samples of Full-Size Boxes Free on Request 


G. L. STEINREICH @. CO., Inc. 


190-196. West Broadway, NEW YORK 


a wn ie sul ~ + Pex arastadile tettnde 
ESS) CR, ee a EE. 





























-_ 









THE .AMERICAN ARTISAN AND HARDWARE RECORD 


AGATE ; 


~NICKEL- STEEL @ 


WARE 


Is absolutely free from poisonous substance, is made by careful, experienced men, by a company founded in 

1850. “The first enameled ware and blue and white ware made in this country was made in our mills. We 

know how to make enameled ware safe and durable. We make it safe and durable because we are proud 
of the trade mark. Look for the 
blue label. 
























roy, N.Y. 








se agen, 


aa | Lalance & 
J? Grosjean 


Mfg. Co. 


CHICAGO, NEW YORK BOSTON 


TR OY Ne eR ee 
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S ——S We are breaking all records in sales of Meat and Food 
< - Choppers. If you are not selling more s 
a4 ok 

ae ENTERPRISE | 
E Meat and Food Choppers & 
AS q 
s than ever before there is something wrong. < 
a Write us for “‘ginger” (live advertising matter), to start business bubbling your way. or 
y People are afraid now of packing house products. They want to chop their own meats. ay, 
yy They are buying Meat Choppers from the dealers who are pushing them. Get in lire! vy 
f= THE ENTERPRISE MFG. CO: OF PA. PHILADELPHIA,V.S.A. & 

>. 3 NEW YORK BRANCH, 10 Warren St. SAN FRANCISCO BRANCH, 438 Market St. 3 

~ 
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The LISK Sanitary 


Self-Basting Enamel Roaster 























Is the most wonderful cooking utensil and the best 
and most profitable seller ever placed upon the market. 


ma @, An extensive advertising campaign, embracing the 
| use of all the best magazines read by over five million 
oe people, has awakened a wide public interest in the 
if | roaster. 





iM @, It is a guaranteed money-maker and labor saver. 

a | @, Seamless, sanitary, self-basting. 

if @, It is manufactured in four sizes from Lisk’s cele- 
ny | brated Imperial gray enamel steel ware and is uncon- 

ditionally guaranteed. 

@, If you do not handle it, send for booklet and prices. 





rr 


THE LISK MFG. CO., Ltd 


Canandaigua, N. Y. 












Seat - 
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This Is One of the 


Flat Crimp 
Conductor 


Elbows 


( PATENTED ) 


Watch for another one next week. The ““Dieck- 
mann”’ is the only conductor elbow made of one 
piece of metal. I make 1,225 varieties, in all 
styles and angles. 


FERDINAND DIECKMANN — 


Station B : : : CINCINNATI, OHIO 


HEAVIEST GAUGE ELBOW 
ON MARKET 































We Are After Your Business on Galvanized Coal Hods, 
Wash Tubs—Water Pails—Fire Pails— Well Buckets,— Etc. 


ALL OF THEM THE WHEELING BRAND. 





Patent Self 
Dipping Well 
Bucket 


We Galvanize 
Ghe 
WHEELING 
WARE 
After it is Made 








Fills Itself 
When it Strikes 
the Water 










Wheeling Coal Hods 


Wheeling Corrugating Co., io'wons: Wheeling, W. Va. 
SOLICIT YOUR ORDERS 


Branch Offices and Warehouses: 


NEW YORK CITY - - - - 47-51 Cliff Street 7__ 
CHICAGO - - - - 23-27 North Clinton Street \ a = 
ST.LOVIS - - 112, 114, 116 South Eighth Street 
PHILADELPHIA - - 402, 404, 406 Race Street 





BOSTON, MASS. - - 132 and 134 Pearl Street 
CHATTANOOGA. TENN. - - - - King Street 





QUICK SHIPMENTS 


Large Stocks of all our Products are Carried 
at the Factory and in all the Warehouses 
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100 
Tinners’ Patterns 


THE AMERICAN ARTISAN FULL SIZE PATTERNS 


~ Comprise patterns for a full line of tinware, in numerous sizes, square and round elbows, cut-offs, ete. These full-size 
Qattterns, numbering upward 300, are printed on manilla paper, from which they are readily transferred to heavy sheets and 


pet out ready for use. The list contains the following patterns : 





Tea Steeper 

Two-pint Tea Pot 

Three-pint Tea Pot 

Four-pint Tea Pot 

Five-pint Tea Pot 

One-quart Coffee Pot 

Two-quart Coffee Pot 
Three-quart Coffee Pot 
Four-quart Coffee Pot 

Five-quart Coffee Pot 

No. 1 Coffee Boiler. 

‘No. 2 Coffee Boiler 

No. 3 Coffee Boiler 

Lamp Filler 

One-pint Dipper 

One-quart Dipper 

Two-quart Dipper 

Four-quart Flaring Pail 
Six-quart Flaring Pail 
Kight-quart Flaring Pail 
Ten-quart Flaring Pail ’ 
Twelve-quart Flaring Pail 
Fourteen-quart Flaring Pail 
Ten-quart Dish Pan 

Twelve-quart Dish Pan 
Fourteen-quart Dish Pan 
Sixteen-quart Dish Pan 

Dinner Bucket 

Five-inch T-Joint 

Six-inch T-Joint 

Eave Trough Mitre Joint 

“Snap” 2-inch Conductor Elbow 
Cullender 

Two-inch Square Elbow 
Two-and-a-half-inch Square Elbow 
Three-and-a-half-inch Square Elbow 
Four-and-a-half-inch Square Elbow 
Five-and-a-half-inch Square Elbow 
Six-awti-a-half-inch Square Elbow 
Seven-and-a-half-inch Square Elbow 
One-pint Funnel 

Two-pint Funnel 

Three-pint Funnel 

Four-pint Funnel 

Small Milk Strainer 

Large Milk Strainer 

Ten-quart Milk Pail Breast 


Fourteen-quart Milk Pail. Breast 
Two-inch Four-piece Round Elbow 
Three-inch Four-Piece Round Elbow 
Four-inch Four-Piece Round Elbow 
Five-inch Four-Piece Round Elbow 
Five-and-a-half-inch Round Elbow 
Six-and-a-half-inch Round Elbow 
Seven-and-a-half-inch Round Elbow 
Small Grocers’ Scoop 

Medium Grocers’ Scoop 

Large Grocers’ Scoop 

Apple Corer 

Oval Foot Bath 

Oval Pudding Pan 

Half-gallon Can Breast 

One-gallon Can Breast 

Two-gallon Can Breast 
Three-gallon Can Breast 

Half-pint Measure 

One-pint Measure 

One-quart Measure 

Half-gallon Measure 

One-pint Basin 

Two-pint Basin 

Three-pint Basin 

Four-pint Pan 

Six-quart Pan 

Ten-quart Pap 

Small Cake Pan 

Medium Cake Pan 

Large Cake Pan 

Small Wash Basin 

Large Wash Basin 

Sprinkler Breast 

Four-gallon Churn 

Five-gallon Churn 

Small Dust Pan 

Large Dust Pan 

Five Sizes Funnel Patterns 

Oval Dinner Bucket 

Rain Water Cut-off 

No, 7 Boiler Cewer 

No. 8 Boiler Cover 

No. 9 Boiler Cover 

No. 7 Boiler Bottoms 

No. 8 Boiler Bottoms 

No. 9 Boiler Bottoms 





THE AMERICAN ARTISAN full size aes tae are a great convenience, and in no other way ean they be obtained 


@ so small acost. Price, sent postpaid for the 


FULL SE’T OF 100 PATTERNS $1.00. 


DANIEL STERN, 


69 Dearborn Street, 
CHICAGO, ILL. 
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STAR BRAND iS idea 
es ee 
co PI 


per 
Cold rolled Opper, not 
pot hed 
All stock sizes of above. either 
' : ' 
k ca 


TINNED OR 
& COPPER COMPANY hand in 


NEW Y RK 37-43 PARK ST. 


STOCK SHEET SHOWING FULL ASSORTMENT ON HAND. SENT ON REQUEST. 


BAR-KEEPERS 
FRIEND 


Price 25¢ per Ib. 


Highest Award :— 
nap 4 World's 


Let us send you a 
FREE SAMPLE 
GEO. WM. HOFFMAN 
296 E. Washington St. 
IXDIANAPOLIS, - IND. 


For Sale by 
Jobbing Trade 


ELEVATORS 


IMPROVED QUICK AND EASY 
RISING STEAM, ELECTRIC 
AND HAND POWER 


SEND FOR CIRCULARS 
KIMBALL | BROS. | co. 


39 Vincent St. Cl 





































H. DALLMAN, Clinton, Wis., writes: 


**THE AMERICAN ARTISAN is the 
very best Pape: published of its kina, 
and I would not be without it."”” 








GAS WELDING APPARATUS 


Specially Adapted for 


SHEET METAL WORK 





The Vollkommer-Reich Company 
Empire Building PITTSBURG, PA. 




















SIX STANDARD PRODUCTS 


USED BY ALL THE LEADING STOVE AND 
RANGE MANUFACTURERS: 


_ W. Dewees Wood Company's Patent Planished Iron. 


Wood's Cleaned Refined Smooth Finish. 
Hammered Polished Steel. 
Wood's Oak Stove Body. 
Wellsville Polished 
Range Steel. 


MANUFACTURED BY 


AMERICAN 
SHEET & TIN PLATE 
COMPANY 


FRICK BUILDING PITTSBURGH, PA. 











Low price. 





The perfect Steel Sheet. 


IPARKERSBURG BLUE 


High quality. 
Send for samples. 








The Parkersburg Iron and Steel Company 


PARKERSBURG, W. VA. 
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' Perfection in Metal Ceilings 
THE GOODS MANUFACTURED BY 


| 1 FRIEDLEY-VOSHARDT. CO. 


4) ARE IN A CLASS BY THEMSELVES 
t i WRITE TO-DAY FOR CATALOGUE AND. PRICES 


194-204 Mather Street, = CHICAGO, ILL. 


The W. J. Burton Co. 
ldap her ad ta haath tis) Dent Te 


















Manufacturers of 


Lock Joint Metal Ceiling : daaplenasfinges Seo 


oe 


Made either stationary, 





pivoted or sliding sash. 





The advantage of having 
a ‘‘dust-proof” ceiling makes 
the Lock-Joint worth twice 
as much as the Lap-Joint, 
but it doesn’t cost twice as 


Architectural Sheet Metal Work 
of All Kinds 


| in Ornamental and Fireproof Construc- 
| tion. Write for illustrated catalogue. 
| 





CUT THIS OUT 


| f i * much. ¥ 
iT The slight difference in x oem 
; x the cost of the material is The American Artisan and 
: more than saved in the cost Mf Hardware Record 
; * of erecting. % 69 Dearborn Street, CHICAGO 


“ery? Please send us Tue AMERICAN &. 
Send Ke or Catalog ‘D ARTISAN each week for three months... 


~At the end of that time we will remit 
Two Dollars for one year’s ays 











tion, or 50 ceats in case we 
to discontinue. 
NAME 


S$. Keighley Metal Geiling & Mfg. Co. 


PITTSBURCH, PA. 





New York, N. Y. Boston, Mass. Washington, D. C. Baltimore, Md. 


ee Ee EE eS sit js 


STATE 


ADDRESS 





























BLACK AND GALVANIZED SHEETS, ROOFINCS, 
SIDINGS, BEADED SHEETS, CORRUGATED SHEETS: 





BERGER’S 
CLASSIK STEEL 


CEILINGS 
ELEVEN STYLES—500 PATTERNS 
Most Easily Sold 
MOST CHEAPLY PUT UP 
WRITE FOR EXCLUSIVE AGENCY 


THE Bercer Merc. Co. 


CANTON, OHIO 


NEW YORK BOSTON 
PHILADELPHIA SAN FRANCISCO ST LOUIS 





















EAVES TROUGHS. CONDUCTOR PIPE, 
STAR-SPANGLED TIN, (25 YEAR GUARANTEE.) 
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THE REEVES MANUFACTURING COMPANY 


CANAL DOVER, OFRIIO 
Manufacturers ofp CORRUGATED, PLAIN ROUND and SQUARE CONDUCTOR PIPE 






LAP AND SLIP JOINT EAVES TROUGH, 
CONDUCTOR ELBOWS AND SHOES, CUT-OFFS, MITRES, DOVER WIRE HANGERS, 
CORRUGATED AND ALL OTHER STYLES OF ROOFING AND SIDING, 
DOVER NESTED STOVE PIPE AND DOVER ELBOWS 


QUICK SHIPMENTS! SUPERIOR GOODS! LOWEST PRICES! 








ON TOP! That's Where The NILES Is! 


On top of the heap. The high grade of Niles Cor- 
rugated Roofings and Sidings is the result of having 
our own sheet mills and galvanizing plant. We carry 
an immense stock of both Black and Galvanized 
Sheet Iron or Steel. 


Prompt Attention to all Inquiries. 
Our Long Suits Instant Shipment of all Orders. 














Write for our Catalog “D” 


THE NILES CORRUGATING CO., Niles, Ohio 


CONDUCTORS 





PLECKER’S CORRUGATED EXPANDING 


Made of Gsivanized Iron in Ten-Foot Lengths without a Cress Seam. Will net bur-t when full of lee. 





CLARK, QUIEN & MORSE, Peoria, Iii. 





| Every Day Should Be 
| “Moving Day” 


| to the Manufacturer who is not entirely 
satisfied with the present location of his 
factory. Mr. Manufacturer, if you are in 
| that class, we would advise you to consider 

locating at either of two small cities in 
| Illinois along the 


Thou Shalt Not Steal! | 


And yet this seams to be an age of 
STEAL and STEEL ; we also have 
done some STEELING and now have 
this No, 10 FURNACE TANK drawn 
out of one piece of No, 21 STEEL 
and then galvanized; which makes it 
strong and lasting. 


Noiseless No Odor No Smoke | Rock Island- Frisco Lines 


More Heat with Less Fuel 
Greatest Range of Heating One of these places has a population of 
3-12 Ib. Coppers Indoors or on a Roof 3,000, cheap fuel, good labor conditions, 


: , 83 W. Lake Street and will give a bonus of $20,000.00 for a 
Geo. W. Diener M Pg. Co. CHICAGO _ bona fide large manufacturing proposition. 





| 
| The other is a smaller town with equally as 








| good manufacturing conditions, and will 
subscribe $25,000.00 to the capital stock of 
OK oe Sak os Fak oe FGk os TON os 1G oe 1G oe Fat os Gt oe Wat oe It oe iat oe Gt oe aes | a Good'’ factory. Give full data when 


; P) | writing. These are merely samples of 
be «6 W. F. GUENTHER & SONS, Owensboro, Ky., write: ‘Q, | many other excellent openings for factories. 
NF) a so ri 

é ““We feel that we cannot get along without THE . Be argh aryl “ot mrenaggl — 
3 AMERICAN ARTISANand HARDWARE @ | Plication. 

+ ” a | M. SCHULER, Industrial Commissioner, 

¢ RECORD. ¢ Rock Island-Frisco Lines, 


EE 9 9 E99 EDS FRISCO BUILDING. ST. LOUIS, MO. 
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L- CEILINGS 


BLUED*"= POLISHED 
STOVE PIPE IRON, 
,STEEL ROOFING & SIDING ETc: 


EAVESTROUGAL, 
CONDUCTOR PIPE. 





CO} |THE LAW SAYS: 


“FOOD MUST BE PURE” 
and the people demand 
Cooking Utensils that do 
not warp, scorch, burn or 
spoil that food: It means 
big business if you handle 





“NEVER- BREAK” 


Steel Spiders, Grid- 
dles and Kettles, 
advertised in the popular 
Magazines. 


The Genuine branded **‘ NEVER-BREAK.” 
* Imitations fool the foolish.” 


THE AVERY STAMPING CO. 
Cleveland, Ohio 


BXCLUSIVE MANUFACTURERS 





nee 


METAL 


SHINGLES 


More Business and 
Better Pay 


falls to the lot of the tinner who isin 
a position to lay Cortright Metal 
Shingles as well as a plain tin roof, 


Write us to-day and we'll tell you 
all about the proposition. 


CORTRIGHT METAL ROOFING CO. 


Philadelphia and Chicago 














La Grosse Steel Roofing and Gorrugating Co, 


LA CROSSE, WISCONSIN 


MANUFACTURERS OF 


EAVES TROUGH 
CONDUCTOR PIPE 

CUT OFFS 

MITRES, ENDS AND DROPS 


QUICK SHIPMENTS OUR SPECIALTY 


ROOFINGS AND SIDINGS 
STEEL CEILINGS 
CORNICES 

SKYLIGHTS 







SEND FOR CATALOGUE 
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F. 0. SCHOEDINGER 





Eaves Trough, 








Columbus, 0. 


LARGEST MANUFACTURER IN THE MIDDLE WEST OF 


Metal Roofing, 
Conduotor, Skylights, 
Elbows, ' Metal Siding, 
Hangers, Cornices, 
Ridge Roll, Metal Windows. 


‘BUY or TH E Sig MANUFACTURE F.’’ 











































YOUR PROFITS on a job of metal 
ceiling depend upon the time occupied in 
the erection. If the plates do not fit, and 
the alignment is bad, it means your profit 
will be small and you will present an un- 
satisfactory job to yourcustomer, Better 
be on the safe side and buy ‘‘Canton” 
Metal Ceilings, the profit sharing kind. 

Our book ‘‘Art in Metal Ceilings’ is 
yours. Write for it. 


The Canton Art Metal: Co. 


CANTON, OHIO 
NEW YORK BRANCH MINNEAPOLAS BRANCH 














Nu. 525 W. 23rd Street , Se No. 253 Second Ave., S. 
& 
— oN - 




























BALTIMORE 


their respective grades manufactured. 


No WASTERS of these Brands € 


Can be had at any price. mieten 


‘‘Merchant’s Old Method” 
‘‘Merchant’s Roofing” 


‘‘Merchant’s American Old Style”’ 
Genuine “‘Camaret’’ 
Genuine ‘‘Worcester”’ 


All made by the Palm Oil Process—Palm Oil 
used as a flux, not as a film, on the surface 
of the plate. 


Merchant & Evans Co. 


Successor to 


PHILADELPHIA 


newvork MERCHANT & CO., Inc. CHICAGO 
———— MANUPACTURERS ean DENVER 







These are the Best Roofing Plates of tet tet 
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Made trom Gaivanised Tin and Painted Tin 
STORM, RUST AND FIRE PRoor 


Do you want to increase your business? Turs 
18 YOUR OppoRTUNITY. Write for catalogue, 
samples and prices. 


National Sheet Phetal Rocking <o., 
| 


JERSEY JITY, N. J. 





ROOFINGE — 
SLATE | 


All Grades Manufactured and Sold by 
THE AULD & CONGER Co. 
CLEVELAND, O. 


ROOFERS’ SUPPLIES, TOOLS, 
LIGHTNING SLATE DRESSER . 


WE MINE OUR OWN SLATE 



























INTERCHANGEABLE 

LOCK-CORNER 

SHELF BOXES 
For the Hardware Trade. 


THE A. H. GREEN GO., 
97-10] Warren St., NEW YORK. 






































Freight charges are 

sometimes beavy 

charges. We carn 

Save you money. ' 
Weare large manw 

™ facturers - smali { 

profits, many sales. 


|S SYKES STEEL ROOFING Cm 
Chicago, Ill. and Niles, Osa, 
Mfrs. Steel Roofing, Corrage 
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It Pays 
To Sell 
*-Asbestocel” 





Tell a man you have a Heating System Covering that 
will save its cost in fuel many times over, and you will 
undoubtedly interest hin. Sell him “‘Asspestocev”’ and 


you may rest assured that your claim will be made good. 


“ASBESTOCEL”’ is fire-proof; durable, and unaffected;by 
expansion or contraction of pipes. The efficient service 
rendered by it will gain a customer’s good will and secure 
his permanent trade for you. 


Write Nearest Branch for Dealers’ Proposition. 
H. W. JOHNS-MANVILLE CO. 


Manufacturers of Asbestos and Magnesia Products, Asbestos Roofings, 
Packings, Electric Supplies, Etc. 
New York Boston Pittsburg Los Angeles Minneapolis 
Milwaukee Philadelphia Cleveland Seattle . New Orleans 
Chicago St. Louis - _. San Francisco Kansas City London 457 












INCLUDING 
Tinners’ and Roofers’ Tools, 
Shears, Punches, Presses and 
Dies, Can-Making Machinery 
MADE BY 





woe Ge Niagara Machine & Tool Works, 


Crimper 
and Beader 


BUFFALO, N. Y. 





Menufactured by AMERICAN LOCK NUT CO., O 





ee 


regon, Ill. 





Send for catalog and price list to-day. 














A 5 STAIRS a 


ey / sible LE “y 







FRENCH 
ORNAMENTAL STEEL RENAISSANCE 
CEILINGS COLONIAL — 


IN LATEST DESIGNS 








LOUIS XIV 
ROMANESQUE : 


MrwavkKee Artistic Metar CEILine Co. 
MILWAUKEE, Wisconsin, U.S.A. ud 














— TOOLS for SHEET METALS (1926 ts» = 99s. 
om 





Hottest On Earth. 
The No. 39 Bonanza Furnace 





‘} line. Our catalog will give you full partio- 
uwlars. Order through any jobber, or send 
us $4.50; we will ship direst. 


abe Renee Ase WORD... 














We were not surprised to find 
that more than twice as many 
No. 1 Fire Pots were sold in 


Quality Wins. 


Every day its rep- 
utation as being 
the best Fire Pot 
on earth is being 
demonstrated to 
the satisfaction of 
busy. up-to-date me- 
cnanics who have 
‘earned by actual ex- 
perience that they 
could not afford to 
use other makes if 
trey cost nothing. 
Jobbers sell at fac- 
. : tor rice or we 

—_ wil ship direct if 
No. | Fire Pot—$6.00 Net cash accompanies 


your order. 


CLAYTON & LAMBERT MFG. CO. 
DETROIT, MICH., U. S. A. 











The Dayton Swing 
Chimney Top 


The easiest 
turning chiminey 
top made. 

Guaranteed 
to work where 
others fail. 

All sizes 
from 4 to 
24 inches. 








Manufactured by 


The Kramer Bros. Fdry. Co, 
DAYTON, OHIO 
Largest Manafactarers of Swing Tops in the World 
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The top of a steel keg of 


IRONCLAD WHITE LEAD 


is good; the middle is good, and clear down to the last atom in the steel keg it is good. 
It is all good and the tight steel package keeps it good. Ask us, 


ENTERPRISE PAINT MFG. CO., Van Buren and Peoria Sts., Chicago, Ill. 





SPERRY’S SUGAR KETTLES 


Light, smooth, full measure and 
guaranteed perfect, Made from orig- 
inal patterns, Metal, the right kind 
in the right place. Ask your jobber 
for them or write us. 


D.R. SPERRY @ CO. *°rotnorns*” Batavia, Ill. 








TRUSTWORTHY 


A square deal to all and goods 
that have given satisfaction for 
nearly 40 years is the record that 
we standon. Our reputation 
asa reliable business house is 
behind our guarantees and every 
representation made. Our 
dealers know they will be made 
good, 


PITKIN’S BARN PAINT 


' Guaranteed to wear five years. 





We originated ready mixed Barn Paint. The many 
imitators which have sprung up are the best testimonials 
‘we know of to the real worth of the original. 

Send for details of the way we help our dealers 
make sales. It isa winner. 


GEO. W. PITKIN CO. 


Paint and Color Makers 
Established 1868 CHICAGO Originators of Barn Paint 


REDUCE 


YOUR FIRE 


HAZARD 


by using pnly those brands 
of lead which are packed in 
Steel Kegs. Steel Kegs are 
non- ibsorbent. No oil can 
seep through. Oil soaked 
floors and kegs are elimina- 
ted greatly reducing your 
fire hazard. 

Steel Kegs not only re- 
duce your fire hazard, but 
also your loss through caked 
lead, both before and after 
the keg has once been open- 
ed. There being no loss of 
oil the lead is always soft. 

Another place where you 
may save is in using the keg 
asapaint pot. The friction 
top reduces the loss of paint 
through skinningand drying 
when left over night or be- 
tween coats. The Steel 
Kegs are made by the 


AMERICAN CAN COMPANY 
NEW YORK CHICAGO SAN FRANCISCO 

















Amery, Wis., Nov. 12, 1906 
THE AMERICAN ARTISAN, 
Chicago. 

Dear Sirs: Kindly discontinue 
our advertisement in your paper 
announcing our shop and tools 
for rent, as WE HAVE HAD MORE 
APPLICATIONS THAN WE CAN 
ANSWER. 

(Signed ) 
Hay Bros. Hardware Co. 








































KL ee ae a 
















































THE AMERICAN ARTISAN AND HARDWARE RECORD 














Magic Pattern Rule | Will Lay Out Patterne 


for any size and angle of elbows in three minutes’ time. Can also be used as Straight-edge Rule, 
Circumference Rule and Trammel. Should be in every Tinshop. Will save its cost in a 
few weeks. Thousands are in use and every one giving excellent satisfaction. 


Price, complete in a nice wooden box with Chart, $4.00 net cash. 


LUFKIN RULE Co., —— Pith. SSocecaoein 
STRAP & T HINGES BUTT HINGES 









essed | ax Barn Door 
Steel Shelf)’ Hangers 
Brackets and Track 


Our Planished Steel STRAP and T HINGES are now all made on Automatic Machinery—Every one is as true as a Die, 
Our BUTTS are unequalled in Workmanship and Finish, All our Goods Guaranteed—BEST IN THE WORLD. 
(And they cost no more.) 


THE GRIFFIN MFG. CO., -_ Erie, Pa. 


THE IMPROVED ONE-PIECE MITER 
Yale Locks 


The need of locks may not be 8 
credit to civilization but a Yale 
lock is a credit to him who uses 
it and to him who sells it. 


The genuine Yale lock always 











This miter is made absolutely 
correct, true to shape, size, 
and bead, and the easiest con- 
necting slip joint. Will save 
your time and temper. In 
case your supply house can- 
not furnish them, send your 
order direct to the 


J. E. WHITACRE 
MANUFACTURING 
COMPANY 


ROCKF ORD, ILL, has the trade mark 


Manufacturers of Sheet Metal Specialties YALE ALE 
LOGAN’S SOLDERING on the cylinder as shown above, 
That name is a guarantee of 


quality in material and work- 


manship as well as of the latest 
ideas in lock construction. 


Hardware a tg — vee 
This Handle 1s made of Gas Pipe and the best hard wood; is neatly finished; will not heat in ioomides uieaue 
use, and will not break. The Irons can be instantly fastened or released by turn van The set screw. : 

EVERLASTING. TRY THEM. Wealso keep a large stock of the finest Bolde g Irons msde, 
Yale @ Towne Mfg. Co. 


9 Murray St.. New York 
> ithe agente sth: 
BERGER BROS. C Be mba bani PHILADELPHIA ooo 


Ghe “Matchless” Double-Acting | CRIMPING ROLL 
Floor Spring Hinge 


is what its name implies. 

Ball Bearinge insure ease of operation and 
abseace of friction and noisé. These hinges 
are simple and durable in construction and 
are made to fit any.door, be it Bank, 
Church, Vestibule or Pantry. 


Get complete catalogue and price list 
by addressing Dept. A. 
LAWSON MFG. Co. ae... 
40 Dearborn Street, Chicago. gut bucklfng the Crimping ot i pater i 
101 Reade Street, New York. } Sg Bonding Bi Rolls, 3% ise for —< r 














PATENT APPLIED FOR. 
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The Hardware Show 


At the Coliseum, Chicago, Ill. 





%> 


The Greatest Hardware Exhibition Ever Promoted 


February 15, 14 and 15 


10 A. M. to ll P. M. 


The Retail Hardware and Stove Merchants from neighboring 
States are invited to attend. 


Write to G. R. Lott, 1002 W. Lake St., Chicago, 
for passes admitting you to the show, FREE 


The Annual Meeting of the Illinois Retail Hardware Associa- 
tion will be held in the Annex during this period. 








WILKINSON GEROGK BROS. MFG. CO. 


FORCE-FEED 
OILER SHEET METAL ORNAMENTS 
AND STATUARY 


Is the Best oiler for all 
un-get-at-able places — 

Detail Work a Specialty Ask for Catalogue 
1227 Manchester Ave., ST. LOUIS, MO. 











anywhere. 

orees out any gravity 
oil, light or heavy, in any 
position in the coldest 
weather. Its spout can- 
not clog. Made of best 
cold rolled steel and will 
withstand the hardest 


weas. . 
Reduces 


meta || 100 Tinnerss’ 


as it puts oil 


| 















just where 
wanted. 


a fe P atterns Complete for 


easily repaired 
deer tae SBR ay we $1 OO 
Witkinson Manufacturin os . 


Co. 
et ar neu Sent Postpaid on Receipt of Price, 

















THE MORGAN. MFG. CO, 


MANUFACTURERS OF 


AXE, PICK, SLEDGE HAMMER AND DANIEL STERN, 
HATCHET HANDLES, ETC. 69 Dearborn Steet, = ~:~ + CHICAGO. 

















WYACONDA, - mo. 
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“UNIVERSAL” 
SCREEN DOOR CATCH 


Made entirely of Stamped Wrought Steel 
EASILY PUT ON 


¢ requiring no mortising or cut- 
ting for either lock or striker. 


F SOLD BY LEADING JOBBERS 


Manufactured only by 


THE PECK, STOW & WILCOX CO. 
Cleveland, Ohio, U.S. A. 


If your Jobber cannot supply, 
write us, for list of mear by job- 
bers having stock on hand. 


Lowest Priced Locking Screen 





Door Catch on the Market. 


Holds door 


firmly shut 
when 
closed. 


cs 
3A 01. 
ae rT a) 
a, alt AAT ay 
|| [SHOWS CATCH AS APPLIEDTODOOR 
ERM AZ Pe DS ob ala i 
| f | tibiae 2 
t 


> 
‘ ‘ , 
catch. | 





inside. 











Patent "Copper Tube 
Lightning Rods 


a 


(PATENTED APRIL 30, 1905) 


With Automatic Water Supply. 


The ground 
rod is the 
most impor- 
tant part of 
the rod. 
Sometimes 
the ground 
is perfectly 
# dry, and the 
» deeper, the 
harder the 
ground is in 
_ some locali- 
ties. By our 
invention 
you can be 
sure of two 
feet or more 
. of water all 
the time in 
* the rod and 
' moist earth 
around the 
point in the 
und. . It 
y ismadeof 5g 
* inch pure 
} copper tube. 
y We want to 
furnish it to 
@ respon- 
sible dealer 
4 in every 
4 town or city 
in the Uni- 
ted States. 


We manufac 
ture Weather 





out lightning 
rods. 





Write for Catalogue 


Ghe 
Security Lightning Rod C0. 


40 Pages Free 






A POINTED TALE 


RED DEVIL WATER MOTOR. 







Divine’s Genuine Red Devil Water Motor 


Is Guaranteed to 
Wash Bottles Run Cooling Fan 
Polish Silverware Sharpen Cutlery 
Run Sewing Machines Run Coffee Mill 
And Many Other Uses 















It is the most useful article in the world. Guaran- 
teed to be better in every way than any other Faucet 
Water Motor, and that it 1 accomplish the duties 
for which it is intended. 

PRICE:—Including Emery, Polishing and Pulley 
Wheels, Faucet Connection and Cake Silver Polish, 
$1.00; or $3.50 and this “Ad” will get one mvutor com- 
lete. Bottle Washing Attachment, 80.50. Write for 
ree booklet and trade discvuunis. 


Divine Water Motor Co., 108-110 Duane St.. New York 


Our References: R. G. Dun, Bradstreet and the 
Oriental National Bank of New York City 



















We have a Hardware Delivery Wagon 
that you can Depend Upon. 


Body 20 in. from the ground; full 
width; regular heighth wheels, ard 
yet will turn short. 


Easy to Load 
and Unload. 


Durability guaranteed. 

Complete catalogue on request. 

Mention this paper and address ia 
ull. 














SYCAMORE WAGON WORKS 
109 Edwards Street SYCAMORE, ILL. 
INSIST ON The “Excelsior Carpet Stretcher and 
BEST KNOWN, Tack Hammer Combined” 


BEST SELLING, Excels all others asa Time, Labor and temper saver. Light, 
BEST CARPET "Strong, Easily Operated. Folds Compactly, each in a neat 
box and WARRANTED. Stretches and holds firmly 16 


STRETCHER. 


inches of carpet each time set. Can be locked in 
any position and instantly released for new setting 
without “backing up’’ Tooth Bar. NOT SOLD 
to Catalog Houses. Your Jobber has them. Ask 
him for the “Excelsior” and accept no other 
“just as good.’’ Made only by 


Richard W. Montross, alien, Mich. 





HENRY CHAFFEE, AMBRIA, IND., WRITES: 


“Please take my ad. out of THE AMERICAN 
ARTISAN. I got two or three letters daily and 





BURLINGTON, WIS. 


have something like twenty jobs in view.” 
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“MONEY TALKS” 


Most people just take orders 









“poLiaRs for beers” We take orders and sell goods both 





| That is to say, we take your order for the goods, 
then~ our advertising, which is read by your customers, 
hélps you to sell them, and in addition we are glad to 
put our Advertising Department at your disposal to 
assist you in your local advertising. 


You can be the judge. Don't that sound like 
good business? 














for 
S OF THE 4 Circulars 


uA A, SET Y WTR Ki 





{a Was? The Ideal Epworth Acetylene Generators 
Logos, S rei Ideal in construction, Ideal in light producing power, 
As, Ideal in out steady light, Ideal in selling qualities, Ideal in 
lighting Dwel ings, Stores, Hotels, Churches and Towns. 
Acetylene Light is the safest, best, cheapest, brightest, finest light 
in the world, when produced in the IDEAL EPWORTH GE ERATORS. 
Satisfaction Guaranteed. Agents wanted. (Successors to Epworth Gas, Light & Heating Co.) WATERLOO, IA 








aHOTCHKIS§S@=——=— 


CLIPPERS 


a ae 7 STOVE. PIPE. 


It is made of a very 
grade of 


color Blue Po 
Steel, and is coated te 
fevent rusting. 
ade in all sizes 
Packed twenty five 
end a a s - 
crate or sa 
che lobbing Hardware May be edieted to any blade, 
throu, tt | ; 
Fe od oe ga Instantly changed from right to left. 


Standard 
Elegant in Finish. 
and rh nents 











Is the best and a Cheap Guard. 
Get my prices, which are right. 
ST. LOUIS. |L. T. WEISS, Sole Manufacturer 


obey event your job 
does not bands | 288-290 Taaffe Place, BROOKLYN, N.¥ 





Gend for Descriptive Catalogue and Prices. 


EDWARD S. HOTCHKISS, 


GRANISTAN AVE., BRIDGEPORT, CONN. 





whe niwe cond wanr inoniries to ut 




















Detroit is the Stove Center of the country. We job original 


repairs for all stoves made here. We furnish them | Lewis Liedel, Delta, Ohio, writes; 
quick too. Try us. “Please discontinue my want ad- 
| vertisement in your v@luable paper. 


For stoves nof made in Detroit, we handle burning out parts | Your paper is worth having as it 
only. Want quotations? | did more than I could expect, 
THE WM, T. DUST CO., 30 and 32 Macomb St., Detroit, Mich. ' g» 





| 
d 
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The NEW Universal Square 


Is proving itself sure to become 
the Standard Tool of its kind.. 


MADE IN THREE SIZES: 
No.6-6" WNo.10-10" No. i3-13" 


The only kick com- 
. on us ae we 

id not | 
promptly. We d 
not expect so heavy 
a demand. It was 
not our fault. 

If you have tried to 
get this tool from your 
jobber and become 
discouraged because 
he was one who could 
not get his order for 
them, we now 
you that this condi- 
tion has been over 
come by our building 
a large country fac- 
tory where they are 
being made by the 
thousands, and every 
order, whether sam- 
ple or stock, is ship- 
ped promptly. 


So, Try, Try Again! 


DUBY & SHINN MFG. CO., Inc. 


Branchport Station. 
Home Office and Works. LONG BRANCH, N. J. 








Cc. N. HOOPER, Dubuque, Iowa. 
VITREOUS ENAMELING 
TECHNOLOGIST 


Designs, builds and starts new plants 
Improves quality and reduces they wost 
4g those already established. 





nt eh a 


| STANDARD Horse NAIL Co. 


! Aull kineof flore Nails 


[ Send for Catalogue Prices Samples. 
it’s a Snap 


| 
5 
| 











HMigse Coupling 
teen Thousand Sold Duri 
. Two-thirds of these so 
i : ing the summer moaths after the 
average des has ceased to buy hose goods. An 
article musty $ considerable selling merit to 
do that. Afree sample to any dealer. 


THE NELSON & MORRISON MFG. CO. 
Dept. S. --__ Boulder, Colorade 





Clark's improved No. C Hook, having the at- 
tractions of a large palm aon with 15 holes to 
set the hook, the palm leather with the strap over 
the thumb, and the new shaped wrist band with 
the sinch lace adjustment combines advantages 
not found in any other hook of similar pattern, 
To lace, pass the strap through the lower ring 
back through the —— ting, then through the 
third and buckle. Take up the slack and tighten 
for comfort. Oe ee ae ee: 


R. tF. CLARK, Mfr., 100 Lake Street, CHICAGO 





P. All Steel # 
Tools 


CHALLENGE” BRAND. 
CARRIED BY ALL JOBBERS. 
Popular priced but accurate. 





DS FOR SVALIT¥Y ‘ 


“Yankee” Tools 


an 

are 
without 
equal in 
quality 


ency in 
practi- 
cal use. 








72 


ARE THE NEWEST, 
CLEVEREST AND 
QUICKEST SELLING, 





Ne. 10 and 11—Ratchet, Right and Left Hand and Rigid 





No. 16—Rachet, With Finger Turn on Blade 


No. 50—Reciprocating Drill fer Wood er Metals 
Send for “Yankee” Tool Book 








North Bros. Mfg. Co., Philadelphia 


STRAW, BUF. 
FALO GRASS 
and CANE HAY 


are not cut so easily with a smooth-edge hay knife as with 
a Sickle-edge-Hay Knife. 

THE IWAN SICKLE-EDGE HAY KNIFE costs 
the farmer a few cents more than a smooth-edge knife, 
but gives better service and remains sharp longer. 

ONE DOZEN IN A BOX.—Willyou send your job- 
ber an orde# for a dozen, and prove our claims of larger 
sales and better profit? — 


IWAN BROTHERS, Streator, Il. 


Manufacturers also of Post Hole Augers, Tile Drain Cleaners, Volcano Revolving 
Chimney Tops, Tiling Spades and Wire Conductor Pipe Hangers. 








lt >> i 


@e 132° se. CA ee | 
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CTolels 


GREENF 


H 


FAMO 


HAND AND MAC 


Catalogue 
Free 


A ET od te  OXolaalel- lah, 


E | LY » \s S pA 


MASS 


SAW (7 
‘G & 
on ae ae a oe ee: eo ee me 


LADES OF ALL STANDARD LENGTHS AND WEIGHTS 


AC 


HINE 8 








POWER MACHINES 
ARE MADE 
with TIGH TanoLOOSE 
ag PULLEY, 
/ i art GEAR DRIVEN 
~. wit SWIVEL. VISE, 


WITH 





AUTOMATIC 
SHUT OFF. | 


6 _ = 
STERLING HACK SAW 
» ee - | po - : 
SUNS :§ te SMe: 
Services} 


IAMOND SAWASTAMPING WORKS 


JU FFALO,N.Y.U.S.A 


i 


Values 





- 








No. 5, $4.00 Each 


A beautiful Level, polished and stri 
Any dealer can handle a case very 


We are producing this Level to give users all 
the advantages of a full brass bound level ata 
nominal price. The stock is very choice selected 
cherry, corners are heavy, tips cast, and 
especially hard, to stand wear. 


ctly first class. Packed one ina box, and six in a casé. 
quickly. Write for discount. 


THE BAKER-McMILLEN CO., AKRON, OHIO. 





pt take 


them? 


IN USE 
EVERY. 
WHERE 


Send us your orders 


PULLMAN MFG. COMPANY 


ROCHESTER, N. Y., U. S. A. 


G. B. Gas Furnace 


<“o. B.” 
Trade Mark. 





Will heat 5-Ib. coppers in a few minutes. 
Neat, clean and so constructed that no dirt 
can get into burner to clog jt and obstruct 
the flame. Price $2.50 f. o. b. New York. 


Sole Manufacturers 


G. BICKELHAUPT SKYLIGHT WORKS 


243-245 W. 47th St., New York. 
All Orders C. O. D. Pamphiet Free. 





The HAND SCREW 
with THE SAW-CUT THREADS 


IN HAND SCREWS IT 
PAYS TO BUY THE BEST 


The Grand Rapids Hand Screw is as 
All second growth Hickory Spindles, 


good as can be made. 
Write for catalog and prices, 


and the best Maple Jaws. 


GRAND RAPIDS HAND SCREW CO. 
160 South Ionia Street GRAND RAPIDS, MICH. 





When you sell Levels—Sell the right kind 


—_—S Ye, 





A Tool you can sell quickly, profitably and satisfaetorily to Carpenters, Masons, 
Machinists, and all who use Levels or Plumbs, is the 


‘DAVIS & COOK LEVEL. 


The different Level—with the bulb seen in all positions. Any mechanic will 


buy when he examines. Put in stock. 
For sale by all the leading jobbers. Catalog on request. 


DAVIS & COOK, 23 High Street, Watertown, N. Y. 





: H. | WEISS & co. 
SKYLIGHT GEARING 
AND CHAIN LIFTS 


TINSMITHS’ & PLUMBERS’ TOOLS. 
CORNICE MAKERS’ TOOLS. 
COPPERSMITHS’ ‘TOOLS, 
PIPE T“READING MACHINES. 


SECOND-HAND GOODS BOUGHT, SOLD 
AND BXCHANGED. 
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“Pittsburgh Perfect” F ences 


For Field, Farm and Hog Fencing 


are made to meet all the demands they are subject to. They are spaced to keep aga 


within their limits and are calculated to stand the piesngth of the fiercest ox. 


wires and rods are of the best steel the market affords, electrically welded, 
and are galvanized so that they can resist the elements as well as the attacks 
of the curbed in animals. They are just as meritorious as all the other 


“Pittsburgh Perfect” Brands 
ef Wire Rods, Annealed, Bright and Galvanized 
Smooth Wire, Barb Wire, Twisted Cable Wire, 
Fence Staples, Wire Naile, Steel Hoops, Bands and 
Cotton Ties. Dealers save money on goods. 


MANVFACTURED BY 















The Pittsburgh Steel Co., Pittsburgh, Pa 





THE FAMOUS STEEL CORNICE BRAKES 


CAN BE BOUGHT OF THE FOLLOWING WELL-KNOWN JOBBERS: 


J. M. & L. A. Osborn Co., Cleveland. Ohio. 
H. Weiss & Co., New York. 

Bertsch & Co.. cambridge City, Indiana. 
Studley & Simpson, Boston, Mass. 

Elmer W. Laskey, Toledo, Ohio. 

Lyon, Conklin & Co., Baltimore, Maryland. 

F.. W. Heitman Co,, Houston, Texas. 

Bishop, Eberle Mfg. Co., St. Louis, Missouri. 
Townley Metal & Hdw. Co., Kansas City, Mo. 
Buhl Sons Co., Detroit, Mich. 

Failing, Haines & McCalman, Portland, Oregon. 
Lee Glass Andreesen Hdw. Co., Omaha, Neb. 
John Hamilton, Pittsburgh, Pa. 


METAL SHINGLE & SIDING CO., Preston, Ont., Canada, and 
DREIS & KRUMP MANUFACTURING CO., Chicago, Illinois. 


Holbrook, agg & Stetson, Oakland and Los 


FX wary Fe & o.. esas eg ge Ind. iii 

est Coast Stamping Co., Tacoma, Washington 

Cooper S. Hammond & Co., St. Louis, Mo. 

Janney, Semple, Hill & Co., Minneapolis, Minn. 

Follansbee Bros. Co., Pittsburgh, Pa. and Lou- 
isville, Kentucky. 

Van Camp Hdvw., & Iron Co., ar ag Ind. 

Standard Metal Co., Indianapolis 

Richards & Conover Haw. Co., teks City, Mo. 

The Norton, Simmons Hardware Co., Wichita, 


Kansas. 
Wright & ¥ & Wilhelming; Omaha, Neb. 











Down 
and Out! 


The natural fate of any dealer 


who tries to get along without the 





GARRY IRON & STEEL (0. Cleveland, 0. 





“Garry Grade” 


of Corrugated 
Iron and Steel 


Eaves Trough 


We are specialists in manufac- 
turing Conductor Pipe and Gut- 
ters, Tin and Terne Plates. 


THE SMILING SUN 


cannot crack our 


Roofing Paint 








SIGNAL MAIL BOX CO. 
106 Benton St., Joliet. Illinoie 
















HILL'S 
DRYERS 


for the lawn 


500,000 


in use. 


Made also for Balcony and Roof. 
Send for Catalogue AA. 


HILL DRYER COMPANY 
WORCESTER, MASS. 


The Fence That Suits 
al 





Your Customer 


te the one for you to handle 


Woven Field Fencing 


Both Single and Doubie Strand. 


JUMBO POULTRY turns everything. 


Lighter Poultry for less money 
of Various Weights. 


Lawn and Cemetery Fence, 
Barb Wire, etc. 


SEND FOR CATALOGUE. 


THE DENNING WIRE 
& FENCE CO. 


DEDAR RAPIDS, ° 1OWe 

















S 
SOL os 
hai AX 














Sell them Blick Ne. 3 boxes. 
They are big ones, 6%x8Bx 
19 inches. Made of heavy 
gaivanized eteel. Painted 
green, the new Government 
coler. Same shape and col- 
or as city boxes. Have 
itive-Locki Flag Signal, 
Automatic otek by ol 
aoe aA, mem Every be 
htevery 
tomo warranted. hey will 
gcithe business. You better 
getthem. Order now. 


$5.88 per Doz. 


BLICK-WILLIAMS CO. 
INDIANAPOLIS, IND. 
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Hardware Merchant -— only 
a few towns left where we have 
no agent. If in Nebraska, So. 
Dakota,W estern Iowa or North- 
ern Kansas, write us. 


Paxton & Gallagher Co. 
Omaha, Neb. 





SECURE= 


PROTECTION AND LONG 
SERVICE BY USING OUR 


VT sans weconrine 
SAVES RENEWING 


De . — Send Sor Samples o+ Pamphlet 
Cn — 


p 
See 


~ 
~ 





Ghe MAJESTIC 
WASHING MACHINE 


Roller bearings. Large fiy wheel. Lightest 
running Washer on the market. People are writ- 
ing us daily to know where they can buy the 

: Majestic. It is the quickest seller and commands 
the biggest profit to you of any Washing Machine 
made. That is why you should sell it. The tub 
of the Majestic is made of selected Virginia 
White Cedar, and will stand the action of 
water a lifetime. It is bound with our celebrated 
Electric-W elded Wire Hoops, is steam-tight 
and easy to operate. Two hundred thousand sat- 
isfied customers will testify to all we say. 

We are shipping out 2500 Majestics each week. 
Write us for catalogue and prices. 


Richmond Cedar Works 


Manufacturers of Wooden Ware 


Richmond, Virginia. 














X STOWELL MFG. CO. 


OFA JERSEY CITY. XJ. 





Attention! 


100 to 16,000 CANDLE POWER 




















Without delay write for Catalogue of the 
Wonderful Primo Incandescent Vapor 
Lights. Made for houses, stores, streets 
and shows of all kinds, We have such su- 
preme confidence in the Primo Lights that 
we ship to any individual or merchant of 
good reputation and let him decide whether 
to keep ‘vilgas nag them. Prices as low as 
is i with honest —Agencies 
desired in territories At ht same 
‘“*A Square Deal to Every Man’’ 


WINDHORST & CO. 
144.N. 12th St. St. Louis, Mo. 





Competition Ceases 


in the Washing Machine Line 
when you take up the sale of our 


SNOWEWHITE 


The latest and finest Washing 
Machine on the market. This 
space will not permit an ample 
description, so write us or your 
jobber without delay. 


IT IS EXCELLENCE ITSELF 


i. F. Brammer Mfg. Co. 


DAVENPORT, IOWA 
The Pioneer Washing Machine Manufacturers 








WHITE DAISY 


The Most Perfect Rubber Type 
of Washer Ever Produced 


Double Ball Bearing Throughout, 
Corrugated Tub, -Hinged 
Cover, Adjustable 
Drip Board 
and Fully 


Guaranteed. 








WHITE LILY WASHER C0., TOE, CuO Se iowa 











Eagle Mop Wringers and 
Ohio Detachable Mop Heads and Handles 


Meet every service demanded of them. WHY? \ : 

Because they are built upon the correct principles. They have been hailed with 
Jelight by users, and the universal verdict is, 1 WANT NO OTHER. Ask your 
josvcer or write us direct. A catalogue for the asking. 


Eagle Cooperage Works, nis, Circleville, 0. 














JAN 29 1907 


































































“Tar 


et and Arrow 


Old Style” Brand of 


ROOFING TIN 


Made Only by N. & G. Taylor Company, Philadelphia 


. 


ESTABLISHED 1810 


This brand of tin is exactly the same durable quality we have been selling for more than fifty years. 
The evidence to prove the value of this tin:as a roof covering, is overwhelming. Roofs of this old-time hand- 
i made tin, giving the usual good service, because» put on right, in nearly every city in this country, are the 


i best advertisement for the brand. 


Each of the letters given below is an argument for good roofing-tin first of all, andotir brand afterward. 
; Show this array of proofs to any one who doubts the value of good tin as a durable, clean, weather- 


‘ proof, fireproof roofing material. 


: Here are Letters from ROOFERS 


’ THe CartHAGE Cornice Works, Carth- 
age, Mo., writes :— 
“The High School Building. which 
was recently torn down to give room 
| for a more modern structure, was 
| erected in 1870—thirty-five years ago. 
! It was covered with ‘TarGET AND AR- 
row Old Style’ tin, I-C:thickness; and 
during the thirty-five years’ service riot 
over $25.00 were spent for repairs. 
“The contractor who is erecting the 
new building{wrecked the old building, 
and when the ‘Tarcet anp Arrow Old 
Style’ tin roof was taken off it’ was 
found to be nearly as bright on the 


under side as when it was put on,.and ° 


found ready sale at $2.00 square in 
the roll. It is needless to oa that the 
Board of Education ordered a “TARGET 
AND Arrow Old Style’ tin roof to be 
ut on the new $100,000 High School 
uilding; it is also unnecessary to state 
that ‘TarceT AND Arrow Old Style’ 
has received a.decided boost in this 
locality, as you can readily see by going 
overt your sales to us for this season.” 


Joun P. Dautu, Reading, Penn.,writes: 

/“In all my forty-eight years’ experi- 
ence with your tin J have always known 
it to givesplendid results on the pod 
Old buildings in-my locality have s 
of this tin still in as good condition 
when they were first put on in the early 
days of the business. Nowadays, when 
wejhave so much tin that is cheap and 
poor in quality and unfit for pape, 
purposes, it is a pleasure for me to ad 
the endorsement of my own experience 
to the good qualities of the ‘TARGET AND 
Arrow Old Style’ brand which has 
been so faithfully kept up to its old- 
time standard. our house was well 
known to my family, and your plate 
has already made a re ion for dura- 
bility before other tinplates we hear 
about t had started in business.” 
M. F. Dwyer, Medford, Mass, writes: 

“The next job I wilfbuy your ‘Old 

Style’ tin, as I would not use any other. 
I have been a roofer thirty-five years, 
— is the best tin made in {the 
world.” 


H. Mircuet, Salt Lake City, Utah, 
writes -— 


“I think your brand of tin is the best 
on the market. Is rom ex 
as my brother, F. A. Mi festab- 
i the first tin shop in this country, 
and I have handled a i per 
ever since I was a small boy. I can 
show your tin that has been in use for 
thirty years and doing good service yet. 
What better can you for than that?” 


A Leapinc Roorinc Concern of 


Springfield, Mo., writes :-— 


‘““‘We can honestly say that we have 
used more ‘TARGET AND Arrow Old 
Style’ tin in this year than in all the 
other twelve years put , that 
we have been in business. We find now 
that people are commencing to learn that 
the ‘best ts the cheapest’, and iw allfthose 
cases we insist on them using “‘TarGcet 
AND Arrow Old Style’, even where 
some other brand is specified.” 


Here is Evidence given from ARCHITECTS 


WiimincrTon, N. C.—‘'I have recently 
“moved into my own building, and I am 
aca to announce that N. & G. Tay- 
or’s Old Style tin is now protecting me 
from the inclement weather and storms 
that rage on the outside of my office, 
as it has protected my re ion as an 
architect for the past twelve years when 
oe the same as a top covering 
of my many designs.” 


(Names given on request) 


Granam, Mo.—“‘It is a pleasure to 
use your tin, as # always giveszsatis- 


faction. 


“ MARSIALLTOWN, Iowa. — “It may 
interest you to know that J have been 
spe.ijying your tin for thirty-five years. 
Have no trouble now in having the speci- 
fications complied with, as the dealers 
know it means ‘TARGET AND Arrow Old 
Style’ and no other.” 


Omaua, Nes.—“I have been using 
5 bane brand of tin for twenty years and 
ve always found it satisfactory.” 


(We can also show reports resulting 
from a general canvass of architects in 
several large cities, in which these 
architects state that they have never 
known of any trouble with roofs of 
‘TARGET AND Arrow Old Style’ tin.) 


Here is Further Evidence from PROPERTY OWNERS 


SAMUEL Vickery, 110 Upper Second 
Street, Evansville, Ind., writes:—‘I 
have had roofs of that tin (‘TARGET AND 
Arrow Old Style’) put on more than 
forty..years ago that are good yet. I 
have had experience with other tin and 
roofs of every material, none of which 
have been satisfactory.’! 

Wititiam W: GILiespiz, 149 Wash- 
ington Avenue, Stamford, Conn., 
writes us:—*TARGET AND Arrow Old 
Style’ tin, such as you now recommend 
for the Odd Fellows Building, has been 
the covering of my house for thirty-five 
years, and is apparently as sound to-day 
as it was when applied in 1879. You 
can put me down as a satisfied customer, 
and any benefit my saying this much 
may bring to your firm belongs right- 
fully to you. I am aware that other 

brands of much pretension are very 
r in comparison. Nothing more 
need be said.’ : 





Owner AT Seguin, Texas.—‘‘The 
Hardware Company of this place have 
the contract for my roof and have 
ordered your make of tin from your 
agency. Would say that I refused to 
use any other make, as my experience 
with your tin for over fifteen years has 
been very satisfactory.” 


J. W. Montcomery, Montgomery, W. 
Va., writes us:—‘'For flat roofs we have 
never found one as good as ‘TARGET AND 
Arrow Old Style’ tin, painted on one 
side; the other side can be painted when 
needed. I have one on the house I live 
im that has been on thirty years—is as 
good. to-day as when first put on—or 
seems so. I expect to drop all these 
cheap roofs and use good tin.” 


M. E. Yost & Sons, Hiawatha, Kan., 
write :—“Fhe reason why we demand 
your tin is this: When we built the build- 
img we are now in it was built imtwo parts: 
on the main room, or building, there 
was a makeshift ‘old style’ tin; on the 
other was your tin. Your tin has never 
cost us one dollar for repairs, while the 
other has been a constant trouble and 
cost.”’ . 


A Property OwNeER at Memphis, 
Tenn.,' writes us:—‘‘In 1876 I built a 
double store—one-sto brick store- 
house at 596-598 Main Street, this city, 
and roofed same with ‘TARGET AND 
Arrow Old Style’ tin. The roof is in 
first-class condition to-day, and good 
apparently for an indefinite tame. It has 
been painted not more than four times 
within these thirty years, and no repairs 
of consequence have been necessary.” 


These parties speak from experience, not from hearsay. They know that “TARGET AND ARROW Old Style” tin will 
not fail where it is given only fair, reasonable treatment. 


You do not need to puzzle over confusing arguments, based.on methods of manufacture or materials used in making tin- 


 « a 


» and use it right. 


plate nowadays, when you can get the same durable tin from us that has made the name of ‘‘Taylor’’ famous in the tinplate 
We hear no complaints of tin roofs from roofers and architects who use “TARGET AND ARROW Old Style” 


‘ote that we now use the old name for the brand—"*TARGET AND ARROW Old Style”, rather than the words ‘Taylor Old 
t possible way by other tinplate houses. You can get this tin premptly from all leading 
wholesaie hardware jobbers through the-West, or direct from us. , 


N 
Style’, which have been imitated in 


Send for our free booklet “A Guide to 


G.. 


N. 


Manufacturers of Tinplate of all-Kinds 








FAYLOR COMPANY 


PHILADELPHIA 














id of 


riIN 


y years. 
e hand- 
are the 


erward. 
veather- 


y, Utah, 


s the best 
ce, 
oa 


country, 
g-copper 
. J ean 
n use for 
vice yet. 
in that?’’ 


-ERN of 


we have 
cow Old 
1 all the 
her, that 
find now 
earn that 

se 
“TARGET 
n where 


on using 

ears and 
” 

), 


resulting 
litects in 
th these 
ve never 
roofs of 
>’ tin.) 


a, Kan., 
demand 
he build- 
wo parts: 
, there 
; on the 
has néver 
while the 
uble and 


{emphis, 
built a 
K sgstore- 
this city, 
ET AND 
oof is in 
md good 
. It has 
ur times 
0 repairs 
sary.” 

tin will 


king tin- 
tinplate 
i Style’ 










. Jot! ee 3 ees ae a oe wag : - 
fer a. a ae “ ‘ Agi 
> th tee he "e 


THE AMERICAN ARTISAN AND HARDWARE RECORD 87 





> ay 
+ 


YOuU ? : KNOW | Pierce’s Patent 


Commode Pail 


is the only one having a latest improved closet seat which need 
not be removed when cleansing. Seat is on outside of body with 
braces riveted to side of pail, Made of galvanized iron painted 
and decorated in assorted colors or finished in white enamel. 
Packed one fourth dozen per crate. 

Get a trial order from your jobber and we assure you, that you 
will buy none other. If you do not find them better than any made 
to-day, you may return them to us and we will pay your bill. 


FoR SALE by the jobbing trade only. 


PIERCE & LAU X 


Manufacturers of Hardware Specialties Sei!  Jobbers Only 
COMMODE PAIL BURLINGTON -s- ete -t- row” A 


DO 

















































DISSTON SAWS HAVE NO EQUAL 


The Best on the 
They Run Smoothly, 
Wear Well and Seldom 
Need Sharpening. 
QUALITY 


is the one essential 
in a saw and that 
WE GIVE YOU. 


WRITE FOR OUR COMPLETE CATALOGUE 


Henry Disston @ Sons, Inc. 
Loe SET sas ~~ PHILADELPHIA, PA. 


STEVENS | 
Firearms 


OUR Protection for the Merchant 
is protection That PROTECTS— 
PRICE—PROTECTION 



























OUR Broadcast Advertising means an ACTIVE DEMAND AND 

READY SALES. OUR POPULAR LINE is as well known as gun- 

powder and practically SELLS ITSELF. The innumerable hosts of en- 

thusiastic STEVENS SHOOTERS, the world over, are living illustra- 
tions WHY OUR BRAND ALWAYS STAYS. SOLD! 


Send for Catalog : Ask your Jobbe-. 


Push Stevens Arms! 





J. STEVENS ARMS AND TOOL COMPANY 


460 MAIN STREET 


. CHICOPEE FALLS, MASSACHUSETTS, U. S. A. 

















- 
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McClure’ s Roofing ‘Tin 


Better tin at your regular ble ddieer 
price on your regular grade. — 
Shall we send samples and Prices?. 


The McClure Co. 


Pittsburgh Philadelphia 





NOTICE! 

We have exceptional facilitic:; for handling American 
products:’ Hardware, Sanitary, Heating and Ventilating 
Goods. Branches in England and Continent. References 
furnished. Address 


EXHIBIT & TRADING CO., Main Office, 72 Henry St., Liverpool, England 


The “GLOBE” Ventilator 


in COPPER, GALVANIZED IRON 
and with Glass Tops for Sky- 
light purposes. 
Absolutely Storm Proof. 


ela og ya 
_ .Rooms of Every Character. 


SMOKY CHIMNEYS CURED 


“GLOBE VENTILATED RIDGING” 
Send for ae 


GLOBE VENTILATOR NTILATOR CO.. Troy, N. 


Stay-in Flue Stoppers 


Brass finished. _ Nicely decor- 
ated. Cannot be jarred or 
‘blown from flue hole. Guar- 
anteed to be soot proof. ~ 


Stuber @ Kuck, Peoria, Ill. 


Manufacturers of Pieced Tinware and all Styles of Flour Sifters 








Patented and 
Rag US. PaO Y. 














THE MAKER’S BRANDS 


are among the most prized of the successful 
manufacturers possessions that ordinary values " 
cannot fully measure. He made them—they 
him, and he takes a pride, naturally, in keeping 
them worthy of their name and reputation! 

The number of discriminating buyers of oof- 
ing and Sright Tin js constantly increasing who 
realize THE FOLLANSSEE STANDARD cf manu- 
facture always fixes a certain get-at-able value when 
stamped with any of our well known proprietary 
brands. Regular users of them don’t understand 
what quality trouble means! 


FOLLANSBEE-BROTHERS-CO. 














































_ PITTSBURGH 
LOUISVILLE INDIANAPOLIS 
BUFFALO NASHVILLE 
ROCHESTER | MEMPHIS 
CLEVELAND NORFOLK 
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SHEET 
STEEL 
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Everything ad 
vanced buf 
Planished, 


That's pegeed ix 
same old notch, 





Write for Samplix 
and Prices. 








THIS SPACE FOR SALE 
APPLY TO OWNER 
DANIEL STERN 
69 Dearborn Street, Ghicago 












Also B. B. PUMPS. and WIND 


Beckman Bros., Des Moines, la. 


On 5 TON 


is whet you 
can save. 


Kinds of scales. 
Write for . 








naam 
WIRE HANCERS 
For Eaves Trough and Conductors 


H. F. ASIRE, 1034 Monroe St. 











CHICAG®, ILL. 


A bolt and screw sto 
is INCOMPLET 
without the 


STAR EXPANSION BOLT COM 


1 a Deter Wecoet, Now vo 
4 2 Lake Street, C 








NO] 
Why 


hicago 











is ° : 


We make a specialty of popular priced Enameled Ware, 
also Stamped and Japanned Tin Ware. 


STAR ye ENAMELING & STAMPING CO. 


PiTrTsBeuRG, PA. 






you 
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Tinners Find Employmen: 








THE “CENTENNIAL 


RAIN-WATER CUT-OF 
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